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~ How Employers May Encourage Thrift 


‘NCOURAGEMENT of thrift as the first and most im- 
portant step toward home owning should be a vital part 
of every lumberman’s creed, because homes are built 

wit!: savings—either the individual savings of the owners or by 
means of loans made from the pooled savings of many. Im- 
pressed by the great need for the cultivation of thrift on the 
part of the American people, a need never more apparent or 
more compelling than at this time, the AMERICAN LUMBERMAN 
has been making an exhaustive study of the subject of indus- 
trial or ‘‘payroll’’ savings with the hope of being able to 
pass on to its readers, particularly lumber manufacturers and 
distributers employing considerable numbers of men, definite 
information and practical plans that will be of real help to 
them in encouraging and aiding their employees to save syste- 
matically from their wages. 

lt is fully recognized that to be of practical service any plan 
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tion with the disarmament conference expressed himself as 
astounded at the waste seen on every hand. Undoubtedly his 
criticism is justified. As a people we have been slow to learn 
and practice thrift. Yet we must come to it. A good start 
in that direction was made during the war under the pressure 
of appeals to patriotism, but since the armistice we have been 
slipping back. A new crusade for thrift and systematic saving, 
with a special view to home ownership, is imperatively needed. 
Leaders in every industry are recognizing that fact. Lumber 
must not fall behind in the movement. The country needs, 
for home building and for many other forms of constructive 
endeavor, new capital created by the savings of the people. 
From an individualistic standpoint, an employee who has a 
savings account is a better employee, all other things being 
equal, than one who has none. A man who is looking forward 
to building or buying a home, or is laying by a fixed amount 
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ac »pted must be free from paternalism. The objections some- 
ties urged by employees that industrial or ‘‘payroll’’ savings 
p! us place the employer in possession of information regard- 
in» the worker’s savings that conceivably might be used to 
h . disadvantage also must be recognized. Of course no plan 
t! it ineludes authorization by the employee of deduction of 
a specified amount from each pay envelope to be deposited to 
a savings account can be entirely free from that criticism. 
\ here the deposits are made, however, in a regular savings 
! nk and the employee retains control of the pass book, the 
( \jeetion mentioned has much less force than where the weekly 

vings are simply credited to an account on the company’s 
|, .oks. In view of the foregoing, especial care has been taken 
i the preparation of this article to steer clear of the reefs 
©: which many ambitious plans for the workers’ welfare have 
|-en wrecked. Such examples as will be cited are those of 
‘oneerns which have successful industrial savings plans actu- 

ly in operation. 

A distinguished Englishman now in this country in connec- 


each pay day for the proverbial rainy day is likely to be a 
more efficient, stable and dependable worker than the man 
who spends everything as he goes along. Regular deposits in 
a savings account, even tho small, create a sense of independ- 
ence and self respect that has great psychological value. 
There are two major points to be kept in mind in planning 
and inaugurating any system of savings in an industrial 
establishment. The first is, the necessity for preparing the way 
by a thoro campaign of education. It must be remembered 
that there are reasons, or at least excuses, in the mind of the 
worker who has no savings account as to why he has none. 
Those reasons or excuses must be met. Two of the most im- 
portant are: First, fancied inability to save anything because 
of the smallness of his income. No matter how much they may 
be earning, many men are prone to set their mark for begin- 
ning to save at a point just a little above the amount they are 
receiving. They must be shown that even very small weekly 
deposits, made regularly and persistently, soon grow into large 
(Continued on page 37) 
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CABLE ADDRESS 
“DARLOVE" 


QTD. WHITE OAK 175,000 : 
20,000 5/8 FAS 200,000 
Ger veie ise 45,000 
35,000 4/4 No. 1 C. & S. 200,000 3/4 No. 3 Common 


60,000 3/4 No. 2 Common PLAIN BLACK GUM QTD. RED GUM 


offered subject to prior sale and 
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No. 1 C.& S. 250,000 5/8 No. 3 Common PLAIN RED GUM 
Strips 2'/-5/2” 28,000 3/8 No. 1 C. & S. 





QTD. RED GUM 
(Sap No Defect) 


HACKBERRY 75, 

50, 

1,200 4/4 Log fea yer 1x6 No. 
3,000 5/4 No. 3 Common 200,000 4/4 No. 


PLAIN WHITE OAK $300 ala Nov Cc. & S. 
; 0. ; FA 
3,000 4/4 No. 2 Common 70600 v8 EAS 
15,000 1/2 FAS 15,000 5/4 FAS 
10,000 5/8 FAS QTD. BLACK GUM 30,000 8/4 FAS 
50,000 1/2 No.1 C.&S. 99 000 4/4 Log Run 50,000 5/8 No. 1 C. & 
10,000 5/8 No. 1 C .& S. 150,000 3/4 No. 1 GC. & 
50,000 1/2 No. 2 Common COTTONWOOD 15,000 5/4 No. | C. & 
15,000 3° No. 2 Common 110, 000 4/4 FAS, 6-12” 30,000 6/4 No. 1 C. & 
40,000 4' » Crossing Plank 115.0 4/4 FAS, 13-17” 45,000 8/4 No. | GC. & 
PLAIN RED OAK 8 oo PLAIN SAP GUM 
6,000 3/8 FAS ASH 150,000 5/8 FAS, 6-12” 
‘000 1/2 FAS 5,800 6/4 Com. & Btr. 65,000 5/8 FAS, 10-13” 
40,000 5/8 12” & Wider 30,000 12/4 No. ? c & B. 85,000 3/8 FAS, 14-15” 
fin Boards 4,000 3/8 No. 1 C.& S. 50,000 5/8 FAS, (3-17” 
25,000 4/4 12 to 15” 35,000 1/2 No. H &. & 8. 45.000 3/4 FAS, 13-17” 
Co 30,000 4 1c 45,000 4/4 FAS, 14-15” 


ffin Boards & S. 
2,500 3/8 No. 1 C. & S. 15.000 4/4 No. 2 Common 30,000 4/4 FAS, 16-19” 


It is understood that our stocks ,are constantly changing a4 reason of 
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Following is a list of unsold lumber on our yards, nearly all of which is dry and available for prompt 
shipment. We solicit your inquiries and orders. 


4 No. 1 C. & S. 8,000 12/4 B 2 Common 
2 No. 2 Common 20,000 4/4 No. 3 Common 


45, on vi FAS, 18-21” PANTHERBURN 
No. 2 Common 6,500 12/4 No. 3 Common 


Bds., 9-12" CYPRESS 
Bd “17” 


6/4 FAS, 6- 12” 
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Menominee 
Reservation Stoc 





Northern White Pine 


Norway Pine Hemlock 





Basswood Rock Elm 
Birch Soft Elm 
Hard Maple Red Oak _ 
Cedar Black Ash 
Shingles 
Lath 
Hardwood Squares 
Crating 
Softwood Pickets 
Slat Stock 
a Forest Products: Hemlock Bark, 
nine Pulpwood, Ties, Posts and Poles. 
that stock Have you heard of the Indian Mills on the 
can be Menominee Reservation? Two hundred and 
milled. fifty square miles of virgin timber! No wonder 











we produce stock that is famous and to fit any 
wants. Courtesy and service extended to everybody. 


Write us for Prices 
TERMS OF SALE: Net, — f. o. b. Neseh, upon notice to customer that 





car is beingloaded. St grades. rade and scale assured. 
The Menominee Indian Mills 
NEOPIT, WISCONSIN 
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TWO BAND MILLS 
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7-000 0/4 Log Run 


PLAIN SYCAMORE 


and t, eve the above stock 
e are prepared og ao ay one or = sides 


OUs. SALES REPRESENTATIVE IN ILLINOIS, INDIANA AND MICHIGAN TERRITORIES IS THE 


LELAND STAVE & LUMBER COMPANY 


1039 Marquette Building Cc. W. PARHAM, Manager 
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Weidman & Son Company 
TROUT CREEK, MICHIGAN 


Bergland Lumber Company 
BERGLAND, MICHIGAN 
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Home Ownership Rests on Thrift 


UCH OF THE CURRENT discussion of how the building 
of the vast number of homes needed in this country may 
be financed stops short of the real heart of the question. 
oo often it ends only in futile criticism of the banking interests for 
‘withholding funds” from building operations, or directing them into 
more profitable channels. The popular assumption seems to be that 
e banks control limitless reservoirs of idle capital out of which they 
an, if so inclined, scoop money enough to finance the whole building 
dustry of the country. While the banks conceivably might with 
itire safety, now that building costs have been reduced so much 
rom the peak, adopt a somewhat more liberal policy in the matter 
f making loans for the building of homes, the chief trouble does not 
e in that direction. 
In the first place, if a home is worth having it is worth saving for, 
ven to the extent of practicing real self-denial—a virtue that has 
nlayed a tremendous part in the development and upbuilding of this 
suntry, but which seems to have gone almost entirely out of fashion. 
Nowadays the popular conception of buying a home is for the 
prospective occupant to have handed to him the key to the front door 
of a completed house, in which he and his family may snugly en- 
sconce themselves, the home to be paid for in “small monthly instal- 
ments the same as rent.” In other words, the potential home buying 


V 


public has been trained to expect too much in the way of financial 
crutches. This condition of course has been largely brought about 
by the intense competition between speculative builders in the 
years preceding the war. 

Suffice it to say that any conception of home owning that does not 
recognize the fact that it requires real thrift and saving to become 
in any real sense the owner of a home is an unhealthy and dangerous 
one. The cartoon on the front cover of this issue gives a strong 
hint of the safe and sane route to home ownership. 

Being fully convinced that one of the greatest needs of the 
country is the building up of habits of thrift and systematic savings 
the AMERICAN LUMBERMAN is this week presenting, beginning on the 
front cover page, a study of the industrial savings movement, par- 
ticularly in relation to the lumber industry. Many lumbermen 
have expressed great interest in the subject, and some have in actual 
operation in their establishments plans for encouraging saving by 
their employees. 

The subject is a very large one, and altho more than three pages 
of this issue have been devoted to its discussion and to the presenta- 
tion of data and material of a practical nature, much more might be 
said. It is hoped, however, that manufacturers and other large 
employers may be led to investigate the subject further. Savings 
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bank officials will gladly give interested persons the benefit of their 
counsel and advice. Some of the larger banks have on file much 
valuable data regarding industrial savings plans. 

The AMERICAN LUMBERMAN will be glad to hear from lumber 
concerns in any branch of the industry that have in operation plans 
for encouraging and aiding thrift, systematic saving or home owner- 
ship on the part of its employees, with descriptions of such plans, 
samples of literature and printed forms used etc. It hardly is neces- 
sary to add that the AMERICAN LUMBERMAN will be happy to aid 
concerns that may contemplate inaugurating thrift plans, by 
putting them in touch with sources of information, or by any other 
means in its power. 


Let Us Consider the Pullman Car 


UMBERMEN, LIKE MOST other business men of today, are 

great travelers. They hie back and forth between mill and 

market, or make the rounds of far-flung strings of retail 
yards, that sometimes stretch thru three or four States. And when 
the tocsin sounds for the annual national, State, or district meeting 
the clans from far and near entrain for the convention city. In 
almost every Pullman smoking room group will be found one or 
more men in some way identified with the lumber industry, on 
business or pleasure bent. 

Yet how many lumbermen as they ride over the sleepers, in the 
sleeper, and often under the sleeper, stop to think of the Pullman’s 
humble origin—of the days before it became a rolling palace of 
gleaming veneer, luxurious velours, polished mirrors, electric lights 
and more or less downy couches where the weary wayfarer may 
woo Morpheus at the rate of sixty miles an hour—with orchestral 
accompaniment ? 

Be it known, therefore, as a perfectly useless piece of informa- 
tion, that the origin of the sleeping car was on this wise: 

“Away back” in 1858 George M. Pullman took two ordinary 
day coaches, and divided each into ten sections, besides two wash 
rooms and a linen locker. Each car was forty-four feet long, with 
flat ceilings less than seven feet from the floor. He provided lower 
berths by dropping the folding backs of each pair of seats. Above 
them were arranged two other “bunks,” so that the first sleepers 
were three-deckers instead of two-deckers as at present. He soon 
perfected devices for a folding upper berth, and on later cars the 
third bunk was eliminated.. The berths were curtained and pro- 
vided with mattresses and blankets, but no sheets. The conductor 
was J. L. Barnes, who relates that when the first car to be com- 
pleted made its maiden trip over the Chicago & Alton Railroad 
from Chicago to Bloomington, IIl., on the night of Sept. 1, 1859, he 
had to exercise considerable persuasion to get the passengers—all 
men of course—to remove their boots before retiring. 

In those early days the upper and lower berths were priced the 
same—first come, first served. Now there is a difference of from 
50 cents up, according to the distance traveled. That is to say, the 
lower is higher than the higher. If you take the lower you pay 
higher; or in other words, the higher is lower than the lower. Some 
people do not like the higher, altho it is lower on account of being 
higher. One objection is that when you occupy the higher you have 
to get up before you go to bed, and get down when you get up. 

Space forbids elaboration of this—more or less—historical sketch. 








Co-operation in Securing Just Forestry Law 


OREST PROTECTION and forest perpetuation are generally 
recognized by lumberman and layman alike as necessities. 
Both ,admit the necessity of legislation and of community 

action, and differences as to methods are neither so numerous nor 
so vital as to preclude agreement by concession and compromise. 
The need of a comprehensive national forestry program is so 
manifest as not to admit of unqualified opposition from any quarter. 

In his annual report just issued W. B. Greeley, chief of the 
Forest Service, says that three-fifths of the virgin forests have 
disappeared and that the annual consumption of wood is four 
times the annual growth. Few will be found who will dispute 
the substantial accuracy of the forester’s estimate. 

Agitation of the forestry problem always has involved to some 
extent at least the prices of lumber, lumbering methods and the 
attitude of timber owners and lumber manufacturers toward meas- 
ures proposed for protecting and perpetuating the remaining for- 
ests as well as toward the problems of reforestation. No legislation 
has been or is likely to be proposed that does not impose restrictions 
upon the millman’s handling of his own stumpage as well as obliga- 
tions of varying onerousness with respect to his cut-over lands. 

After decades of discussion foresters and legislators have agreed 
in general terms that the solution of the forestry problem requires 
Federal, State and private codperation. The situation and the logic 
of it are well stated by the forester as follows: 

“It is increasingly evident that, whatever legislation may be 


enacted and whatever governmental agencies may be invoked, i, 
principles must be recognized in putting the United States upor. 
self-sustaining basis in timber products. They express the unavoi, 
able logic of the situation from its public and private aspects. 1 
first is that, because of the long-term nature of timber crops a 
the foresight necessary to meet future national needs, the pub 
has an interest in forest lands not common to most forms of priva. 
property and more comparable to its interest in the operation . 
recognized public utilities. This public interest must be satisfi« 
in the manner of handling forest lands. The second principle 
that the production of timber is an economic process, governed | 
economic laws. Hence, the requirements imposed upon forest ow 
ers must be equitable and practicable from a business standpoin, 
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What Do You Think of This ? 


OULDN’T it be a good idea for every mem- 
ber of Congress, engaged in making laws for 
the whole country, to be familiar with condi- 

tions in every section of the country? 


Do you think that the eastern congressmen really 
have a good, working knowledge of the resources, 
the customs, the needs of the great section west of 
the Rocky Mountains, or even west of the Missis- 
sippi River? 

Do you believe that the congressmen from the 
West really know and appreciate the customs, con- 
ditions and needs of that teeming territory that 
forms our eastern seaboard? 


Do you, as a business man and a member of the 
lumber industry, believe that it would be a wise 
and a profitable regulation that would make it com- 
pulsory for every eastern congressman to make a 
tour of the West at least once during his term and 
for every western representative to be compelled 
to make athoro study of conditions in the East? 


Would it not be a profitable investment of the 
public funds if Congress were to appropriate the 
money necessary to pay the expenses of such con- 
gressional tours, so that every man in Congress 
would have first hand, actual working knowledge 
of the needs of every section and could work and 
vote intelligently on all legislation calculated to im- 
prove the country, or any particular section? 


These queries were propounded to the AMERI- 
CAN LUMBERMAN recently and are passed on to its 
readers in the hope that they will be impressed suf- 
ficiently to write to this paper expressing their 
views on the novel suggestions. 


What do you think about it? 











or must be accompanied by compensating features which mak: 
compliance a reasonable undertaking for the owner of the property.’ 

Lumbermen will not on general principles oppose any reasonabl: 
forestry program not only plainly designed in the public interes’ 
but calculated to perpetuate the lumber industry. No threat i. 


involved in the statement that by showing a desire to codperate 


lumbermen will get better terms than by opposing the efforts o: 
legislators and others to find a means of perpetuating the timbe 
supply. Laws framed in the public behalf need not be unjust t: 
timber owner or millman; but they may be if the latter do not tak 
a hand in the framing of them. 

Legislation in behalf of forestry on a national scale is inevitabl 
and lumbermen. will be the last to deny its necessity, tho they ma 
differ among themselves and with laymen regarding the form tha' 
legislation shall take. They have at stake their interests as owne1 
as well as their interests as citizens, between which, however, the 
is no necessary conflict. In justice to themselves and to the industi 
they ought to see that no law shall subject the industry to im 


practicable or burdensome restrictions. Lumbermen can serve bot!: 


the industry and the public interest best by working with legislator 
and the Forest Service in securing a law that shall be fair to th: 
public without being unfair to the industry. 
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SHORT LENGTHS OF FLOORING 


‘Vill you please advise us whether pieces of 
fl oring running 6 inches on foot lengths are mer- 
ci ntable, that is, say 1%, 2%, 3% etce., or are 
evn foot lengths required.—INQuiry No, 446. 

This inquiry, received from a New York 
manufacturer, presumably deals with hard- 
yvood flooring, which is marked regularly 
in lengths of 1%, 2, 244, 3, 3% feet and so on. 
In other words, hardwood flooring does not need 
to be eut off at foot lengths to be marketable. 
When carefully end matched it is no more diffi- 
exit to lay short lengths of hardwood flooring 
than long lengths and the appearance is just 
as good. Then, too, there are distinctive ad- 
vantages to short length flooring in that the 
short lengths fit well in closets and such places. 
Also the use of short lengths helps to keep the 
price of hardwood flooring down and also utilizes 
more fully the product of the log.—EpIror. | 





WHAT CONSTITUTES A CORD OF WOOD? 


We are having a great deal of difficulty with a 
customer of ours relative to the measurement of 
cordwood when cut in less than 4-foot lengths. 
And we wondered if you would be kind enough to 
render us an opinion in this matter. 

Our customer ordered from us two cars of cord- 
wood, specifying that one chr was to be cut 18- and 
28-inch; the other 24-inch wood. We cut this 
wood as ordered and invoiced him for 21 and 22 
cords, respectively; our contention, in common 
with all other lumber dealers in this section to 
whom we have talked, being that if wood is ordered 
cut less than 4 feet long the customer is entitled 
to a pile of wood as a cord that measures 4 feet x 8 
feet by the length ordered cut. In other words, we 
figure that in the 18-inch wood a cord is 4 feet x 8 
feet x 18 inches; in the 24-inch wood a cord is 4 
feet x 8 feet x 24 inches. We have always sold 
wood under this rule and have never had any con- 
troversies in this matter until this one. The theory 
behind this is that the principal cost of produc- 
ing wood is the labor and we are required to pay 
our cutters on this basis. We can not ask them to 
cut a pile 4 feet x 8 feet x 24 inches and then ask 

_them to cut another pile of these same dimensions 
before we pay them for a cord. 

We feel that there is just as much labor in the 
producing of a pile of wood 4 feet x 8 feet x 24 
inches or 18 inches as there is in the manufacture 
of a pile 4 feet x 8 feet x 4 feet, and this is the 
reason why dealers thruout all this section adhere 
to this rule of measurement. The wood in itself 
before manufacture is of small value, as it stands 
to reason that we would not cut marketable timber 
into cordwood. 

Other dealers thruout our section, as well as in 
Pittsburgh, together with ourselves, sell a great deal 
©! cordwood to oil field users and chemical fac- 
tories and we all measure wood 4 feet x 8 feet by 
the length ordered cut. 

Our customer, on the other hand, contends that 
he is entitled to 128 cubic feet and that we must, 
sv to speak, pile one short pile behind the other 
intil we have a pile 4 feet x 8 feet x 4 feet before 

’ are justified in invoicing him for a cord. 

We appreciate that a standard cord is 4 feet x 8 

t x 4 feet, or 128 cubic feet, and we expect to 

liver this amount of wood when a customer 

lers 4-foot wood. However when wood is ordered 
shorter lengths we feel that we are right in in- 
icing him in accordance with a custom that has 
en in use for so long thruout this section that it 

s become a rule.—INQuIRY No. 427. 

[The foregoing inquiry is made by a Penn- 

lvania lumber company. The popular under- 

inding of the term ‘‘cord’’ is that it is a pile 

wood 8 feet long by 4 feet high and the 
ime width, the last dimension representing the 
ngth of the sticks into which the wood is cut. 
iis popular conception doubtless is attributable 

1 the fact that it conforms to the definition 

mmonly given in the school arithmeties. 

In practice the term cord has various signifi- 

tions, according to the particular branch of 

‘ie woods industry in which it is used. ‘‘A 
‘‘anual for Northern Woodsmen’’ by Austin 

‘ry, says: ‘‘The exact legal definition of the 

rm ‘cord’ varies in different localities.’’ In 

s book, ‘‘Forest Products, Their Manufac- 

re and Use,’’ Nelson C. Brown says: ‘‘The 


standard cord is generally accepted as a pile of 
wood 4 feet wide, 4 feet high and 8 feet long. 
This is a stack of 128 cubic feet. ... Many 
other forms of stacked cordwood or units are 
commonly used in different parts of the country. 
For example, in portions of the Lake States and 
far West, a long cord of 160 cubic feet capacity 
is sometimes used. In other places the short 
cord is used or a face cord made up of a stack 
of wood 8 feet long, 4 feet high, but instead of 
4 feet in length the sticks are 12, 16, 18, 24, 30, 
37, 50, 56 inches ete. in length. These various 
face cords are used for special kinds of fuel 
wood and for marketing in small lots.’’ 

In the ‘‘ Practical Lumberman,’’ by Bernard 
Brereton, appears the following under the head 
‘*Cord Measure:’’ ‘‘ Firewood, small pulpwood 
and material cut into short sticks for excelsior 
ete. is usually measured by the cord. A cord is 
128 cubic feet of stacked wood. The wood is 
usually cut into 4-foot lengths, in which case a 
cord is a stack 4 feet high and wide and 8 feet 
long. Sometimes, however, pulpwood is cut 5 
feet long, and a stack of it 4 feet high and 5 
feet wide and 8 feet long is considered one 
cord. In this case the cord contains 160 cubic 
feet of stacked wood. Where firewood is cut in 
5-foot lengths a cord is a stack 4 feet high and 
6% feet long and contains 130 cubic feet of 
stacked wood. Where it is desirable to use 
shorter lengths for special purposes the sticks 
are often cut 114, 2 or 3 feet long. A stack of 
such wood 4 feet high and 8 feet long is con- 
sidered one cord, but the price is always made 
to conform to the shortness of the measure.’’ 

In the Forest Service’s booklet of ‘‘ Instruc- 
tions for the Sealing and Measurement of Na- 
tional Forest Timber,’’ under the head ‘‘Cord 
Measure’’ appears the following: ‘‘If cord di- 
mensions differing from the standard of 8 feet 
long, 4 feet wide and 4 treet high, with a volume 
of 128 cubic feet, are to be used, they should be 
specified in the contract, as when the long cord, 
8 by 4 by 5 feet, with a volume of 160 cubic 
feet, is to be used for pulpwood or bark, or 
widths narrower than 4 feet are to be used for 
fuel woods or bolts.’’ 

No aata are at hand regarding the custom in 
Pennsylvania. However, there is a custom in 
Michigan recognized by both sellers and buyers 
whereby the cord is 8 feet by 4 feet by the 
length of the sticks into which the wood was 
cut. In other words a cord of 16-inch wood in 
Michigan would be 8 teet long, 4 feet high and 
16 inches wide. Thus each so called cord of 
16-inch wood would contain only one-third of 
the cubical contents of the standard cord.— 
EpITor. | 


INTERESTED IN STOVE WOOD 

Please advise me where I may obtain the names 
and addresses of firms which deal in stove wood, 
kindling wood and cordwood in Illinois and also 
in Wisconsin.—INQuiIrRyY No. 445. 

[The above inquiry comes from Wisconsin. 
The inquirer has been referred to a number of 
lumber manufacturers in Wisconsin and the name 
of the inquirer will be given to any interested 
reader. It may be that the inquirer desires to 
sell wood rather than buy it.—EDIToR. ] 





MORE ABOUT RED ELM 


With reference to your Inquiry No. 418, I be- 
lieve you have correctly given the proper name 
of that species of timber to which this inquiry 
refers. This class of elm grows in the swamps of 
central and northern Louisiana and in southern 
Arkansas. Its growth is rather limited and I don’t 
think any great quantity can be furnished by any 
one mill, I have long known the value of red elm. 
Your specifications are applicable and correct. I 
might add that its weight, strength and stiffness 
are hardly exceeded by hickory. It is a most 
valuable wood, but hardly known or appreciated. 
Previous to war I exported a good deal of this in 
logs to London and there it seemed to have been 
highly appreciated.—CuHartes S. Exms, New Or- 
leans, La. 


PRICING RETURNED STOCK 


We had a transaction today which is a little 
unusual. One of our customers bought lumber 
for a dwelling in April, 1919, and included in-the 
bill purchased was 800 feet of clear hardwood 
flooring. This flooring was charged to our cus 
tomer at the rate of $50 a thousand. This cus- 
tomer has continued to purchase material from. 
us and not long ago when he owed us about $7.30 
we mailed him a statement. He came to the office 
today, bringing with him 9 bundles of 40% feet 
of the clear hardwood flooring for which he wants 
credit. The price today on this flooring is $100 a 
thousand feet. Should our customer under the cir- 
cumstances be credited at, the purchase price or at 
the retail price prevailing today?—INnquiry No, 
444, 

[The above inquiry comes from a Wisconsin 
retailer. When a house bill is sold it is best 
to have a definite understanding as to time and 
method of final settlement. Undamaged mate- 
rial, which is to be returned, should -be at the 
plant of the retailer before this settlement is 
made. Therefore, it is well to specify when the 
material is to be returned when arrangements 
are made for the date of the final payment. 

It is customary in the lumber industry to 
credit materials at the price charged the cus- 
tomer; provided, of course, they are not dam- 
aged. Where, as in this case, so much time has 
elapsed since the transaction was closed it seems 
to be entirely up to the retailer to decide whether 
to credit the customer for the return of the ma- 
terial. If the buyer is a good customer and has 
no use for the material, the retailer would be 
disposed to take it back. But there is no reason 
to credit the customer at a price higher than he 
paid. Turning, the situation a bit, the retailer 
would fill an order at the price agreed upon even 
tho in the meanwhile his cost had advanced ma- 
terially. In the rapidly advancing markets of 
1920 and 1921 retailers did this to a very con- 
siderable extent. The comment of other lum- 
bermen is invited.—EDIToRr. | 





DELAY DUE TO MARKET ADVANCE? 


An article entitled “Lumber Trade Customs,” 
page 55 in issue of Nov. 19, is very similar to a 
ease of our own, only ours extended over a much 
longer period of time and involves a greater 
amount of lumber and money. We will give you 
the facts below and if you care to go into the 
matter further, we will be very glad to give 
you a statement of details. 

The facts: Feb. 25, 1919, we purchased two 
cars of maple flooring from a concern in St. Paul, 
Minn., at $72 a thousand, Butte, 24,000 feet in 
each car. We were unable to get shipment of first 
car until April 21, 1920, when the concern made 
shipment of a small car, less than 14,000 feet, and 
the worst milled flooring we have ever seen. Dec. 
15, 1920, it shipped another car containing less 
than 14,000 feet of the same kind of stuff. 

We have dozens of letters and telegrams from 
the concern in which it made definite promises as 
to date of shipment, not fulfilling one, and all thru 
this long period of correspondence it proved con- 
clusively time and again its desire to get out 
of filling the contract. During the high price 
period on maple flooring we were forced to buy 
about 20,000 feet locally, with which to fill our 
contracts sold on the strength of the two cars 
we had purchased. There was a time when these 
two cars showed an advance on paper upward of 
$5,000.—STEPHENSON LUMBER Co., Butte, Mont. 

[As demonstrated in its arbitration decisions 
and its other activities, the American Wholesale 
Lumber Association is endeavoring to put the 
standards of practice, at least of its members, 
on avery high plane. The practice of some ship- 
pers in taking orders and then delaying or de- 
clining shipment because of advancing prices is 
a reprehensible one and any concern indulging 
in such practice is affecting the standard of 
the entire industry. The same criticism will 
apply to a buyer who cancels orders on a declin- 
ing market. The Stephenson Lumber Co. will 
be glad to supply to anyone interested the name 
of the concern with which it has had the annoy- 
ing experience recounted in its letter above.— 
EDITOR. | 
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Comment on the Business Outlook 


The general business situation and the out- 
look for the future were the subjects of a 
shgewdly analytical address delivered last Tues- 
adiiy by Gov. Harding, of the Federal Reserve 
Board, before the Washington (D. C.) Chamber 
of Commerce, in which he stated that ‘‘basic 
business and financial conditions thruout this 
country have improved greatly during the last 
year; but normalcy has not yet been attained.’’ 
He continued: ‘‘It is my sober conviction that 
basic financial conditions in this country are 
very much better than they were twelve months 
ago. There are many surface indications which 
bear out this statement. Business has passed 
thru the primary stage, and the acute period, of 
reaction, but we have not yet reached ‘nor- 
maley,’ for the readjustment has not been uni- 
form and there is not yet established a natural 
and equitable basis for the exchange of goods 
for goods, or goods for services.’’ Until the 
purchasing power of the farmer improves, Gov. 
Harding stated, it will be idle to look for any 
rapid or substantial improvement in domestic 
trade. However, he believed that the agricul- 
tural outlook is much more hopeful. Restora- 
tion of normal conditions in agriculture, com- 
merce and industry, he said, depends very large- 
ly upon the reduction of essential items of ex- 
pense, such as taxes, freight rates, rents and 
fuel. Inasmuch as foreign trade is essential to 
this country’s prosperity, much depends upon 
the results of the disarmament conference, Gov. 
Harding declared, adding that adoption of the 
American program would have a profound ef- 
fect upon the finances of the world. 


Southern Pine Market Conditions 


As is to be expected at the approach of New 
Year, the lumber market is slackening and new 
business in southern pine has decreased mate- 
rially. However, most mills still are, and for 
some time will be, kept busy shipping, as their 
order files are still heavy with bookings made 
during the period of big business only recently 
ended. The current lull is confined very large- 
ly to demand for shed and yard stocks. Retail- 
ers have curtailed their orders heavily, but con- 
tinue to buy in small lots to meet current re- 
quirements, and their specifications show that 
their stocks are very badly broken and support 
the manufacturers’ conviction that when the 
spring buying movement starts a period of 
heavy business will be inaugurated. In fact, 
not a few millmen expect a repetition within 
the next few months of the chaotic conditions 
which prevailed in the lumber market two years 
ago, due to the precariously low mill stocks and 
the heavy requirements evident in nearly every 
consuming trade. Industrial purchases con- 
tinue heavy and orders from this source are 
large enough to give a semblance of activity to 
the market. The railroads continue to buy car, 
bridge and track materials and the oil fields 
west of the Mississippi River, where new strikes 
are causing a rush of operations, are making 
urgent calls for large quantities, not only of oil 
rig timber but also of miscellaneous construc- 
tion materials. Hence most of the mills, espe- 
cially those west of the Mississippi River, are 
receiving a good volume of special cutting or- 
ders. Some mills are reported to be booked up 
on timber orders for several weeks. Export 
business also keeps up very well considering the 
season, and timber orders for foreign ship- 
ments are not uncommon. The domestic mar- 
ket is unsettled by the great number of transits 
which are afield seeking placement; but the 
mills, as a rule, are making no efforts to force 
the market, convinced that after the present 
period of customary dullness a year of very 
good business will be enjoyed. They would, in 
fact, welcome an opportunity to replenish the 
broken supplies, accumulating fair stocks of 
yard and shed supplies in preparation for this 
expected heavy buying movement next year. 


While most of the larger southern pine mills 
continue to adhere strictly to their November 
lists, small concessions are being made here and 
there. Boards and dimension have been re- 
ported at prices $3 to $5 below the recently pre- 
vailing high levels and certain items of uppers, 
such as flooring, are said to be easier. Finish 
as a whole, however, is very scarce and is hold- 
ing firmly. 


The Douglas Fir Situation 

Even the near approach of the holiday season 
has not materially decreased the heavy demand 
for Douglas fir from the Orient or California, 
for this business holds up excellently. The do- 
mestic trade, however, is dull; but indications 
are that another month will witness the begin- 
ning of a heavy run from this source. The 
west Coast manufacturers are almost unanimous 
in stating that the outlook for the coming year 
in the lumber trade is exceedingly bright, the 
only cause for worry being the danger of a 
run-away market. That such might develop 
within the next few months is not improbable, 
for lumber stocks thruout the country are in 
really deplorable shape as regards sizes and 
assortment, whereas stocks in the hands of re- 
tailers and consumers are in an equally bad 
condition. If general business activity develops 
next year to anywhere near the extent that is 
conservatively predicted, there is cause to fear 
more or less chaos in the lumber market. This 
is what the manufacturers would avert if hu- 
manly possible, greatly preferring good busi- 
ness on a steady market, with a price level that 
permits a reasonable profit. The current lull 
in domestic trade had not had a weakening 
effect on the market, but prices hold up firmly 
and the tendency is still distinctly upward. In 
fact, several large west Coast mills have during 
the last ten days circulated new price lists show- 
ing advances on a majority of the popular 
items. One factor that above all others will 
make for a higher market ultimately is the 
searcity of logs and, with demand from all 
directions improved, their steadily advancing 
tendency. 


In the Cypress Field 


In common with the other woods, cypress is 
under the influence of the holiday season. The 
manufacturers are making no attempts to force 
the market, as they believe that next year holds 
excellent business in store for them, and they 
are more eager to accumulate stocks for the 
prospective period of market activity than to 
sell on an unfavorable end-of-the-year market. 
Prices are well held, and those on shop have been 
advanced by some of the large operators about 
$3 on 4/4, and $6 on the other thicknesses. 


Seasonable dullness, tho apparently not <o 
severe as in the softwood markets, prevails in 
hardwood market, and it remains more acti:c 
than it was really expected to be. Im fact a 
satisfactory volume of orders is being booke:, 
and numerous inquiries for lumber for delive~y 
during the first three months of the new yer 
are in circulation. Prices remain firm at tie 
lower levels, no concessions being made exce}t 
perhaps in a few isolated instances where ci". 
cumstances might make them desirable; to the 
contrary, the market, especially that for nort!: 
ern hardwoods, is showing a very strong upwari 
tendency and better prices on lower grades are 
said to be procurable. Manufacturers of floo: 
ing, interior trim, furniture, boxes and wooden 
containers generally, and automobiles continue 
to be the principal buyers, in the order name! 
Very little stock is now moving foreign, but the 
recent noteworthy strengthening of the Euro- 
pean exchanges has stimulated an interest in 
overseas markets and leads to the belief that if 
foreign exchange quotations retain what they 
have gained, or show further improvement, the 
export movement will benefit. Production of 
hardwoods is increasing slightly, mills that have 
been closed down beginning to resume here and 
there, but logging operations remain much cur- 
tailed. Woods crews are being organized very 
slowly, while operators cutting for the open 
market are working on a very restricted basis. 





The North Carolina Pine Market 


Altho the volume of new business offered has 
shown some decrease, the total sales of the 
North Carolina pine mills last week were on a 
par with those of the week previous. The mills 
also note a further slight increase in the number 
of inquiries but these in many eases are calling 
for items that the mills are utterly unable to 
furnish on account of their oversold condition 
Order files generally are heavy and many of the 
mills are out of the market, at least for certain 
items, for several weeks. Hence, altho buyers 
are making a concerted drive to lower the mar 
ket, the mills are in a position where they can 
adhere strongly to their prices, and coneessions 
are rarely heard of these days in the North 
Carolina pine territory, except when offered by 
some of the small air drying mills. B&better 
flooring, ceiling and partition continue to mov« 
in large volume and the range of quotations is 
narrower. Kiln dried roofers are active in smal! 
lots at good prices, notwithstanding the faci 
that the air dried product has shown some weak 
ness of late. 





Lumber Movement for Forty-Eight Weeks* 


Southern Pine Association ........6:6:<6-ci60s sae see easies 
ee ee re eT Ee 
PMNS. 56.55 GHWES OSTOS Hie SE CRON RMON ROE 
West Coast Lumbermen’s Association. ............. 








Total for Torty-Cignt: Weeks o:.6-6:0.00:8:4 60010008 os 


Yu 
snalne'se OpOUnge 
er eies ss 71,575,164 
coveeced ,378,977,908  3,569,189,184 3,560,182,37: 





Cut Shipments Orders 
02,744 3,499,990,774 3,508,977,66 


69,198,410 51,204,704 
2,496,929,188  2,559,380,553  2,616,100,57: 


60,218,037 55,395,960 46,172,19: 
2,557,147,175  2,614,776,513  2,662,272,77' 

scsesinciasia als 672,577,082 663,553,728 676,575,00 
ee 10,133,000 17:214.000 15,650,00' 
682,710,082 680,767,728 692,225,00' 
324,900,000 244,676,000 416,720,00: 

,080,000 1,964,000 1,028,001 

325,980,000 246,640,000 417,748,00/ 
272,695,000 198,345,000 197,263,00: 
7,239,000 5,862,000 9,312,00: 
279,934,000 204,207,000 206,575,00 
313,703,540 304,376,243 302,703,386) 
9,433,531 | 10,965,148 6,481,16! 
323,137,071 315,341,391 309,184,52 
89,543,000 94,051,000 84,052,00( 

622,000 2,777,000 1,942,00' 

90,165,000 96,828,000 85,994,00( 


oeecece 7,638,051,236 7,727,749,816  7,934,181,66+ 


Michigan Hardwood Manufacturers’ Association, January to 


OOTP OE“ TRORUNRVO: i:5.4.¢s05.0:0.09N Oe KRESS RO 
RIE SONI 66k 5 6-36 5s ce wrse awe eee eres 


ce cecee 131,145,000 
oobeeee 7,769,196,236 7,838,140,816 7,934,181,66 


110,391,000 Not reporte: 


* Beginning week ended Jan. 8, 1921, and including week ended Dec. 3, 1921. Compiled by the 


National Lumber Manufacturers’ Association. 
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Why Prosperity Confronts Lumbermen 








_ 


Jar stimulated some industries to greater effort, 
while other industries were discouraged, so that 
th: labor and materials consumed in such industries 
could be released and diverted to war needs. 

‘t seems to me that the history of industries 
during the immediate future will be written in the 
lint of whether an industry was stimulated or 
discouraged during the war period. There is no 
common yard stick which can be used with equal 
certainty in all businesses. The building industry, 
of which we are a substantial part, was greatly 
discouraged during the war. Construction needful 
to human comfort was discouraged and delayed 
until peace. The nation’s transportation facilities 
have not kept pace with its developing traffic 
needs; neither have they been adequately main- 
tained. Consequently, needs for building and traffic 
have been delayed and the nation’s requirements 
pyramided. The very situation that discouraged 
building retarded provision of facilities to produce 
materials for construction. Depletion was not re- 
couped by other production thru the development of 
new sources of raw materials. Consequently, the 
nation’s lumber productive capacity has diminished, 
while the country’s requirements for the product 
have pyramided. So, we find the lumber industry 
today in a position different from that of those 
industries which were overstimulated by the war. 
As an illustration, it is reported that when the 
armistice was signed there were 132 units of steel 
production either just completed or in the process 
of completion which have never been placed in 
operation. At the same time, lumber capacity to 
produce has greatly declined, while the potential 
demand for timber products has greatly increased. 


Postwar Inflation Followed by Reaction 


During the immediate postwar period the public 
sought to satisfy all its delayed wants at once, with 
a resuiting expansion in credits and inflation of 
prices. This was followed by reaction resulting in 
lower values and stoppage of production. In some 
industries the curtailment thru stoppage of produc- 
tion was so large that stocks were so greatly de- 
pleted that operations have been resumed on the 
original war basis. Textiles are an illustration of 
this condition. Their production was stimulated by 
the war. Their production stopped. Their sup- 
plies have been consumed, and their production has 
resumed on probab'v a greater basis than the im- 
mediate consumption, but net so great as consump- 
tion plus demand to replenish exhausted supplies. 
That industry may not be able to continue its pres- 
ent ratio of production when current demand has 
been satisfied and stecks have been replenished. It 
will probably experience another reaction, This 
condition should not apply to lumber, as its present 
productive capacity is inadequate to care for cur- 
rent needs, 


South’s Timber Supply Is Much Depleted 


Before the war the lumber industry in the South 
had reached its maximum capacity of production. 
{un 1909, southern production was reported by the 
Government as 16,359,000,000 feet. Practically all 
of the timbered area was in production; in other 
words, the manufacturers held the timber in reserve 
iv protect the life of their properties. The South 

vuld then produce more lumber than its markets 
ould absorb. This overproduction was the result 

' overexpansion in the early years of this century. 

his production was provided to meet carrying 
charges on speculative timber purchases caused by 
the rapid depletion in the Lake States and the 

ifting of the source of supply from the North to 

‘e South. The result of sudden expansion of 

itural resource production is sudden depletion. 

‘w facilities were provided with approximately 

jual life, resulting in their exhaustion within or 

out the same time. In 1919 the Southern Pine 

‘sociation made an investigation of the probable 

e of the industry ; 5,401 plants were visited and 

udied. The investigation disclosed that of these 

401 plants 4,419, or 81.8 percent, would exhaust 

eir supply of timber by Dec. 31, 1923, and that 

3.3 percent of production of the South, or 8,063,- 

10,000 feet of production, would be depleted by 

:at time. The process of depletion, as disclosed 

the report of the investigation, will be’ gradual 

‘ch year, beginning with the exhaustion of the tim- 
‘r of 930 plants in 1919, that of 1,255 plants in 
920, and probably affecting 785 plants this year. 
here is a possibility that these figures might not be 
orrect, but there is no probability that they are 
ore than 20 percent in error, in which case the 
nills mentioned will exhaust their timber supply 

*Address delivered before special meeting of 
-outhern Pine Association at Memphis, Tenn., 
Sec. 15, 1921, 


[By Charles 8. Keith, Kansas City, Mo.*] 


by Dec. 31, 1924, instead of Dec. 31, 1923, so, in 
effect, the situation is unchanged. 


No Compensating Expansion in the West 


As the production in the South has declined, no 
new production has been provided in the Northwest 
to compensate for the depletion, for the reason, first, 
that the cost of development in the West is ex- 
cessively heavy, due to the mountainous condition 
of the country and the cost of construction, and, 
second, the uncertainty of business. So, while 
depletion of the South has progressed, no other 
production has been developed to take its place. 
Consequently, this year it is seriously estimated 
that the production of the United States, which last 
year was 32,000,000,000 feet, will not exceed 28,- 
000,000,000 feet, of which the South will contribute 
9,000,000,000 feet, while in 1909, when the total 
production of the country was 45,000,000,000 feet, 
the South contributed 16,359,000,000 feet. 


1921 Has Reduced Stocks by 40 Percent 


These figures clearly indicate that if the nation’s 
requirements were as much this year as in 1909, 
these requirements would draw on lumber stocks 
of the nation for 17,000,000,000 feet. This demand 
has materialized without a substantial demand 
either from industry or agriculture. The indica- 
tions are that all of this year’s production has been 
consumed and that consumption has reduced the 
mill lumber stocks at least 40 percent and probably 
more. This situation would indicate that the re- 
quirements of the country in 1921 have not been 
greatly less than in 1909. Therefore we are enter- 
ing the new year with not only depleted production 
but also impaired stock. 


Stocks Probably Only 50 Percent of Last Year’s 


On April 1, 1917, before our entrance into the 
World War, the average southern pine mill had 
in stock on its yards 8,950,000 feet, while the 
average mill on Nov. 30, 1920, had a stock of 
6,820,000 feet, as against its stock on Oct. 31, 
1921, of 5,768,000 feet. The figures on stocks of 
today are not available, consequently we do not 
know the exact amount of stock on hand. The 
Southern Pine Association barometers for Novem- 
ber, however, indicate a further reduction of 156.- 
064 feet per average mill, bringing the average 
stock on hand to 5,612,000 feet. Just what the 
actual figures will be, when the statement is in. 
after taking into consideration local sales or lum- 
ber consumed at the mills and not reported on the 
weekly barometer reports, we are unable to say, 
but it is my opinion that we will find the average 
mill stocks much lower than these figures indi- 
eate. According to the monthly barometer for 
Jan. 1, 1921, stocks were 105 percent of normal, 
while the stocks reported in the October, 1921, 
report were 85 percent of normal. Consequently, 
the stocks at these mills this year are only 80 per- 
cent of what they were a year ago. When we 
take into consideration the fact that practically 
all of the mills reporting to the association worked 
full time this year, and that the association re- 
ports do not include figures of the mills which were 
down and whose stocks have been depleted because 
they have been shipping without producing; mills 
that have been burned and whose stocks have been 
exhausted; mills that have not operated because 
of current conditions and high costs, it is my opin- 
ion that the mill stocks of the country, instead of 
being as indicated, 80 percent of what they were 
a year ago, are probably considerably less, and 
will not exceed 50 percent of last year’s stocks, 
Let us assume that 80 percent does reflect the 
true situation at the mills. The fact then is, that 
during this year the country has consumed all of 
production and 20 percent of mill stocks. But 
when we go farther in our analysis and consider 
that this means, compared with prewar years, 
we have to face 17,000,000,000 feet less produc- 
tion to begin with, and consequently 3,400,000,000 
shortage of stocks normally carried by that produc- 
tion. Present producing mills have 5,612,000 feet 
of stock per average mill as against 8,950,000 feet 
in 1917; that is, approximately 3,400,000 feet 
less per mill, or practically 35 percent less. On 
the theory that the average mill stocks equalled 
20 percent of its annual production and that pres- 
ent mill stocks are 65 percent of the prewar normal 
this, together with our shortage in production of 
17,000,000,000 feet and stocks carried by 
production, means there is a ptobable shortage of 
approximately 21,500,000,000 feet from this source. 


Figures Indicate Shortage of 28,000,000,000 Feet 


In addition, reports from the salesmen thruout 
the country indicate that retail yard stocks are 
anywhere from 30 to 50 percent less than normal, 


such. 


and if there is but 70 percent of stocks or a 30 
percent shortage, the shortage in retail yard stocks 
is approximately 4,500,000,000 feet. The decrease 
in retail and mill stocks, together with the fact 
that the total production has been absorbed in 
consumption during the last year, indicate that 
we are entering into the new year with a shortage 
of stocks and shortage of production aggregating 
more than 26,000,000,000 to 28,000,000,000 feet. 

Furthermore, there has been a great reduction 
in industrial stocks of lumber, which have also- 
been absorbed by this year’s demand. The actual 
amount of this shortage can not be ascertained, 
but as an indication of that shortage there is a 
large industrial concern in Chicago, which makes 
its own boxes, and which normally carries 16,000,- 
000,000 feet of lumber in stock, but today has only 
3,500,000 feet. Consequently, this company’s 
stocks are only 20 percent of its normal. If this 
same condition is true of industrial stocks as a 
whole, the shortage of stocks is vastly more than 
indicated. Under these conditions I believe we 
can be said to be conservative in making the state- 
ment that, compared with prewar stocks and pre- 
war production, present stocks and present produc- 
tion indicate a shortage of approximately 28,000,- 
000,000 feet, if not more. When we consider that 
28,000,000,000 feet is practically equal to this 
years’ production, it is no stretch of the imagina- 
tion to forecast the coming year as a prosperous 
one for the industry. In other words, prices for 
lumber under these conditions should be strong 
and profitable, 


Northwest’s Supplies Not Easily Available 


The question is to provide new production to 
replace southern depletion. How soon can we get 
it? If the condition heretofore indicated, to wit, 
a depletion of production of 8,063,000,000 feet, oc- 
curring by 1923 or 1924, is to be cared for; 
if the delayed and accumulated domestic demand 
is to be met; if we export, as we did in 1913, 
2,700,000,000 feet, such new production must be 
provided, and soon. This means the building of 
mills in the Northwest—the last source of sup: 
ply. What is the situation there? The amount 
of production to be provided will be 8,063,000,000 
feet to meet southern depletion. This would only 
restore 1919 production in the United States. 
which in itself was subnormal, and would not pro- 
vide for the 2,700,000,000 feet of prewar foreign 
demand and accumulated domestic requirements. 
Production to provide only for depletion since 1919 
and prewar foreign demand would amount to ap- 
proximately 11,000,000,000 feet. There is a vast 
amount of timber in the Northwest. There is only 
a small part of it available. To be made available 
to transportation and production this timber will 
require vast expenditures of capital and energy. 
Necessary facilities must be provided in a moun- 
tainous country where the cost of railroad con- 
struction, under present conditions, varies from 
$60,000 to $125,000 a mile, and where materials 


_ and supplies used in mill or railroad construction 


must pay the maximum transportation costs. De- 
pletion of timber supply of the Northwest has been 
occurring, even as it has in the South. Timber 
near Vancouver, Puget Sound, Grays Harbor and 
the. Columbia River has been largely drawn upon 
in the last several years and all of the timber 
naturally tributary to these points will shortly 
be exhausted. The fact is that not to exceed 70.- 
000,000,000 feet of standing timber in the North- 
west is available to transportation and ready for 
production. Some place the quantity as low as 
50,000,000,000 feet. This means that if 11,000,- 
000,000 feet of production is to be provided, it can 
only be provided by building railroads at great 
cost, as at least 275,000,000,000 feet of timber 
will be required to provide twenty-five years’ life 
to 11,000,000,000 feet of annual production, or 
from four to six times the amount of the present 
available timber. As the Columbia River district 
has 1,000,000,000 feet of production and no timber 
supply; and as Grays Harbor, Puget Sound and 
Vancouver are in practically the same position, the 
situation will be accentuated by a stimulated de- 
mand from this production to provide life for these 
operations. 


High Costs Prohibit Speedy Development 


The providing of production in the West will 
undoubtedly be delayed because of the great cost of 
making the timber available, and the cost of the 
facilities necessary to reasonable cost of such pro- 
duction. The South developed rapidly because of 
the comparative accessibility of the timber, together 
with the light character of construction and facil- 


(Concluded on Page 45) 
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IOWA MILL AND WAREHOUSE BURNED 


Crepar Rapips, Iowa, Dec. 13.—The mill and 
warehouse of the Hawkeye Lumber & Coal Co. 
were destroyed in a spectacular blaze on the 
night of Dec. 8, which caused a loss to the 
company of about $50,000. The origin of the 
fire is unknown. It was discovered at about 
7:35 in the evening by some boys passing the 
mill, Insurance will cover the loss, it is re- 
ported. Several hours after the fire three lead- 
ing lumber companies of the city offered their 
assistance to the company in supplying its cus- 
tomers until shipments, to replace the finished 
millwork which was destroyed, could be re- 
eeived. D. S. Barry issued a statement on the 
following morning that the fire would in no way 
interfere with the carrying on of the business. 
‘One delivery truck was destroyed, and that was 
replaced the morning after the fire. 





PORTLAND MAY GET SHIP LINE TO EUROPE 


PoRTLAND, ORE., Dec. 10.—It is rumored here 
today that the Hamburg-American line will soon 
place steamers in operation between German 
ports and ports on the Pacific coast, including 
Portland. If this is done, additional facilities 
for shipping lumber in parcel lots to Europe 
will be made available. 





WHOLESALER OPENS IN NEW YORK 


New York, Dec. 12.—An important and re- 
cent addition to the New York wholesale lum- 
ber distributers was made on the first of this 
month when the Pine Plume Lumber Co. opened 
a branch office at Room 2015, Astor Trust 
Building, 501 Fifth Avenue. Fred S. Morse, 
recently of Montgomery, Ala., has been placed 
in charge of this branch. 

Mr. Morse has had a wide and varied expe- 
rience in the lumber business and is well versed 
in all of its ramifications. His selection by 
the Alabama concern is both timely and for- 
tunate. During the World War, Mr. Morse 
held a Government position in Washington, 
D. C., and has the distinction of having bought 
all of the lumber for this country that was 
shipped to France for the engineers. After his 
two and a half years’ connection with the War 
Department, Mr. Morse returned to Montgom- 
ery to take up his own business where he left 
off when he volunteered his services to Uncle 
Sam. His lumber business in Alabama was run 
under his own name and he bought extensively 
for northern wholesalers. Prior to taking up his 
residence and business connections in Alabama, 
Mr. Morse was in the lumber business on his 
own account for seventeen years in Springfield, 
Mass., where he conducted a general wholesale 
lumber business. Mr. Morse says that he is glad 
to be nearer to his old time friends again. 

The New York branch of the Pine Plume 
company will cover New England, northern New 
Jersey, Long Island and the metropolitan dis- 
trict. All lumber handled will be from the 
South. In hardwoods a specialty will be made 
of oak flooring from Memphis, Tenn. Cypress 
and southern pine will occupy the greater part 
of the attention of this new branch. 

The home office of the Pine Plume Lumber 
Co. is in Montgomery, Ala., and for a number 
of years it has had branch offices in Savannah, 
Jacksonville, Atlanta, and Washington, D. C. 
The company owns outright one lumber mill in 
Hopkins, Ga., which is run under the name of 
the Twin Tree Lumber Co. It also owns large 
interests in twelve other mills in the southern 
territory whose output it handles exclusively. 

In an interview with a correspondent ot the 
AMERICAN LUMBERMAN, Mr. Morse said that his 
views of the lumber situation in this territory 
would have to be that of a newcomer, as he had 
been too busy getting his new offices shipshape 
to give very much attention to local conditions. 
He said: 

I look for business to be somewhat quiet for 
the next two months, but after that, when the 
severe weather is behind us, I feel sure that the 
New York branch is going to give an excellent 
account of itself. I am in the game now to make 
this branch the big end of the company’s distri- 


bution and, as I see it now, I think the coming 
year will turn the trick. Naturally business is not 


so very brisk with me just at present on account 
of the inventory season and the adjustment of the 
income tax. Retailers now seem to be buying only 
for immediate needs. In my opinion, 1922 will 
spell prosperity for all of us in the lumber busi- 


ness. 

The new offices on Fifth Avenue are commo- 
dious and handsomely appointed. The instal- 
lation of all conveniences is practically com- 
plete and everything is in readiness for the big 
business that is expected. 





BIG PINER SOON TO BLOW LAST WHISTLE 


Houston, TEx., Dec. 12.—One of the topics 
of discussion among lumbermen here since a 
visit last week of W. A. Martin, vice president 
and general manager of the American Lumber 
Co., of Merryville, La., is the near approach of 
the date when that company will blow its whistle 
for the last time—calling attention to the fact 
that within a very few years, and in some cases 
months, other of the important factors in the 
southern pine industry will also cease operations 
because of depletion of the timber supply. The 
two mills of the American Lumber Co. at Mer- 


WINS TRIBUTE FROM ART MAGAZINE — 


LitTLE Rock, Ark., Dec. 12.—The Christ’ ag 
advertisement of the Arkansas Soft Pine | u- 
reau appearing in class magazines will be u 2d 
by Printing Art, exponent of good print.ig 
and art in advertising, as the frontispiece in ‘ts 
forthcoming December issue. The members of 
the Arkansas Soft Pine Bureau consider it q) ‘te 
a feather in their cap to have this recogni* on 
of the advertising they are doing to inform jie 
people about Arkansas soft pine. A copy of 
this Christmas advertisement, depicting in 
color a party scene in Colonial days, is the mst 
impressive and pretentious that has been } e- 
pared in connection with its holiday adver‘ s- 
ing by the bureau and is being sent to thir‘ y- 
five hundred lumber dealers who sell Arkan: .s 
soft pine. The reproduction being sent to ‘6 
dealers is contained on the third page of a 
folder, the first page of which shows the cover 
page of the Christmas number of the House 
Beautiful, and the second and fourth pages »f 
which also contain reproductions of ads that 
have been run in class magazines by the burenu 
in the interest of Arkansas soft pine. This is 





ATKINS 
SAWS 











One of the most pretentious exhibits at the Industrial Exposition given in Indianapolis, Ind., re 
cently was the display of highly polished saws of various kinds, including the largest band 


saw in the world which is 69 feet long, b 
of all sorts of saws. 


y E. C. Atkins & Co., manufacturers in Indianapolis 
The Atkins concern carried away the first prize for the best exhibit of 


the 383 shown at the exposition, and secured many direct orders and prospective buyers as 


a result of their display 





ryville will saw the last log in February next, 
according to present calculations. With an an- 
nual capacity of 120,000,000 feet, this means 
that one of the more important plants of the 
long-leaf district will no longer be a factor. 

The American Lumber Co. was organized in 
1911 by Sam Park and J. H. West thru a con- 
solidation of the C. L. Smith Lumber Co., of 
Merryville, and the removal to that site of a 
mill owned by Mr. West at Orange, Tex. The 
company was organized and the two mills 
erected for the purpose of cutting a large body 
of timber, known as the Rice timber, and cele- 
brated among southern lumbermen as one of 
the finest bodies of longleaf pine timber in the 
Caleasieu district. This timber was part of the 
trust estate left by W. M. Rice as the endow- 
ment of the Rice Institute, of Houston, and at 
the time of the deal in 1911 was sold at a price 
then considered high. Soon after organization 
the properties passed into the hands of other 
interests, where they have remained until the 
present. 

W. A. Martin has been in charge as general 
manager since 1913 and the plant is known as 
one of the most efficiently managed in the South. 
The life of the operations have been shortened 
by two years or more by storms that destroyed 
a large part of the timber. 


the fourth year in which specimens of maga 
zine advertising have been furnished to deai 
ers in this form. 


COMPANY DOUBLES TIMBER HOLDINGS 


Capiuuac, Micu., Dec. 12.—The Cadillac 
Lumber & Chemical Co., of this city, recently 
purchased from Rasmus Hanson, of Grayling 
Mich., a tract of 15,000 acres of timber lani 
in Chippewa County. This tract will be added 
to the company’s holdings of 15,000 to 17,00! 
acres in Mackinac County purchased some two 
years ago. The logs from both tracts will be 
manufactured at some convenient point in either 
county. It is expected that a mill of such ca- 
pacity as to give employment to about five 
hundred men will be erected in time to start 
operations in the spring altho a site has not 
yet been definitely. decided upon. The timber 
holdings of the company will give its operations 
here a life of not less than twenty years, and 
the new purchase will extend for many years th 
life of the operating company, the Mitchell 
Diggins Iron Co. The officers of the Cadillac 
Lumber & Chemical Co. are: President, W. L. 
Saunders; vice president, Joseph Murphy; treas 
urer, Charles T. Mitchell, and secretary, George 
G. Brown. 
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How Employers May Encourage Thrift 


(Continued from front page) 
anvounts, and that if they defer beginning to 
save until they can make large deposits they 
probably will never begin at all. 

‘he second important objection is the er- 
roeous conception of saving as a form of de- 

vation; that it means constantly ‘‘ doing with- 
ovr things.’? Make it plain that instead of 
meaning ‘‘ doing without,’’ it means being able 
eventually to have possessions and advantages, 
such as a home, provision against sickness, old 
age ete. that otherwise they could not hope 
to have. Emphasize the thought that saving 
is not mere hoarding, but a means of securing 
some of the mest desired things of life. The 
min who puts money into the bank regularly, 
even tho the amounts are small, eventually 
eomes to the place where he can buy or build 
a home of his own. When a man begins to save 
money regularly and systematically he has 
started rolling a snow ball which will keep grow- 
ing at a rate astonishing to one who has never 
given the matter thought. Emphasize the fact 
that altho most of us vaguely hope to have more 
some day than we have now, the only way, in 
most eases, that that hope can be realized is 
by saving as we earn. A recent utterance by 
President Harding embodied in a letter to Earl 
R. Obern, of Chicago, is very much to the point. 
The President said: 

‘¢T have for many years been pretty well con- 
vinced that saving money is largely a matter of 
habit, and people who make a good beginning 
at it presently discover that it is by no means 
impossible, and it is altogether a good thing 
to do. Just at this juncture in the world’s 
and our country’s affairs it is certainly one of 
the most useful contributions that people could 
possibly make to putting the world right. I 
do not believe there is any other way to 
straighten out the tangle of financial and eco- 
nomie concerns into which the world has been 
precipitated ‘by the war, except to produce a 
good deal more than we consume, which means 
to save, and by our savings to reéstablish the 
world’s stores of working capital.’’ 

The development and prosperity of the coun- 
try depends very largely upon the proportion of 
wage earnings that thru the medium of sav- 
ings banks and other forms of investment is 
turned back into the channels of industry, fur- 
nishing capital for constructive endeavor in all 
lines, and providing jobs for the savers them- 
selves and for all other workers. There is no 
outside money available for American industry. 
Fortunately, none is needed if our own people 
will save. The great national income is that 
of the wage earner. Practically untouched by 
the income tax it is almost net—a vast fund, 
if it ean be mobilized, for carrying forward the 
development of the country along all lines of 
industrial endeavor. 

How Lumbermen Are Encouraging Thrift 
Undoubtedly readers of the AMERICAN LuM- 
ERMAN will be especially interested in what is 
eing done by lumber concerns to encourage 
ystematie saving by their employees. There- 
‘ore before proceeding to discuss in detail plans 
nd methods in vogue in other industries, or 
‘ecommended by authorities upon the subject, 
he following interesting examples from the lum- 
ver industry are presented: 

The Bloedel Donovan Lumber Mills, Belling- 

iam, Wash., have in operation a very simple 
lan which is working successfully. Any em- 
loyee so desiring may leave money on deposit 
vith the company, evidenced by a plain cer- 
ifieate drawing 6 percent from date of deposit 
o time of payment. Payment is made upon 
lemand. This is not handled as a banking de- 
partment of the business, but is simply to en- 
‘ourage thrift and have the men feel that they 
an save money and get an excellent rate of 
interest thereon. The savings of employees 
1ave reached the very respectable sum of $40,- 
000. While the plan, of course, involves some 
extra work by the accounting department, it is 
‘ppreciated by the men, and the company feels 
that it can well afford to encourage thrift by 
this method. 


The Great Southern Lumber Co., Bogalusa, 
La., has an employees’ stock buying plan, which 
Vice President and General Manager W. H. 
Sullivan informs the AMERICAN LUMBERMAN is 
working very well. About 500 employees are 
stockholders. Of course it would hardly be 
practicable for the average lumber manufac- 
turing company to encourage its employees to 
become stockholders, for the reason that in 
many cases timber holdings are cut out in the 
course of a few years and the company has to 
liquidate its affairs. The Great Southern com- 
pany, however, is fortunately situated in this 
respect, in that its extensive holdings, its paper 
mills and its comprehensive plans for reforesta- 
tion give assurance of perpetuity. 

The Crossett Lumber Co., Crossett, Ark., has 
given considerable attention to the thrift prop- 
osition, and has been quite successful in pro- 
moting the spirit of thrift and savings among 
a large percentage of its employees. Its first 
effort in this direction was to establish a savings 
department in the local bank, paying 4 percent 
interest, credited semiannually. The company 
also organized the Employees’ Investment Co., 
subscriptions for amounts ranging from $500 to 
$2,000 being accepted from employees, to be 
paid up at the rate of 2 percent a month. Many 
of the better paid employees take advantage 
of this opportunity, the Employees’ Investment 
Co. now having a paid up capital of over $100,- 





If Methuselah had invested 
one dollar on his twenty-first 
birthday, the amount, at six per- 
cent compounded annually, 
would at his death at the age 
of 969 years have grown to 
$977,157,900,000,000,000,000,000. 

[The correctness of the above computa- 
tion is certified by the Actuary of the 
United States Treasury Department in an 
official letter to Roscoe C. Mitchell, di- 
rector of publications, savings division, 
Treasury Department.] 











000, which is earning the employees 15 to 30 
percent annually. The Employees’ company has 
its own board of directors and is operated the 
same as any other corporation. Officials of the 
company and of the bank render service in the 
general management of the affairs of the com- 
pany without remuneration. Investments are 
all carefully selected, and include stock in enter- 
prises which the Crossett Lumber Co. controls. 
This in a measure makes the stockholders inter- 
ested in the profits of the parent company. 

An interesting commentary upon the rela- 
tive savings habits of Americans and foreigners 
is contained in a letter from Ralph H. Burn- 
side, president of the Willapa Lumber Co., Port- 
land, Ore., who says: ‘‘ We have quite a sprink- 
ling of foreigners in our plant and they do not 
need the encouragement to save that our Ameri- 
can employees do. The foreigners almost with- 
out exception are forehanded and good savers.’’ 
This company has done considerable American- 
ization work among its employees, with very 
gratifying results, many of them having taken 
out their citizenship papers as a result of these 
efforts. 


To Link Saving With Home Owning 
Some interesting comment on the subject un- 
der discussion is made by Julius Seidel, presi- 
dent of the Julius Seidel Lumber Co., St. Louis, 
Mo., who writes in part: 


This subject, in my opinion, is one of the livest 
present day issues affecting economic conditions 
which our nation must cope with. It happens 
that I am vice president of a bank organized about 
one year ago, situated near our company’s yard, 
right in a growing industrial district. The officers 
and directors of the bank, about fifteen, are all 
heads of manufacturing corporations. Their em- 
ployees are all in need of homes. Much to our 
surprise, in view of the talk of hard times, our 
savings accounts are increasing both in number 
and in amount. The directors would like to influ- 
ence these savings accounts in the direction of 


home owning and are now studying on a plan to 
do so. They are contemplating a plan to buy 
land, build houses, and sell to the employees of 
the various industries at cost and on easy terms. 
In this connection there is something the material 
men can do, namely: arrange with others to in- 
vest in real estate companies. Let the trust com- 
panies’ real estate departments do the financial 
work, collecting etc. Select supervising men to 
look after the work; help to interest the workmen 
and clerks in home owning, get them to open sav- 
ings accounts. When a sufficient sum is saved, 
let the worker buy a lot; or sell him a finished 
house on an initial cash payment and time instal- 
ments. Companies of this kind might operate on 
both plans; that is, have a selection of moderate 
priced houses ready to sell, or build to suit the 
clients. 

No matter what anyone may say, the business of 
providing ready cut houses and garages is growing, 
because the customer has to do business with only 
one party. He buys a complete job at a definite 
cost. There must be something done to influence 
the consumer, and the firm which leads in that 
direction will win out. The plan above suggested 
would help materially. 

As long as the “building game” is in the promo- 
tion field, so long will material men be the auction 
houses of supply. Material men have been side- 
stepping the issue. They like to sell, at a profit, 
and have never seriously considered the broader 
avenue of trade expansion that might be opened 
by interesting the masses in home building. 


Must Save Before Spending 


_ Authorities on the subject of industrial sav- 
ings seem to be practically unanimous in stress- 
ing the importance of urging thrift upon the 
worker at the place where he receives his wages. 
Another essential point is that of making the 
savings plan as nearly automatic as possible. 
That is, if possible so arrange that the weekly 
amount to be deposited be deducted before the 
saver gets his hands on the money. Suggestions 
for accomplishing this end will be found further 
along in this article. Unless this is done there 
must be on the part of the saver a definite act 
of the will preceding such deposit—and that 
is almost too much to ask of the ‘‘new begin- 
ner’’ in the gentle art of saving. Where the 
matter is left entirely to the worker’s initiative 
he may start out with considerable enthusiasm, 
and take his deposit to the bank all right two 
or three times, but when the fourth time comes 
around it may be raining or something else inter- 
venes to hinder. The next time it is still easier 
to forget or pass by making the deposit, and 
so his good intentions speedily evaporate. There- 
fore, even at the cost of exercising a slight de- 
gree of supervision—of course only with the 
employee’s free and hearty consent—it is better 
that the company deduct from the pay envelope 
whatever amount he may authorize, and attend 
to the details of deposit as explained further 
along in this article. 


Three Savings Plans Outlined 

Various plans are in effect at different in- 
dustrial establishments for affording the em- 
ployee savings banking facilities on the spot. 
There are three principal types of plans in use, 
but these are all very flexible and capable of 
modification to meet various conditions in in- 
dustrial plants. Under all of the plans utiliz- 
ing the regular savings banks as depositaries, 
the codperating employer acts as agent for his 
employees in facilitating the banking of their 
savings. The three plans may be briefly out- 
lined as follows: 


Plan I—The essence of this plan is to enable 
the employee to authorize the company in writing 
to withhold each pay day a stated amount from 
his pay, to open a savings bank account in his be- 
half, and to deposit that amount regularly to the 
account. Under this plan the employee withdraws 
sums from his account direct from the bank. The 
passbook may be held either by the employee, by 
the company, or by the savings bank. Preferably 
the company or bank should hold the passbook. 

Plan II—This plan is identical with Plan I, 
except that money may be withdrawn through the 
company, which reimburses itself from the savings 
bank upon the order of the employee. The ef- 
fectiveness of the plan also depends upon either 
the company or the savings bank, not the employee, 
holding the passbook. Under this plan it is possi- 
ble to eliminate issuance of a passbook until the 
employee leaves the service of the company, pro- 
vided the savings bank issues quarterly or semi- 
annually a transcript of account to be given the 
employee by the company. 

Plan III—This plan is for employers who find it 
unwise to be a factor in the methods described 
above. The employees should select a competent, 
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trustworthy person from their own number, to be 
bonded by the company. His function is to col- 
lect each pay day such sums as are stipulated by 
the written orders of his fellow-employees, or as 
are voluntarily placed in his hands for deposit 
in the savings bank. He should open the accounts, 
make deposits, and attend to withdrawals in the 
names of the employees. 


Campaign of Education Essential 


As has already been intimated, a process of 
edueation is necessary for the success of any 
industrial savings plan. Some of the methods 
by which the interest of employees may be se- 
cured, and information imparted to them, may 
be briefly outlined as follows: Mass meetings 
and noon hour talks; circular letters, signed 
by the president, sent to each employee; pay 
envelope stuffers; posters and placards in the 
plants; hand bills distributed at entrance; brief 
statement of the plan printed and posted where 
all employees will see it. 

Pay envelope stuffers in the form of slips 
or small folders may bear such catchy titles 
as: 


You worked to earn this money—take the easiest 
way to save it. 

Teach your dollars to have more cents, 

Why not save some of it? 

Any fool can spend money—it takes a man to 


gave it. 
Thrift is a habit, not a hardship. 
Thrift helps you up the ladder, waste pulls you 


own. 

It’s hard to be happy with empty pockets. 

The time to save money is before you spend it. 

You work for dollars; make your dollars work 
for you. 

Small change saved now may make a big change 
in your later life. 

When a man works he earns wages; when a 
dollar works it earns interest. 

Poorhouses are filled with those who failed to 
save while they were earning. 

It isn’t what you earn but what you save that 
shows whether you are a financial success or fail- 
are. 

Do your dollars slip thru your pockets or are 
they on the job protecting your future? 


Suggestions for Circular Letters 


Following are suggestions for circular letters 
to be sent to employees, together with enclosures 
ineluding full details of the proposed savings 
plan. Three types of letters are presented, with 
a view of adaptation of different classes of em- 
ployees and varying conditions. No. 1 is rather 
dignified and conservative, suited to the more 
intelligent and higher class employees, including 
office workers ete. No. 2 is more direct, while 
No. 3 is designed to jolt the indifferent and 
negligent into action. Of course these are only 
suggestions and can be changed or combined 
at will. 

LETTER NO. 1 


Have you ever thought of the many advantages 
of saving a part of your pay every pay day? 

Do you know the wonderful feeling of inde- 
pendence, of security, of personal pride, that comes 
from having money of your own in the savings 
bank? 

The man or woman with a savings bank account 
never has to worry about tomorrow, or next week, 
or next month. 

When you have money in the bank you are pre- 
pared for any misfortune—illness or accident, 
When you need money for anything you always 
have it. Then again there may come a time when 
a few hundred dollars saved may insure your 
future happiness. Thousands of homes have been 
bought and paid for thru small weekly savings. 

This company wants to help its employees to 
start themselves on the road to personal inde- 
pendence thru savings bank accounts of their own. 

We have worked out a plan with the ........ 
eee Savings Bank for every-pay-day savings 
for our employees. The enclosed plan explains this 
system—please read it carefully. 

The hardest part is making a start. We are 
trying to make it easy to start. That is why we 
are suggesting this every-pay-day savings plan. If 
you take advantage of it you will be surprised to 
see how quickly your savings grow in the savings 
bank. In a few months you will realize, like 
others who have done this in other plants, how 
much you have helped yourself—by starting a sav- 
ings bank account. 


LETTER NO. 2 

Is all the money you earn just passing thru your 
bands— 

Until it reaches someone else who has the com- 
mon sense to SAVE some of it? 

You work for your money— 

Why not hang on to a little of it? 

MILLIONS of others are doing it. 

They are the men and women with SAVINGS 
bank deposits—workers like yourself! 

Thousands of them are not earning any more 
than you. 

Thousands don’t earn as much as you. 

But they SAVE something every pay day—and 
put it in their SAVINGS bank! 


You can make yourself independent, as they are 
doing—ready for the time when your working days 
are over. 

Please read the enclosed plan carefully. 

We have worked out this plan with the ....... 
‘ceeemieweae SAVINGS Bank for every-pay-day sav- 
ings for our employees. 

You don’t have to accept this plan. Its sole 
object is to help you to help yourself. So it’s 
up to you! 

Start SAVING for independence now by taking 
advantage of this plan, and become every-pay-day 


savers. 
LETTER NO. 3 


On which line will you be at 60? 

The depositors’ line at the savings bank? 

Or the hunger line at the poor house? 

No matter how much you’re earning today 

If you are spending it ALL— 

You are likely to wind up in the poor house 
when your working days are over. 

Your neighbor, who only earns half as much as 
you, but SAVES $5 each pay day, will have 





Great nations and great em- 
pires live only so long as they are 
thrifty; the moment they begin to 
waste or disperse their resources, 
the day of their end is at hand. — 

— Lorp ROsEBERY. 











$3,174.22 in the savings bank at the end of ten 
years! 

He will be happy and independent, 

When you may be down and out! 

If you don’t like that picture of the future 

Let us help you to start a savings bank account, 
and you’ll look into the future with a SMILD! 

We have worked out a plan with the ........ 
SAVINGS Bank for every-pay-day sav- 
ings for our employees. The enclosure explains 
this system—please read it carefully. 

The hardest part is making a start. We are 
trying to make it easy to start. That is why we 
are suggesting this every-pay-day savings plan. 

If you take advantage of it, you will be sur- 
prised to see how quickly your savings grow in the 
SAV S bank. In a few months, like others who 
have done this in other plants, you will realize 
how much you have helped yourself—by starting 
a SAVINGS bank account. 


A Savings Plan That Works 

A typical and interesting example of payroll 
saving is that known as the Worcester plan, be- 
cause first put in operation by the Crompton & 
Knowles Loom Works, of Worcester, Mass. The 
plan was inaugurated in Nov. 1919, and has 
worked satisfactorily. General Manager Kins- 
ley says: 

Our experience has been only favorable. We 
have had any number of cases where men have 
voluntarily increased the amount of their weekly 
deposits, indicating that they have confidence in 
the company and in the plan. To that extent, it 
seems to me it is an excellent thing in that it 
seems to develop a greater feeling of confidence 
between the men and the management. This has 
been particularly gratifying because when the plan 
was first started it was thought that perhaps some 
men might hesitate about subscribing on the 
ground that the company might keep track of what 
their savings were and use this information in 


Ce 





If the merchandising of the 
savings habit were directed as in- 
telligently and prosecuted as vig- 
orously as is the merchandising 
of chewing gum, 554 out of every 
1,000 (the percentage for Swit- 
serland) citizens of the United 
States would have savings ac- 
counts instead of our present 
poor showing of about 99 out of 
every 1,000. 

—JOHN LEE MAHIN. 











connection with their rate of pay. We have seen 
no evidence of any such suspicion; in fact, as 
indicated above, the opposite has been true. 

The Worcester plan consists essentially in 
having the men sign cards authorizing the pay 
office to deduct regularly so much per week from 
their pay envelopes. On this card’ the employee 
designates not only the amount he wishes de- 
dueszed each week, but also the bank where he 
desires to have his account opened. The cards 
are sorted out and classified according to the 
choice of bank and a representative of each 
bank is asked to visit the plant. When he comes 


the men sign up in accordance with the rules 
of that particular bank, After the plan is in 
operation, the amount deposited weekly may be 
increased or decreased at will by the employee 
simply notifying his foreman who in turn ad- 
vises the payroll office. If the employee wishes 
to withdraw money he simply signs an oriler 
and the paymaster gives him the money, obviat- 
ing the necessity for going to the bank. At 
any time an employee may by notifying the 
company deal directly with the bank instead of 
thru the company. In case the employee leaves, 
he is given his bank book and advised to con- 
tinue his saving account wherever he may go. 

An important factor in keeping up intervst 
is the conducting of campaigns for encouraging 
savings every three to six months, continuing 
two to three days at a time. In other woris, 
instead of simply starting the system and then 
leaving it, it is actively promoted and fostered 
by the management the same as any other scll- 
ing campaign would be, for it is realized that 
the men must not only be sold, but kept sold 
on the proposition. 


Another Successful Plan Described 


The John Deere Wagon Works, Moline, IIl., 
has in operation a very simple plan which has 
resulted not only in employees saving a very 
considerable sum of money, but also in cultivat- 
ing a desirable feeling among the men. Com- 
menting upon the latter phase, General Man- 
ager E. E. Parsonage, in a statement to the 
AMERICAN LUMBERMAN, said: 


‘““The feeling engendered and fostered by 
our savings club is very marked. A chterfui, 
willing spirit is very noticerble. Further, it is 
axiomatic to my mind that a man who is sav- 
ing money does not readily absorb socialistic 
or bolshevistie ideas.’’ 

The modus operandi of the plan is briefly as 
follows: A typewritten statement of the pro- 
posed plan, with ruled sheets for the men to 
sign up on, the whole being bound together with 
a cover of heavy paper, was furnished each of 
the seventeen departments of the works. The 
first’ sheet is headed ‘‘Savings Club Plan of the 
— Deere Wagon Works,’’ and reads as fol- 
ows: 


The object of this plan is to aid us, as individ 
uals, to save more money than we have been sav 


ng. 

Practically speaking, no man saves as much 
money as he should and can. 

Every dollar saved during the present abnorma}! 
period will undoubtedly have greater purchasing 
power two or three years from now than at the 
present time. 

The only object your management and foremen 
have in forming this savings club is to help you 
save more money. 

1, This club is to operate for one year periods 

2. From $1 up to be deducted each pay day. 

3. This money to be placed in the banks at 4 
percent interest computed semiannually—in in 
dividual accounts, and under the direction of E. E 
Parsonage, 

4. These amounts can not be withdrawn unti! 
expiration of one year. 

5. In the event a man severs his connection with 
this company any money due on this plan may b¢ 
drawn on thirty days’ notice thereafter. 

6. Any man may increase his savings by request, 
that is, he may ask that a larger amount be taken 
from his pay envelope at any time. 

7. In the event of there being an offer of Deer 
preferred 7 percent stock later on, and on the 
monthly payment plan, any man may transfer part 
of this savings plan to the payments on stock.” 


Employees’ Authorization Form 
The final sheet bears the following form: 
Mr. PARSONAGE: 
You may take from my wages the amount set 


opposite my signature each week for one yeal 
COMMCHCINE 2 os cecsccevnss 5 as 


General Manager Parsonage further explains 
the plan in a statement to the AMERICAN 
LUMBERMAN, as follows: 


On May 1, 1920, after this savings plan had 
been in operation six months, I sent the same sort 
of binder around to each department and the sur 
prising fact was noted that a large percentage ot 
men who had started saving the previous Novem 
ber had increased their weekly savings. That is, 
men who had started saving $1 a week had in 


’ ereased the amount to $2, $3, $4 and even $5 


a week, f’ 
It is a condition of the plan that the money is 
not subject to withdrawal until the year has ex 








DsCEM 


—_—_— 


pired. 
asked 1 
of sick 
In very 
dyawn, 
aviuall 
until t 
that th 
instaln 
io 0 
tial. it 
tike tl 
that it 
separa 
the m 
counts 
percen 
As 1 
his la 
that tl 
Many 


our sa 


A 

EL 
Valle 
this 
sectic 
busin 
alway 
the kt 
year 
at th 
play 
out ¢ 


tract 
fact 





The 














DiecEMBER 17, 1921 


AMERICAN LUMBERMAN 


39 





pired, Quite a number of men during the year 
asked for their savings or a part thereof because 
of sickness or for some other legitimate reason. 
In very few cases, however, was the money with- 
drawn, as I loaned them money where it was 
aviually needed, thus leaving their savings intact 
until the end of the year. I found in most cases 
that the men could pay these loans back in weekly 
instalments and still keep up their savings. 

iio my mind the personal element is very essen- 
tia!. in other words, the men understand that I 
tuke the money from pay envelopes each week and 
that it is not subject to withdrawal. I have a 
separate account for each individual and deposit 
the money in two banks. As the individual ac- 
counts are not subject to checking they draw 4 
percent interest credited semi-annually. 

\s to concrete results: Many of our men who 
this last year saved from $100 to $600 have stated 
that they never before accumulated so much money, 
Many of them had never saved a dollar. We closed 
our savings club the first of November, 1920, and 


the year’s savings amounted to over $22,000. A 
considerable percentage, possibly 40 percent, was 
left in the savings bank and the savings continued 
for another year. We started another savings 
club beginning Nov. 1, 1920, all of the old savers 
staying in and many new ones entering. 


Many Firms Help Employees Save 


The AMERICAN LUMBERMAN has data deserib- 
ing a large number of savings and investment 
plans in active operation in industrial estab- 
lishments in various parts of the country and 
in many lines. As these plans vary only in 
details, the majority being based upon the cen- 
tral idea of regular deposits deducted from the 
pay roll on the employee’s written authoriza- 
tion, it is not deemed necessary to devote fur- 
ther space to detailed description. It doubtless 


will be of interest, however, to those interested 
in the subject to know something of ‘the scope of 
the industrial savings movemem. and the class 
of concerns that are succeseruuy operating a 
savings plan among their emjiloyees. 

A partial list of these companies, concerning 
many of whose plans the AMERICAN LUMBERMAN 
has authoritative information, in addition te 
those already mentioned, follows: New York 
Telephone Co., Metropolitan Life Insurance Co., 
General Motors Corporation, Edison Co., A. W. 
Shaw Co., Sears, Roebuck & Co., Hood Rubber 
Co., Ford Motor Co., Proctor & Gamble Co., 
United States Steel Corporation, Eastman Ko- 
dak Co., Solvay Process Co., American Multi- 
graph Co., Republic Metalware Co., and many 
others. 





NEWS AND 


A Display That Secured Business 

EL CENTRO, CaLir., Dec. 10.—The Imperial 
Valley has been, as usual, a busy place 
this summer, so retail lumbermen of this 
section obtained a considerable volume of 
business. Retailers of the Imperial Valley are 
always on the alert to secure business. One of 
the best publicity stunts put on by them this 
year was the display of the Valley Lumber Co., 
at the El Centro Fair held this fall. This dis- 
play attracted attention not only because it was 
out of the ordinary but because it was so at- 


POINTERS FOR 


fortieth in the United States and fourteenth in 
California in production. The figures herewith 
give a better idea of the farming activities and 
the heavy volume of shipments into and out of the 


county : 

= Cars Cars 
Cantaloupes ....11,667 Peers 3.421 
Watermelons 1,544 Live stock...... 1.876 
ae 163 Milo maize...... 734 
po . ee 510 Ce ccc cneees 871 
Cottonseed ..... 1,442 Cottonseed hulls. 122 
BD eicniveaaes 551 


Grape truit, asparagus and vegetables shipped 
by express. 
Of lumber, 


retail lumber yards in Imperial Valley. 


255 cars were shipped to the twenty 





tractive. In support of this may be cited the Total number of carloads received.......... 13,588 
fact that the Valley Lumber Co. was awarded Total number of carloads shipped.......... 25,839 
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The attractive and original exhibit of the Valley Lumber Co. at the EI Centro Fair. 


This exhibit was 


awarded a silver cup for the best trades display 


a silver cup for the best trades display at the 
fair. The exhibit consisted of a typical Im- 
perial Valley ranch completely equipped with 
a house, a garage, a water tower, a tank and 
pump house, a silo, a milk separator house and 
cow barn with stanchion. These buildings were 
exact minature reproductions of full sized build- 
ings and, as may be seen from the accompany- 
ing illustration, were attractively painted and 
ompletely finished. The house and out build- 
ings were lighted by electricity, which at night 
added distinct interest to the exhibit. Before 
isplaying the exhibit, complete bills for each 
uilding were figured and quotations were fixed 
for the material for the buildings or for 
‘ complete job, the latter prices being obtained 
y ee the labor cost given the Valley Lum- 
* Co. by local contractors. Results obtained 
om this display were very good. 
Imperial County was first settled and farmed 
1903 and is growing steadily, a fact which 
part explains why California has consumed 
ch large quantities of lumber in the last year 
S. Jones, secretary of the Valley Lumber 
., gives the following interesting statistics in 
gard to Imperial County, of which El Centro 
the eounty seat: 
Chere are 500,000 acres under irrigation and the 
tal population of the county is 60,000, according 
the last census report. The county ranked 


Cleveland Building Show Postponed 

CLEVELAND, OHIO, Dee. 12.—Because of the 
failure of the city to have its new $6,000,000 
auditorium ready in time for the American 
Building Exposition to open there on Jan. 4, 
the exposition has been postponed until Feb. 
22, and will cover a period of eleven days, end- 
ing } Mareh 4 


The application of every sort of building ma- 
terial will be shown, and home, commercial and 
factory building and equipment will be fea- 
tured. An extensive architectural exhibit will 
be put on by the Cleveland Institute of Archi- 
tects, and on one floor of the building that has 
a ceiling height of 60-feet there will be built 
six completed cottages in wood, brick and 
stueco, the largest exhibit of this kind being 
put on by the Cleveland Board of Lumber Deal- 
ers at a cost of more than $25,000. Two brick 
and tile exhibits will each cost more than $12, 
000 and there will be nearly twenty exhibits that 
will cost in excess of $5,000 each. The financial 
investment in this exposition will approximate 
$250,000. Landseaping exhibits to show what 
ean be done toward beautifying the grounds 
around buildings at small expense will be shown, 
as well as all of the latest improved equipment 
for reducing the burdens of housekeeping. 

This idea of a home exposition is an old one 


RETAILERS 


in Europe and every two years an Ideal Home 
Show is staged in London that furnishes the 
building ideas and inspiration of much of Con 
tinental Europe. The Cleveland exposition will 
be patterned after the London Show and will be 
quite as complete. Cleveland initiated the 
building show idea six years ago and the coming 
exposition beginning Feb. 22 in the new audi- 
torium of Cleveland will be by far the most 
elaborate effort in that line that has yet been 
staged in America. 





Lumber Company’s Unique Ad 

DENVER, COLO., Dec. 12.—The initial number 
of Building News, ‘‘published now and then 
for the good of almost everybody,’’ by the Me- 
Phee & McGinnity Co., of Denver, made its 
appearance in the Denver daily papers recently 
as an advertisement of that well known lumber 
concern. It oceupied space 14 inches deep by 
4 columns wide, and made one of the most unique 
and striking ads yet seen in a Denver publica- 
tion. 

One of the ‘‘ears’’ was devoted to a list of 
the products the company handles and stressed 
its widely known ‘‘Zip’’ service. The other 
carried a directory showing the loeation of the 
company’s general offices and yards, retail store 
and branch yards. 

The body of the advertisement, er ‘‘ paper,’’ 
contained : 

An article on home building in Denver, 
showing the remarkable increase in build 
ings of that character during the present 
year, with particular reference to frame 
dwellings, and modestly setting forth the 
company’s part in the revival by reason 
of its reduced prices for materials. 

Two charts, one labeled ‘‘The Prob 
lem,’’ the other, ‘‘The Solution.’’ In the 
first was shown where the average citizen’s 
dollar went in 1913 and where it went in 
1921, bringing out vividly the enormous in- 
erease in rents during that period. The sec- 
ond showed the rise and fall in the number 
of permits issued for brick dwellings be 
tween 1900 and 1921 and demonstrated that 
the public is turning to home building as a 
solution of the high rent problem. 

Timely articles on the use of storm sash 
as a fuel saver, and on the various uses to 
which glass can be put at the Christmas sea- 
son. 

A boost story for MePhee & McGinnity 
paints, based on the fact that the Colorado 
& Southern Railroad buys from the company 
59 different kinds of paint. 

An article suggesting that prospective 
home builders take advantage of McPhee 
& McGinnity service in matters affecting 
the financing of new homes. 

A poem by Douglas Malloch, the Amzrt- 
CAN LUMBERMAN poet, entitled—‘‘The 
House That You Own.’’ 

It is practically a ‘‘cinch bet’’ that every 
line of this unusual and interesting ad was read 
in every home into which it penetrated. 

Orns 

THERE ARE 2,478,552 miles of public roads in 
this country, not counting streets in cities and 
towns. 
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Steps One Lumberman Took to Start Building—The Result Amply 
Rewarded the Energy Expended in Getting the Builders to Commence 


Yesterday I stood in front of a news stand 
looking thru the window at the display of 
magazines and wondering if new issues of 
any of my favorites were on sale. A grizzled 
old fellow came hobbling out, carrying a news- 
paper. He looked me over in a friendly, ap- 
praising way and remarked, ‘‘ Well, a feller can 
look thru the windows these days even if he 
ain’t got any money.’’ I acknowledged the 
truth of his statement; tho I suppose agree- 
ment was needless since I had been seen look- 
ing thru the window. The pastor of the church 
which I attended last Sunday told the people 
of his congregation that they sang as if they 
were thinking of their debts; and doubtless 
they were. In this connection we remember 
the Hebrew who listed among the world’s 
great inventors the man who first thought of 
interest and the man who invented mortgages. 
These two inventions have occupied a good 
deal of the world’s thought during these latter 
days. 

Last winter Wilson Compton 
told us that there would not be 
a money panic, and he spoke 
truly. But all of us, probably, 
looked for a quicker recovery than 
the fates had in store for us. 
We’re told by those in a position 
to know that the long expected 
and earnestly hoped for recovery 
is rolling along the highway and 
that it is only a matter of reason- 
able time when different indus- 
tries are in adjustment once more 
and when production and consump- 
tion will go forward in a sound 
relationship. We’re for it, and 
we’ll all cheer as the parade goes 
by. 

Certain things, like the house 
shortage, which normally would 
make for extensive building, are 
still with us. Of course the house 
shortage isn’t a hard and fast 
thing that can be counted, like 
the number of freckles on a sum- 
mer girl’s nose. Not many people 
are without shelter. We must all 
eut our garments to fit our cloth, 
and if on our income we can’t 
afford the house of our dreams we 
make shift to get along with a 
real house that we can afford. 
The shortage is an elastic thing; 
and I suppose if income would in- 
crease rapidly enough we’d find 
that no matter how fast the 
builders worked they would steadily fall be- 
hind. Biddy, the scrub lady, is quite thankful 
for her hall: bedroom; but given a rapidly 
increasing income and an imagination that 
would stand the strain she would go thru 
the intermediate steps of shanty, cottage, trick 
bungalow and apartment and land eventually 
in the banker’s three story house on the hill. 
Then unless an architect with an eye for the 
main chance came along with the plans for 
an Italian palace she’d probably complain of 
the shortage of suitable houses. The house 
shortage of a community has to be measured 
in part by the amount of the community’s 
income. Conditions may be present that will 
make for the building of homes when income 
is suitable, and it’s important to know about 
these things. But houses are not going to 
be built until both owner and dealer can see 
thru to final payments. Your real house short- 
age will appear when people are fixed to better 
their living conditions. It will make itself 
manifest when houses are being built. 


an order for stock is entered. 


So regardless of what people say or what 
they plan or dream, the way finally to get 
into action is to help make possible the financ- 
ing of house building. Some of these matters 
are entirely beyond the control of local dealers, 
and others can be influenced by them but 
slightly. But it is our guess that right here, 
for the time remaining until the depression 
is only a memory, in the matter of finance 
lies the most important part of retail lumber 
salesmanship. Thousands of jobs are already 
sold, all save for the matter of financing the 
deal. Find a way-to manage this, and the 
plums will fall into the dealer’s lap almost 
without making any further effort. 


Must Dig Up Community’s Capital 


Time and again it has developed that a com- 
munity contained unemployed money that if 
introduced into building channels would go 
far toward helping people realize their hous- 





The above illustration indicates a method which may be readily followed 
by lumbermen so that in'a very few moments it is possible to tell the 
amount of lumber on hand, if the lumber is piled level. 
the right hand side of the pile, when the observer is facing the pile, has 
marked upon it regular divisions, each division giving in board feet the 
contents of the bin when piled to that mark. The broad line with an 
arrow pointed to it is the level below which the lumberman does not 
want his stock to go; so when the pile gets down almost to this level 

This system is similar in some measure 

to a perpetual inventory system but is not so good nor so accurate 


ing hopes. Every house built in a town need- 
ing more living quarters relieves the pressure 
on a whole row of families. So if a dealer can 
manage the selling of only a few jobs of this 
kind he performs a service to scores of people. 
Financing building in the way of which we 
are now speaking can’t be reduced to a general 
rule that every dealer can follow. Nor indeed 
is it possible to find unemployed money in 
every community. Money hounds have already 
run on every trail, fresh or cold. But per- 
haps we can indicate what we mean by re- 
counting an experience. 


Aggregate of Hoarding Is Large 


A lumber retailer in a midwestern com- 
munity found his. trade slacking off a little; 
and by analyzing his sales he found that small 
sales for repair jobs were increasing in num- 
ber but that new houses were not being built. 
He didn’t need to worry much about his own 
solvency, for he was in a good financial condi- 
tion and his sales for repairs showed a rea- 


The timber at 


sonable volume of profit. But he did wo.ry 
a little about the town. He thought peorle 
should build; that many could afford it, and 
that a few new houses would give work to 
mechanics who needed it and would put mony 
into local circulation. He started a quit, 
personal investigation and found that a fow 
people who were in a position to build without 
straining themselves were hoarding their 
money jealously and flew into a panic or a 
rage when pressed to build. Others of 1n- 
doubted solvency were involved in frozen «s- 
sets until all they could do was to earry on and 
wait for the whole country to thaw out. He 
found that there was quite an amount of ile 
money in the town but that it was held in small 
sums. A man wanting to borrow $2,000 to help 
build his house can’t well borrow $50 from 
each of forty men. It would look fantastic. 
Money to build houses is not loaned in this way, 
and people would hesitate so to lend it. 

The dealer thought the solution 
consisted in organizing some sort 
of company to get this idle money 
into circulation. He investigated 
the building and loan idea, some- 
thing that had not yet penetrated 
this community, and attempted to 
feel out sentiment. He is a good 
salesman, but he got nowhere. 
People didn’t know about this 
new notion. Interest on small 
sums didn’t amount to much, any- 
way, and they had the money and 
didn’t care to take a chance on 
losing it just for a few dollars of 
interest. In fact, they had a place 
they wanted to put that cash just 
as soon as things improved a little. 
This was the burden of comment; 
people with money would spend it 
for things they wanted when con- 
ditions were more reassuring. But 
in the meantime it was out of cir- 

culation, and business in gener:l! 
was stagnant. 
{ It occurred to the lumbermin 
that if he could get people to start 
buying the things they wanted, a: 
most of these were useful and 
needed, he could thereby do te 
town a real service. It was 0 
longer a buyer’s strike. It was o1e 
of those periods of apathy wh on 
things don’t move simply beca-e 
nobody makes the effort to move 
first. The standard of living w.s 
slowly slipping back to a rath r 
primitive basis, and people were finding © 
that they could get along on very lit 
if they determined to. This capacity | 
getting along on very little is a source 
strength in an emergency, but it contains t 
danger that some people will get the habit 
miserliness and cling to it even after t 
emergency is over. The dealer knew th! 
certain citizens of the town were witho't 
money even in smal] sums and that they w 
being hard put to it to survive even on % 
basis of the strictest economy. But he al” 
was convinced that one of the best ways 
assisting these people was to get some mon ‘ 
into circulation. 

He tried out various plans, none of whi 
promised much, and he was about to give \, 
and let matters drift along and thaw the 
selves out. After all, he was doing pret ° 
well, so why worry and take risks? The cou 
munity had quite a bit of money, but nothi 
he could suggest seemed to have enough «'- 
traction to draw it out during this time ©! 
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a! ithy. He wondered if he could get a little 
0 side capital: This seemed an even less 


~ 


‘ly lead than his attempt to get the com- 
nity to finance itself. One day while he 
; spending a few hours in a neighboring 
n of some 30,000 people he met a fellow 
wnsman who had moved to the larger place 
: order to have a wider scope for his trading 
lity. This man was an unusual combina- 
n of shrewdness, daring and caution. He 
«s not the kind of man usually known as a 
irancial leader. He didn’t care to take the 
ponsibility of shaping the big policies of the 
y’s finance and so had no desire to be a 
inker. He preferred to trade in rather incon- 
cuous ways. The newspapers never printed 
‘ories about him, and he was not generally 
lought of when chamber of commerce drives 
d other conspicuous business moves were 
foot. He was not sought after for boards 
directors or to be honorary chairman of 
But he was demon- 


i=] 


CoM eft+aearowt mi oeewertrtaed 
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made in times of financial depression. His 
daring made him aggressive in his own way, 
and his shrewdness and caution kept him from 
making many mistakes. He had a habit of 
refusing to risk all his assets on a single 
gamble but from time to time made an in- 
vestment in a slow moving and sure proposi- 
tion in order that an unlucky turn might not 
leave him without assets. Some of his few 
associates told him he was needlessly hamper- 
ing himself by doing this, but he said nothing 
and went on according to his own plan. 

How a Building Movement Began 


Now it happened that the lumber dealer 
knew little or nothing about this man’s finan- 


twenty-one houses. It is apparent that the 
lJoans were small and rather conservatively 
placed; but even so they made possible a build- 
ing boom quite remarkable for a town the size 
of this. The dealer is weighing in with one 
of the best seasons in the history of his busi- 
ness. 

But this isn’t all of the story. The dealer 
took advantage of the interest in building to 
organize a building and loan association. He 
is convinced that the back of the house short- 
age in his town is not yet broken and that it 
is the part of common sense for the community 
to be in a position to finance its own construe- 
tion so far as possible. He recognizes the fact 
that getiing this block of outside money was 
something of an accident, and he doesn’t want 
to rely on accidents. 


Thrift Best Basis for Credit 


This department knows that building and 
loan concerns are not complete cure-alls for 
insufficient building capital. In many towns 
this last season many such associations ex- 
hausted their funds and were compelled to re- 
fuse many loans. But, while recognizing this, 
one should not overlook the important fact 
that without associations the funds available 
for building loans would have been exhausted 
much sooner. The money would have been 
scattered thruout the community in sums so 
small that no one would have considered try- 
ing to collect them into a fund large enough 
to build a house. 

In Macomb, Ill., another midwestern town 
visited by this department during the latter 
part of the summer, we found that while the 
building and loan is strong and highly impor- 
tant, the associations had run out of funds 
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The Century Lumber Co., Des Moines, lowa, realizes that the public Is interested in its plant and, 
of course, people who come to visit are cordially welcomed and shown about; but a great many 
people do not have the time to do this and consequently the company had a reproduction of its 
principal shed made on a large and attractive sign board, as may be seen by the above illus- 
tration, and so is able to convey to a large part of the public which it otherwise would not 
reach, an idea of its facilities for doing business 


cial standing. Few people did. He would 
lave been at a loss to guess his friend’s for- 
ne at $1,000 or at $500,000; but he did know 
‘.e man had a good many financial connec- 
ms, so just on a gamble he told the story 
his town and said there was a chance to 
ike a sound and conservative investment in 
al estate mortgages. Somewhat to his sur- 
ise the financier showed interest in the prop- 
ition. They discussed it for a couple of 
urs, and the lumber dealer went home to get 
tual prospects on the basis of loans secured 

v first mortgages; principal and interest to 
paid in monthly instalments. Two weeks 
ter he returned with three. The loans were 
ade and work started. The effect was im- 
ediate. People came out of their shells, 
ore houses were started, mechanics got work, 
d grocery bills were paid and, perhaps most 
‘portant of all, the people with small hoard- 
igs began to buy the things they needed to 
‘ake them comfortable. This story was told 
‘2e early in October. Up to that time the lum- 
er dealer had placed $41,000 for the financier, 
nd the money was being used in building 


long before the building season was at an end. 
And even while the funds last, such an asso- 
ciation will not loan all the money needed to 
build a house. It is not advisable that it 
should. If a person is to pay out on a house 
after it is built he must have some capacity 
for thrift, and this capacity should demon- 
strate itself before the house is built as well 
as after. But it is true that dealers find it 
advisable to carry persons with little or no 
money saved. The Charles O. Foulke Lumber 
Co., of Macomb, has a big trade, and Mr. 
Foulke said it has become an inereasingly 
serious problem to finance the building of a 
house even after the association has loaned 
what it will. The dealer often must absorb 
the remainder in an open book account or take 
a second mortgage. Apparently we are return- 
ing, in one respect at least, to the conditions 
that plagued the frontier lumberman. His 
hardest job was carrying his customers for 
months or even years until they could make 
something, and while our customers make more 
money and make it faster they don’t seem to 
save it with any more skill nor in larger 


amounts than their frontier forbears did. 
More than one modern dealer finds himself vir- 
tually obliged to tie up an embarrassing 
amount of his capital in long credits if he is 
to maintain a suitable volume of business. 
Organization and education to overcome this 
condition, if successful, would be of immense 
value in making the lumber business more 
clean-cut and efficient. 


Better Corn Prices the Great Need 


Trade in Macomb, so Mr. Foulke says, has 
been pretty good, considering all the condi- 
tions. Macomb is both an agricultural and 
an industrial town. Farmers have not bought 
much during the last summer and showed lit- 
tle signs of increasing their purchases either 
in the immediate future or during next sum- 
mer. We have read a number of statements 
from widely varying sources that farm trade 
in the Corn Belt probably will not amount to 
much until after another crop is harvested. 
We are unable to fully understand why stress 
is laid on this matter of another crop. If 
prices should remain at a level at or below 
cost of production it will not make much dif- 
ference how many crops are raised. What the 
Corn Belt farmer wants and must have, if he 
is to be much of a factor as a buyer, is higher 
prices for corn. Show him a steady corn mar- 
ket at 75 cents a bushel at the local elevator, 
and you’ll see things move long before an- 
other crop is harvested or even planted. The 
middle West is full of corn that farmers are 
hoarding in hopes that the price will mend 
sufficiently so they can at least get out from 
under with a whole skin. And if it advances 
enough to leave him a clear profit, the rest of 
the world will have no cause to fuss at the 
farmer because he is stubbornly refusing to 
do his duty as a buyer. He always has done 
his duty as a producer. 

Mr. Foulke has a couple of branch yards in 
neighboring towns. In one place he has what 
so far as I know is a unique arrangement with 
the railroad company whereby its local station 
agent is Mr. Foulke’s local yard manager. 

Macomb manufactures clay products. 

Charles Hanan also has a good sized retail 
piant in Macomb. In addition to the yard 
where he maintains his office he leases a yard 
some block or two distant and uses it as a 
storage point for timbers and other heavy ma- 
terials. Mr. Hanan was unfortunate in hav- 
ing a fire last spring but fortunate in that it 
caused no more damage than it did. He re- 
ported a light farm trade. 

[The next Realm of the Retailer will present 
“4A Christmas Story of the Home and Its In- 
fluence, Which Grows and Mellows with the 
Lives of Those Whom It Shelters.”—Epitor.] 





A Good, Tactful Collection Letter 


With the approach of Jan. 1, retail lumbermen 
are very anxious to do all possible to clean up 
open accounts. It is not easy to press collec- 
tions and avoid offending some customers. It 
ean be done, however, and as an example of a 
very diplomatic letter on collections and one 
which is timely, the following letter from the 
J. T. Cross Lumber Co., Moberly, Mo., is pre- 
sented : 

Our business year is fast drawing to a close. 

Today we wish to thank you for your patron- 
age and good will and ask a continuance of the 
same in the future. 

We are now making our plans and orders for 
next year. We are thinking how to serve you 
best and how to make your dollars go the farth- 
est. 

It is very, very necessary that we collect up 
extremely closely now. Your balance is $ . 

When in need of lumber, paint, screen, wire, 
wire fencing, nails, lime, cement, beaver board, 
roofings, plaster, Barrett slate shingles, creosoted 
fence posts etc. call 487. 

With good wishes, we remain, 

J. T. Cross LuMBER Co. 
i i i i i 


V. W. Krarrt, secretary-manager of the As- 
sociated Cooperage Industries of America, St. 
Louis, Mo., has notified members that gum and 
fix heads are no longer acceptable for lard 
tierces, according to the new regulations adopted 
by the Chicago Board of Trade. 
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SUSANVILLE, CALIF., 
Dee. 10.—On the first 
day of last May the big 
Susanville plant of the 
Fruit Growers’ Supply 
Co. began operating. 





CAPT. S. M. BUMP, 
Susanville, Calif. ; 
Resident Manager for the 
Fruit Growers’ Supply Co. 





For just about a year 
the plant had been under 
construction. It was be 
lieved that it would be 
one of the show plants 
of California. It is all 
of that, and more. It is 
one of the show plants 
of the country. Designed and built with the 
idea of many years of operation, nothing has 
been left undone to make it modern and effi- 
cient in every way. 

Altho the sawmill has been in operation since 
last May and construction work was begun a 
year before that, there are some units of this 
big plant which are not yet built. Box factory 
No. 2, the planing mill, the machine shop and 
the kiln car unstackers are yet to be built. At 
present work is being done on the machine shop, 
planing mill and on additional dry kilns. The 
plant now has eight kilns and ten more are to 
be built immediately. 

This plant, with its well painted buildings 
and excellent mill site together with the stock 
of lumber neatly piled in long alleys, presents 
a very pleasing view to any one interested in 
lumber production. 


Sawmill Has Finest of Modern Equipment 
The sawmill proper, of course, is the center 
of attraction. Large and roomy, its size being 








only, will probably shut down for the winter 
very soon. The logging camp has already been 
closed. 


Invention Improves Edging 


Capt. S. M. Bump, resident manager of the 
Fruit Growers’ Supply Co. at Susanville, is 
largely responsible for the carrying on of the 
construction and is in charge of the operating 
of this ultra-modern sawmill plant. He is : 
practical lumberman and engineer, having 
gained his earlier experience in the South. One 
of his own inventions, which is being used in 
the sawmill, is a lighting device which throws 
a shadow, thru a light following the saws of 
the edgers, thus lining up the boards for the 
edgermen so that there is no miscalculation as 
to just where the saws will cut into the board. 
These lights, being above the saws, are shifted 
in connection with the saw by the edgermen and 
the shadow is so thrown that it does not taper 
as it moves along the board to be cut. This is 
an important device from the standpoint of the 
conservation of timber, which is a point for 
all lumbermen to consider. 

A feature of this big plant, electrically 
driven, is that there is a separate drive for each 
unit in the entire plant. 

A novelty in sawmill construction is to be 
found in the fireproof room in the sawmill, where 
employees may spend the noon hour, This room 
is fitted up with tables and benches, so that 
the men may eat their lunch therein and may 
smoke without endangering the sawmill plant. 


Constructor Has Invented Logging Devices 


Capt. Bump’s inventive genius has not been 
confined to the sawmill plant, as he has de- 
veloped plans for applying power to big wheels 
in logging. The equipment is now being built 
by the Seattle Car & Foundry Co., of Seattle, 
Wash. 

Capt. Bump has also equipped the company’s 
logging cars with cast iron cleats on the end 


A CALIFORNIA SAWMILL OF WHICH TO BE PROUD 


which he is able to back up the work of tie 
general office and sales offices. 

General Manager F. B. Hutchens’ offices «re 
in Los Angeles, but, during the last summ>r 
especially, he has spent a great deal of time at 
Susanville in connection with the completion of 
the plant and its operation. He has been much 
interested in plans for the comfort and welfare 
of the company’s employees. 

This company is a subsidiary of the Fruit 
Growers’ Exchange and box production is ci: 
ried on in the interest of the latter namod 
company. 


Sales Organizations for Lumber Output 

The sales of the lumber output of this compai.y 
are handled by Burton W. Adams, sales mii 
ager of the company, who has offices in San 
Francisco. Mr. Adams is an extremely active 
lumberman with years of experience in the white 
and sugar pine lumber industry. In addition 
to being sales manager for the Fruit Growers’ 
Supply Co., he is head of the Adams Lumber 
Co., which has retail yards in California and 
is also Pacific coast buyer for the Carr, Ryder 
& Adams Co., Dubuque, Iowa. 

This large addition to the industries of 
Susanville has given that little mountain city 
a decidedly prosperous appearance,, At present 
the city has many business buildings in the 
course of construction and is paving the prin 
cipal streets. 


APPRECIATE WORK OF LUMBER DIVISION 


SHREVEPORT, La., Dec. 12.—Lumbermen of 
Shreveport were so favorably impressed with 
the earnest desire of the Department of Com- 
merce and its chief of lumber division, Axel 
H. Oxholm, to be of genuine service to the in- 
dustry as outlined in a talk made by Mr. Ox- 
holm to the lumbermen of Shreveport in the 
offices of Frost-Johnson Lumber Co. recently, 
that W. A. Anderson, president of the Shreve- 














Views about the yard and plant of the Fruit Growers’ Supply Co., Susanville, Calif. 
shed where three Evans stackers stack lumber on edge for kiln drying. 


100x214 feet, it in every way gives evidence of 
permanent construction and promises modern, 
efficient and rapid operation. 

The power house is equipped with one 1,500-, 
one 1,000- and one 125-kilowatt Allis-Chalmers 
turbo generators, these developing about 3,200 
horsepower. 


The sawmill’s initial equipment consists of 
two 9-foot Allis-Chalmers band mills; two 
Wickes Bros. 54-inch gangs; two double and 
one single Allis-Chalmers edgers; Diamond Iron 
Works horizontal resaw; two automatic trim- 
mers; two slashers ete. 

Box factory No. 1 is now in operation. It 
is equipped with a 19-inch Woods fast feed 
planer; one 30-inch Woods fast feed surfacer, 
and one 15-inch Woods matcher; one molder; 
ten cut-off saws; two Yates single band resaws 
and four Mershon twin resaws; one double color 
Morgan printer and three cleat machines. This 
box factory has an average daily capacity of 
about 160,0°0 feet of lumber. Box factory No. 
2, a duplicate of this one, will be construeted 
at onee. 

The sawmill, which has been running days 


of the wooden bunks to prevent the bottom tier 
of logs from spreading. It is stated that the 
Southern Pacific intends to require these cleats 
as standard equipment on all logging cars in 
the future. 


Capt. Bump was formerly in charge of the 
company’s plant at Hilt, Calif., and during the 
war had charge of sawmill operations in 
France, where he served as an officer of the 
20th Engineers (Forestry). 


Success Has Justified Hopes of Builders 


During the last six months the operations of 
this plant have justified the hope of the owners 
and the ability of the designer and the men in 
charge. Peter Swan, the mill builder who de- 
signed this plant, has many other good sawmill 
plants to his credit, among which are those of 
the Silver Falls Timber Co., at Silverton, Ore.; 
the Hilt plant of the Fruit Growers’ Supply 
Co., and the plant of the Pelican Bay Lumber 
Co. at Klamath Falls, Ore. Man power is very 
largely supplanted in the Susanville plant by 
modern machinery and methods of handling. 
Capt. Bump has an efficient organization with 


(Left) Sawmill and powerhouse. 
(Right) Kiln truck transfer car operated as electric trolley 








(Center) Stackex 


port Lumber Co., has sent to Secretary of Con 
merce Hoover, Washington, D. C., the followin 
letter expressing their appreciation: 


Allow me to express my high appreciation of th 
pleasure afforded the lumbermen of Shreveport » 
the visit to our city of the chief of the lumb< 
division, Axel H. Oxholm. We were more tha 
delighted with the informal address delivered b 
Mr. Oxholm in the private office of BE. A. Frost, © 
the Frost-Johnson Lumber Co. Mr. Oxholm “sold 
us all subscriptions to “Cemmerce Reports,” th 
weekly survey of foreign trade, published by th 
bureau of foreign and domestic commerce. Wi 
were deeply impressed by the intimate knowleds: 
disclosed in regard to the lumber industry, and bi 
lieve that we all have a better idea of what th 
Department of Commerce is doing for the whole 
country than we had before. Mr. Oxholm had th 
privilege of wiring in subscriptions for nine firn 
represented at the conference, which included ai 
of the important concerns here. 


Several of the representatives of the mills pres 
ent were very much interested in the facilities o 
the Department of Commerce in assisting shipper 
to foreign countries and we have no doubt that ° 
great deal of good will result from a practical us 
of these in the future. 

Assuring you of the willingness of the lumber 
men of Shreveport to codperate with your depart 
ment in any way that may be suggested for the 
common good, T beg to remain, very sincere!» 
yours, W. A, ANDBRSON. 








a ‘el 
Com 
sista 
Ame 
Dire 
Rail 
the 
of e 
men 
ense 
sion! 
iner 
deci 
C 
nish 
priv 
pea 
oral 
¥ 
whi 
files 
ace 
is f 
sen 
1 
rets 
pos 
tun 
whe 
plic 


' 


\ 
ber 
Rol 
Co. 
Lu 
Lu 
Ww. 
ber 





— 





Drv EMBER 17, 1921 


AMERICAN LUMBERMAN 43 





The Penalty Charge Is Reasonable and Lawful, 
Says Examiner’s Report to Commerce Commission 


WASHINGTON, D. C., Dee. 13.—The $10 pen- 
al.y charge applied on cars of lumber held for 
revonsignment beyond the 48-hour free time 
period is upheld as reasonable and lawful in 
a tentative report submitted to the Interstate 
Commeree Commission by Ulysses Butler, as- 
sistant chief examiner, in docket No. 11,818— 
American Wholesale Lumber Association vs. 
Direetor General as agent Aberdeen & Rockfish 
Railroad Co. et al. Mr. Butler recommends that 
the complaint be dismissed. The commission, 
of course, is free wholly to disregard the recom- 
mendations of the examiner who handled the 
ease, and this has been done on numerous occa- 
sions, but as a rule the findings of the exam- 
iners are largely or wholly upheld in the formal 
decisions of the commission. 

Copies of the tentative report have been fur- 
nished counsel for both sides, who now have the 
privilege of filing exceptions, and, later, of ap- 
pearing before the commission and presenting 
oral argument. 

The only consolation left to the complainants, 
which include thirteen individual mills that 
filed separate complaints seeking reparation on 
account of the assessment of the penalty charge, 
is found in the concluding paragraph, the final 
sentence of which reads as follows: 


The complaints in the sub-numbers should be 
retained on the commission’s docket for the pur- 
pose of giving the complainants therein oppor- 
tunity to present evidence, if they so desire, as to 
whether the charges collected were legally ap- 
plicable under the tariffs. 


These complainants are: 


Van Cleave Saw Mill Co., George W. Miles Tim- 
ber & Lumber Co., Berthold & Jennings Lumber Co., 
Robert Kamm Lumber Co., Nicola, Stone & Myers 
Co., Myers-Parsons Lumber Co., Union Wholesale 
Lumber Co., Burnaby Bros. Lumber Co., Chicago 
Lumber & Coal Co., South Arkansas Lumber Co., 
W. T. Ferguson Lumber Co., Gloor-Ortmann Lum- 
ber Co., and Western Lumber Co. 


The following associations intervened in be- 
half of defendants in this proceeding: 


National Retail Lumber Dealers’ Association, 
Georgia-Fiorida Saw Mill Association, Michigan 
Hardwood Manufacturers’ Association, North Caro- 
{ina Pine Association, Northern Hemlock & Hard- 
wood Manufacturers’ Association, district No. 1 
Mhio Association of Retail Lumber Dealers, Buffalo 
Lumber Dealers’ Association, White Pine Associa- 
tion of the Tonawandas, East Side Lumber Trade 
Exchange, St. Louis Lumber Trade Exchange, 
Southern Pine Association, California Redwood 
Association, Southern Cypress Manufacturers’ 
Association, Retail Lumber Dealers’ Association of 
the State of New York, and the West Coast Lum- 
vermen’s Association. 

The Central Wisconsin Supply Co. inter- 
vened on behalf of complainants. 

The Associated Cooperage Industries of 
(America intervened on its own behalf, urging 
that eooperage stock be exempted from the pen- 
alty charge, which Mr. Butler holds would not 
be practicable or reasonable. 

The examiner’s report follows substantially 
in full: 

Nature of the Complaint 

Complainant in No. 11,818, an organization com- 
vosed of 325 wholesale distributers of lumber, at- 
tacks as unreasonable, unjustly discriminatory and 
unduly prejudicial the so called paney charge of 
$10 per day for each day or fractional part of a 
lay that cars loaded with lumber and other forest 
products are held for reconsignment after 48 hours 
after the hour at which free time begins to run 
under the demurrage rules. In the sub-numbered 
iockets the commission is asked to award repara- 
tion against the director general on ey wets upon 
which the charge was collected during Federal con- 
trol, the allegations of those complaints being sub- 
stantially the same as in No. 11,818. By agreement 
between the parties the evidence was directed to the 
lawfulness of the charge and no evidence was sub- 
mitted with respect to the details of the claims for 
reparation, 

The charge in question originally applied on lum- 
ber only and was established by the director general 
Oct. 20, 1919, the tariff naming the charge stating 
that it was “to prevent undue detention of equip- 
ment under present emergency” and “is in addition 
to any existing demurrage or storage charge.’’ On 
Dec. 1, 1919, it was published in the uniform de- 
murrage tariff and was made applicable on lumber, 
shingles, poles, piling, mine timber, box, barrel 
of crate material and other forest products 
not further finished than sawed or dressed 
and on all forest products on which the 
lumber rate applies. All these commodities 
will hereinafter be termed lumber. Prior to 


Aug. 19, 1920, the penalty charge was applied 
on cars held on Sundays and legal holidays. On 
that date the charge was made subject to the pro- 
visions of the National Car Demurrage Rules with 
respect to notification, computing time and claims. 
The latter rules provide that in computing time, 
Sundays and legal holidays shall be excluded, so 
that since the date last mentioned Sundays and’ 
legal holidays have been excluded in computing the 
penalty charge. Toward the close of Federal con- 
trol the Railroad Administration issued a freight 
rate authority which authorized the publication of 
an expiration date of the penalty charge as June 
1, 1920. On July 31, 1920, after the termination 
of Federal control, the commission issued a permis- 
sive order authorizing the carriers to publish and 
file supplements to their tariffs to include such pen- 
alty charge to expire with the close of business 
Jan. 1, 1921. On Dec. 2, 1920, schedules were filed 
proposing to continue the penalty charge after 
Jan. 1, 1921, without expiration date. These 
schedules were protested by complainant and others 
but the commission permitted them to go into effect. 


Large and Small Mills Defined 


According to capacity, there are two great groups 
of mills in the lumber industry, one termed the 
“large”? and the other the “small” mill group. The 
large mill is one which cuts 10,000,000 feet and 
over annually; the small mill, less than 10,000,000 
feet. In 1918 there were 785 large mills, represent- 
ing about 4 percent of the total number of mills, 
producing 60 percent of the total lumber produc- 
tion. There were 21,761 small mills, representing 
96 percent of the total mills, producing 40 percent 
of the total lumber production. 

The large mills are those which have purchased 
large tracts of timber which will carry their opera- 
tions over a number of years. They are equipped 
with the latest machinery, have large yards, in most 
cases, where lumber can be piled and graded ac- 
cording to quality and size, and generally are 
equipped with planing mills for the manufacture 
of siding, roofing, and lining for railroad cars. 
Some of them have their own sales organizations 
and maintain retail yards. Generally speaking, 
the small mill is one of a portable character which 
can be operated on a tract for a few years and then 
removed to another. It usually follows the large 
mill and cuts small tracts of timber left by the 
large mill and goes back over cut-over lands and 
small areas that the large mill could not reach. 
The small millman generally has only a small 
amount of capital. Except such stock as may be 
sold locally, the small mills dispose of their lumber 
largely thru wholesalers. The wholesaler often 
advances money for the small mill’s stumpage and 
sometimes the payroll for manufacturing the stump- 
age, the wholesaler, as security, keeping the stump- 
age in its own name and having the mill load the 
lumber as quickly as possible on cars consigned to 
the wholesaler. 


Methods of Handling Reconsignment 


The mill bills the lumber to the wholesaler at a 
reconsignment point and receives an advance from 
the wholesaler against the shipping documents. 
Upon arrival of the car at the reconsignment point 
the local agent notifies the consignee either by 
‘phone, messenger or by mail. The tariffs permit 
one reconsignment on lumber. The demurrage rules 
provide 24 hours free time on cars held for recon- 
signment. As stated, the penalty charge does not 
begin to accrue until after 48 hours after the hour 
at which free time begins to run. Upon receipt 
of the invoice from the mill the wholesaler lists 
the car in its transit list, which is issued three 
times a week and circulated among the trade in an 
effort to secure purchasers for the shipment. A 
daily corrected list is sent to the wholesaler’s sales- 
men advising as to the cars sold. If any of the 
cars on the list have been reported at the recon- 
signment point, the salesmen are instructed to give 
such cars immediate attention, and in addition 
night telegrams are sent to salesmen and dealers 
in efforts to secure immediate sales, 


Legality of Penalty Challenged 


Complainant points out that the charge in ques- 
tion was originally established by the director gen- 
eral as a “penalty for detention of equipment” and 
contends that he had no authority to establish 
a penalty, citing the Federal control act which 
provides: 

“That during the period of Federal control, when- 
ever in his opinion the public interest requires, the 
President may initiate rates, fares, charges, classi- 
fications, regulations and practices by filing the 
same with the Interstate Commerce Commis- 
soe...F:¢ 8 

“Said rates, fares, charges, classifications, regu- 
lations. and practices shall be reasonable and 
_ * = & 

Complainant’s position is that this language did 
not give the President or the director general power 
to assess a penalty; and that Congress could not 
have given either of them that power because the 
imposition of a penalty is a legislative function 
which can not be delegated. The commission has 
in a number of cases considered and approved 
charges established by carriers which admittedly 
were in part penalties to prevent detention of equip- 
ment by shippers. 

The lawfulness of the charge is further assailed 
on the ground that prior to its establishment the 
tariffs of the carriers and the director general pro- 
vided in substance that freight which had been 


shipped might be reconsigned at the thru rate 
applicable from the original point of origin via the 
reconsignment point to the final destination without 
limit of time within which the reconsignment must 
be made, and that, therefore, defendants have no 
right to assess a penalty against the shipper for 
availing himself of an arrangement held out by 
them to shippers; and, further, that the assess- 
ment of a penalty for the detention of‘cars is @ 
double charge for a single service because the de- 
murrage charges at the time the penalty charge 
was made effective had been increased to care for 
the identical emergency for which the penalty 
charge was established. These contentions overlook 
the fact that carriers may modify their tariff ar- 
rangements and practices. A charge in the nature 
of a penalty is not unlawful if its purpose is to 
secure for the public a more efficient use of equip- 
ment. 
Charges Embargoes Limit Markets 


Complainant refers to the many embargoes laid 
by the carriers, particularly in 1919 and 1920 dur- 
ing the period of Federal control, and contends 
that they were largely responsible for the deten- 
tion of lumber at the reconsignment point because 
they limited the markets at which lumber could be 
sold. It shows that there was considerable con- 
fusion with respect to the application of the em- 
bargoes laid and the notices in connection therewith 
during this period ; that it frequently occurred that 
a shipment was sold before it reached the reconsign- 
ment point, but that upon presenting an order of 
reconsignment the shipper was told that the final 
destination was embargoed; that the shipper had 
received no notice of such embargo prior to present- 
ing the order for reconsignment; that in some 
instances carriers accepted orders for recansign- 
ment and when the car arrived at the reconsign- 
ment point advised that the destination was embar- 
goed; that carriers often held shipments at the 
reconsignment point on account of embargoes when 
as a matter of fact the final destination was not 
embargoed ; and that for these reasons it was neces- 
sary to resell the lumber and ship to other desti- 
nations, which took time and resulted in penalty 
charges being assessed. 

It is contended that an embargo is a disability 
of the carrier and that where shipments were held 
on account of an embargo and the penalty collected 
the charge was unlawful because it penalized the 
shipper or consignee for the disability of the car- 


rier. 

It is insisted that having established thru rates 
and provided for reconsignment it was unlawful 
to assess penalty charges where the shipment was 
held on account of an embargo, notwithstanding 
tariff provisions to the effect that reconsignment 
orders will not be accepted to a point against which 
an embargo was in force at the time that the ship 
ment was forwarded from point of origin. It is 
admitted that this latter contention is contrary to 
the commission’s decisions, but it is argued that the 
commission has erred in this respect. The argu- 
ment is not convincing. 


Legality of Embargoes Attacked 


It is further contended that the act requires 
carriers to publish and file embargoes in the man- 
ner prescribed with respect to tariffs. The com- 
mission is asked to find that all embargoes which 
were not published and filed with the commission 
were illegally laid, and that all demurrage and 
penalty charges, assessed where cars were held be- 
eause of such embargoes, were unlawful and illegal. 
The law does not require that notices of embargoes 
be published as tariffs are published. 

No evidence as to the reasonableness per se of 
the charge in question was offered other than an. 
exhibit submitted by complainant to show that the 
net revenues per car-day for class 1 carriers were 
$1.07 in 1916, 99 cents in 1917, 76 cents in 1918, 
58 cents in 1919, 31 cents in 1920, and 23 cents 
in January and February, 1921; and for the larger 
roads in the eastern district 32 cents in 1919. The 
margin between the price paid to the millman_and 
the selling price of a car of lumber is shown to have 
ranged from $18.48 in 1915 to $55.36 in 1920. No. 
figures are shown for 1921. Complainant contends 
that the penalty charge is confiscatory for the 
reason that its application for only a few days will 
wipe out all this margin. This overlooks the fact 
that the charge applies only where shipments are 
detained beyond the 48 hours. 


Charges Discrimination Against Lumber 


The allegations of unjust discrimination and 
undue prejudice are based upon the fact that the 
penalty charge is applied on lumber when held for 
reconsignment and not on other commodities held 
for reconsignment, or on any commodity held in 
ears for purposes other than reconsignment, or on 
ears held by shippers for loading. 

Complainant submitted several exhibits compiled 
from statements furnished to the commission by 
certain of the carriers under an order requiring 
them to make special reports in the nature of re- 
plies to a questionnaire in connection with this 
ease. One of these exhibits shows the number of 
ears of each of 18 commodities held for reconsign- 
ment, one, two, three and four days and over four 
days, the total number of cars and the total car 
days, during September, 1917, October, 1918, and 
November, 1919. This statement shows that there 
were 2,447 cars of lumber held 23,932 days, an 
average of 9.7 days, under the heading ‘‘over four 
days.”” Complainant admits that this statement 
shows that the number of cars of lumber held 
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over four days, was larger than that of other com- 
modity shown, but asserts that this is due jn part 
to the numerous embargoes against lumber which 
shut off markets where most lumber is sold, causing 
the shipper to hold the car until he could find an- 
other purchaser, and in part to alleged embargoes 
which did not exist or which having existed had 
been raised. 


Cars Held for Reconsignment. 
The commodities held for reconsignment, the 


number of cars of each commodity, and the average 
time held are shown in the following table: 


5 Average 
Commodity Cars Days Days 
DER 695600060606 benenenesneeur . 2 ° 6.34 
) . er 171 816 4.77 
DEE b6bepctsinstinessaes oe 7,505 34,781 4.63 
DOMCUNERL TOR oc ccccvccesseccey 159 727 4.57 
Pa 15 65 4.33 
WUEMOUEERT GUSE) co ocvcdcidsiecccwes 247 1,066 4.31 
rr ee 38 5 3.93 
EE 6:666500456OeeRedescoeeeaN ER 3,189 11,218 3.57 
SE: ssaskeneenesesvepnnnsaes coos 1,105 3,874 3.5 
BRO: 665666 dn Ss KARR RSE aKES 126 4 3.24 
CORE. \:0'ss00806000550656600% 05 138 367 2.8 
aE. c6ugesecgchabseenneasaces een 2,943 7,714 2.62 
BUD bn atiktetdconnses seas 48 1 2.5 
Fruits and vegetables........... 10,631 25,945 2.44 
DRE 6660 b0s00cdenne dean saane 205 2.44 
WROD 664555516 Asha sie een enenar 2,549 6,170 2.42 
ly Gere bsjc beeen seseeceae COOe 5,594 2.23 
WORE 605 8i5 000 Rs deo enGacenewes 6,131 13,287 1.59 


Order Notify Shipments Held Beyond Free Time 


The following statement submitted by complain- 
ant shows the number of “order notify’ shipments 
of lumber and other commodities held beyond free 
time for orders, other than reconsignment, for the 
same months as in the preceding exhibit, as follows: 








Lumber Other commodities 
Period , Cars Days ars Days 
SO BAD oescccscessnen 196 196 12,885 12,885 
BO GAGE. scvccsscecns 116 232 7,807 15,614 
TOON RFE 6 ccccssevs 97 291 4,778 14, 
DOEP GAIE: osccniccsss . 64 256 2,890 11,560 
Over four days........ 158 1,572 6,853 64,021 
MOA. dncasayasnn 631 2,547 35,183 118,414 


Complainant further shows that of all commod- 
ities held beyond free time during the months men- 
tioned, there were 34,199 cars of lumber other than 
for reconsignment held 94,431 days and 316,430 
ears of other commodities held 820,950 days, aggre- 
gating 350,629 cars held a total of 915,381 days. 

A summary of these exhibits shows: 


Cars Days 

Lumber held for reconsignment...... 7,505 34,781 
Other commodities held for recon- 

EE. céncpesencnnstkessaceces 30,579 107,443 
Order notify shipments held for or- 

peu evasechtaessbbsnesncenene 35,814 120,961 


ders 
All other cars, all commodities held 
by or for consignor or consignee. ..350,629 915,381 


424,527 1,178,566 

Complainant points out that the cars of lumber 
held for reconsignment represent less than 2 per- 
cent of all cars of all commodities held by shippers 
and less than 8 percent of all car-days all commod- 
ities were detained. 

These statements show that the total cars of 
lumber held for reconsignment represent about 20 
percent of all cars held for reconsignment, and that 
lumber for reconsignment is detained at the hold 
point a longer average time than any other com- 
modity which is reconsigned in a_ substantial 
amount. While the number of “order notify” ship- 
ments held for orders is greater than the number 
of cars of lumber held for reconsignment, the aver- 
age detention on the former is 3.37 days, as com- 
pared with 4.63 on the latter. Furthermore, ‘‘order 
notify” shipments are held at points scattered thru- 
out the country, while lumber for reconsignment is 
largely held at comparatively few points. 


Reconsignment of Competing Materials 


With respect to complainant’s contention that 
the penalty charge is unduly prejudicial to the lum- 
ber shipper and unduly preferential of competitive 
building material, such as cement, hollow tile, 
structural iron and steel, sand, gravel, brick and 
fireproofing, the evidence shows that reconsignment 
of these articles is insignificant as compared with 
lumber. While general statements were made by 
complainant’s witnesses to the effect that there was 
competition between some of these articles and lum- 
ber, no substantial evidence was offered to show 
that any undue prejudice existed. The other com- 
modities held under reconsignment shown do not 
compete with lumber and the circumstances under 
which they are held are different than with respect 
to lumber. Fruits and vegetables may properly be 
excepted from a rule applicable to dead freight. 
Hay and grain are reconsigned to a considerable 
extent, but this is due largely to regulations, State 
and national, for grading and inspection. 

Statements were made that the penalty charge 
had resulted in reducing lumber shipments because 
the shippers do not want to take the risk of having 
the penalty applied to their shipments. No figures 
were offered to support these statements. On the 
contrary, it was shown that notwithstanding ad- 
vices from wholesalers that mills should discon- 
tinue shipments: on account of market conditions, 
shipments continued to be forwarded from the mills, 

The penalty charge applies only to cars held for 
reconsignment, and by its terms does not apply 
to cars which are reshipped. It is contended that 
the application of the penalty to lumber held for 
reconsignment and not to commodities reshipped 
results in discrimination against the former. Hvi- 
dence was offered to show that considerable delay 
was sometimes occasioned on commodities which are 
reshipped. Only one change in destination is per- 
mitted at the thru rate under the reconsignment 
rules. A subsequent change is treated as a reship- 





ment from point of reforwarding and the shipment 
is charged the tariff rates therefrom. Thus a ship- 
ment rebilled pave the combination rate based on 
the reforwarding point, which ordinarily is in 
excess of the joint thru rate obtained under a re- 
consignment ; and in addition thereto a charge for 
changing the destination is under certain circum- 
stances made on the commodity reshipped. 


Assessment on Sundays and Holidays 


Complainant contends that the assessment of the 
penalty charge on Sundays and legal oe prior 
to Aug. 19, 1920, was illegal and unreasonable. The 
only testimony offered to substantiate these allega- 
tions is that of one witness who testified that at 
Seattle, Wash., he never saw a freight office open 
on Sundays or holidays, and of another witness 
who testified that certain carriers had made refund 
of penalty charges which were assessed on Sundays 
and holidays during the period metioned. Prior 
to Aug. 19, 20, the tariff naming the penalty 
charge made no exception with respect to its ap- 
plication on Sundays and holidays. Defendants 
witnesses testified that the penalty charge was 
originally published on the same basis as storage 
charges, which apply on Sundays and _holidays ; 
that it was intended that they should apply on such 
days because of the great scarcity of cars when the 
tariff was originally published ; and that the change 
subsequently made was to bring the penalty charge 
into conformity with the demurrage tariffs. 

Under agreement between the parties, complain- 
ant submitted a statement of facts concerning cars 
of lumber held under varying circumstances which 
complainant’s witnesses would have testified to, the 
purpose being to obtain a ruling from the commis- 
sion as to whether the penalty charge was legally 
applicable in the circumstances set forth in the 
statement. The information submitted is not in all 
instances sufficient upon which to make a ruling. 


Errors in Assessment of Penalty 


It appears that the penalty charge was assessed 
in some instances because the carrier refused to 
reconsign to an embargoed point even tho the 
embargo was placed after the shipment had left 
point of origin; that the penalty charge was as- 
sessed where shipments were held by the carrier 
on its line because it had laid an embargo prohibit- 
ing the movement of its system equipment off its 
lines and refused to permit reconsignment of its 
system cars containing the lumber to points off its 
lines ; that the penalty charge was assessed where 
cars were refused at original destination, the freight 
charges paid and new bills of lading taken out con- 
signing the cars to new destinations; that the 
penalty charge was assessed where delivering lines 
refused to deliver to a belt switching line without 
prepayment of the charges, altho there was a joint 
rate in effect from point of origin to points on the 
belt line; that shipments were reconsigned to a 
certain point, placed for unloading, the charges 
paid, and subsequently a switching order issued to 
deliver the shipment to another carrier within the 
terminal and a new bill of lading issued by the 
latter consigning the car to a point outside the 
terminal. 

Under these circumstances the cars were appar- 
ently not held for reconsignment and, where they 
have not already done so, defendants should make 
prompt refund of the overcharges. 

Complainant cites instances where there was con- 
siderable delay in movement from points of origin 
to the reconsignment point over usual running time. 
It urges that these delays were numerous and many 
times resulted in cancelation of sales of lumber 
made while the cars were in transit. It asks that 
the commission find that where cars have been de- 
layed in transit beyond the reasonable and usual 
running time no penalty should be assessed for 
failure to reconsign within 48 hours. The commis- 
sion has no authority to make such a finding. 


Some Carriers Not in Sympathy with Charge 


Complainant submitted as exhibits letters from 
traffic managers and agents of the Chicago & Alton, 
Toledo, St. Louis & Western, Chicago & Eastern 
Illinois, Chicago, Peoria & St. Louis and Pennsyl- 
vania railroads to shippers of lumber, which show 
that the writers were not in sympathy with the 
charge, and in some instances stating that action 
would be taken to cancel the charge. Since the 
hearing in this case several of these carriers filed 
tariffs proposing to cancel the charge. These tariffs 
were suspended in I. & S. Docket 1,421, now pend- 
ing before the commission. 

On behalf of the Associated Cooperage Industries 
of America it is shown that cooperage stock, unlike 
lumber, is not placed in transit with the purpose of 
selling it after shipment, but that sales orders are 
actually held for each shipment when it leaves 
point of origin. Cars of cooperage stock are de- 
tained at the original destination because | have 
been refused by the consignee for being off-grade 
or improperly loaded. Such occasions, while infre- 
quent, result in considerable detention, because a 
new purchaser must be found for thé shipment. 
The association urges that even if the charge should 
be sustained as to lumber, an exception should be 
made with respect to cooperage stock. Under the 
circumstances shown it does not appear that the 
limitation of the application of the penalty charge 
to forest products other than cooperage stock would 
be practicable or reasonable. 

Following a heavy surplus of cars during the fall 
of 1918 and the early months of 1919, after the 
signing of the armistice, there was a rapid decrease 
in idle cars and by Oct. 1, 1919, a serious car short- 
age was threatened. Campaigns for heavy loading 
and prompt loading and unloading which had been 
practiced prior to the period of depression in the 
early months of 1919 were again conducted by the 
Railroad Administration. Committees which had 
been located in different sections of the country for 
the purpose of collecting data with respect to con- 
ditions and car service in those sections prior to 


1919, and which had been disbanded in the e: 
months of 1919, were reorganized. Business » \3 
rapidly increasing and, as it was impossible jo 
obtain new equipment, the car shortage looi.d 
ahead more prominently, notwithstanding rs) 
efforts of the Railroad Administration. 


Threat of Car Shortage Brought Penalty 


Reports of the inspectors and committees i: 
cated a heavy detention of cars ae lum 
awaiting reconsignment. In September, 1919, ; 
cial inquiry was made at about 30 points to de 
mine the amount of this detention. Reports w 
received covering various periods during Augi 
September and October, 1919. Eliminating a du; 
cation in the reports at one point, these repo: 
show an average detention of cars of lumber h: 
for reconsignment of 7.9 days. In view of 
situation shown to exist, the director general. ; 
ceeded to establish the charge in question. Shor 
after the establishment of the charge a public he 
ing with respect thereto was held before offici 
of the Railroad Administration at which represen 
tives of lumber manufacturers, shippers and deal: 
were present, but the charge was permitted 
remain in effect. In the early part of Decemi 
1919, the Railroad Administration sent out 
quiries in a general way to ascertain the effect 
the penalty. 


Cars of Lumber Held for Reconsignment 


The following table is a comparison of the ay 
age detention of cars of lumber held for reconsig 
ment at various points during August, September 
and October, 1919, preceding the establishment «f 
the penalty with that in November and Decemb:’, 
1919, and January, 1920, subsequent to the esta’ 
lishment of the penalty: 


erin 


> um 








Before After 

Penalty Penalty 

Place (Days) (Days 
Ce, ANE ON :, ‘saa. dsdip aseins rowan piewelne 11.2 7.4 
CO A aren cee 2.1 
All points on C. & E. I. R. R. - 3.4 2.3 
WOOD, TROME. cccccnceceece Sevveneres 4.7 
All points on I. C. R. R i 5.6 
ee, kets. CMs Be Eke Beale von cbccnes sence 10.2 5.1 
Cincinnati, Ohio (Le. & N.)..cccccvcces -. 5.9 2.6 
Jacksonville, Fla. .......... teed haw eEee 4.8 0.0 
Minnesota Transfer, Minn. (G. N. R. R.) 7. 8.0 


While there was an increase in the average days 
of detention on the Great Northern, at Minnesota 
Transfer, after the establishment of the penalty, 
the number of cars detained after the penalty was 
only 7 as compared with 68 cars for the period 
prior to its establishment. Complainant criticises 
the comparisons on the ground that the reports on 
which they are based do not take into consideration 
the fact that the movement of lumber was delayed 
on account of embargoes; that the roads reporting 
did not use the same periods; that the detentions 
for the various periods were added together; that 
the figures include free time; and that a check of a 
few of the cars as to which complainant could 
secure information discloses that they were held by 
the carriers in error and not for account of con 
signor or consignee. 

In December, 1920, the carriers sent out inquiries 
thru the American Railway Association to a num 
ber of railroads asking for figures as to the deten 
tion of lumber for reconsignment before and after 
penalty went into effect. May, 1916, and Septem 
ber, 1920, were selected as the most representative 
and normal months for the respective years. The 
following statement was compiled from the answers 
received to these inquiries: 
ae Statement of Lumber Traffic Handled by 36 

ailway Systems in the United States at Their 
Principal Reconsigning Points in May, 


1916, and September, 1920 

May, Sept., 

1920 

Total traffic in cars..... Caseveee 141,317 108,898 

Total cars reconsigned.......... 12,561 8,379 
Total cars reconsigned prior to 

APPEL. -iveciccee errs coccces 4,004 4,415 
Total cars reconsigned first and 
second days following arrival 

or within free time.......... - 4,248 2,390 
Cars delayed beyond free tim 

for reconsignment ....cccccssees 3,519 1,574 
Total car days that cars were 

held for reconsignment....... 36,599 12,045 
Cars days in excess of free time 
that cars were held for recon- 

Oe 24,153 5,705 

Percent of lumber traffic....... ° 100.00 77.0 
Percent of lumber traffic recon- 
MED screstdaconenccssameuses 8.89 7.6 


Percent of reconsigned lumber 

traffic reconsigned while in 

transit or prior to arrival at 

reconsigning points ......... ° 38.17 52.6 
Percent of reconsigned lumber 

traffic reconsigned the first and 

second days following arrival 

or within the free penalty time 33.82 28.5: 
Percent of reconsigned lumber 

traffic delayed beyond the free 

penalty time for reconsignment 28.01 18.7% 
Average days delay per car to 

ears reconsigned after arrival 

at reconsigning points......... 4.72 3.0 
Average days delay in excess of 

free time per car to cars that 

were delayed over the free pen- 

rere eoccves 
Number of cars of lumber un- 

loaded at the principal stations 

on the lines reporting........ 11,795 11,551 
Total car days delay in unload- 

ing lumber at the principal 

Fe, EE rrr ers teceeees, SEGee 21,846 
Average days delay per car in 

unloading lumber at the princi- 

PAl GUHLIONS 2.00066 Keeen beens 2.33 1.8 


It is pointed out that while there was only : 
slight decrease in the percentage of cars recon- 
signed in 1920 as compared with 1916,-there was « 


6.87 3.6: 
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subsiantial increase in 1920 in the percentage of 
ears reconsigned in transit and substantial de- 
ere: eS in the percentage of cars delayed beyond 
the free time and in the average delay of such 
ear 

Conditions at Ohio River Gateway 

‘ Jarge volume of lumber moves thru Cincin- 
nati. Prior to the establishment of the penalty 
cha ve as many as 200 cars of lumber were often 
he! at that point for periods of 1 to 20 days, 
anc in 1919 it became necessary on a number 
of oceasions to lay embargoes on lumber con- 
sigved to that point. Since the penalty charge 
was put in there has been a material increase 
in the number of orders for reconsignment of 
luy ber prior to its arrival. In 1916, only 15 
perent of the lumber was reconsigned before it 
arrived at Cincinnati. Since the establishment 
of ‘he penalty charge 65 percent of the lumber 
is econsigned before it arrives. 

At Laurel, Mont., the penalty charge has ma- 
terially decreased the holding of cars at that point. 
sefore the establishment of the penalty charge 
orders for disposition prior to arrival of the 
ears were seldom received, but after its estab- 
lisiment disposition orders were furnished on a 
majority of the ears before arrival. 

there is much greater difficulty in handling re- 
consigned cars than in handling cars which have 
been placed for delivery since cars held in yards 
for reconsignment must be switched over and over 
agiin in moving out certain other cars. The hold- 
ing of cars in yards also congests the terminals, 
interfering with the prompt handling of other 
freight. If a shipper habitually delays cars for 
unloading at destination the carriers may place 
an embargo against him and thus prevent further 
detention of equipment; if the shipper habitually 
delays loading empty cars the carrier may refuse 
further supply and thus prevent accumulation 
and detention’ of cars at the loading point. De- 
fendants urge that it is not feasible to deal with 
cars at the reconsignment point by embargo or 
refusal to furnish further cars, and that the only 
effective means of dealing with detention at the 
— point is by applying a_ penalty 
charge, 


Penalty Designed to Prevent Shortage 


Members of the car service division of the Amer- 
ican Railway Association testified that the various 
extensions of the expiration date of the penalty 
charge, and the present tariff naming the charge 
without limit as to its expiration, were published 
under their instructions after investigations made 
by them which showed that lumber is practically 
the only commodity which abuses the reconsign- 
ment privilege. They refer to the frequent car 
shortages which have occurred in the last five 
or six years and state that while the penalty 
charge was established in the first instance as an 
emergency on account of the car shortage then 
existing, it should be maintained permanently 
to assist in preventing car shortages in the future; 
that, while there is a large number of idle cars 
at the present time, practically no new equipment 
has been added to the car supply in the last two 
years; and that there is a large percentage of bad 
order cars now on hand. They urge that with 
the decrease in car supply and with business gen- 
erally in suspense and likely to increase in the 
near future, particularly in the building line, it is 
essential to conserve to the utmost the car supply 
and protect it by all practical means; and that 
a withdrawal of the charge would soon recreate 
the conditions which made the establishment of the 
charge necessary. 


Charge Transits Delay Direct Shipments 


The interveners on behalf of defendants show 
that in normal times of brisk lumber business 
their members have difficulty in obtaining cars 
for direct shipments from the mills on account 
of the many cars of lumber billed to hold points 
for reconsignment; and that in times of car short- 
ages the cars held for reconsignment congest 
‘erminals and delay direct mill shipments. They 
state that the penalty charge has relieved these 
conditions and they favor the maintenance of the 
charge, 

Complainant urges that the operators of the 
small mill, being limited as to capital and credit, 
are unable to carry lumber in stock for protracted 
periods until sold; that it is impossible for them 
to sell on credit; that their limited output will 
hot warrant the heavy cost of a sales organiza- 

on; that they are unacquainted with traffic 
atters and market conditions; that they must 

\ip their lumber the instant it is available and 
realize their return quickly; and that, therefore, 

is vital to the continuance of his business that 

‘e small millman have the right to reconsign 
ithout the restriction of that right by the impo- 
tion of the penalty charge. 

It is also urged that the unrestricted use of the 
‘consignment is beneficial to the small lumber 
‘tailer in that, by being able to purchase cars 
* lumber in transit, quickly available to meet his 
eeds, he is required to have less capital, less yard 
pace, and can maintain a better rounded and 
maller stock on hand, with consequently less loss 
hru fluctuations in price, than if compelled to 
urchase directly from the mills at distant points ; 
hat with his limited capital the small retailer 
ould not maintain a purchasing force to ascertain 
he financial rating and standing of small mills 
nd that, in absence of the wholesaler upon whom 
e now relies for any contractual guaranty con- 
erning the lumber, he would be compelled to buy 
"om the large mills or the large retailers at prices 
igher than prevail on transit lumber. 

No evidence has been submitted to show to 
vhat extent the penalty charge has been applied 
n shipments made by complainant’s members. A 


representative of a large wholesale firm, testifying 
for complainant, stated that about 50 percent of 
the lumber handled by the firm was shipped to a 
hold point for reconsignment, but that 99 percent 
of these shipments were reconsigned before they 
reached the reconsignment point and that, while 
his firm handled a large number of cars in 1920, 
the penalty was applied on only six of its cars. 
The small number of shipments on which the 
penalty was applied may be due to the fact 
that this firm has large assembly yards and also 
a large sales organization. 


Says System Tends to Detain Cars 


The commission is not concerned with the 
method by which complainant’s members conduct 
their business. It may properly be pointed out, 
however, that the placing of shipments in transit 
with the intention of selling them while they are 
on the rails of the carriers inevitably results in 
detention of some of the cars. The small mill is 
constantly tempted to put cars on the rails even 
tho trade conditions are such that there is no 
possibility of disposing of them within a reason- 
able time after they reach the hold point. When 
the shipment reaches the hold point and the mar- 
ket is rising the wholesaler has an incentive to 
hold the shipment awaiting further advance in 
price. On a falling market on the other hand the 
consumer defers his purchase. Instances are cited 
of record where shipments have been held from 
sale from one or the other of these causes. 

Complainant argues that defendants—having 
established the transit arrangement and main- 
tained it for a number of years without limit as 
to the time shipments may be reconsigned and hav- 





VOTE FOR 


SIMPSON 


To Supply all Your Building Material Needs. 





OUR PLATFORM. (Examine the Planks.) 


We are strong for a City Beautiful. We make or living by boosting for improvements. 
Our own property is evidence that we practice what we preach 


We favor diverting the channel of Hawkins Creek fo empty into the Wabash just above 
Vincennes. This will relieve unemployment here, and give the Vincennes papers some- 
thing to talk about besides the old joke about moving the Shops back there. 


h as we have to relieve the city-ditch nuisance. In the last ten 
years we estimate that our employees have inhaled not less than ten million cubre feet of the 
sewer gas arising from this open ditch running past our plant. Had this gas which we con 
sumed been let loose upon the people of Washington who are less robust than lumber jug 
glers, there is no way of telling how much sickness would have ensued 
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We favor a reduction in the price of Gas, Water, Electricity, Gasoline, Lip-sticks, Beans, 
Face Powder, Fertilizer and everything else, except the stuff we sell. We might as well be 
honest about this part of our platform (Lumber is down about half, anyway.) 


The personal beauty of our candidates should appeal very strangly to the Women voters 
Some of our employees are so handsome that we have to keep them in the back part of the 
yard to prevent the women from blockading the sidewalk at the front 


6 Last, but not least, we HAVE ABSOLUTELY NOTHING ELSE TO DO but help you solve 
your building problems, and supply your building material needs, This idea isn't original 


with us, but is said to be mighty effettive in politics. 
, 
OUR CANDIDATES. (Look ‘em over.) 
) Bill Quilliam, Manager :—You all know Bill. He's spent all his life (<o far) in the build- 
ng. contracting, and building material games, There's not many building questions he 


KL ¢ 
can't answer 





ith his girl to accom 
at night 


Floyd Madden, Yard Foreman:—He's been known to cance 
modate a customer who wanted to get a sack of cement at ten 








Lon Clark, Delivery Man:—Lon runs over so many rabbits delivering rush orders that the 
kame wardens are all watehing for him. We've been thinking about getting him an air- 
plane 

4 Stanley Dayton, Delivery man:—The only complaint we have about him is that when a cus: 
tomer calls up and savs “Add two sacks of cement to that order I just ga ou,” Stanley's 
already gone with the order 

§ John Beadles, Mill Foreman :—John says “If nobody else can make it, Uring the order to the 
Sanpson Shop" He just delights in doing jobs other folks fal! down on 

6 Mrs. Cunningham, Bookkeeper :—Claims the last mistake she made was when she mar- 
ried JW 


2 J. W.—He writes stuff like this between jobs, and says that a little nonsense at times re- 
reves the strain of hustling to supply your building needs 


If you once “Register” with SIMPSON, you will be a “Repeater.” 
“THE BIG WHITE YARD BY THE DEPOT.” 
*"Phone 94. 


The above is a reproduction of an advertising 
handbill used by the W. M. Simpson Lumber 
Co., Washington, Ind., on the day of a recent 
city election. These handbilis were posted 
freely near the polling places and handed out 
to persons about the polls, and furthermore 
were generally distributed about the city dur- 
ing the day and in the evening. The company 
feels that it secured a great deal of desirable 
publicity from it 





ing provided that freight may be reconsigned sub- 
ject to demurrage charges which were and now 
are, to a certain extent, graduated—have recog- 
nized the right of’a shipper to delay giving recon- 
signment instructions and hold the car beyond the 
expiration of the free time. 


Transportation, Not Storage, Carriers’ Function 


The primary function of a railroad is to move 
traffic from point to point. The free time pro- 
vided for loading, unloading and reconsignment 
has been fixed as the reasonable time within which 
the car may be relieved of a particular movement 
and be available for another movement, There is 
no inherent right on the part of the shipper to 
detain a car beyond the free time, and thus prevent 
it from being available for another movement. It 
can not be too often repeated that the function 
of a railroad is to furnish transportation and not 
storage. 

While it is true that there is a surplus of idle 
ears on hand at the present time, it should be 
remembered that car shortages in the past have 
sometimes followed quickly on the heels of a large 
supply of idle cars. The car shortages of the past 
have resulted in incalculable loss to both the car- 


riers and the shipping public as a whole. Where 
it appears that shippers detain cars for purposes 
other than might be necessary for proper trans- 
portation, the carriers are justified in taking steps 
to prevent abuses which result from car deten- 
tion. 

The commission should find that the charge 
assailed was not, and is not, unreasonable or 
otherwise unlawful. The complaint in No. 11,818 
should be dismissed. The complaints in the sub- 
numbers should be retained on the commission’s 
docket for the purpose of giving the complainants 
therein opportunity to present evidence, if they so 
desire, as to whether the charges collected were 
legally applicable under the tariffs. 





WHY PROSPERITY CONFRONTS LUMBERMEN 


(Concluded from Page 35) 


ities necessary for its production, while in the West 
the provision will necessarily be slow because of 
more difficult conditions. The tendency of produc- 
tion in the West, consequently, will be toward con- 
centration, because of the necessary financial out- 
lay as compared with the very much smaller outlay 
to provide production in the South. I am referring 
now to the initial outlay and not to the cost per 
thousand feet, because the cost per thousand is 
practically the same in the West as in the South, 
possibly less, due to the longer life which should 
be provided. The result of this situation should be 
saner competitive conditions than we have had in 
the South, and this will develop when the western 
producer begins to merchandise his own product 
by marketing it direct rather than thru the medium 
of the middleman. This situation will reiict to the 
benefit of the remaining production in the South. 
Depletion in the South at a rate more rapid than 
the provision of new production in the West will 
mean a period of underproduction in this country, 
which will result in better values for the product 
and better conditions for the industry. In other 
words, it is fair to assume that new production in 
the West will not be as rapid as southern depletion, 
and that a period of production less than demand 
will occur even tho present demand should not in- 
crease. It would seem to be a fair conclusion that 
production can not materialize in the West as 
rapidly as the needs for such production develop. 
Consequently, from this we may draw the reason- 
able conclusion that stumpage values will increase. 
With increased stumpage values we will have in- 
creased costs. Increased costs will cause lumber 
volume to increase, and with increased values pres- 
ent holdings will probably secure increased profits. 


Next Year’s Prices Sure to Be Higher 


The last year has been an unfortunate one. Next 
year should be the reverse. The price of lumber 
next year, predicated on the average price of $21 
secured this year and the present price of $27, 
should yield at least $10 more than it has during 
this year. The price will be a fair price and not an 
unreasonable one. 

With the condition of stocks practically one-half 
of those of a year ago, and with our production 
17,000,000,000 feet less than in prewar years, the 
demand has been sufficiently great to absorb all of 
our production and half of the nation’s stocks. 
Building permits for the first ten months of this 
year amounted to 454,560 buildings, with an aggre- 
gate value of $1,395,761,581, which was greater 
than any previous year of which we have record. It 
is not unreasonable to conclude that the tendency of 
next year, if this year’s history is repeated, will 
be toward runaway markets. his is a condition 
to be greatly deplored and if possible prevented. 


Advancing Log Prices Show Market Trend 


The log market on the Pacific coast has advanced 
substantially to an $18 basis as against a $16 price 
of a few weeks ago. So you may have a vision of 
this situation, I am quoting from a letter received 
from our representative on the Coast: 

“The present log market is rapidly turning 
into a seller’s market, with mills bidding for 
log rafts as they are ready for monaghic Iam 
reliably informed that logs were sold on the 
river within the last two days at $13, $18 and 

22, for yellow fir, with no stocks on hand. 

Red fir prices are holding firm and there is 

great scarcity of cedar and spruce. Hemlock 

is the only laggard. 

“On Grays Harbor all the mills are operat- 
ing with the exception of the Poulson mills, 
and are bidding for logs. Market there even 
stronger than on the Columbia River, with 
prices reported at $15, $19 and $24.” 

Weather conditions have stopped log production 
in the Columbia River district to the extent of 
58,000,000 feet monthly. This will mean that the 
Columbia River lumber production will be as short 
next year as the total of this lost log production 
may be. This same condition applies to the other 
log markets, as well as the Columbia River. 


Foresees Years of Prosperity for Lumbermen 


Therefore, to sum the situation up, with a short- 
age of supply equivalent to approximately 28,000,- 
000,000 feet of production and stocks; with a de- 
mand for lumber which has this year been suffi- 
ciently great to absorb all production and half of 
the stocks; with money becoming easier, bringing 
mortgages and bond issues into ready demand and 
consequently rendering funds available for build- 
ing; with depletion proceeding at a rate which new 
production can not immediately equal, the situation 
clearly argues and indicates that the year 1922 
will be a year which lumbermen may look forward 
to with no uncertainty but with confidence. It 
should be a prosperous year and the beginning of. 
several more to follow. 
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WOULDCHANGECODE TO HELP LUMBER 

WASHINGTON, D. C., Dec. 13.—The National 
Lumber Manufacturers’ Association is making 
an effort to have the building code committee of 
the Department of Commerce recommend the 
admission to city fire limits of cement stucco 
over metal lath backed by wood sheathing and 
ordinary wood studding, as against the present 
requirement of brick, hollow tile, stone ete. 

The association authorizes the following state- 
ment regarding the movement in St. Louis to 
modify the building code: 


A committee has been appointed composed of 
representatives from the real estate exchange, 
architects, engineers and the master builders’ asso- 
ciation for the purpose of modifying the present 
building code of St. Louis to permit less expen- 
sive construction in certain classes of buildings. 
The lumber industry is very much interested in this 
development, and a committee composed of J. A. 
Reheis, of St. Louis Lumber Co.; Julius Seidel. 
of Julius Seidel Lumber Co.; A. Boeckeler, of 
Boeckeler Lumber Co.; R. E. Gruner, of Philip 
Gruner & Bros. Lumber Co., and M. C. Meacham, 
of Goodfellow Lumber Co., has been appointed by 
the St. Louis Lumber Trade Exchange for the pur- 
pose of formulating and presenting suggestions re- 
garding the use of lumber in construction. When 
this whole subject was discussed a few years ago. 
the national association was in close touch with 
developments and the committee has asked the St. 
Louis Lumber Trade Exchange to secure the co- 
operation of the National Lumber Manufacturers’ 
Association and the services of its building code 
bureau. These have promptly been offered by the 
association. 





FOR A STANDARD CONTRACT FORM 


WASHINGTON, D. C., Dec. 12—On Thursday 
morning, Dec. 15, Secretary of Commerce 
Hoover will open a conference of constructors, 
architects and engineers in the assembly room 
of the Department of Commerce, to consider 
the adoption of standard contract forms for all 
classes of construction work. The meeting was 
called primarily to consider the suggestion in 
the Hoover Report on the Elimination of Waste 
in the Building Industry that present contract 
forms need revision. 

The purpose of the conference, as set forth 
in a memorandum accompanying the letter of 
invitation to the several associations represented, 
is to select the general principles applicable to 
all kinds of construction, and the special pro- 
visions complementary thereto but applicable 
only to individual classes of work, and from 
these (1) to create a universal document which 
will contain standard provisions for all classes 
of construction work, and (2) to establish in- 
dividual standard contract forms for each type 
of construction, such as have been developed 
for buildings by the American Institute of 
Architects and for railroad construction by the 
American Railway Engineering Association. 

The accomplishment of this purpose, it is 
hoped, will result in less expenditure for legal 
services in drawing proper contracts, and the 
elimination of disputes over contracts already 
drawn; less duplication of work in the profes- 
sions attendant on construction; better safe- 
guard for owners and increased public confi- 
dence, and an improved standard of construc- 
tion service thruout the country. 





SEAPLANE SUITED TO FOREST PATROL 

WasHINGTON, D. C., Dec. 12.—The latest 
issue of the Air Service News Letter, prepared 
for the information of the air service, con- 
tains a description of a new type of seaplane 
specially adapted to forest patrol, and built by 
the Dayton-Wright Co. The power plant con- 
sists of two 420-horsepower Liberty engines 
and the twin floats are of a shape that practical 
experience in the naval air service has shown 
to be excellent. The type of construction is 
such as to make maintenance cheap and easy, 
many parts being interchangeable. The cabin 
seats four persons in pairs and the fuselage 
affords ample space for storing luggage. The 
high speed of the machine is 120 miles an hour 
and low speed sixty-three miles; with ability 
to climb 5,000 feet in ten minutes and with a 
service eeiling of 18,000 feet. The weight 
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empty is 5,726 pounds, and loaded, 7,588 
pounds, and it has a flying range of 325 miles 
at 90 miles an hour. The machine is specially 
designed for service where the only landing 
places are bodies of water. 


WASHINGTON, D. C., Dee. 12.—Senator Wads- 
worth and Representative Hicks of New York 
have introduced in the Senate and House iden- 
tical bills to create in the Department of Com- 
merce a bureau of civil aviation. The bills have 
been agreed upon by all agencies directly con- 
cerned with aeronautics and hearings will be 
held at an early date. 

The measures provide for the appointment by 
the President of a commissioner of civil avia- 
tion, who would be empowered to prepare rules 
and regulations for air navigation and to lay 
out air routes and to study the possibilities for 
the development of civil aviation. 





SURVEY OF BUSINESS CONDITIONS 


WaAsHINGTON, D. C., Dee. 14.—The Monthly 
Survey of Business Conditions compiled by the 
bureau of the census, the bureau of foreign 
and domestic commerce and the bureau of stand- 
ards has just been issued, covering conditions 
as of Nov. 1. The survey is published in a new 
form, it being the plan to abridge the edition 
in order to make the material available more 
promptly, the complete publication to be issued 
quarterly. 

The abridged edition is arranged in sections, 
the first being a summary of the month’s de- 
velopments, the second a trend of business move- 
ments, the third new data and the fourth the 
sources of data; the last classified as to Gov- 
ernment departments, trade associations and 
private companies and periodicals. 


TRAFFIC LEGISLATION COMMITTEE 

WASHINGTON, D. C., Dee. 12.—Frank Carna- 
han, eastern manager of the Southern Hard- 
wood Traffie Association, has been appointed a 
member of the special legislative committee 
of the National Industrial Traffie League as 
the representative of that association. Lumber- 
men therefore will have a spokesman on this 
committee. Other members of the committee 
are R. C. Fulbright, chairman, Houston, Tex.; 
R. W. Poteet, Traffic manager, Charlotte (N. 
C.), Shippers & Manufacturers’ Association; 
Paul M. Ripley, traffic manager American Sugar 
Refining Co., New York. 


RAIL AND CARGO RATES BOTH FACTORS 

WASHINGTON, D. C., Dee. 12.—Officials of 
the United States Shipping Board and Emer- 
gency Fleet Corporation wish section 28 of the 
Merchant Marine Act enforced in order that 
export and import traffic may be diverted to 
American ships by granting lower import and 
export rates to and from the ports. They were 
disappointed, therefore, when the Interstate 
Commerce Commission in its annual report reec- 
ommended that Congress reconsider that section 
and pointed out some results to be expected 
from its operation. 

If rail rates could be so handled as to turn 
over the bulk of the ocean commerce to Ameri- 
can ships the American merchant marine would 
prosper, but the commission is aware that wide- 
awake foreign shipping experts by sending their 
ships to American ports having the lowest do- 
mestie rates can compete with American vessels 
upon practically equal terms. 

‘The ultimate effect of section 28,’’ the com- 
mission says, ‘‘may be merely to divert traffic 
from certain ports to others with little or no 
gain in tonnage for United States vessels.’’ 

Conflict is likely between the two organiza- 
tions over this and other provisions of the Jones 
Act. Congress wishes to promote the new Ameri- 

















ASKING PRICES FROM INDIVIDUALS 

Wasuineton, D. C., Dec. 13.—The census 
bureau is now making an effort to secure ‘rom 
individual lumber companies monthly price cata 
which it declined to receive from régional «sso- 
ciations pending a decision by the Supreme 
Court in the hardwood lumber case. 

Prices are being asked on ten or twelve itv ins, 
Different schedules are being prepared for «ach 
major species on which price data are des) ved, 
It is believed the additional work require: of 
the mils to furnish this information for ‘he 
Monthly Survey of Business will not be a }iird- 
ship. For the most part it probably will con- 
sist of copying the reports regularly made by 
mills to the regional associations. 


DISTRIBUTED SURPLUS HELD TAXABLE 

WasHineTon, D. C., Dee. 13.—The solicitor 
of the bureau of internal revenue has ruled 
that surplus made up of appreciation when con- 
verted into cash and distributed to stockhold- 
ers is income and therefore subject to the tax. 
The ruling applies only to taxes due and not 
yet adjusted under the law of 1916. 

This is a reflex of the determined efforts 
made by Treasury Department experts in the 
Senate to have the new law so amended as to 
go behind the market value as of March 1, 
1913. Congress turned down the experts, but 
the amended law is construed by the solicitor as 
not being retroactive. 





EXPORTS OF NAVAL STORES 

WASHINGTON, D. C., Dee. 12.—During Octo- 
ber 90,380 barrels of rosin were exported, with 
a value ot $449,578. Turpentine exports 
amounted to 742,438 gallons, valued at $527,344. 
Germany was the largest purchaser of American 
rosin, taking 21,703. England took 20,989 bar- 
rels. Of turpentine, 568,768 gallons went to 
England, Canada took 91,595 gallons, Holland 
87,006 gallons, Germany 62,804 gallons, Argen 
tina 33,760 gallons and Brazil 23,292 gallons. 














can merchant marine but is certain to give due 
consideration to these and other practical sug- 
gestions made by the commission, 
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PROTEST HIGH FREIGHT RATES 
Mapison, Wis., Dee. 13.—Shippers of Wis 
consin are beginning to protest against a con- 
tinuance of the Esch-Cummins law. The Wis 
consin Traffic League, representing some of 
Wisconsin’s largest lumber and other business 
concerns, has adopted the following resolutions: 


WHEREAS, Freight, passenger and express rates 
are still at the highest peak in history, and are 4 
large and potential factor in our industrial fabric. 
The cost of transportation has become burdensome 
and is eating into the sales cost to such an extent 
that it sharply restricts the distributing area of 
all shippers. It should also be remembered that 
conditions which affect shippers adversely are 
bound to be reflected in the carriers’ business ¢ 
exactly the same extent; and 

WHenrEAS, In view of the general decline in th: 
price of commodities the present high level of rat: 
becomes more conspicuous daily, is out of all proper 
relation to commodity values, and is causing grav: 
concern as to its economic consequences, and 

WHEREAS, It is the view of the members of th 
Wisconsin Traflic League that the time has arrive: 
when such steps be taken as are necessary to brin«: 
about a reduction of all freight, passenger an 
express rates at an early date; therefore, be it 

Resolved, By the executive committee of the Wis 
consin Traffic League, that we urgently insist upo 
immediate action being taken by railway executivé 
and by express executives looking toward a down 
ward revision in freight, passenger and expres 
rates, 





INTRASTATE RATE ON MINE PROPS 

Sr. Lours, Mo., Dee. 13.—The Frisco Syste 
has filed supplement No. 1 to tariff 449K, whic! 
raises the rate on mine props from nearby Mis 
souri points to St. Louis, the change in som: 
cases involving an increase of 50 percent i 
rates. Evidently this tariff covers intrastat 
shipments only and shippers interested mus! 
look to the Missouri railroad commissien fo: 
relief. 
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GENERAL RATE HEARING COMMENCES 


{Special telegram to AMERICAN LUMBERMAN] 

WASHINGTON, D. C., Dec. 14.—The general 
rate hearing instituted by the Interstate Com- 
merce Commission with a view to determining 
whether it is advisable to revise the freight 
rates fixed in Ex Parte No. 74 was opened at 

p. m. today. 

Howard Elliott, chairman of the board of 
the Northern Pacific Railway Co., made a gen- 
eral statement reviewing the situation from 
the carriers’ point of view. The opening ses- 
sion lasted only an hour and a half, the railroad 
representatives not having certain exhibits 
which they desired to utilize in presenting their 
ease in detail. 

Frank Carnahan entered an appearance for 
the Southern Hardwood Traffic, the California 
Redwood and ‘the California White & Sugar 
Pine Manufacturers’ associations. C. E, Elm- 
quist entered an appearance for the Northern 
Pine and the Western Pine associations, E. W. 
Mackey for the Southern Cypress Manufac- 
turers’ Association, W. J. Stroble for the North 
Carolina Pine Association and W. C, MeCul- 
lough for the West Coast Lumbermen’s Asso- 
ciation. 


In opening his statement Mr. Elliott told the 
commission that the owners and managers of 
the carriers ‘‘ welcome this opportunity afforded 
by the commission to lay the entire situation be- 
fore the commission and, thru it, before the 
ecountry.’’ He declared that the carriers were 
present to help in every way they could. Mr. 
Elliott said the carriers were most anxious to: 

1—Give to you and the country all the facts 
we can, 


2—Impress upon you and the country that while 
we are anxious to codperate in every reasonable 
way, thru readjustment of rates, with agriculture, 
indust and labor so as to bring about better 
economic conditions, we believe that the carriers 
must be allowed to live and grow in the interest 
of the country as a whole. 


38—Point out, too, that there was actually no in- 
flation in the transportation business during the 
war, and, therefore, there is now a very small 
opportunity for deflation. 

4—Point out that there is danger of giving too 
much weight to the freight rate itself in its effect 
on business. Reductions below the limit of ade- 
quacy may do the country more harm than good. 

5—Suggest that the principles adopted, after 
long discussion and debate, in the Transportation 
Po are pretty safe guides to be followed at this 
time. 

6—Assure you that we are doing each day all 
we can with our powers (limited in our dealing 
with the men by the Transportation Act) to man- 
age the property entrusted to our care honestly, 
efficiently and economically. 

7—Bring about as rapidly as we can, with 
proper regard to maintaining the properties en- 
trusted to our care, reductions in rates that will 
be helpful to agriculture, manufacturing and com- 
merce generally. 

8—Urge upon you that the greatest speed con- 
sistent with the complete examination of the facts 
and conditions be made in conducting these hear- 
ings, so that a prompt decision may be reached. 
The present uncertainties and the constant talk 
about reduced rates are having a very substantial 
pre in deterring business, more so than the rate 
itself. 


Mr. Elliott said: 


A sweeping reduction in rates would not, in my 
judgment, at this time increase business, and 
many other things must be settled before we 
obtain what we all want—a complete revival of 
industry in this country. Railroad officers realize 
that under the extraordinary economic conditions 
now confronting the world the principles laid down 
by the Transportation Act can not be carried out 
to an exact arithmetical conclusion. This spirit 
has been shown in the voluntary reductions already 
made by the railroads generally. All must bear 
the burden if the country is to go ahead again 
on a sound economic basis. The farmer has felt 
the full force of this. It naturally hurts him and 
it hurts the situation. Manufacturing enterprises 
are also delaying and the same may be said about 
the jobbing and distributing business. What is 
called “labor” has already been hurt by unemploy- 
ment and by some reduction in wages, which, 
however, has not affected the great transportation 
interests to the extent that it should. <A sound 


policy with the great labor leaders would seem 
to be to admit that deflation must come and allow 
lower wage scales on the railroads, in the mines 
and in the building trades, all ef which would 
mean greater employment of men and a lower unit 
price of many articles that are used by all, thus 
reducing the cost of living and helping to break 
the present endless chain of expense. 

Earlier in the day the railroads asked the 
commission to suspend for six months its recent 
order providing for a reduction of approxi- 
mately 16 percent in hay and grain rates in the 
western district, the carriers in the meantime 
to put into effect for the same period, except 
in the New England district, a 10 percent re- 
duction in the rates on virtually all agricultural 
products. The railroads plan to place the 10 
percent reduction on agricultural products gen- 
erally into effect Jan. 1 if their proposal is 
accepted by the commission. 


ee 


VAST ROAD BUILDING FUND 


WASHINGTON, D. C., Dee. 12.—The Depart- 
ment of Commerce authorizes the following 
from the President’s conference on unemploy- 
ment: 


Of the $75,000,000 appropriated for Federal 
aid in highway construction provided in the 
act of Nov. 9, $24,375,000 is now available 
and $48,750,000 will be available Jan. 1, accord- 
ing to figures furnished by Col. Arthur Woods. 
These amounts are in addition to the $68,500,- 
000 unexpended balance from former acts giv- 
ing Federal aid in highway construction, a total 
of $141,625,000. It is expected that the States 
will mateh these funds to the amount of $125,- 
000,000, making the total for 1922 more than 
$250,000,000. Other figures show that State 
and county road construction will bring the 
grand total to approximately $650,000,000 for 
1922. This does not include street construction 
in cities. 














Coast Mill Sustains Fire Loss 


{Special telegram to AMERICAN LUMBERMAN ] 

EVERETT, WASH., Dec. 12.—The destruction 
of eight dry kilns filled with half a million feet 
of high grade lumber at the plant of the Three 
Lakes Lumber Co., Three Lakes, Wash., yester- 


day caused a loss of $75,000. The burned 
equipment will be restored at once and it is 
expected that repairs will be completed within 
thirty days. The loss is practically covered by 
insuranee. The blaze started from an over- 
heated kiln. Fire fighting apparatus from Sno- 
homish, taken to the scene by auto trucks, was 
used in conjunction with the pumps of the plant. 
The operation of the sawmill will not be inter- 
rupted. Three hundred and fifty men are em- 
ployed by this plant. 
Commerce Commission Decisions 
Special telegram to AMERICAN LUMBERMAN ] 
_ WASHINGTON, D. C., Dee. 15.—The Interstate 
Commeree Commission has suspended until Feb. 
2 the operation of certain schedules published in 
Chicago, Rock Island & Pacific Tariff I. C. C. 
No. C-10894 and supplement No. 12 to I. C. C. 
Nv. C-10570. These schedules provide that the 
rato on forest products in carloads from points 
in Arkansas and Louisiana to destination in 
Central Freight Association territory and Can- 
aca, applying thru Memphis and Louisville, will 
no! be subject to transit privileges such as 
yarding, grading, drying, dressing or further 
minufaeture en route. This would subject such 
Siipments to local rates to and from transit 
points, 
_ The commission has assigned lumber cases for 
hearing as follows: No. 13092—Lueas E. Moore 
Siave Co. (Ine.) vs. Director General as agent 
\‘chison Topeka & Santa Fe Railway Co. et al, 





Jan. 5, St. Charles Hotel, New Orleans, before 
Examiner Howell. No. 13121—Charles K. 
Spaulding Logging Co. vs. Director General as 
agent Southern Pacifie Co. et al, Jan. 19, Mult- 
nomah County Court Rooms, Portland, Ore., be- 
fore Examiner Gault. 





New Hoo-Hoo Ritual at Lively Session 


[Special telegram to AMERICAN LUMBERMAN] 

Sr. Louis, Mo., Dee. 15.—Twelve candidates 
were initiated into Hoo-Hoo at a lively concate- 
nation held last night at the American Annex 
Hotel in charge of C. A. Neuenhahn, newly ap- 
pointed Vicegerent Snark for this district. 
Thirty other members of the order were present 
and saw the new ritual used for the first time. 
Laurent N. Tully, Past Snark, presided at the 
dinner. Others who spoke were W. L. Bieder- 
man, who told of his trip to the annual in 
Fresno last September; H. R. Isherwood, secre- 
tary-treasurer; C. W. Spies and James E. Gate- 
wood, No. 54, who told of the early history of 
the order and its growth. B. E. Lemen sang 
and there was other entertainment. 





Treasury to Start Construction At Once 
[Special telegram to AMERICAN LUMBERMAN] 
WASHINGTON, D. C., Dee. 14.—Col. Edward 

Clifford, assistant secretary of the Treasury, 

has advised Col. Arthur Woods, of the Presi- 

dent’s conference on unemployment, that the 

Treasury Department, in an effort to help solve 

the unemployment problem, will immediately 

undertake additional construction work to the 
extent of $14,762,000 on various hospitals au- 
thorized out of department funds. 

Some $2,500,000 will be spent on three hos- 
pitals at soldiers’ homes in Milwaukee, Wis., 


Dayton, Ohio, and Marion, Ind. Other of the 
larger hospitals on which work will be begun at 
once as a further means of relieving local un- 
employment, are Tuskegee, Ala., $2,250,000; 
Palo Alto, Calif., $1,500,000; Pittsburgh, Pa., 
$1,000,000; New York City, $1,000,000; New 
York City, remodeling Catholic orphanage, 
$600,000; St. Louis, Mo., $1,000,000. 

The Treasury Department announced that it 
would codperate in every way possible in this 
hospitalization work, so that the money appro- 
priated by Congress might be made available as 
quickly as its supervising architect could ap- 
prove the various plans. 





Flood Closes Snohomish Valley Mills 


[Special telegram to AMERICAN ILUMBERMAN] 

EVERETT, WASH., Dec. 14.—The highest flood 
stage in fifty years swept the Snohomish River 
valley this week. All industries here along the 
river were closed—the Walton, Eclipse, Canyon, 
Weyerhaeuser Mill B, the Golden West, Garner 
and other shingle mills. Rail tracks are under 
water and no rail shipments were made. The 
damage to plants and the loss of stocks can not 
be estimated until lower flood stages are 
reached, but the crest of the run-off passed last 
night. Many log booms broke away and went 
out to sea; these can be recovered, however, at 
much expense. Cedar, becoming more scarce, 
was not obtainable during the flood and the 
Hulber Mill Co. and some shingle mills on the 
bay front are idle. Water shipments were near 
the port’s records for the week, 40,000 tons of 
shipping being here at one time, each vessel 
taking on unusually large consignments. The 
week’s production, both lumber and shingles, 
underwent a terrific slump. Normal conditions 
are expected by Saturday or Sunday. 
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Red Cedar Shingle Congress Stresses Quality | 
of Product and Effective Merchandising Methods 


SEATTLE, WASH., Dec. 10.—Easily foremost 
among the deliberations of the fifth annual 
Red Cedar Shingle Congress, the meeting of 
the Rite-Grade Shingle Association and the 
annual meeting of the shingle branch of the 
West Coast Lumbermen’s Association was the 
practically unanimous decision of the American 
manufacturers to endorse the 50-cent tariff on 
shingles carried by the Fordney bill and to send 
a representative delegation to Washington to 
place all the facts before the senate committee 
on finance. 

The congress, which was harmonious to an 
unprecedented degree, brought out many con- 
structive ideas and suggestions. Entitled to 
special mention was an exceptionally able dis- 
cussion of ‘‘The Wholesaler and Merchandis- 
ing,’’? by E. L. Connor, of Connor & Bailey 
(Ine.), Everett, Wash., in which Mr. Connor, 
among other things, submitted some rather force- 
ful views on the transit privilege. 

During the second day’s proceedings the ques- 
tion of shingle nails was discussed in a manner 
attracting general attention, with the result 
that representations will be made to nail manu- 
facturers that they can advantageously put out 
a rust-resistant nail in a package so labeled 
that the purchaser will know exactly what he is 
buying. 

There was likewise a discussion of the archi- 
tectural qualities of cedar shingles both with 
respect to beauty in laying designs and color 
schemes, proclaiming this product as not only 
the most durable but the most attractive among 
roofing materials. 

The sessions of the congress closed appro- 
priately with a sales dialog, in which the main 
selling points of red cedar shingles were con- 
vincingly presented. ; 

All in all, the congress brought out the mu- 
tual relation of manufacturer, wholesaler and 
retailer, especially with a view to popular edu- 
cation on the subject of red cedar shingles; the 
making of a first class article, and marketing 
it on a stabilized basis under a fair margin of 
profit. 

This meeting of shingle manufacturers marks 
a new departure in this respect. It signalized 
the launching of the Rite-Grade Association 
as a complete, distinct and independent unit 
among organizations based on the industry. At 
the same time there has been a shifting of the 
rules and regulations of the shingle branch so 
that its membership now includes only manu- 
facturers on the American side of the inter- 
national boundary. In reading the account of 
proceedings, it is well for the layman to bear 
in mind these facts: 

1, The fifth annual Red Cedar Shingle Congress 
was an open meeting of manufacturers from Wash- 
ington, Oregon and British Columbia. 

2. The shingle branch of the West Coast Lum- 
bermen’s Association is an organization of manu- 
facturers in Washington and Oregon. 

8. The Shingle Manufacturers’ Association of 
‘British Columbia embraces only Canadian mills in 
its membership. 

4. The Rite-Grade Shingle Association is a_mar- 
ket extension organization, owning the Rite-Grade 
trademark, and applying that trademark in com- 
pliance with grading and packing rules adopted 
by its trustees. 

A year ago when the tariff question came up, 
the subject was presented at a meeting of the 
shingle congress, to which British Columbia 
delegates had been invited; and out'of deference 
to their views the tariff resolution proposed at 
that time was tabled. This year the tariff dis- 
cussion was conducted in the meeting of the 
shingle branch, as distinct from the shingle 
congress and the Rite-Grade Shingle Associa- 
tion, with the result of an emphatic endorse- 
ment of the plan to place an import duty on 
Canadian shingles. 


WEDNESDAY SESSION 


The fifth annual Red Cedar Shingle Congress 
began its sessions in the Washington Hotel here 
Wednesday in a most auspicious manner and 
with a record attendance. E. C. Miller, presi- 
dent of the shingle branch of the West Coast 
Lumbermen’s Association, in very few words in- 


troduced H. J. Bratlie, of Ridgefield, Wash., 
who presided over the first afternoon session of 
the congress. 

Mayor Hugh M. Caldwell, of Seattle, wel- 
comed the members of the congress. The mayor 
made no flowery set speech of welcome but 
urged manufacturers to start up their mills, if 
possible, earlier than actual business conditions 
warranted in order to help take care of the 
unfortunate who were so badly in need of work. 

Col. Roland H. Hartley, lumber and shingle 
manufacturer of Everett, Wash., responded to 
the mayor’s welcome. 

Chairman Bratlie then told the importance 
of Utah from the standpoint of the consump- 
tion of shingles and the loyalty of the Utah 
dealers in introducing one of the star perform- 
ers of the day, Robert Anderson, retail lumber- 
man of Logan, Utah. 

Utah Man Makes Inspiring Address 


Mr. Anderson made a very inspiring, hopeful 
and at the same time pointedly educational 
talk to the shingle manufacturers. A few of 
the high spots in his address were: 

I have been asked, “Why am I coming over to 
this congress?’ “Why am I interested in how 
shingles are manufactured?” I am not in the 
shingle manufacturing business. That is true. I 





E. C. MILLER, ABERDEEN, WASH.; 
Retiring President of the Shingle Branch 


never laid an egg, but I know more about omelets 
than any old hen that ever laid an egg. , 

Now, what we as retailers want to do is to build 
up our industry on a solid foundation. That is 
why we are here today. We are here with one 
object in view, to build our industry to better 
serve the King—the buying public. 

You have started to give your industry much 
needed publicity and I believe that it is being read 
by a good many people. The retailer is supposed 
to be able to advise in buying lumber and I am 
trying to fill that position. 

See that you live up to your advertising. If 
you turn out a good shingle but your next door 
neighbor turns out a poor shingle, the whole in- 
dustry will suffer. 

Whether you pack your shingles four or five 
bundles to the thousand is not so important to 
the retailer; what is important to him is the full 
eovering capacity. ; . 

It is my own thought that all vertical grain 
shingles should be bundled together and the slash 
grain shingles by themselves. If 15 percent flat 
grained shingles are put on a roof the whole roof 
is gone when the 15 percent flat grained shingles 
are gone, . 

I would suggest that you brand vertical grain 
shingles as recommended for roof covering and 
brand slash grain shingles in large letters, ‘These 
shingles are not recommended for roofs, but are 
recommended for side walls.” 

Utah retail lumber dealers, many of whom 
had been requested by Mr. Anderson for any 
message they might desire to send to the shingle 
congress, in the majority asked him to tell the 
congress that they were with the manufacturers 
for the making of better shingles and were 





———— 





anxious to know all 
about what the manu- 
facturers are doing and 
at the same time re- 
quested the mill owners 





E. BE. CASE, 
Raymond, Wash.; 
Elected President of the 
Shingle Branch 











themselves to attend re- 
tail conventions and dis- 
cuss methods with the 
dealers. 

Mr. Anderson also 
said in part: 

I could make just as much money selling rag 
felt roofing as selling shingles, but my consci nce 
won't allow me. Making the price six bits per 
thousand less won’t sell any more shingles. Make 
the best shingles you possibly can and add a rea- 
sonable profit and you will find somebody that is 
big enough to buy them, 

He criticized very severely the methods of 
the average shingle salesman who calls on Utah 
retail dealers. He said the salesman’s method 
was usually to talk market prices and offer to 
attempt to get a few ears of shingles for him 
under the market price; then attempt to place 
these shingles at the lower price with some mill 
which ships an inferior shingle and in the long 
run do an injury to the whole industry. He 
urged the shingle men to have confidence in one 
another and in their business. He proposed 
that the shingle men send ambassadors to the 
territories where shingle roofs are being very 
little used and have them prepared to deliver 
the goods to these benighted people who are us- 
ing inferior roofing thru ignorance. 

He then described the strides that had been 
made in marketing lumber and shingles by retail 
dealers thru service and selling of homes rather 
than of raw material. 

In elosing Mr. Anderson pledged himselt to 
keep on fighting for the ultimate success of the 
red cedar shingle industry and urged the manu- 
facturers to help one another and to make goo 
shingles, adding a fair margin of profit, ind 
to stabilize the price. 

A Merchandising Congress 


R. S. Whiting, of the association, who read 
a paper on ‘‘Trade Extension and Servicv,’’ 
called the attention of the shingie men to the 
fact that this congress is a merchandising ¢on- 
gress. Its aim is to furnish information for 
the use of shingle manufacturers in market'ng 
their product. 

Prominent among the points brought ou! in 
Mr. Whiting’s paper was that of closer la- 
tion with the lumber dealers, and in this re 
spect he stated that the retail trade is not sold 
on shingles today. He quoted a statement t:om 
a retail dealer in reply to a query on this ~1b- 
ject. The retail dealer said that lumber de: «rs 
are apathetic—they do not know enougl to 
talk shingles. Pointed statements from ir. 
Whiting’s address follow: 





It is just as practical and usually more pr: it- 
able to manufacture a market as it is to m.\U- 
facture a product, but the two processes are vi ‘lV 
different, each requiring experience, knowledge 1d 
management of distinct character. 

An endeavor to promote the sale of an infe or 
article with a trade extension program can it 
last and the result is not worth while. We» ost 
first know our costs accurately in order to pli: 2 
fair and intelligent selling price upon our pro 't- 

Don’t make a poor shingle at any price. 

My personal observation has shown that | ot 
shingles have been largely responsible for «© ‘!i- 
shingle ordinances. 

Better grades of shingles are cheaper than / lie 
closest competition in the roofing business. re 
is no other one material with which the er .e 
home can be successfully covered. 

You can not successfully sell shingles in n- 
dles—they must be sold on the house for a |" 
pose. To say that there is no market for shin °S 
is to acknowledge ignorance of conditions. ‘Ur 
trade extension work must be done in smaller ¢:' °9 
by field men, who can talk to the dealers in (IT 
own language. 3 

We suggest that copy for space bought in t! le 
journals having circulation among the dealers be 
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gi. 0 more careful thought and contain material 
ot) r than mere announcements. Put a bit of 
“po” in your ads and every dealer will be looking 
for them in future issues. Keep the dealer who 
sa’, “I never look at the advertising in trade 
jov' nals unless I am hunting something in par- 
tic. lar,’ looking for your ads from which to secure 
sal:s helps as well as newsy stories. 

very manufacturer or wholesaler who is merely 
du) :ping his product in the lumber merchant’s 
ya: | and trusting to fate and good fortune it may 
be sold some day is missing an opportunity to 
rer ler a service to the dealer. The keynote of 
ou work this year should be to establish and 
m:.ntain closer contact and a really friendly rela- 
tic’ with the lumber dealer. He furnishes our 
pot of contact with the consuming public, and 
co: sequently his attitude toward us is most vital. 
Sales at a fair profit’? should be the slogan for 
1922. 
n closing Mr. Whiting told the shingle manu- 
fa turers of the association’s purpose to furnish 
members with advertising suggestions for copy, 
which might be used in advertising space, stat- 
iny that it believed the trade would take much 
more interest in this product, if the manufac- 
turers would furnish the dealer with informa- 
tion, data and selling points on wooden shingles. 


The Wholesaler and Shingle Merchandising 

The next speaker on this all-star program 
was E. L. Connor, of Connor & Bailey (Ine.), 
Everett, Wash., probably the largest wholesale 
dealer of red cedar shingles in the world. 
‘«Ted’? Connor as he is familiarly known among 
lumbermen, particularly of the Pacifie North- 
west, admitted that his views on the subject 
which he was to discuss, ‘‘ The Wholesaler and 
Merchandising of Red Cedar Shingles’’ were 
quite dissimilar from a large number of other 
Pacifie coast wholesalers. 

Mr. Connor stated that at the present time 
there is little or no effort made by the manu- 
facturer to dispose of his product to the retailer 
and that one of the things most needed in the 
shingle business is more real codperation be- 
tween the wholesaler and manufacturer. He 
thought the time will come when the wholesaler 
will acquire a greater financial interest in the 
manufacturing business and vice versa; that 
the manufacturer will realize that in order to 
sell his stock intelligently the wholesaler must 
know what he can depend upon both as to price 
and quantity. He cited the present unfortunate 
condition in the industry whereby the manu- 
facturer expects the wholesaler to take all of his 
produets on a declining market whereas on an 
auction market the manufacturer seems to think 
himself justified in declining the wholesaler’s 
offers and secure the highest price he can in 
the open market. On the other hand the manu- 
facturer should not resent the making of a little 
extra profit by the wholesaler on a rising mar- 
kei. The positions of both wholesaler and manu- 
favturer are thus identical. Mr. Connor then 
went into details giving the cost to wholesale 
and market a ear of shingles and gave this as a 
reison why the wholesaler must have a certain 
gross profit. 

Mr, Connor took a very strong stand against 
th: transit shipping of shingles. To market 
shingles intelligently, he declared, and for a 
monufacturer to receive an adequate price he 
must figure out his cost more closely than ever 
be:ore with the article loaded in the ear, and 
thn refuse to sell anything below that cost. 
T! is will mean, of course, that the manufacturer 
wiil have to inerease his storage capacity and 
kc p more shingles on hand than he has ever 
ke st before or else shut down his plant and 
st-y shut down until he ean get out and sell 
th stock far enough in advance to warrant 
h' operating. 

‘he big fluctuation in shingle prices must 
sip, Mr. Connor said, or else the retailer will 
Si.» the manufacture of shingles by discontinu- 
in buying. He then told of the sales methods 
ud by the patent roofing people and declared 
th it shingle manufacturers will have to emu- 
ls e these competitors or the big wholesaler 
wil take the progressive step. ‘‘Manufac- 
tiers have the control in their own hands,’’ he 
s§ 
s 


a 


‘‘d, ‘fand it is up to them to keep it.’’ There 
‘ould be some concerted action, he declared, 
‘' vard making a reasonable price level. There 
‘no sensible reason for shingles selling for 
‘0 or three years at below the cost of produc- 
n and then for a year, or part of a year, go 
high so that an enormous profit is made 

‘ each shingle that is turned out. 


He referred to the rapid depletion of the red 
cedar timber supply and touched upon the ques- 
tion of market extension. ‘‘We don’t need 
market extension,’’ he said. ‘‘What we need 
is to hold the market we already have instead 
of allowing substitute roofing people to take 
three-fourths or four-fifths of it away from us.’’ 
He added: ‘‘We should by advertising helps 
ete. make the demand for our product so great 
that retailers will be forced to carry a satis- 
factory stock of our shingles on hand at all 
times. The majority of retailers are now push- 
ing the sale of substitute roofing because the 
substitute roofing people are creating a demand 
for their stock and the retailer is simply sup- 
plying that demand.’’ 

Mr. Connor then read copies of several letters 
he had received from his retail friends in which 
each suggested a remedy or two for putting the 
shingle business in a more favorable light 
toward the retail trade in general. 

Tells of Labor Conditions 


That labor conditions in the lumber and 
shingle industry of the Northwest are so far 
ahead of those in any other section of the Unit- 
ed States that they are not comparable, was the 
strong statement made by George B. Sypher, 
executive secretary of the Loyal Legion of 
Loggers & Lumbermen, who briefly addressed 
the assemblage on the subject of labor condi- 
tions. 


Effect of Cedar Exports on the Industry 


Donald H. Clark, of the shingle association, 
gave the results of his investigations of that 





E. L. CONNOR, EVERETT, WASH.; 
Who Spoke on Shingle Merchandising 


very interesting subject, ‘‘The Effect of the 
Exporting of Cedar Logs to Japan on the Shingle 
Industry of Washington.’’ 

It was thought Mr. Clark’s unbiased state- 
ments on this subject would provoke a discus- 
sion between various operators present, but 
such was not the case. Mr. Clark admitted that 
the association was not clear as to what effect 
the export of cedar was having on the industry 
and that it was attempting to find out. One 
of the interesting points brought up was the use 
of cedar and the reasons for its use in Japan. 
Investigation has shown that it was almost 
entirely used for house construction and the 
Japs preferred it because it was very similar 
to their own native wood, sugi, in color, odor 
and weight. The association was unable to get 
any definite record of the amount of red cedar 
being exported to Japan, but estimates based 
on all the reliable data to be had place the 
amount at 40,000,000 to 50,000,000 feet for the 
last year. This would be about 6 percent of 
the cedar output of the State. The duration of 
the present demand was estimated to be prob- 
ably from one to two years more, depending 
on the building boom in Japan. In answer to 
the question, ‘‘Is material suitable for shingles 
being exported?’’ the best evidence was to the 
effect that a large part of it was material very 
suitable for shingles. 


THURSDAY MORNING 


In taking charge of the meeting J. A. Edge- 
cumbe, vice president of the Shingle Manufac- 
turers’ Association of British Columbia, ex- 
plained that he assumed the chair as proxy for 
President A. D. Anderson. ‘‘ While Mr. Ander- 
son is unable to be here, he wishes me to say 
that thru inviting us to take charge of this meet- 
ing you have recognized that we in British Colum- 
bia are becoming a factor in the shingle indus- 
try.” 

L. Kraemer, field representative of the Na- 
tional Lumber Manufacturers’ Association, with 
headquarters in Washington, D. C., reviewed 
impressions received after having investigated 
some 400 municipal ordinances and building 
eodes during the last two years. His subject 
was ‘‘Antishingle Legislation.’’ A shingle is 
a shingle, he said, but a substitute is a fire- 
resistant. He referred to the attitude of the 
fire underwriters, who in order to increase their 
business had ereated a fear against the wood 
shingle, but the consumer’s love of the beau- 
tiful and his response to comfort had caused 
him to use the shingle despite the higher insur- 
ance rates. Shingles have suffered thru the ex- 
tension of fire zones, and the creation of sec- 
ondary zones—as at Bellingham, Wash., where 
*€you have to go almost to Lake Whatcom be- 
fore you can put a wood shingle on your roof.’’ 
Mr. Kraemer referred to California, with its 
Burnett housing act. He was convinced that 
the act would never become law, but the shingle 
men should so shape their educational campaign 
that no State would ever consider similar legis- 
lation. ‘‘If the people were educated to the 
value of the wood shingle,’’ said Mr. Kraemer, 
‘“‘they would defeat such ordinances of their 
own volition. You should educate the lumber 
dealer. Unless such an educational campaign is 
started at once, you won’t have time for it at 
all.’? 

Cost Accounting Essentials 


L. A. Pearce, of the Pearce-Hellums Co., 
Seattle, spoke on ‘‘Cost Accounting Essentials 
of the Shingle Industry,’’ saying that the uni- 
form system recommended at the shingle con- 
gress of 1920, if adopted, would have a won- 
derful effect on the industry. ‘‘ Without such 
a system,’’ he said, ‘‘you are working in the 
dark.’’ Mr. Pearce began with the log, and 
outlined the essentials of cost accounting, de- 
claring finally that the system would prove to 
be a powerful factor in stabilization of the mar- 
ket. 

Proper Nails for Shingles 

One of the high lights of the congress was 
disclosed in the discussion of ‘‘ The Proper Nails 
for Red Cedar Shingles,’’ by O. M. Ash, of 
the American Steel & Wire Co. He gave a 
highly interesting and scientific treatment of the 
topic, bringing out the essential point that the 
best nails were made of iron to which there 
had been added one-fourth of 1 percent of cop- 
per. He discussed galvanizing processes aimed 
to produce an average coating of 1/500-inch 
thick, ‘‘not very thick but very important.’’ 

Maj. E. 8. Gill, of Seattle, supervisor of in- 
dustrial insurance, department of labor and sta- 
tistics, spoke of the work of his department, 
which he said was a mutual codperative insur- 
ance company, in which the manufacturers were 
the stockholders and their employees the bene- 
ficiaries. The department was being conducted 
on $6,000 a month less than the pro rata, so 
that on the biennium he expected to effect a sav- 
ing of from $350,000 to $400,000. Permanent 
partial disability awards for the fiseal year aver- 
aged $326, while the nine-year average on the 
present basis of compensation was $361 per 
claim—this year’s average being the lowest 
since the law was passed. Previous to April 
1, 1921, the field men had averaged a little 
better than fifty-two to fifty-four audits or 
inspections a month, which was ridiculous, but 
the department had prepared a system of daily 
reports thru which every man was required to 
make a minimum of thirty inspections a week— 
so that with 50 percent of the employees the 
field work was being handled better than ever 
before. 

The morning session closed with ‘‘Shingle 
Manufacturing in British Columbia,’’ a moving 
picture exhibition presented by the Shingle 
Manufacturers’ Association of British Columbia. 
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Thursday Afternoon 

At the afternoon session extreme interest was 
aroused by J. W. DeYoung, of DeYoung & 
Roald, architects, of Portland, Ore., in a talk 
on ‘‘Shingle Architecture.’’ He pictured 
pleasing effects obtained by laying shingles so 
that the butts presented irregular lines; labor 
costs; nails and metal flashings, which in most 
cases directly involved the life of the roof. He 
discussed stains and color blends, and told the 
manufacturers how to perform bundle dipping 
at a cost not to exceed $1 a thousand. The 
most important and interesting point made by 
Mr. DeYoung was his demonstration of new 
ideas in laying. By taking 16-inch stars or 
clears in double courses they can not only be 
laid eleven inches to the weather, instead of four 
and a half or five inches, but the culls and slash- 
grains could be placed underneath and the ver- 
tical-grain outside, insuring a durable roof and 
a pleasing artistic effect. Mr. DeYoung an- 
swered many questions touching on his method 
of laying shingles. He emphasized the necessity 
of an educational campaign, thru proper meth- 
eds of publicity. 

Winners in Essay Contest 

Secretary Whiting announced the winners of 
the competition in writing essays on the proper 
method of loading shingles for rail shipment: 

First prize, $20—William H. Shafer, Burke Shin- 


gle Co., Anacortes. 

Second prize, $10—W. G. Althuson, Great Falls 
Shingle Co., Tacoma. 

The crowning number came next in the shape 
of a dialogue entitled ‘‘Selling Red Cedar 
Shingles to the Consumer.’’ The scene was the 
office of a retail lumber merchant; salesman, 
J. 8. Williams, shingle sales manager of theGrays 
Harbor Shingle Co., and the customer, F. H. 
Lamar, secretary-manager of the Shingle Manu- 
facturers’ Association of British Columbia. 
The text, which was enlivened with wit and 
humorous references, effectively drove home the 
wonderful selling points of red cedar shingles. 

President E. C. Miller, of the shingle branch, 
closed the session in a brief speech in which 
he recommended that the shingle manufacturers 
follow the suggestions to which they had listened 
during the congress. 

MEETING OF SHINGLE BRANCH 

An endorsement of the proposed shingle tariff 

of 50 cents a thousand was completely sub- 





merged during the shingle congress, but it came ° 


to the surface with a rush during the closing 
moments of the annual meeting of the shingle 
branch. Everything had run along with mo- 
notonous smoothness and harmony until E. E. 
Case, of Raymond, who had accompanied a dele- 
gation of manufacturers to Washington, D. C., 
stated that he had a report to make. 

Mr. Case reviewed the mission of Mr. Jami- 
son, George Bergstrom and Mr. McMaster to 
Washington, where they had appeared before 
the Senate finance committee only, so he said, 
to find themselves confronted with propaganda 
issuing from an antishingle lobby. He read ex- 
tracts from news reports purporting to recite 
the action of the shingle congress of 1920 as 
having declined to consider a resolution endors- 
ing the tariff. The members of the shingle 
branch listened with amazement to a quotation 
stating that there were 6,000 Orientals in the 
American mills. At length Mr. Case offered 
the following: 


WHERRAS, In deference to British Columbia shin- 
gle manufacturers associated in the Rite-Grade 
movement, the fourth annual Red Cedar Shingle 
Congress, a year ago, courteously tabled a resolu- 
tion for a United States tariff on shingles, and 

WHEREAS, This act of courtesy on the part of 
the fourth annual Red Cedar Shingle Congress has 
been misrepresented to the Congress, the public 
press and to the people of the United States, 
as witnesseth the attached exhibit—a _ state 
ment given the public press by the Western Pine 
Manufacturers’ Association under date of Sept. 7, 
1921, and published in full in The Oregonian, Port- 
land, Ore., and other papers of Sept. 8, 1921; and 

WHEREAS, The annual meeting of the shingle 
branch of the West Coast Lumbermen’s Association. 
assembled, deplores and condemns the Western 
Pine Manufacturers’ Association’s wilful and 
malicious distortion of facts concerning the shingle 
ang action of the fourth annual shingle congress ; 
ve it 

Resolved, That, in view of the misstatements 
published by the Western Pine Manufacturers’ 
Association, discrediting the American shingle 
manufacturer, his product and his methods, in the 
eyes of the public and Congress, the shingle manu- 
facturers of the States of Oregon and Washington 


ean not longer permit such misrepresentation to 
go unchallenged ; therefore, be it 

Resolved, That the president of the shingle 
branch of the West Coast Lumbermen’s Associa- 
tion is hereby instructed to appoint a committee 
of three consisting of George A. Bergstrom, of 
Everett, Wash. ; Neil Jamison, of Everett, Wash., 
and W. C. McMaster, of Seattle, Wash., as repre- 
senting the red cedar shingle industry of the 
United States, to write a brief setting forth the 
true position of the red cedar shingle industry of 
Oregon and Washington on the tariff issue; and 
urging the retention of the 50-cent duty of the 
Fordney bill, by the Senate committee on finance; 
and be it further 

Resolved, That said brief be prepared and filed 
immediately with the Senate committee on finance 
in connection with tariff legislation now pending; 
that copy of said brief be sent to each and every 
member of the House of Representatives and to 
each and every member of the Senate of the United 
States ; and be it further 

Resolved, That copies of this resolution be fur- 
nished the daily press in contradiction of state- 
ments previously given the press by the Western 
Pine Manufacturers’ Association, which associa- 
tion is neither producer, consumer nor buyer of 
shingles. 

A paragraph was added warmly commending 
the efforts of Mr. Case in having assisted the 
delegation. 

The resolution was adopted, 35 to 1, four not 
voting. 

New Shingle Branch Officers 

The new officers of the shingle branch of the 
West Coast Lumbermen’s Association are: 

President—E. E. Case, Case Shingle & Lumber 
Co... Raymond, Wash. 

Vice president—Col. 3 H. Hartley, Clough- 
Hartley Co., on Wash 

Secretary-—R. s. Whiting. 

Trustees—J. F. Potter, Barr Shingle Co., 
Kalama, Wash.; E. E. Case, Raymond, Wash. ; 





NEIL C. JAMISON, EVERETT, WASH. ; 
BHlected President of Rite-Grade Shingle 
Association 

Dale Craft, Royal Shingle Co., 
Cc. E. Hill, Bucoda Shingle Co., Bucoda, Wash. ; 
8S. P. Johns, jr., Weyerhaeuser Sales Co., Snoqual- 
mie Falls, Wash. : Col. Roland H. Hartley, Everett, 
Wash.:; Hugh A. Moore. Lyman ‘Timber Co., Hamil- 
ton, Wash.; C. E. Miller, Miller & Sons, Sumas, 
Wash. ; Reed Hubbard, Eastern Railway & Lumber 
Co., Centralia, Wash.; L. G. Humbarger, Red 
Cedar Shingle Co., Aberdeen, Wash.; G. A. Ander- 
son, Corbett Mill Co., Anacortes. 

During the afternoon session of the shingle 
branch, the members unanimously passed a reso- 
lution expressing confidence in Mr. Whiting and 
highly commending his work since coming to the 
West coast. 

RITE-GRADE SHINGLE ASSOCIATION 

At the meeting of the Rite-Grade Shingle 
Association a proposal to allow the use of the 
Rite-Grade trademark on the thousand pack, as 
well as the square pack, was tabled, it being the 
sense of the meeting that the subject could be 
disposed of by the trustees satisfactorily at a 
later date. 

The new officers are: 

President—N,. C. Jamison, Everett, Wash. 

Vice president—J. A. Edgecumbe, Vancouver, 

Ae 


Whites, Wash. ; 


“Treasurer—-William $ MeMaster, Seattle, Wash. 

Secretary-manager. Donald H. Clark 

Trustees—Harry N. Huling, Raymond Shingle 
& Timber Co., Raymond, Wash.: H. J. Bratlie, 
Bratlie Bros. Mill Co., Ridgefield, Wash. ; H. Shafer, 
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Shafer Bros. Montesano, Wash.; George A. ['erg. 
strom, Pacific Timber Co., — Fs A. LaP ant, 
Skagit Mill Co., Lyman, V ash.; J. H, Pre: tice, 
Bloedel Donovan Lumber Mills, Bellingham, W sh; 
> e Sanders, Vancouver Lumber Co., Vanco: ver, 

; L. S. Challacombe, Shull Lumber & Shi igle 
Bo. 5 Westminster, B. C.; Paul R. Smith, \:. R. 
Smith Lumber & Shingle Co., Seattle; N. C. } ‘mt. 
son, Jamison Lumber & Shingle Co, Ev: rett, 
Wash.; W. A. Morrow, East Hoquiam Shingle ('o,, 
Hoquiam, Wash.; A. H. Landram, St. Paul « Ta: 
coma Lumber Co. : John Shull, Columbia Sh-ngle 
Co., Kalama, Wash. ; : 


PRESIDENT MAKES STATEMENT 


N. C. Jamison, newly-elected president of 
the Rite-Grade Shingle Association, said T),urs- 
day: 

I am unprepared at this time to make any s:ate 
ment as to just what definite action will be tiken 
toward a satisfactory settlement of certain touch 
talked of difficulties confronting our Rite-Crade 
Shingle Association. 

An endeavor will be made to administer the 
affairs of this organization for the mutual bene‘it of 
all concerned from the manufacturer and wholesaler 
to the retail dealer and ultimate consumer. The 
Rite-Grade shingle manufacturers fully appreciate 
that the friendly coéperation of the retail dealers 
und wholesalers is absolutely necessary if we are 
to succeed in our honest endeavor to accomplish 
something worth while for the benefit of those 
who are either directly or indirectly interested in 
red cedar shingles. 


ANNUAL DINNER 


Apparently the eighteenth amendment has 
brought many good things to the people of the 
United States, which had never before been 
counted upon. Among these are the elimina- 
tion of the old fashioned banquets with a bore- 
some list of after dinner speeches. The annual 
shingle congress banquet has disappeared and 
in its place has come the dinner dance. 

This was the feature of the entertainment 
program for the fifth annual shingle congress, 
The enjoyable party was held at the Bungalow 
Cafe-Theater, where 240 shingle manufacturers 
and their ladies partook of an excellent dinner 
interspersed with and followed by dancing and 
cabaret entertainment. 

Fred Lamar, the jovial pepful secretary of 
the British Columbia Shingle Manufacturers 
Association, was the official ‘‘yell leader.’’ If 
persistency is a jewel, his crown is surely filled. 


LADIES’ ENTERTAINMENT 


One of the most pleasing features of the 
shingle congress program was the entertainment 
of the ladies. The official hostesses of the oe- 
casion were Mrs. E. C. Miller, Mrs, A. D. Ander- 
son, Mrs. W. C. McMaster, Mrs. J. A. Edge- 
cumbe, Mrs. R. 8. Whiting, Mrs. F. H. Lamar, 
Mrs. D. H. Clark, Mrs. C. P. Constantine and 
Miss Irene Jones. Mrs. Anderson, Mrs. Edge- 
cumbe and Mrs. Lamar were unable to be pres- 
ent. There were thirty-five ladies in attendance 
during the congress and they went away w ith 
a warm feeling in their hearts for this organ- 
ization. 

On the first day of the congress the ladies 
were entertained with a matinee box party at the 
Moore Theater. On the same evening at the 
time that most of the men folks were ii at- 
tendance at the Hoo-Hoo dinner and coneatena- 
tion, the ladies were entertained at a dinner 
in the grill room of the New Washington Iotel, 
followed by a musicale and cards. 

Thursday morning the visiting ladies were 
taken for a drive about Seattle and alon. its 
scenic boulevards. Thursday afternoon was 
given over to a shopping tour of Seattle’s siores 
and that evening in company with the geitle- 
men, they attended the banquet and dinner «:nce 
at the Bungalow Cafe-Theater. 


HOO-HOO CONCATENATION 


Not the least important, nor by any 1 «ans 
the least enjoyable of the many features o' the 
shingle congress was that of the Hoo-Hoo «on 
catenation held in the banquet room of the ‘ut- 
ler Hotel here Wednesday evening. The :0n- 
eatenation was preceded by a dinner to + ich 
not only the members of Hoo-Hoo and the kit- 
tens were invited, but also former me?.)¢rs 
of Hoo-Hoo and other members of the lumber 
fraternity who were in attendance at the con 
gress. The dinner was an especially merry one, 
with the Butler Hotel cabaret performers at 
their best. 

Immediately following the dinner, the cats 
and kittens repaired to the banquet hall where 
Hoo-Hoo initiation ceremonies were adminis cred 
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to »ineteen lucky kittens. Not only was there 
a ; 00d elass of kittens but many old familiar 
favs were present and many re-instatements 
wee handed in to Vicegerent Snark Donald 
H. “lark, who is now secretary of the new Rite- 
Gr de Shingle Association. 

‘he following kittens were duly admitted to 


Hoo-Hoo’s realm and will in the future have 
access to the catnip bed: 


Jeffrey H. Walton, Sidney, B. C.; Charles H. 
Dun, Seattle, Wash.; Ralph Callahan, Seattle, 
Wash.; Hubert Schafer, Montesano, Wash.; Wil- 
liam A. Duncan, Seattle, Wash.; Waldo M. Hatha- 
way, Seattle, Wash. ; Leslie O. Hathaway, Seattle, 
Wash.; Shad O. Krantz, Houston, Tex.; Leo 


Kraemer, Chicago, Ill.; Charles J. Webster, Pon- 
tiac, Wash.; Fred J. Monte, Seattle, Wash.; B. C. 
Mcllveen, Vancouver, B. C.; Wilbur F. C. Smith, 
Seattle, Wash. ; Arthur Newham, Vancouver, B. C. ; 
Clarence M. Post, Seattle, Wash.; Grant Hall, 
Seattle, Wash.; W. E. Gibbs, Seattle, Wash. ; 
Harmon M. Hallenbeck, Seattle, Wash.; William 
E. Barwick, Seattle, Wash. 





SOUTHERN PINERS IN CONFERENCE 


THE DIRECTORS’ MEETING 

Special telegram to AMERICAN LUMBERMAN] 

eMPHIS, TENN., Dec. 14.—The adoption of 
a definite policy with respect to the proposed 
national forestry legislation, a decision to take 
prompt and vigorous action to secure reductions 
in railroad freight rates on southern pine so as 
to relieve the southern lumbermen of alleged 
discrimination in transportation charges, and 
an expression of disapproval of proposed free 
tolls thru the Panama Canal, were among the 
outstanding developments of the meeting of the 
board of directors of the Southern Pine Asso- 
ciation held here today. In addition to the 
executive session of the directors of the asso- 
ciation the grading committee of the associa- 
tion also held a meeting today. 

Regarding railroad freight rates the direc- 
tors passed a resolution instructing the trans- 
portation committee of the association to take 
any action before the Interstate Commerce 
Commission which in its judgment may be nec- 
essary to secure such reductions in rates on 
southern pine to all destinations as may appear 
to be fair and reasonable, and to demand that 
there shall be no greater discrimination against 
southern pine than the parities which existed 
between competitive rates on June 24, 1918. 
Further, the transportation committee was au- 
thorized to ‘‘demand that reductions which 
may have been or will hereafter be authorized 
upon competitive woods, should not become ef- 
fective until corresponding reductions have been 
made in southern pine rates.’’ 

On the question of Panama Canal tolls, the 
board of directors adopted a resolution that the 
Southern Pine Association go on record as in 
favor of the proposition that all commodities 
and traffic passing thru the canal be equally and 
equitably assessed to pay the expenses of main- 
tenance and operation of the canal. 

The report on forestry legislation and policy 
was submitted by John L. Kaul, of Birming- 
ham, chairman of the committee. It was men- 
tioned some time ago that a referendum to 
southern pine manufacturers was conducted with 
reference to a policy on forestry legislation by. 
which it was ascertained that the manufactur- 
ers were almost unanimously opposed to any 
ederal legislation which does not definitely 
specify the regulations which may be required 
vr the practice of forestry on privately owned 
mber lands. The committee on agriculture 
ind forestry of the national House of Repre- 
sentatives has announced hearings on the Snell- 
‘leCormick forestry bill beginning in Wash- 
ngton on Jan. 9, and the directors authorized 
ohn H. Kirby, of Houston, Tex., president of 
the National Lumber Manufacturers’ Associa- 

m, to represent the association at the congres- 
onal hearings, as a member of the Southern 
|! ine Association’s board, ‘‘in presenting views 
ii conformity with the declarations heretofore 
tiade by subscribers of the Southern Pine Asso- 
ation, with such amendments thereto as this 
ne of subscribers may wish to 
ake, 

The directors approved the report of the 
‘ade extension committee of the association 
nd its plans for beginning shortly an exten- 
ive ‘Build a Home’’ advertising campaign. 
ecretary-manager J. E. Rhodes stated that its 
resent house plan service is the best the asso- 
iation ever has had. 

_ The report of the results of the meeting of 
he grading committee, presented to the diree- 
ors by J. W. Martin, of Longville, La., chair- 
nan, was adopted along with the committee 
recommendations. .The committee decided to 
lefer action on the report of the standardiza- 
‘lon congress held in Chicago last October, be- 


=~ 


cause of lack of adequate information, until an- 
other meeting to be held within a few days. 
The committee approved the forms of molding, 
matchings and finish manufacture adopted at 
the standardization congress and approved by 
the representatives of the American Institute 
of Architects. The new patterns will be printed 
along with the present patterns in a re-issue of 
the molding book as new and approved national 
forms. The committee recommended that re- 
issuance of ‘‘ Standard Specifications for South- 
ern Pine’’ be deferred until full consideration 
is given and action taken on the recommenda- 
tions of the standardization congress. Chief 
Inspector J. E. Jones, of the association, re- 
ported that progress was being made in the 
investigation to determine the extent of de- 
grades from air drying and kiln drying south- 
ern pine lumber. The grading committee con- 
demned the sale by subscribers of new and 
sporadic grades requested by buyers and not 
covered by standard specifications and not in 
standard use by large consumers of lumber. 

The directors fixed the dates for the next 
annual meeting of the association for March 
28 and 29, 1922, in New Orleans. The directors 
will hold a meeting at the same place on the 
preceding day, March 27. 

The directors approved the discontinuance of 
the Lumberman’s Rail & Equipment Bureau at 
Chicago and the continuance of the same work 
as a department of the association with head- 
quarters in New Orleans. 

Much interest was manifested by the direc- 
tors in the statement by F. G. Wisner on the 
provisions in the Revenue Act of 1921 of spe- 
cial interest to lumber manufacturers. Mr. 
Wisner spent much time in Washington in the 
interests of the lumbermen and the directors 
passed a resolution expressing their hearty ap- 
preciation of his valuable service in connection 
with national legislation. 

President P. 8S. Gardiner, of Laurel, Miss., 
presided over the forenoon session of the di- 
rectors’ meeting and Vice President Thomas 
Hamilton, of Live Oak, Fla., presided at the 
afternoon session. 


MASS MEETING OPENS 


_ [Special telegram to AMERICAN LUMBERMAN] 


MEMPHIS, TENN., Dee. 15.—Charles 8S. Keith, 
of Kansas City, in discussing market and trade 
conditions before the mass meeting of southern 
pine producers at the Hotel Gayoso this morn- 
ing, predicted that ‘‘1922 will be a year to 
which lumbermen may look forward with no 
uncertainty but with confidence.’’ [Mr. 
Keith’s address will be found in full on page 
35 of this issue.—EDITor. | 

Mr. Keith at the conclusion of his address 
read extracts from Brookmire, confirming sub- 
stantially all the facts he had himself set 
forth. This authority, he also showed, sug- 
gested that large consuming interests were 
buying sparingly in the hope of lower freight 
rates, but that in following this course they 
were likely to experience greater loss, thru 
advance in prices, than their savings thru re- 
duction in transportation costs. He also quoted 
Brookmire as arguing against either over- 
production or underproduction on the theory 
that both would be bad, the one causing a de- 
cline in prices which would check normal buy- 
ing, and the other causing such an advance in 
prices as would undoubtedly have the same 
effect. 

May Effect Large Export Sale 


Edward Hines, Chicago, and Joseph E. 
Davies, of Washington, D. C., former chairman 
of the Federal Trade Commission, submitted 
the formal report of the committee conducting 





the negotiations with the French Government 
for the sale by southern pine interests of 240,- 
000,000 feet to that country, with a value of 
between $7,000,000 and $8,000,000. According 
to the committee’s report, this lumber would 
be delivered to France at the rate of 80,000,000 
feet yearly during the next three years and 
the lumber would be used by the purchaser 
for rebuilding the devastated regions of 
France. This transaction, if consummated, 
will constitute the largest lumber contract 
ever made for export. Messrs. Hines and 
Davies stated that the proposal to sell this 
lumber originated from the vision of some 
southern pine manufacturers who desired to 
proffer aid to the devastated regions of France 
and explained that two meetings were held in 
Chicago. at which the following were repre- 
sented: Edward Hines Yellow Pine Trustees, 
Chicago; Industrial Lumber Co., Elizabeth, 
La.; Long-Bell Lumber Co., Kansas City; 
Lutcher & Moore Lumber Co., Orange, Tex.; 
W. A. Pickering Lumber Co., Kansas City; 
Central Coal & Coke Co., Kansas City; Dierks 
Lumber Co., Kansas City; Missouri Lumber & 
Land Exchange Co., Kansas City; and Kirby- 
Bonner Lumber Co., Houston, Tex. As a re- 
sult of these meetings a committee, of which 
Mr. Hines was the chairman, made a formal 
offer thru the French ambassador and the 
chairman of the French High Commission. 
The offer was generously received and all ne- 
gotiations in Paris were made by the chairman 
of the committee with M. Loucheur, minister 
of the devastated regions, and Premier Briand. 
The plan contemplated sale of American lum- 
ber at manufacturers’ mill price and extension 
of credit for the payment thereof. Negotia- 
tions, the committee reported, proceeded to the 
point of discussion of terms of credit and 
prices, after which substantial agreement in 
principle was effected. The negotiations, it 
was explained, have not been closed owing to 
the changed conditions in the American mar- 
ket. Mr. Hines stated that great credit should 
be given officials of the United States Govern- 
ment who showed such keen interest in the 
project as a means of developing foreign trade, 
and who rendered every possible assistance. 
Both Mr. Hines and Mr. Davies spoke at 
length regarding the proposed record break- 
ing transaction. The following committee, on 
motion, was appointed by President Gardiner to 
continue the negotiations: Edward Hines, chair- 
man; J. H. Kirby, Hugh White, Thomas Hamil- 
ton, M. B. Nelson, William R. Pickering, R. 
M. Hallowell and F. H. Farwell. 


Yard Records Promise Heavy 1922 Demand 


Edward Hines, in discussing trade and mar- 
ket conditions, confirmed everything said by 
Mr. Keith on this subject but declared that he 
was even more optimistic than that gentleman, 
because his analysis of his orders showed that 
demand is broadening at a most gratifying 
rate and that the language of the orders, as 
well as the telegrams and telephone messages 
which follow them, suggests that demand is 
becoming quite urgent because of the low 
stocks in retail yards and in consuming plants. 
He cited figures showing that sales at the 
eighteen branch yards maintained by his firm 
in Chicago showed an increase of M8 percent 
in October over the same month last year, and 
a gain of 120 percent in November, 1921, com- 
pared with November, 1920. He further stated 
that the main yard of his firm gained 100 per- 
cent in October over last year and that this was 
the first month in fourteen which showed any 
gain over the previous year, while stocks are 
only 55 percent. He predicted a run-away 


(Concluded on page 79) 
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ADOPT PLAN FOR INTERASSOCIATION ARBITRATION | 


A plan for procedure in interassociation arbi- 
tration cases, stripped of all technicalities and 
designed with a view to cover all the disputes 
that might arise within the lumber trade, 
and capable of ultimate extension to cases 
wherein lumbermen and lumber consumers are 
concerned, was adopted Tuesday at a meeting 
at the Congress Hotel, Chicago, of the Inter- 
association Arbitration Committee. 

This meeting was called to receive the re- 
ports of a subcommittee appointed at a pre- 
vious meeting to draw up a plan of procedure 
in arbitration cases. This committee was com- 
posed of W. W. Schupner, secretary of the 
National Wholesale Lumber Dealers’ Associa- 
tion, New York City; Fred Larkins, assistant 
secretary of the American Wholesale Lumber 
Association, Chicago, and Findley M. Torrence, 
secretary of the Ohio Association of Retail 
Lumber Dealers, Xenia, Ohio. Disagreement 
on various pceints of importance between the 
members of the committee resulted in the pres- 
entation of two reports—a majority report by 
Messrs. Larkins and Torrence, and a minority 
report by Mr. Schupner. 

The minority report, slightly revised to in- 
crease its flexibility, was adopted. A large com- 
mittee, provided for in a resolution passed at 
the close of the meeting, will undertake to se- 
cure its adoption by the various lumber trade 
and lumber consumers’ associations. 

The Majority Report 

Dwight Hinckley, president of the Dwight 
Hinckley Lumber Co., Cincinnati, Ohio, and 
chairman of the committee, opened the meeting 
with a short review of the movement for inter- 
association arbitration, and then called upon 
Mr. Larkins for the majority report of the 
committee on procedure. 

The report which Mr. Larkins read recom- 
mended the organization of a standing com- 
mittee to be known as the Interassociation Arbi- 
tration Committee, composed of one official rep- 
resentative from each association subscribing to 
the arbitration agréement, which committee 
would have exclusive jurisdiction over all mat- 
ters pertaining to the interassociation plan of 
procedure in arbitration cases and also over 
all appeals from decisions reached under the 
agreement, this authority to be exercised thru a 
special appeals committee. Parties agreeing to 
arbitrate would be required to execute such 
agreement in writing, and each party would 
submit to the arbitration officer of his associa- 
tion his entire file, together with a detailed 
statement of his side of the controversy. Be- 
fore submittal to the arbiters, the complete files 
would be sent to an attorney of the associa- 
tion having the case in charge, this attorney to 
render an opinion covering any points of law 
which may be involved in the controversy. 
**Such opinions, however,’’ stated the report, 
*¢shall be neither prejudicial to either side nor 
suggestive as to what the decision should be on 
points of fact.’’? A committee of two, one 
from each association involved, would then be 
appointed, and, unless a larger committee should 
be desired, these two would select a third party. 
A set of uniform ‘‘Instructions to Arbitration 
Committees’’ would be adopted by the inter- 
state arbitration committee, copies of which 
would be provided the arbiters, who would be 
charged to follow it carefully. Should the deci- 
sion of the arbitration committee be unanimous 
there would be no appeal therefrom, but if not 
unanimous an appeal could be made by either 
party. All appeals would be heard by the ap- 
peals committee, the majority decision of which 
would be final. 


Would Avoid Tecbnicalities 


Mr. Schupner, who disagreed with his two 
fellow members on the committee of procedure 
in several important particulars, then presented 
his minority report, prefacing it with the fol- 
lowing remarks: 

It has seemed to me that a lengthy, complicated 
or technical procedure was unnecessary and that 
it should be possible to suggest some brief declara- 
tion which would adequately and comprehensively 
express our purposes. Most lumber associations 
are familiar with and to some extent committed 
to the principle of trade arbitration, but heretofore 


the principle has been applied largely to disputes 
between ‘members within any one association. For 
nearly two years the interassociation arbitration 
idea has gradually been permeating the lumber 
trade, so that now most lumber association officials 
must be familiar with the proposal. Notwith- 
standing that, there must still continue a process 


- of education in the application of the principle of 


arbitration, and: it has seemed to me distinctly 
necessary to adhere to a procedure devoid of tech- 
nicality, and on a basis which would encourage 
mutuality of understanding. 


Presents Minority Report 


He then suggested the following paragraphs 
for adoption by the various associations either 
as a minute or as an addition to present asso- 
ciation bylaws, sales codes or codes of ethics: 

In case of a dispute between a member of this 
association and a member of any other lumber 
association, arising out of a business transaction, 
and upon notice in writing to the secretary of 
this association that arbitration is desired, this 
association shall, with the approval of its members, 
express its willingness to submit such differences 
to a joint arbitration committee consisting of two 
members, one to be appointed by each association, 
and in the event of the failure of these two to 
agree they shall call in a third party. The joint 
arbitration committee thus selected shall establish 
its own rules of procedure. The decision and 
award of a majority of the committee shall, in 
all matters before it, be final and binding. 

Whenever, by notice in writing to the secretary 
of this association, application is made for arbitra- 
tion, either by or on behalf of a member of this 
association or by a nonmember who is a member of 
another association, or thru the secretary of any 
codperating association, the secretary of this asso- 
ciation shall forthwith use his best efforts to reach 
an agreement between the parties to submit the 
dispute to arbitration. The president shall, with 
the approval and consent of the member of this 
association, appoint the arbitrator hereinbefore 
mentioned. 


Criticism of Majority Report 


The majority report was the target for much 
severe criticism during the lengthy discussions 
which followed the presentation of these reports, 
the points found especially objectionable being 
those suggesting the bringing of a lawyer into 
the case, and the furnishing of the arbitration 
committee with instructions, with a charge of 
follow them. The position first taken by C. D. 
Root, of Crown Point, Ind., secretary of the 
Retail Lumber Dealers’ Association of Indiana, 
and supported by most of the subsequent speak- 
ers, was that the procedure should be the 
simplest possible, devoid wherever practical of 
legal technicalities, and the decision based on 
acknowledged trade customs, which are the out- 
growth of years of experience in the merchan- 
dising of lumber and are fundamentally in 
accordance with commercial law, rather than on 
the technicalities of the law. It was felt that the 
bringing in of lawyers into an arbitration case 
would in the majority of instances be extremely 
disadvantageous to the retailer, and that law- 
yers’ services should under no circumstances be 
sought unless specifically requested by both 
parties, or unless arbitration based on the gen- 
erally accepted lumber trade customs should 
not result in agreement. 


Suggests Extension of Plan 


F. F. Fish, secretary-manager of the Na- 
tional Hardwood Lumber Association, suggested 
that the plan for procedure should be so drawn 
as to make interassociation arbitration applica- 
ble not only to the lumber trade associations, 
but to those of lumber consumers as well. This 
suggestion met with unanimous approval, and 
it was decided that, after the plan has been 
*“sold’? to a sufficient number of lumber organ- 
izations, efforts would be made to have the 
consumers’ associations adopt it also. L. R. 
Putman, directing manager of the American 
Wholesale Lumber Association, the program of 
which is featured by compulsory arbitration fol- 
lowing in general principles legal instructions, 
rose to the defense of the majority report with 
the question if it was believed that the furniture 
manufacturers, for instance, would rush into a 
thing where the law was ignored. 

J. P. Comegys, representing the Philadelphia 
Wholesale Lumber Association, Philadelphia, 
Pa., answered Mr. Putman with a statement to 
the effect that lumber trade customs, evolved 
thru decades of experience and based as they 
are on commercial law, are the most equitable 


rules so far as both lumbermen and consuierg 
are concerned. It is not the purpose to ignore 
law, but wherever possible to adjust difficu':ies 
without its injection; where this is not possi!)le, 
law of course will have to take its course. 


Revised Report Presented by Committee 


J. B. Montgomery, of J. B. Montgomery & 
Co., Pittsburgh, Pa., and chairman of the arbi- 
tration committee of the National Wholesale 
Lumber Dealers’ Association, then made a mo- 
tion to approve the minority report and that ‘he 
Chair appoint a committee of five to analyze it 
carefully with a view to make revisions where 
necessary and to present the revision for advp- 
tion at the afternoon session. Mr. Fish scc- 
onded this motion, and Mr. Hinckley, following 
an unanimous vote of approval, appointed a 
committee such as suggested by Mr. Montgom- 
ery, composed of W. W. Schupner, chairmen; 
Fred Larkins, O. T. Swan, secretary of ‘he 
Northern Hemlock & Hardwood Manufacturers’ 
Association, Oshkosh, Wis.; F. J. Ward, of 
Clinton, Iowa, representing the Northwestern 
Lumbermen’s Association, and Harold Knaj\p, 
of Chicago, representing the California Red- 
wood Association. 

This committee during the afternoon session 
brought in the following report: 


This committee met as instructed, and makes 
the following recommendations : 

The the interassociation arbitration plan as ap- 
proved by the conference be adopted with slight 
modifications to read as follows: 


In case of a dispute between a member of 
this association and a member of any other 
association, arising out of a business transac 
tion involving lumber or other forest products 
and upon notice in writing to the secretary of 
this association that arbitration is desired. 
this association shall, with the approval of its 
member, express its willingness to submit such 
differences to a joint arbitration committee 
consisting of two persons, one to be appointed 
by each association, and in the event of the 
failure of these two to agree they shall call 
in a third party. The joint arbitration com 
mittee thus selected shall establish its own 
rules of procedure. The decision and award 
of a majority of the committee shall, in ali 
matters before it, be final and binding. 

Whenever, by notice in writing to the secre 
tary of this association, application is made 
for arbitration, either by or on behalf of a 
member of this association or by a nonmember 
who is a member of another association, or 
thru the secretary of any codperating associa 
tion, the secretary of this association shal! 
forthwith use his best efforts to reach an 
agreement between the parties to submit the 
dispute to arbitration. This association shall. 
with the approval and consent of its member 
appoint the arbitrator hereinbefore mentioned. 
This recommendation includes the provision that 

the arbitration committees in ‘rendering its de- 
cision be requested, so far as possible, to comply 
with the following suggestions: 

(a) Set forth clearly, and in as much detail 
as may seem essential, all the facts in the 
transaction leading up to the dispute. 

(b) Clearly and fully bring out each and 
every disputed point involved, stating the 
respective contentions of the parties with re- 
spect thereto, and the reasons assigned by 
each therefor. 

(c) Show definitely and clearly what dis- 
position was made of each and every disputed 
point, stating fully the reason therefor. 

(d) State fully and clearly what the final 
decision is, how it is arrived at, if not al- 
ready fully explained, and precisely what is 
to be done and by whom, in order to fully 
comply with its terms. In case the award is 
in money, state the date from which interest 
is to be calculated and at what rate. 

We further recommend that the chairman « 
this conference be requested to communicate this 
action to the secretaries of all lumber and kindré 
associations, urging their prompt adoption of th: 
plan either as part of their sales codes, codes ‘ 
ethics, or as a bylaws amendment, as the cas 
may be. 

This report was unanimously adopted, as we: 
as resolutions continuing indefinitely the ori: 
inal committee of seven on interassociation ar!- 
tration, with Dwight Hinckley as chairman, an‘ 
constituting all present as delegates at the cu'- 
rent Chicago meeting, together with any othes 
whom the chairman might deem advisable su'- 
sequently to appoint, as an auxiliary committ:6 
the duty of which will be the ‘‘selling’’ of the 
interassociation arbitration plan to their ow® 
associations, as well as to all others possible. 
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TIMBER PROTECTIVES MEET 


SPOKANE, WASH., Dec. 10.—The four timber 
.rotective associations of northern Idaho, the 
‘oeur d’Alene, the Potlatch, the Clear Water 
nd the Pend Oreille, held their fourth quar- 
rly meeting here Dec. 6. The secretaries re- 

yrts showed exceptionally small fire loss for 
ne 1921 season, due partly to favoring weather 
onditions, but more particularly to largely in- 
reased patrol service during the fire season. 


T. L. Greer, of Sandpoint, Idaho, secretary 
f the Pend Oreille Timber Protective asso- 
iation reported 400,000 acres protected at a 
ost of 9 cents an acre. Five miles of telephone 
vere constructed, forty miles repaired and oper- 
ited by the association, seven miles of new trail 
onstructed and fifty miles of trail used and 
cept up by the association. There was a. total 
rf 65 fires during the season. The total loss 
umounts to $8,523. 

For the Potlatch association, Secretary W. D. 
Humiston, of Potlatch, Idaho, reported a total 
cost for the season of $24,641 with practically 
no loss of timber. The cost averaged 7 cents 
an acre. 

C. L. Billings, secretary of the Coeur d’Alene 
issociation, reported practically no loss, with a 
total eost of approximately $25,000 and a per 


acre cost of 7 cents. This meeting marked the 
end of the fifteenth year since the organiza- 
tion of this association, which is the oldest 
codperative protective fire association in the 
world. 

Theodore Fohl, secretary of the Clearwater 
association reported a gross area of 800,000 
acres protected with 415,404 acres contributing 
to the cost. The acreage assessment amounted 
to 7 cents an acre. The association maintained 
465 miles of trail, built twenty miles of new 
trail, used 116 miles of telephone line and con- 
structed eleven and a half miles of new line 
this season. 

The meeting of the North Idaho Forestry 
association, was held on the following day. This 
was given over entirely to a discussion of the 
problems of reforestation, which occupied the 
entire day. The discussion was led by Fred 
Morrell, United States district forester, of Mis- 
soula, Mont. 

A committee consisting of Huntington Tay- 
lor of the Edward Rutledge Timber Co., of 
Coeur d’Alene, W. D. Humiston, of the Pot- 
latch‘ Lumber Co., Potlatch, Idaho, and Roy 
Lammers, of the McGoldrick Lumber Co., Spo- 
kane, was named to continue the study of the 
subject in conjunction with officials of the 
University of Idaho and of the Forest Service. 


CALIFORNIA PINE STATISTICS 


San Francisco, Cauir., Dec. 12.—C. Stowell 
Smith, secretary-manager California White & 
Sugar Pine Manufacturers’ Association, has 
issued the following comparative figures for 
October, 1920 and 1921, covering the produc- 
tion, shipments, inventory and orders of nine- 
teen mills: 


Percent 
PRODUCTION Oct.,1920  Oct., 1921 increase 
Pie GG .. cscs 62,069,921 47,805,545 22.8 


Total all species, 
including pine.. 80,137,625 59,086,874 26.2 
SHIPMENTS 
Pine only ....... 29,578,430 38,720,395 30.8 
Total all species, 
including pine.. 38,005,599 49,682,617 30.8 
INVENTORY Nov. 1,1920 Nov. 1, 1921 
No. 3 shop and bet- 
ere 102,144,788 89,358,461 12.5 
Total all species 
and grades.....373,954,250 405,253,611 8.4 
ORDERS 
No. 3 shop and bet- 
nud akevea 19,508,167 22,547,350 15.1 


and grades..... 65,605,361 83,585,922 27.4 

Attention is directed to the fact that orders 
on Nov. 1 were greatly above normal for that 
date; whereas inventory, due to greatly de- 
creased production, is only 8.4 percent in ex- 
cess of 1920. This increase represents largely 
box and common, since the upper grades show a 
substantial decrease. 





IOWA RETAILERS HOLD “GET-TOGETHER” 


Des Mornss, Iowa, Dec. 13.—Mindful of the 
success of a similar meeting last year, the Des 
Moines dealers, codperating with President C. 
D. Marckres, of the Northwestern Lumbermen’s 
Association, today held a get-together meeting 
to which all retailers within seventy-five miles 
of Des Moines were invited. The afternoon ses- 
sion, over which President Marckres presided, 
was devoted to getting acquainted and to the 
discussion of a number of local matters of in- 
terest. The evening session was a dinner held 
at the Hotel Fort Des Moines, with about one 
hundred fifty men in attendance. 


Public Should Know Prices Are Deflated 


The principal speaker of the evening was 
Adolph Pfund, of Chicago, secretary-manager 
ot the National Retail Lumber Dealers’ Asso- 
ciation. Referring to his former work as secre- 
tary of the Northwestern association, Mr. Pfund 
in beginning his address expressed his pleasure 
at being back among his old friends. He stated 
that, in general, conditions looked favorable for 
a good season’s building in 1922 if dealers go 
at the matter of business management with en- 
ergy and careful thought. There are some facts 
that should be made known to the public and to 
dealers in complementary lines, Roger W. Bab- 
son in a speech in Chicago a short time ago 
stated that in 1922 lumber would be no cheaper 
at the mills, that the manufacturing of lumber 
has been completely liquidated. Retailers know 
that their own prices have been completely 
liquidated, too, but there are some lumber 
manufacturers even who do not believe this. 
So one matter of importance is getting the in- 
formation to the public that lumber prices have 
been deflated. 


Would Work in Harmony With Retailers 


Mr. Pfund referred to a certain city where 
realtors felt that high lumber prices were pre- 
venting the sale of lots, so without consulting 
the lumber dealers they made arrangements and 
advertised to the public that the realtors would 
build houses for guaranteed prices to suit cus- 
tomers and that the public need no longer be 
deterred from home owning by excessive lumber 
and building material prices. Mr. Pfund is 
making an effort, with much promise of suc- 
cess, to get lumber dealers and realtors to- 
gether for the purpose of understanding each 
other and of working together to their own and 
to the public’s benefit. Lumber and real estate 
are of necessity closely allied and ought to 
work in harmony with each other, and if the two 
lines can be brought to realize this fact and to 
realize that each is working with an honesty 
of purpose to serve the public efficiently the 


business of each will be improved. In working 
out such a community of interest it is often 
advisable to include bankers, for in this period 
especially the matter of financing houses is of 
great importance, and lack of money for build- 
ing is likely to be the greatest hindrance to the 
sale of house jobs. 


Building a Few Houses as an Object Lesson 


In this connection Mr. Pfund suggested that 
under certain circumstances the wisest move is 
for the local lumbermen to put up one or more 
houses, both to encourage those who have al- 
most decided to build and to serve as an adver- 
tising object lesson in modern construction. 
Electrical dealers in Cleveland built a house 
just to display proper wiring, and 35,000 peo- 
ple went thru the house and inspected it. Evi- 
dently these people had more or less of an idea 
of building, else they wouldn’t have been inter- 
ested in this house and its wiring. This is some- 
thing of an indication of the general desire for 
new houses; a desire which dealers might cap- 
italize by means of similar advertising. 


Getting theBenefits of Association Membership 


Mr. Pfund commended the idea of frequent 
meeting of dealers and stated that if members 
of the industry needed optimism they could get 
the best and soundest kind by rubbing elbows 
with their fellow dealers. He urged the at- 
tendance at conventions and said the National 
Retail Lumber Dealers’ Association believed 
that dealers, in addition to belonging to the 
National, should be members of their State and 
regional associations. 


Dealers Must ‘‘Pick Up’’ Business Themselves 

In Mr. Pfund’s opinion the giving of service 
is going to be the most important part of busi- 
ness during the coming season. He quoted Mr. 
Babson as saying that business will not ‘‘ pick 
up;’’ but that it will be necessary for the busi- 
ness man to go and pick it up. He closed with 
an apt illustration of an experiment performed 
with a bass and some minnows. The fish were 
placed in the same tank but were divided from 
each other by a glass partition. The bass struck 
repeatedly at the small fish until thoroly con- 
vineed that he could not catch them. Then the 
partition was removed, and the bass allowed 
the minnows to swim around him and made no 
effort to catch them. This is not the time, so 
Mr. Pfund thinks, for a dealer to become dis- 
couraged and to quit trying. 


Beturn to Dairying Will Bring Prosperity 


Harry Graeffe, of the Green Bay Lumber Co., 
the very efficient and genial toastmaster, opened 
the speaking program by stating that the men 


present were optimists and that the meeting 
was to be an optimistic meeting. He introduced 
President Marckres, who made some humorous 
references to the hard season that has just 
closed and added that the volume of farm trade 
in the Corn Belt was a matter hard to estimate 
in quantity for the season of 1922. Farmers, 
however, are turning to stock feeding and dairy- 
ing, and in time these things will inevitably 
mean a return of satisfactory business. 

The financing of home building is a matter 
of much importance, and President Marckres re- 
ferred to the efforts being made by the South- 
western association along this line. The build- 
ing of homes is always with us and is a matter 
of unending interest and importance to lum- 
bermen. It is more than a direct source of good 
business; it is a source of good health and 
good citizenship. The speaker closed by read- 
ing | a poem by Douglas Malloch bearing on this 
po 


Harder Work Breaks Association’s Records 


Harrison Hatton, secretary of the. Northwest- 
ern Lumbermen’s Association, described briefly 
part of the organization of his association and 
outlined the work that has been accomplished 
this year. Six months ago the directors de- 
cided that this was the time when association 
work should go forward at its utmost power, 
and the word was passed to all departments to 
speed up. As a result each department has this 
year exceeded all its previous records. 

In addition to these speeches there were talks 
by two representatives of the trade press. 

At the close of the program Toastmaster 
Graeffe explained that during the war the Des 
Moines lumbermen had formed the habit of 
enthusiastic codperation when any matter of 
general interest and importance needed to be 
done, and they were carrying on the habit and 
applying it to the big and important matters 
concerning their own business. The dinner and 
get-together meeting were part of this work 
and doubtless in the future similar meeti 
would be held for the general good of the order. 





VIRGINIA PROTECTIVE ELECTS 


Etxins, W. Va., Dec. 12.—At the annual 
meeting of the Central West Virginia Fire Pro- 
tective Association here directors were chosen, 
who elected the following officers: 
wee Wilson, of the Wilson Lum- 


Vice president—B. L. Roberts, of the Cherry 
Boom & Lumber Co. 


Secretary and treasurer—George W. Wilson. 
Field manager—W. P. Lipscomb. 
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Dec, 27-29—American Society of Agricultural Engi- 
neers, Auditorium Hotel, Chicago. Annual. 
Jan. 6—Southern Hardwood Traffic Association, 

Hotel Gayoso, Memphis, Tenn. Annual, 


Jan, 9—South Bend Hardwood Club, South Bend, 
Ind, Annual, 

Jan, 11—Southern Lumber Exporters’ Association, 
New Orleans, La. Annual. 

Jan. 11-12—Canadian Lumbermen’s Association, 
King Edward Hotel, Toronto, Ont. Annual. 
Jan. 11-12—Southwestern Iowa Retail Lumbermen’s 
Association, Hotel Iowana, Creston, Iowa. 

Annual. 

Jan. 12-14—Mountain States Lumber Dealers’ Asso- 
ciation, Brown Palace Hotel, Denver, Colo. 
Annual, 

Jan. 17-19—Northwestern Lumbermen’s Associa- 
tion, West Hotel, Minneapolis, Minn. Annual. 

Jan. 18—Empire State Association of Wholesale 
Lumber & Sash & Door Salesmen, Powers Hotel, 
Rochester, N. Y. Annual, 

Jan. 18—Southwestern Hardwood Manufacturers’ 
Club, New Orleans, La, Annual. 

Jan. 18-19—Retail Lumber Dealers’ Association of 
Indiana, Claypool Hotel, Indianapolis, Ind. 
Annual. 

Jan. 18-19—Ontario Retail Lumber Dealers’ As- 
sociation, Chateau Laurier, Ottawa, Ont. An- 
nual, 

Jan. 19-21—Retail Lumber Dealers’ Association of 
the State of New York, Powers Hotel, Rochester, 
N. Y. Annual. 

Jan. 20—Pacific Coast Shippers’ Association, Seattle, 
Wash. Annual, 

Jan. 20—Indiana Hardwood Lumbermen’s Associa- 
tion, Claypool Hotel, Indianapolis, Ind, Annual. 

Jan. 24—Yellow Pine Wholesalers’ Association, Ho- 
tel Sinton, Cincinnati, Ohio. Annual. 

Jan, 24-25—American Wood Preservers’ Association, 
Hotel Sherman, Chicago. Annual, 

Jan. 25-26—National Lumber Exporters’ Association, 
Hotel Sinton, Cincinnati, Ohio. Annual. 

Jan. 25-27—Ohio Association of Retail Lumber 
Dealers, Cincinnati, Ohio. Annual. 

Jan. 25-27—Union Association of Lumber & Sash & 
Door Salesmen, Cincinnati, Ohio. Annual, 

Jan. 25-27—Southwestern Lumbermen’s Association, 
Muehlebach Hotel, Kansas City, Mo. Annual. 

Jan. 25-27—Western Retail Lumbermen’s Associa- 
tion (of Canada), Fort Garry Hotel, Winnipeg, 
Man. Annual, 

Jan. 26-27—Southern Illinois Retail Lumber Deal- 
ers’ Association, Lawrenceville, Ill, Annual. 
Jan, 26-27—Pennsylvania Lumbermen’s Association, 
Bellevue-Stratford Hotel, Philadelphia, Pa. 

Annual. e 

Jan. 26-27—National Association of Railroad Tie 
Producets, Hotel Sherman, Chicago. Annual. 

Jan. 27—West Coast Lumbermen’s Association, 
Hotel Washington, Seattle, Wash. Annual. 

Jan. 28—Massachusetts Retail Lumber Dealers’ 
Association, Boston, Mass. Annual. 

Feb. 1-2—Southeastern Iowa Retail Lumbermen’s 
Association, Hotel Burlington, Burlington, Iowa. 
Annual. 

Feb. 2-8—Michigan Retail Lumber Dealers’ Asso- 
ciation, Durant Hotel, Flint, Mich. Annual, 
Feb. 6-12—Southern Forestry Conference, Jackson, 

Miss. Annual. 

Feb. 7-8—Kentucky Retail Lumber Dealers’ Asso- 
ciation, Seelbach Hotel, Louisville, Ky. Annual. 

Feb, 8-10—Nebraska Lumber Dealers’ Association, 
Rome Hotel, Omaha, Neb. Annual. 

Feb. 8-10—Retail Lumber Dealers’ Association of 
Pennsylvania, William Penn Hotel, Pittsburgh, 
Pa, Annual. 

Feb. 14-16—Wisconsin Retail Lumbermen’s Asso- 
ciation, Pfister Hotel, Milwaukee, Wis. Annual. 

Feb. 15—Northwestern Lumber & Sash Door Trav- 
eling Salesmen’s Association, Hotel Pfister, Mil- 
waukee, Wis. Annual, 

Feb. 16—Lumber Dealers’ Association of Connecti- 
cut, Bridgeport or Hartford, Conn. Annual. 
Feb. 16-17—West Virginia Lumber & Builders’ Sup- 
ply Dealers’ Association, Wheeling, W. Va. 

Annual. 

Feb, 22-24—Illinois Lumber & Builders’ Supply 
Dealers’ Association, Hotel Sherman, Chicago. 
Annual, 

Feb, 23—Northwest Iowa Lumbermen’s Association, 
Fort Dodge, Iowa. Annual, 

Feb. 28—Eastern Woodworkers’ Cost Information 
Bureau, New York City. Annual, 

March 9-10—American Wholesale Lumber Associa- 
tion, Congress Hotel, Chicago. Annual, 

March 22-23—National Wholesale Lumber Dealers’ 
Association, New Willard Hotel, Washington, 
D.C. Annual, 

March 25-April 1—Own Your Home Exposition, 
Coliseum, Chicago. Annual. 

March 28-29—Southern Pine Association, New Or- 
leans, La. Annual. 

April 4-5—National Lumber Manufacturers’ Asso- 
ciation, Congress Hotel, Chicago, Annual. 
April 6-7—American Lumber Congress, Congress 

Hotel, Chicago. Annual. 

May 9-11—Appalachian Logging Congress, Sinton 

Hotel, Cincinnati, Ohio. Semiannual, 





NORTHWEST IOWANS’ CONVENTION 


Fort DopeE, Iowa, Dec. 12.—Announcement 
is made by Robert L. Williams, secretary-treas- 
urer of the Northwest Iowa Lumbermen’s Asso- 
ciation, this city, that the annual convention of 
the association will be held in Fort Dodge on 
Feb. 23, 1922. . 


PENN RETAILERS’ PLANS 

PITTSBURGH, Pa., Dec. 12.—In large posters, 
printed in red, the Retail Lumber Dealers’ 
Association of Pennsylvania is telling the re- 
tailers of Pennsylvania about the coming 1922 
reunion convention which is to be held at the 
William Penn Hotel, this city, on Feb. 8, 9, 
and 10. The poster states that a new feature 
is being prepared for the annual which has never 
before been attempted by any retailers’ con- 
vention. The annual banquet, which is to be the 
best evcr held, will be followed by an informal 
ball. Special rates will be granted the lumber- 
men by the hotel. The announcement concludes 
by stating that ‘‘you can not afford to miss 
this convention-reunion. We will try to point 
out matters of great importance that should con- 
cern you at this time and period which we 
can well call ‘The Destiny of American Individ- 
ual Business.’ ”’ 








ONTARIO RETAILERS CONVENE 
ToRONTO, ONT., Dec. 12.—The Ontario Retail 
Lumber Dealers’ Association has decided to 
hold its annual convention at Ottawa, Ont., at 
the Chateau Laurier, on Jan. 18 and 19, 1922. 


NEW YORKERS TO HEAR EXPERT 

HuntinotTon, N. Y., Dee. 12.—Frank F. Bar- 
rett, secretary of the Long Island Dealers’ As- 
sociation, this city, announces that the organiza- 
tion has secured Chester J. Hogue, manager of 
the West Coast Forest Products Bureau, to 
address the meeting of the Knot Handlers Club 
at the Garden City Hotel, Wednesday evening, 
Dec. 21. Mr. Hogue will discuss the results 
of a study of the lumber requirements of the 
eastern market he has been making for the 
purpose of bringing these points to the atten- 
tion of the west Coast manufacturers. 








NORTHWESTERN SETS HIGH MARK 

MINNEAPOLIS, MINN., Dec. 13.—Responses to 
the preliminary announcement of the 1922 con- 
vention of the Northwestern Lumbermen’s As- 
sociation, sent to its twenty-eight hundred mem- 
bers last week, indicate a record breaking at- 
tendance at the annual gathering, which will be 
held in Minneapolis on Tuesday, Wednesday and 
Thursday, Jan. 17,18 and 19. More than that, 
it was announced by Harrison Hatton, secretary, 
that all exhibit space had been sold out on Dee. 
7, leaving a substantial waiting list of appli- 
cants for spaces small and large. 

‘We were agreeably surprised by the interest 
taken in the convention by exhibitors,’’ Mr. 
Hatton said, ‘‘and it is evident that we could 
have assigned 50 percent more room to manu- 
facturers and supply men had we been able to 
obtain it.’’ 

Arrangemeyts have been made for the entire 
lobby of the West Hotel, together with all of 
the mezzanine floor corridor and all its adjoin- 
ing rooms. Every corner is being made use of 
in order to accommodate the waiting list as far 
as possible. 

Secretary Hatton is now engaged in complet- 
ing the program, which will be given, as in the 
past, at the Hennepin County Court House, 
owing to the fact that all of the large rooms at 
the West Hotel are to be used for exhibit pur- 
poses, 

Entertainment features are numerous and in- 
clude a theater party for all visiting members 
and their wives, together with special ‘‘stunts,’’ 
including the unexpected but always welcome 
novelty. 

The association will feature this winter in its 





own exhibit a complete sales and advertisi: » 
service linked up with its own architectur:| 
service, designed for the average yard in a» 
urban or agricultural community. 

Final announcement of the program will |. 
made early in January. The Northwestern 
Lumbermen’s Associaton is celebrating i's 
thirty-second anniversary with this, its thirt, 
second annual convention, and no _ effo 
is being spared by officers, directors or ind 
vidual members to make it the most successf:! 
and constructive gathering in its long caree; 
Special attention will be given to the proble 
of farm credits and the improvement of agri 
culture as the basis of all prosperity in Iow: 
Minnesota, North Dakota, South Dakota an: 
Nebraska, the association’s territory. 





EMPIRE STATE SETS DATE 
North Tonawanpa, N. Y., Dee. 12.—Th 
Empire State Association of Wholesale Lumbe; 
& Sash & Door Salesmen thru Secretary-treas 
urer J. H. Rumbold, this city, announces tha! 
the annual convention will be held on Jan. 18 
1922, at the Powers Hotel, Rochester. 





DATE FOR AMERICAN WHOLESALERS 

At a meeting of the directors of the American 
Wholesale Lumber Association recently it was 
decided to hold the annual convention in Chi 
cago, at the Congress Hotel, on March 9 and 
10, 1922. The directors and several of the com 
mittees will hold conferences on March 8 and 
the new board of directors will probably remain 
over for an organization meeting to be held on 
March 11. Extensive plans are under way to 
prepare a very attractive program for the con- 
vention. 





FIGHT WHITE PINE BLISTER RUST 

PORTLAND, ORE., Dec. 12.—H. P. Barss, com 
missioner for the West, advisory board of Amer 
ican Plant Pathologists, representing the Ameri- 
can Phytopathological Society, has called a 
meeting to be held Dec. 19, and 20 at the Mult 
nomah Hotel, this city, to discuss means for pre 
venting further extension of the white pinc 
blister rust that has been found on the Pacific 
coast. Recommendations made at this meeting 
will be submitted to the Department of Agri 
culture to be presented at hearings in Wash 
ington, D. C., early in January. It has been 
discovered that there are rather extensive in 
festations of the white pine blister rust on cur 
rants and gooseberries in extreme southwestern 
British Columbia and adjacent Washington. A 
few cases on white pines also have been found 
but it is not yet present on the commercia 
western white and sugar pine. Representative 
to the meeting will include Federal and Stat 
plant quarantine officers, foresters, pathologists 
forest conservation and protective associations 
and timber interests, and the correspondin; 
Canadian officials. 


AGRICULTURAL ENGINEERS TO MEET 


Sr. Josepn, Micu., Dec. 12.—Seeretary Ra) 
mond Olney, of the American Society of Agri 
cultural Engineers, this city, announces tha 
the fifteenth annual meeting of the organizatio: 
will be held in Chicago at the Auditorium Ho 
tel, on Dec. 27, 28 and 29. The announcemen 
states that— 

The meeting for this year has as a new featur 
the division of the technical papers and discu: 
sions into three programs. 


The first day, Dec. 27, will embody the reclama 
tion program dealing with land clearing, drainage 





. flood control, and irrigation. The second day, De: 


28, will be devoted to farm structures. The farm 
structure program is well filled with recent invest 
gational and research developments. The thir: 
day, Dec. 29, is to be devoted to farm power av. 
equipment. 

In addition to the three technical programs * 
indicated there will be a special session of the co 


lege section in the evening of the first day, De:. 


27. On the evening of Dec. 28 will occ 
the annual banquet of the society. There wi! 
also be a special session of the reclamation sectio: 
during the forenoon of Dec. 28 for transactio 
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the special business of that section oy for 
»ecial roundtable work. The president’s.annual 
a iress, by Dr. E. A. White, will be givep.at 10 
ck on the morning of the first day, edi- 


y preceding the beginning of the reclamation 
ram, - 

rhe sessions are open not only to members of 

society, but the society extends a cordial wel- 

ce noe to all persons who may be in any way 

; terested in the subject matter to be consid- 
: , 


ANNUAL OF WOODWORKERS’ BUREAU 
New York, Dee. 13.—Secretary E. F. Hunt, 

of the Eastern Woodworkers’ Cost Information 

Hureau, this city, announces that at a recent 
eting of the directors it was decided to hold 
> annual convention of the bureau in New 
irk City on Feb. 23, 1922. 


—_— 


INDIANA HARDWOOD CONVENTION 


INDIANAPOLIS, IND., Dee. 14.—Formal invi- 
tations are being sent out by Secretary Edgar 
htichardson, of the Indiana Hardwood Lumber- 
nen’s Association, this city, to attend the an- 
nual convention of the organization to be held 
in this city at the Claypool Hotel, on Jan. 20, 
1922. The membership fee covers the cost of 
one banquet ticket but additional tickets may 
be secured for $3 each. Secretary Richardson 
urges each member to do his best to secure new 
memberships to help make the annual a success. 


WEST COAST ASSOCIATION DATE 

SEATTLE, WASH., Dee. 10.—Secretary Robert 
B. Allen, of the West Coast Lumbermen’s Asso- 
ciation, this city, announces that the annual 
convention will be held at the Hotel Washington, 
Seattle, on Jan. 27, 1922. 


VENEER AND PANEL MEN MEET 


The National Veneer & Panel Manufactur- 
ers’ Association held its annual meeting and 
election of officers Tuesday, Dec. 13, at the 
Auditorium Hotel, Chicago, with J. T. Horne, 
of Tusealoosa, Ala., retiring president occupying 
the chair, The most important subject up for 
discussion was the proposal to merge the asso- 
ciation with the Plywood Manufacturers’ Asso- 
ciation, which apparently met with unanimous 
approval. It was decided, however, that the 
merger involved a large number of considera- 
tions that would render immediate action im- 
practicable, and a committeé headed by H. E. 
Kline, of Louisville, Ky., was appointed to go 
into the subject carefully. This committee was 
instructed to report its findings at a meeting 
of the organization which will be held in con- 
nection with the annual convention of the Ply- 
wood Manufacturers’ Association next March, 
at which time it is expected that a definite deci- 
sion will be reached. 

The advertising campaign in behalf of ply- 
wood, veneers and panels, which recently was 
decided upon by the two associations, was dis- 
cussed in detail. A sum of $25,000 had been 
appropriated toward this campaign, of which 
the Plywood Manufacturers’ Association and 
the Veneer and Panel Association were each to 
contribute one-half. The plywood manufactur- 
ors, it was stated, have already subscribed their 
share, whereas no action has as yet been taken 
by the veneer and panel makers. A resolution 
vas adopted empowering the merger commit- 
tee, together with the new officers and the pub- 
heity committee, to raise the necessary funds. 
pon his election as president of the associa- 
tion for the coming year, H. Brook Sale, sales 
manager for the Hoffman Bros. Co., Fort 
Vayne, Ind., stated that he could not accept 
‘he honor thus conferred upon him until these 
funds had been raised and the association had 
fulfilled an obligation which it had contracted. 

Following a brief but general discussion of 
market conditions, the election of officers was 
held, with the following result: 

President—H. Brook Sale, Fort Wayne, Ind. 

First vice president—C. B. Allen, Memphis, Tenn. 

Second vice president—R. I. Ross, Medford, Wis. 
N om vice president—Earl Morrison, Jamestown, 


Treasurer—E, H. Defebaugh, Chicago, reélected. 


Secretary—Howard S. Young, Indianapolis, Ind., 
reélected. 


WISCONSIN LOGGERS ELECT 


Wausau, WIs., Dec. 12.—At the recent an- 
nual meeting here of the Central Wisconsin Log- 
gers’ Association woods conditions, past and 
prospective, the labor situation, the estimated 
input and other questions were discussed. Offi- 
cers for the coming year were elected as follows: 

President—J. R. McQuillan, Antigo, Wis. 

Vice president—W. W. Gamble, Wausau, Wis. 

Treasurer—L, K. Kinzel, Merrill, Wis. 

Secretary—H. C. Smith, Rhinelander, Wis. 

Secretary Smith has been seriously ill for the 
last two months so that he could not look after 
his duties, but he is reported to be convalescing 
now and his friends hope that he will be back 
at work shortly. 

O. E. Knoke, of Appleton, formerly of Hat- 
ley, was appointed to serve on a committee with 
the Northern Logging Congress to draw up 
rules governing the grading of saw logs. One 
of the features of the meeting was the explana- 
tion of the service expected of tractors, made 
by Mr. Drott, of Butternut, Wis., who discussed 
logging operations with tractors. 


PUBLICITY MANAGER FOR PINERS 


New ORLEANS, La., Dee. 12.—Secretary- 
manager J. E. Rhodes, of the Southern Pine 
Association, announces the appointment of 
Albert R. Israel, well known New Orleans news- 
paper man, as manager of publicity for the 
association, effective last Saturday. 

For more than a 

score of years Mr. Is- 
rael has been engaged 

in daily newspaper 

work all over’ the 

United States and has 

a wide acquaintance in 

that profession. For 





ALBERT R. ISRAEL, 
New Orleans, La. ; 


Manager of Publicity 
Southern Pine Asso- 
ciation 





five years he was mana- 

ger of important bu- 

reaus of the Associated 

Press in the South, hav- 

ing come to New Or- 

leans in July, 1915, as 

manager of the local 

bureau. He resigned in 

May, 1918, to become editor-in-chief of the 

Shreveport, La., Times. He returned to New 

Orleans in August, 1919, as a special writer 

on the New Orleans States, which position he 

resigned some weeks ago in order to take a rest. 

During his career Mr. Israel has held respon- 

sible positions on leading daily newspapers in 

Washington, D. C., New York City, San Fran- 

cisco, Los Angeles, Denver, Kansas City, Louis- 

ville, Atlanta, Lincoln, Neb., Topeka, Kans., 

and other cities, besides having been Washing- 

ton correspondent at different times for western 

and Canadian newspapers, special writer for 

feature syndicates and contributor to various 

magazines. Some time ago he did some special 

publicity work for the Southern Pine Associa- 

tion which enabled him to familiarize himself 
somewhat with the lumber industry. 


CALIFORNIA ASSOCIATION GAINING 


San Francisco, Cauir., Dec. 10.—J. Hal. 
Hunter, secretary-manager of the California 
Lumbermen’s Association, San Francisco, says 
that the number of members admitted by the 
new association exceeds by 10 percent the num- 
ber solicited. President Fred E. Conner inter- 
ested the Sacramento Valley Lumbermen’s Club 
and at a recent meeting the Sacramento group 
decided to reduce its own annual dues from $20 
to $10 and give the difference to the State 
association. 

At the last meeting of the board of directors 
of the California association, the shingle situa- 
tion was discussed, special attention being given 
to the new housing law which has been held up 
until November, 1922, by the calling of a refer- 
endum vote. The ratio of the assessment for 


dues was reduced 3314 percent. The assess- 
ment of wholesalers and retailers is based on 
their annual. business in dollars, and that of 
manufacturers on their annual cut. 

Secretary Hunter was sent to Fresno to at- 
tend the meeting of the San Joaquin Valley 
Lumbermen’s Club Nov. 26. This club ap- 
pointed a committee, consisting of F. Dean 
Prescott, Everett King and J. E. Ferger, to 
investigate the California Lumbermen’s Asso- 
ciation and its purposes. The members indi- 
cated that if the investigation showed it to be 
up to their expectations they would affiliate it. 
The Southern Retail Lumber Dealers’ Associa- 
tion, of Los Angeles, also is considering a plan 
for some sort of amalgamation with the new 
association. Secretary Hunter is compiling a 
complete list of persons carrying on business in 
all branches of the lumber industry in the State. 
President Conner will send a personal letter to 
each of these, soliciting his membership. 


TALKS TO FOUR L OVERFLOW MEETING 


SPOKANE, WasH., Dec. 10.—Norman F. Cole- 
man, of Portland, Ore., president of the Loyal 
Legion of Loggers & Lumbermen, addressed an 
overflow gathering of woodsmen last Tuesday 
night on the dangers of the propaganda which 
advocates the taking over of industry by the 
workers. He used the example of Russia’ with 
telling effect in the course of his remarks. 

With respect to reduction of wages and the 
place of workmen in industry, he said: 

The sensible proposal is to ease wages down 
gradually and, at the same time, make places for 
men in industry as leaders as they are fitted to 
assume them. It is ridiculous to say that labor 
and capital have nothing in common. Such a 
statement is similar to that which says that Japan 
and the United States have nothing in common and 
yet we see today in Washington the statesmen of 
the two Governments gathered about the council 
table discussing the reduction of armaments, so 
that the intolerable burden of great navies may 
be reduced. 


He called attention to the fact that the pro- 
posal of President Harding in his recent mes- 
sage, suggesting a council table discussion be- 
tween labor and capital, resembles closely the 
working plan of the Four L organization. 


OHIO EIGHT TO ELECT 


CoLtumsBus, OHIO, Dec. 13.—Because there 
was nothing especial to be considered, the regu- 
lar meeting of district No. 8 of the Ohio Retail 
Lumber Dealers’ Association, which was to 
have been held Dec. 12, was called off. The 
next meeting of the district is scheduled for 
Jan. 9, when officers will be elected and the an- 
nual reports of the officers submitted. 


ENGINEERS DISCUSS FORESTRY 

New York, Dee. 12.—David L. Goodwillie, 
Chicago lumberman and chairman of the com- 
mittee on conservation and reforestation of the 
Chamber of Commerce of the United States, 
was the central figure at the annual meeting on 
Dec. 9 of the forest products section of the 
American Society of Mechanical Engineers. 

Mr. Goodwillie brought out very forcibly 
that the steady decrease in the production of 
southern pine during the last ten years made 
it essential that a sound forestry policy be 
adopted immediately, and that practical metb- 
ods of conservation and reforestation be em- 
ployed without delay so that a supply of south- 
ern lumber may be assured for the future. A 
table of figures presented by Mr. Goodwillie, to 
emphasize his point, showed the total and per 
capita lumber production of the twelve princi- 
pal lumber producing States of the South from 
1910 to 1920. The total production in 1910 
was 17,934,115,000 board feet, or 713 feet per 
capita; while the total production in 1920 was 
14,689,500,000 feet, or only 521 feet per capita. 
It was estimated by Mr. Goodwillie that the 
production would decrease steadily during the 
next twenty years, and that the per capita 
production in 1930 will be 397 board feet, and 
in 1940 only 179 board feet per capita. 

The Chamber of Commerce committee will 
hold its final conference the last of December 
at Washington, D. C., to complete its recom- 
mendations to Congress relative to a national 
forestry policy. 


Thomas D. Perry, lumberman of Grand 
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Rapids, Mich., chairman of the forest products 
division of the engineering society, opened the 
session with a strong appeal to the lumber 
producers of the country to codperate to the 
fullest extent with this organization in helping 
to solve the nation’s forestry problem. In con- 
cluding his remarks Mr. Perry said: ‘‘ Whether 
we are using American lumber fifty years hence 
or whether we are forced to import raw lumber 
from other countries will depend upon what we, 
of this generation, do to perpetuate our natural 
forests. ’’ 

Other speakers at the meeting were George 
M. Hunt, of the Forest Products Laboratory, 
Madison, Wis.; Hugh P. Baker, former dean 
of the New York State College of Forestry 
and now secretary of the American Paper & 
Pulp Association, New York; R. 8S. Kellogg, 
secretary News Print Service Bureau, New 
York; and Joseph H. Wallace, industrial engi- 
neer, of New York. 

The spring meeting of the forest products 
division will be held at Atlanta, Ga., in May. 





NEW YORKERS PLAN MILL TRIPS 


PENN YAN, N. Y., Dec. 14.—So successful 
was the trip taken last year to the lumber 
manufacturing centers of the West by members 
of the Retail Lumber Dealers’ Association of 
the State of New York that the proposition has 
been brought up again this year, with W. M. 
Patteson, of the Walker Bin Co., this city, hav- 
ing been appointed chairman of the excursion 
committee. As Mr. Patteson states, the trip 
this year, if carried out, will be fundamentally 
one for educational purposes and will cover 
every known growth of lumber from Idaho 
white pine clear thru to Arkansas soft pine and 
hardwoods at Memphis. Information will be 
secured by means of this trip as to growth of 
timber, lumber grades and prices. 

Because suggestions have been made to the 
association executives for trips to the South and 
also to the West, again, the excursion committee 
has placed before the membership tentative 
schedules for two proposed trips—one to the 
West and South and one to the South only. 
Members who would like to make either of the 
two trips outlined are requested to state their 
preference to the excursion committee. The 
party will leave Rochester, N. Y., on or about 
Feb. 8, if the western-southern trip is made, 
or about Feb. 15 if the decision is to go south 
only. 

Proposed stopping points on the western- 
southern trip are Chicago, St. Paul, Butte, Spo- 
kane, Seattle, Tacoma, Everett, Grays Harbor, 
Moclips, Willapa Harbor and Portland; Vic- 
toria, B. C., Shasta Springs, Calif., San Fran- 
cisco, Modesto, Yosemite National Park, Los 


Angeles, San Diego to El Capitan to El Paso, 


Houston, San Antonio, Galveston, to New Or- 
leans, Bogalusa, Lutcher, La., to some soft pine 
manufacturing point in Arkansas and thence to 
Memphis. The return home will be made by 
way of Louisville, Cincinnati, Cleveland and 
Buffalo to Rochester. An alternative route 
home from the south on this trip (Trip No. 1) 
will take in stops at Thomasville, Ga., Mont- 
gomery, Birmingham and Tuscaloosa, Ala., and 
thence to Memphis. 

Proposed stopping points on the southern 
trip (Trip No. 2) are New York City, Norfolk; 
representative mill points in South Carolina in- 
eluding Marion, Georgetown, Charlestown and 
Summerville; in Georgia including Savannah 
and Waycross; in Florida including Jackson- 
ville, St. Augustine, Palatka and Perry. On 
the return home the alternative proposed is to 
stop at Thomasville and Atlanta, Ga.; Knox- 
ville, Tenn., and hardwood operations at Fre- 
mont, Catlettsburg, Maben and Doran, return- 
ing home thru Washington, D. C., where a stop 
may be made if desired. 

Trip No. 1—western-southern—will take ap- 
proximately thirty-two days, which schedule 
may be lengthened if desired. The approximate 
cost per person for railroad fare and Pullman 
will be $400, tho this may be reduced if 125 
persons make the trip. Alternative No. 1 will 
cost approximately $250 per person. 

Trip No. 2—southern—will take approxi- 
mately eighteen days regardless of the alterna- 


tive route chosen to return home. The alter- 
native route home to this trip will cost $230 
per person for railroad fare and Pullmans, tho 
this amount may be reduced if 125 persons 
make the trip. 

While it is desired primarily to see how lum- 
ber is manufactured, of course many points of 
sight-seeing interest will be visited, making 
either trip worth taking. Those who think seri- 
ously of going are requested to advise the chair- 
man of the excursion committee at once of their 
preference in the matter so that the schedules 
may be planned without further delay. 





PHILADELPHIANS DISCUSS CODE 


PHILADELPHIA, Pa., Dee. 12.—Following the 
weekly lumbermen’s luncheon under the aus- 
pices of the Lumbermen’s Exchange last Thurs- 
day, a special committee, composed of Wilson 
H. Lear, chairman; Frederick 8S. Underhill and 
A. J. Levy, presented a tentative draft of the 
proposed sales code, the idea for which was 
promulgated by the national association. The 
three men represent the retail, manufacturing 
and wholesaling phases of the business. They 
had prepared a code that made many uncertain 
terms definite, and straightened out many tan- 
gies in the present methods of doing business. 
After three hours of thoro discussion, the com- 
mittee was asked to redraft the code, embodying 





SERVICE 


In the city of Bagdad lived Hakeem, 
the Wise One, and many people went to 
him for counsel, which he gave freely to 
all, asking nothing in return, 

There came to him a young man who 
had spent much time and received but 
empty honor, and said, “Tell me, Wise 
One, what shall I do to receive honor and 
thanks for that which I do?” 

Hakeem answered: “Service that is 
given has no value unless it contain that 
which is priceless.” 

“But what is this priceless essence?” 
asked the young man. 

Spoke the Wise One: “My Son, the 
priceless essence of all service is the 
spirit of helpfulness of him who gives. 
Serve, not to obtain shallow honors that 
vanish as the autumn leaves in the wind, 
but serve to help others, not self.” 











suggestions received, and present it at the meet- 
ing a week later. The subject has aroused 
so much interest that an even larger attendance 
is expected next week. 





MILWAUKEE BUILDERS NOMINATE 


MILWAUKEE, WIS., Dee. 14.—Nominations of 
officers for the Builders & Traders’ Exchange 
and for the Builders’ Club were made at the 
meeting of the organizations on Tuesday night. 
The elections will be held Jan. 10. 

Nominations made for office in the exchange 
were as follows: President, William F. Rediske 
and E. P. Butler; first vice president, William 
F, Tubesing and D. L. Ulhein; second vice 
president, Emil F. Henoch and Joseph P. 
Devitt; secretary, Edward Hoffmann and Ed- 
ward W. Fromm; directors for three years, 
Henry C. Fuldner, Henry C. Raasch, William 
F, Eichfeld, F. W. Baumann, Arthur K. Bent- 
ley, George S. Meredith, William Rosenberg and 
Edward 8S. Steigerwald. 

Candidates nominated for office in the Build- 
ers’ Club are: Louis Hoffman, president; H. 8. 
Pelton, first vice president; William F. Eich- 
feld, second: vice president; Arthur J. Maag, 
secretary; Anton Hennecke, treasurer; John 
Greenslade and William Gregory, directors. 





DETROITERS HIT THE NINEPINS 
Detroit, MicH., Dec. 12.—Detroit Door & 
Sash Works’ team is leading the bowling league 
of the Detroit Lumbermen’s Association, having 
won thirty-two and lost only seven of its 
matches to date. 
It has a substantial lead over the second team 


in the standing, the Harding Lumber Co.’s «- 
try, which is battering the pins for an averae 
of .590, having won twenty-three and lost six 
teen matches. 

F. Koss, with an average of 182 for the sex 
son, is the individual leader. J. Lesinski ‘s 
second with 175. 

The standing of the teams shows the folloy: 
ing details: 


Won Lost Percentay« 
POtGE TOE ick kc ces 32 7 820 
OS rere eee ee 23 16 590 
PEAMEPAMCE 6 vsiiniceces 21 18 .530 
MORDEICE. ING. Bais nce ee nisc0 20 19 513 
Lowrie Robinson ....... 21 18 .538 
Restrick No. ®......... 21 18 538 
| RSE Ee Perr ir 20 19 518 
Rh SG hcuchl eave, shale bretere 20 19 .513 
2 | ere eee se 19 20 A487 
TRE 14 25 .359 
FO re tae ree 12 27 3807 
EEE iucecsineuuceas 11 28 .282 


R. Povlitz rolled the high individual game of 
245 and Mr. Koss the high three total of 63). 
Lowrie Robinson’s team had the highest tot: 
for one game, 934, and the Detroit Door & Sasi 
Works team had the highest team 3-game total! 
2640. 

The lumbermen’s league is one of the oldest 
bowling organizations in this city, many of tli 
bowlers having rolled ’em down the alleys i: 
the same league for the last twenty years. 





os 


COMING HOO-HOO CONCATENATIONS 


Sr. Louis, Mo., Dee. 13 
secretary-treasurer of the Coneatenated Order 
of Hoo-Hoo, announced today that arrange 
ments had been completed for concatenations 
up to and including March 2, 1922, most of 
them in connection with various lumber asso 
ciations, as follows: 





Jan. 12—Denver, Mountain States Lumber Dea} 
ers’ Association. 

Jan, 1 Los Angeles, Calif. 

Jan. 13—San Diego, Calif. 

Jan. 14—New York City, N. Y. 

Jan, 18—Indianapolis, Indiana Retail Lumbs« 
Dealers’ Association. 

Jan, 25—Cincinnati, Ohio Association of Retai) 
Lumber Dealers. 

Jan. 25—Kansas City, Southwestern Lumber 
men’s Association. 

Jan, 26—Atlanta, Ga. 

Jan. 26—Lawrenceville, heaiteiin Illinois Retail 
Lumber Dealers’ Association. 

Feb. 1—Burlington, Iowa, Southeastern Iows 
Retail Lumber Dealers’ Association. 

Feb. 2—Flint, Mich., Michigan Retail Lumbe: 
Dealers’ Association. 

Feb. 9—Omaha, Nebraska Lumber Dealers’ Ass« 
ciation. 

Feb. 14—Milwaukee, Wisconsin Retail Lumbe! 
Dealers’ Association. 

March 2-—Memphis, Tenn., Southern Retail Lum 
ber Dealers’ Association. 





Announcement was made at Hoo-Hoo head 
quarters here today of the appointment by 
Supreme Jabberwock J. D. Simpson of Wi! 
liam E. Black, of the Norris Lumber Co., Da 
las, Tex., as Vicegerent Snark for the norther: 
district of Texas. 





ATLANTA HOO-HOO CATCH KITTENS 

ATLANTA, GA., Dec. 12.—The Atlanta Hos 
Hoo Club has applied for membership in th 
Georgia forestry committee, and has under con 
sideration a plan to establish near Atlanta 
model forestry preserve for use as a park an: 
tourist camping ground. 

At the last meeting of the club it was ar 
nounced that a large class of kittens would b« 
initiated at a concatenation Feb. 4, by Vic: 
gerent Snark George W. West, of’ the West 
Lumber Co. One of the Supreme Officers will 


attend. 
OPA BDI ID LI I I IIS 


LUMBERMAN IS HONORED 


Fort Dopge, Iowa, Dec. 12.—E. H. Williams, 
a prominent lumberman and one of the leading 
citizens of Fort Dodge, has recently been hor 
ored by being elected president of the Iows 
Baptist convention. Besides being active 1 
church work Mr. Williams has for many years 
been a member of the board of edneation and 
of the public library board. 
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VARIOUS ACTIVITIES OF MANY LUMBER CLUBS 


SOUTH BEND CLUB MEETS 


SoutH BEND, IND., Dec. 13.—The South Bend 
jardwood Club met Monday noon at the Ind- 
inna Club, with a large number of its members 
present. After the usual luncheon was served 

business meeting was held. 

The sales code as outlined by the Lumber- 

en’s Club of Memphis was presented and after 
seme discussion was referred to a committee of 
hree which is to report at the next meeting, 

t which time the club will take final action. 

CG. §. Lueas, of Hillyer-Deutsch-Edwards 
Ine.), Oakdale, La., was present and gave a 
short, optimistic talk on business conditions as 

found them. 

The annual election of officers will be held 
an, 9. 


TACOMANS CONFER ON CONDITIONS 


racoma, WAsH., Dee. 10.—That the annual 

eting of the Lumbermen’s Club of Tacoma 
will be held Dee. 14, and officers and trustees 
chosen for the coming year, was announced at 
the regular meeting Dec. 7 by President Paul 
Johns, who urged the attendance of all the 
members the following week. 

Charles Hill, of the Douglas Fir Exploitation 
& Export Co., was present and told the Tacoma 
lumbermen that the Japanese trade this year 
had grown to 250,000,000 feet of Northwest 
lumber and that at least as much more would 
be bought by Japan next year. In response to 
a question by George Duncan, of Portland, Mr. 
Hill explained that Japan is modernizing her 
cities and that the Japanese logging methods 
are inadequate to supply the lumber needed. 

Mr. Dunean gave a short talk on the situation 
along the Columbia River. 

Ernest Dolge, president of Ernest Dolge 
(Ine.), who has just returned from a meeting 
of the National association directors in Chicago, 
gave an account of the meeting. 

The usual market discussion closed the ses- 
sion, Little change in conditions was reported. 
The demand for uppers continues, it was agreed, 
while logs are searee and common is not selling 
to any extent. 


MEMPHIS ELECTION CAMPAIGN 


MEMPHIS, TENN., Dec. 13.—Joe Thompson, 
of the Thompson-Katz Lumber Co., is making 
a race for the presidency of the Lumbermen’s 
Club of Memphis as head of the Blue ticket. 
His opponent is F. T. Dooley, of the F. T. 
— Lumber Co., who is running on the Red 
ticket. 

These two gentlemen, together with nominees 
tor first and second vice presidents, for secre- 
tary-treasurer and for three directors, were 
placed in nomination at the regular semi-month- 
ly meeting at the Hotel Gayoso Saturday after- 
noon, Dee. 10. The election will be held Sat- 
urday evening, Dec. 17, at the Hotel Gayoso. 
ollowing the voting, a buffet luncheon will be 
served, 

The other candidates on the Blue ticket are: 

First vice president—J. Clayton Johnson, J. 
Clayton Johnson Lumber Co. 

Second vice president—J. FE. Walsh, James E. 
Stark & Co. 5 

Secretary-treasurer—J, T. Kendall, Richards 
lardwood Co. 

Directors (two-year terms)—W. V. Fant, Delta 
* Pine Land Co.: F. A. Neely, Frank A. Kinkling 
! — seg and H. H. Welsh, Memphis Hardwood 


Following are the other candidates on the 
ted ticket: 


First vice president—T. E. Sledge, May Bros. 

Second vice president—L. H. Pope, L. D. Mur- 
elle Lumber Co. 

Secretary-treasurer—J. T, Kendall, 
lardwood Co. 

Directors (two-year terms)—M. B. Eutsler, Tal- 
thatchie Lumber Co.; J. F. Mingea, Stillions- 
‘ingea Lumber Co., and J. A. Johnson, Grismore- 
tlyman Co. 


Richards 


The candidates, appreciating that only one 
week intervenes between nomination and the 
election itself, began garnering votes before 
adjourning of the meeting Saturday and they 
planned a week of practically uninterrupted 
quest for support, beginning Monday morning. 
But announcement of the death of Mr. Dooley’s 


father in Michigan caused a sudden change in 
the program. The nominating committees and 
their respective candidates held a meeting and 
decided that there should be no solicitation of 
votes until 6 o’clock Saturday evening, just 
one hour before the polls open. Thus what 
promised to be one of the hottest races in the 
history of this organization will be character- 
ized by unusual quietness. 


~~ nee ne 


EVANSVILLE CLUB ELECTS 


EVANSVILLE, IND., Dee. 14.—At the regular 
monthly meeting of the Evansville Lumber- 
men’s Club last night, J. C. Greer, of the J. C. 
Greer Lumber Co. was reélected president by 
unanimous vote. Gus E. Bauman, of the Maley 
& Wertz Lumber Co., was reélected vice presi- 
dent. William 8. Partington, also of the Maley 
& Wertz Lumber Co., was reélected secretary 
and treasurer. The directors chosen for the 
year are Charles A. Wolflin, of the Wolflin 
West Side Lumber Co.; Daniel Wertz, of the 
Maley & Wertz Lumber Co., and George H. 
Foote, of the Evansville Band Mill Co. The 
new Officers will be installed at the next regu- 
lar meeting Jan. 2. 


OPPOSE FOREST SERVICE TRANSFER 

Banoor, ME., Dee. 12.—At a recent meeting 
of the Penobscot Forestry Club held at the 
Bangor Chamber of Commerce about twenty 
members were present, and after supper they 
listened to a paper on the white pine blister rust 
by Prof. John M. Briscoe, of the University of 
Maine. Prof. Briscoe has had charge of the 
work of blister rust eradication in Maine dur- 
ing the last few years, and set the cost of eradi- 
cation on an average of about 25 to 35 cents an 
acre. 

Following Mr. Briscoe’s paper there was a 
discussion of the proposed change of the Forest 
Service, from the jurisdiction of the Depart- 
ment of Agriculture to another department, 
and the following resolutions were passed: 


WHEREAS, In discussion of the contemplated re- 
organization of the executive branch of the Fed- 
eral Government, it has been proposed to transfer 
the Forest Service, or parts of its organization, 
from the Department of Agriculture to some other 
department or departments; and 

WHEREAS, Both the administrative and investi- 
gative activities of the Forest Service are con- 
cerned primarily, with the production, harvest- 
ing, and utilization of successive crops of timber 
both on wild lands and on farm woodlots, and are 
naturally coirdinated with the other activities of 
the Department of Agriculture ; and 

WHEREAS, The administration of the land, tim- 
ber, grazing, and other resources of the national 
forests, and the investigative work in forest pro- 
tection and production, lumbering and wood utiliza- 
tion at the Forest Products Laboratory, Madison, 
Wis., and elsewhere, are intimately related, and, as 
has been proved by experience, can not be con- 
ducted successfully for the public interests other- 
— than under a single governmental bureau; 
an 

WHEREAS, The efficiency of the Forest Service. 
with its present organization, and as a part of the 
Department of Agriculture, is generally recognized 
and highly appreciated by the public and the wood- 
using and grazing industries; and 

WHerEAS, Any action that would modify the 
present general status or organization would seri- 
ously impair its efficiency and the value of its 
service to the public and to the industries which 
coéperate with it in administrative matters and 
investigative work ; 

Resolved, That the Penobscot Forestry Club, 
comprised mainly of foresters in private employ- 
ment, is absolutely opposed to any transfer of the 
Forest Service, or of any of its activities, from 
the Department of Agriculture, and believes that 
such transfer would be contrary to the public 
interests. 


KNOXVILLE CLUB ELECTS 


KNOXVILLE, TENN., Dee. 12.—At the regular 
meeting of the Lumbermen’s Club of Knoxville 
on Dec. 2, the following officers were elected 
for 1922, to take office Jan. 6: 

President—Harry C. Kopcke. 

Vice president—W. M. Van Harlingen. 

Secretary—Malcolm Miller. 

Treasurer—J. W. Andes. 


Meetings are held on the first and third Fri- 
days of each month at noon at the Business 
Men’s Club. Luneh is served, followed by a 
business meeting and general discussion. 


CLUB ENDORSES HARDWOOD CODE 

New Orteans, La., Dee. 12.—At its Decem- 
ber meeting, held at the Lumbermen’s club 
rooms last Thursday, the Southwestern Hard- 
wood Manufacturers’ Club voted endorsement 
of the proposed sales code drafted by a com- 
mittee of the National Hardwood Lumber As- 
sociation. The code will be submitted to the 
next annual convention of the National associa- 
tion for final action, but the committee which 
prepared it is sending copies to the various 
hardwood organizations, in order to acquaint 
their members with its contents and to enlist 
support for the plan. 

R. E. O’Rourke, of the American Overseas 
Forwarding Co., got the floor to tender the 
service of that company’s chief inspector at 
New Orleans, Mr. Loraine, to the hardwood 
folk. : 

C. H. Sherrill, of the Sherrill Lumber Co., 
announced the appointment of George Schaad 
as New Orleans district manager of the South- 
ern Hardwood Traffic Association, ‘to succeed 
A. C. Bowen, resigned. Later, Mr. Sehaad was 
elected secretary of the Southwestern Hard- 
wood Manufacturers’ Club to sueceed Mr. 
Bowen, a post he has been filling temporarily 
during Mr. Bowen’s absence in Memphis. 

It was voted to fix the date of the Club’s an- 
nual meeting for the third Wednesday of Jan- 
uary. 

L. P. DuBose, of the Dudley-DuBose Co., and 
Secretary J. Walter Michell, of the New Or- 
leans Lumbermen’s Club, tendered all members 
of the hardwood club an invitation to attend 
its New Year’s Eve supper-dance. 

After discussion of ways and means to secure 
a full attendance at the annual—and after do- 
ing full justice to the usual luncheon—the meet- 
ing was adjourned. 


eee 


CLUB TALKS THINGS OVER 

JaAcKSON, Miss., Dee. 12.—A general discus- 
sion of the affairs of the club and of business 
conditions was entered into at last Thursday’s 
meeting of Jackson’s Lumbermen’s Club. The 
meeting was largely attended, Vice President 
O’Brien presiding. Suggestions made for many 
interesting programs to be had in a short time. 
The secretary read a letter from the AMERICAN 
LUMBERMAN relative to the outstanding accom- 
plishment of the club this year, and also his 


reply. 


SONG BIRDS WIN HONOR 


New Or.EANS, LA., Dee. 13.—Promise by the 
program committee of a new entertainment fea- 
ture drew a record attendance to the Lumber- 
men’s Club Luncheon today. The committee 
‘‘made good’’ by introducing a quartette of 
male singers—local business men whose mu- 
sical talent has qualified them as ‘‘stars’’ at 
informal musicales, and led Ly J. B. Wand, of 
the AMERICAN LUMBERMAN, who possesses a 
notably fine voice. The song program made a 
decided hit and the singers responded to re- 
peated encores, finally closing with ‘‘ America,’’ 
in whose rendition they were assisted by a vol- 
unteer chorus composed of all present. The 
singers were not only awarded a standing vote 
of thanks, but were elected honorary members 
of the club. 

A new and permanent club feature was 
launched by the officers and directors this week. 
Hereafter a day has been designated for each 
branch of the lumber trade, so that the mem- 
bers of each branch will be able to gather at the 
lunch-hour for informal conference. Members 
of other branches will be welcome, of course, 
but it is believed that the designation of_spe- 
cial days for the several branches will stimu 
late interest and attendance. The schedule fol 
lows: 


Monday: Hardwood day, C. H. Sherrill, chair- 
man, 
Tuesday: The special luncheon and entertain- 
ment. 
Wednesday: Retail yards, D. Beach, Carre, 
chairman. Mill representatives, G. H. Mallam, sr. 
Thursday: Woodworkers, and sash, doors and 
blinds, Mr. Riecke, chairman. Staves, Mr. Lafaye. 
Pridow; Wholesalers, Mr. Lanier, chairman. 


Exporters, C. E. Dobson, chairman. 





AMERICAN LUMBERMAN 


DECEMBER 17, 19 





SHINGLE WHOLESALERS’ FIRST ANNUAL 


SEATTLE, WasH., Dec. 10.—Wednesday’s 
luncheon of shingle men was in the nature of 
an annual event. A. J. Wartes, who called the 
meeting to order, remarked that a year previ- 
ously seven wholesalers had assembled at lunch- 
eon for the purpose of discussing mutual prob- 
lems, and that from the beginning then made 
there had developed the meetings which had 
become a fixed plan among leading shingle 
wholesalers He remarked that the results were 
extremely gratifying, particularly the spirit of 
codperation shown by the manufacturers, which 
he believed to be ‘‘one of the most essential 
things for the proper marketing of red cedar 
shingles.’? Mr. Wartes introduced Donald H. 
Clark, of the shingle branch, as chairman, 
Among the guests were A. L. Porter, of Spokane, 
secretary of the Western Retail Lumbermen’s 
Association and president of the National 
Builders’ Bureau; Robert Anderson, of Ander- 
son & Sons, Logan, Utah; John D. Mershon, of 
Saginaw, Mich.; Col. J. Lightbody, of Victoria, 
B. C.; Fred La Mar, secretary of the Shingle 
Manufacturers’ Association of British Colum- 
bia, Vancouver; J. A. Edgecomb, of Vancouver, 
vice president of the Shingle Manufacturers’ 
Association; E. E. Case, of the Case Shingle & 
Lumber Co., Raymond, Wash., and J. S. Wil- 
liams, sales manager of the Grays Harbor 
Shingle Co., Aberdeen, Wash. The speeches: 
brought out numerous selling points for red’ 
cedar shingles, coupled with suggestions for com- 
bating competitive materials. Also, consider- 
able stress was laid on the policy of becoming 
*“building merchants,’’ as distinct from mere 
‘“Jumber dealers.’’? Col. Lightbody, who was 
introduced as a veteran of the Sudan, Egypt: 
and Palestine, reminded his auditors that some 
years ago he had handled lumber from the John 
D. Mershon Lumber Co., and that he was locating 
in British Columbia to reénter the lumber busi- 
ness. The luncheon was so largely attended 
that late comers were seated outside of the din- 
ing room reserved for the shingle men. 


SAW FILERS AND MILLWRIGHTS CONFER 


SEATTLE, WASH., Dec. 10.—As preliminary to 
the fifth annual Red Cedar Shingle Congress 
there was held here Wednesday a conference 
of shingle saw filers and millwrights, the meet- 
ing being the first of the kind in the history 
of the lumber industry of the Pacific North- 
west. Fred J. Monte, of the shingle branch, 
presided, and conducted an extremely interest- 
ing discussion about problems affecting filing 
and shingle mill equipment. There was expert 
testimony on the proper swage, speed of the saw, 
the relation of tension to speed, the speed of the 
cut-off saw, grinding, and balancing. 

A demonstration and explanation of tension 
was conducted by Henry Loew, of the Simonds 
Manufacturing Co., Seattle, and William A. 
Milne, anvil foreman of Henry Disston & Sons, 
Seattle. 

Among interested spectators were Thomas M. 
Shields, manager of the Seattle branch of the 
Simonds Manufacturing Co.; M. Conner, of 
E. C. Atkins & Co., Portland., and Frank W. 
Smith, of the Norton Co., Worcester, Mass. 

John McMaster, dean of the shingle indus- 
try, attended. 

A graceful speech was made by Col. Roland 
H. Hartley, of Everett, who complimented the 
filers by saying that all the money he had ever 
made out of the industry had been due to the 
skill and loyalty of the filers. Eighteen years 
previously, when Col. Hartley started in business 
in Washington State, the kerf was a ‘great deal 
wider than today. He believed a great deal 
of good would result from the conference. 

W. A. Morrow, manager of the East Hoquiam 
Shingle Co., also applauded the results of the 
meeting, saying he would like to see the con- 
ference develop into a school for the study of 
the problems confronting the shingle manufac- 
turer. 

About forty filers and millwrights attended. 

Commenting on the results of the conference, 
after adjournment, the veteran John McMaster 


remarked that a great deal of good would 
arise from the interchange of ideas. He stated 
that inattention to such problems in the past 
had caused the wasting of a vast quantity of 
timber, and the manufacture of poor shingles. 
‘‘We have literally lost millions,’’ he said, 
‘“because heretofore we have not given the prop- 
er attention to these things.’’ 


A LARGE CALIFORNIA REDWOOD OPERATOR 


PirrsBuRG, CALIF., Dec. 10.—One of the larg- 
est operators in California redwood is the Red- 
wood Manufacturers’ Co., Pittsburg, Calif. This 
company’s big factory at Pittsburg utilizes the 
cut of the Caspar Lumber Co.’s sawmill at 








: 





This redwood water tank, of 100,000 gallons ca- 
pacity, which is used for fire protection at the 
Pittsburg plant of the Redwood Manufacturers’ 
Co., was moved from San Francisco, where it 
had seen years of service, and erected on its 
present site twenty years ago 


Caspar, as well as considerable redwood from 
other plants. The Caspar Lumber Co. is owned 
by practically the same interests as the Red- 
wood Manufacturers’ Co. The Caspar Lumber 
Co.’s plant has an annual cut of about 40,000,- 
000 feet, while the Redwood Manufacturers’ Co. 
factory uses about 70,000,000 to 80,000,000 feet 
a year. Seventy-five percent of the Pittsburg 
output goes into sash, doors, moldings, pipe, 
tanks and interior finish. The sawmill plant 
at Caspar is about 200 miles from Pittsburg. 
The lumber is brought down to the Redwood 
Manufacturers’ Co. plant on board the steam- 
ship Caspar. By carrying the lumber in pack- 


ages and using locomotive cranes to assist 
unloading, one steamer now handles the ent 
output of the Caspar plant, while former y 
it took two boats of the same type. 


The accompanying cut shows the 100,0/ 
gallon capacity redwood tank at the plant 
the Redwood Manufacturers’ Co. This ta: 
which was formerly in use at the company s 
old plant at San Francisco, was moved to Pitts. 
burg from there and erected on its present si: 
twenty years ago. It is apparently as go. | 
as the day it was put up and will probabiy 
serve the company for fire protection purpos: s 
as long as there is any use for it at the pres« 
site. ‘‘The proof .of the pudding is in t! 
eating,’’ and this redwood tank, together wi 
redwood pipe water mains thruout the co: 
pany’s yard, furnishes the fire protection fir 
this big plant and is a physical example of t!e 
durability of redwood under trying condition 


EXPORT COMPANY IS EXPANDING 


Tacoma, WasH., Dec. 10.—Everett G. Grigg:, 
president of the St. Paul & Tacoma Luml: 
Co., is optimistic over the export outlook. A: 
cording to Mr. Griggs, the most importa: 
recent development in the export situation 0 
the Coast is the expansion of the Douglas Fi 
Exploitation & Export Co., whereby practical], 
all of the interior mills in the vicinity of Taco 
ma and Portland, Ore., that are catering to th 
export business over the port docks or otherwis: 
have become members of the export compan) 
This development in the situation has alread) 
resulted beneficially in several markets to whic! 
all mills engaging in an export business cate: 
and the benefits are particularly noticeable in 
the Japanese market. In commenting upo! 
this, Mr. Griggs said: 

The Douglas Fir Exploitation & Export Co. i 
filling a very important place in the developmen 
of the industry on the Coast and with this kind 
of support will bring about the results so earnest! 
desired by its originators. 


BUY 32,000 ACRES CANADIAN TIMBER 


Vancouver, B. C., Dee. 10.—One of the most 
important timber deals in British Columbia 0! 
recent times was consummated here this week 
The North Pacific Lumber Co., of Barnett, 
B. C., sold to the Westminster Mill Co., New 
Westminster, B. C., and the Ingham Lumber 
Co., of Kansas City, what has usually bee: 
termed the Maclaren-Chilliwack tract. This 
body of timber comprises 32,000 acres of land 
or very nearly fifty square miles. It is located 
about ten miles south of the town of Chilliwack, 
on Cultus Lake and Chilliwack River. It is 
one of the old holdings of the district and con 
tains a very heavy stand of old growth fir and 
cedar timber. One of the greatest values ot 
this timber is its accessibility and the favor 
able logging conditions obtaining, as the land 
is relatively not rough. 

















Locomotive crane at the plant of the Redwood Manufacturers’ Co., Pittsburg, Calif., assisting in 
unloading redwood lumber from the steamship ‘“‘Caspar,’’ which carries 40,000,000 feet of red- 


wood annually from Caspar to Pittsburg 
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. BUSINESS GOOD AND PROSPECTS BRIGHT 


New York, Dee. 12.—The William Schuette 
Co. of 220 Fifth Avenue, specialist in Inland 
Hyapire white pine, reports that its mills, which 
had been shut down for quite a long time, 

rted operations on Dee. 1. Not a great deal 
of logging is to be done this winter tho, as a 
large supply of logs is said to be on hand, 
cnough to last easily until the early spring sea- 
son gets a good start. 

The business of this company, which covers 
ail of the eastern section of the country, has in- 

reased to such an extent, and the outlook is so 

bright for the coming year, that it has decided 

to put three additional salesmen on the road 
irting the first of the year. 


[In addition to Minnesota, Idaho and west- 
i white pine, which this company formerly 
handled exclusively, the Schuette company will 
handle Pacifie coast fir and spruce. This en- 
largement of its business will take place on the 
first of the year. The announcement was made 
M. W. Haney, who is in charge of the New 

¢Y ork office as assistant manager. 


Mr. Haney will leave for the Coast on Dee. 
27 to look over the fir and spruce situation from 

ery angle. He will spend a month visiting 
the eamps and shipping points. This company 
has had this matter under consideration for 
some time, but only recently came to a positive 
decision to enter the west Coast business on a 
large scale. 

This concern now has in operation seven mills 


in Idaho, Minnesota and Montana. The main 


office of the company is in Pittsburgh. 


Speaking of the present business situation 
and the outlook for the future of the lumber 
business, Mr. Haney said: 


October was the best month for business we 
have ever enjoyed. November was good and we 
did an immense business. December so far has 
shown a fair trade. Whatever life is lacking in 
this month’s movement of lumber can be traced 
to the fact that shipments are being held back on 
account of the freight rates. I look for larger 
and more numerous shipments after Dec. 24. 

At present we have more lumber in pile than 
ever before, and I confidently believe that next 
year will prove to be the best we have ever had. 
Our margin of profits will be small but I figure 
on the volume of business that we will do. 

Up to the present time the great bulk of our 
business has been coming from building operations. 
More recently a big volume of business has been 
coming from the industrial plants. The steel 
plants in the Pittsburgh district are coming into 
the market more strongly. New England indus- 
trial plants, rubber plants and textile plants are 
entering the market with renewed life. In fact all 
industrials are coming into the market with in- 
creased demands for lumber. 

I do not look for any material slump this winter 
and I am looking for a lively business to open up 
after the first of January. I consider prospects 
brighter now than they ever have been for the fol- 
lowing year. 





In ENGLISH MARKETS the sapwood of red gum 
is called ‘‘hazel pine.’?’ Red gum and witch 
hazel belong to the same family, but gum is 
unrelated to pine. 


PORTLAND, ASTORIA & PACIFIC BOUGHT 


PorTLAND, OrE., Dec. 10.—Word was received 
here tonight from St. Paul, Minn., to the effect 
that the Portland, Astoria & Pacific railroad 
has been purchased by the Great Northern and 
Northern Pacific for approximately $2,500,000. 
The Portland, Astoria & Pacific road is a con- 
tinuation of the United Railways, extending 
from Wilkesboro to a point on Rock Creek at 
the Clatsop-Columbia County line twelve miles 
west of Veronia, Oregon. The road was owned 
by. the Eccles lumber interests, of Salt Lake 
City, and a large interest was transferred in 
June to Charles S. Keith, controlling the Central 
Coal & Coke Co., of Kansas City, together with 
23,000 acres of timber land in the vicinity of 
Veronia. 

The new railway is thirty-four miles long and 
is to be completed for operation early in the 
spring. 

The sale of the property to the Central Coal 
& Coke Co. was made subject to an option for 
purchase of the railroad by the Great Northern 
and Northern Pacific railways and it would ap- 
pear from the dispatch from St. Paul that the 
two railway lines have exercised their option 
privilege. Local officials of the Spokane, Port- 
land & Seattle, Great Northern and Northern 
Pacific denied knowledge of the transfer here 
tonight. 

Tho the extension west of Wilkesboro was 
constructed primarily to tap heavy timber hold- 
ings in the Nehalem Valley, it is understood 
that the line will be operated by the new own- 
ers as a common carrier. 





CHIEF FORESTER MAKES ANNUAL REPORT 


WASHINGTON, D. C., Dee. 13.—‘‘The out- 
standing points in our present serious situa- 
tion as to timber supply are the disappearance 
of three-fifths of the virgin forests of the coun- 
try, a present drain upon our remaining for- 
ests over four times their yearly production of 
wood, and the accumulation of enormous areas 
of denuded and idle forest lands,’’ says Chief 
Forester W. B. Greeley in his annual report to 
secretary of agriculture made public to- 
aay. 

‘The last year,’’ according to the report, 
‘‘has been notable for general discussion of the 
forestry situation in both its national and local 
aspects and the consideration of remedies. To 
2 considerable degree this discussion has centered 
around proposed measures of Federal legisla- 
tion. 

‘*It is increasingly evident,’’ says Col. Gree- 
ley, ‘‘that whatever legislation may be enacted 
and whatever governmental agencies may be 
invoked, two principles must be recognized in 
putting the United States upon a self-sustain- 
ing basis in timber production. The first is that, 
because of the long-term nature of timber crops 
and the foresight necessary to meet future na- 
ional needs, the public has an interest in forest 
lands not common to most forms of private 


property and most comparable to its interest . 


in the operation of recognized public utili- 
ties. This public interest must be satisfied in 
the manner of handling forest lands. The sec- 
ond principle is that the production of timber is 
“in economic process, governed by economic laws. 
Hence the requirements imposed upon forest 
owners by the public must be equitable and 
practicable from a business standpoint, or must 
De accompanied by compensating features which 
make compliance a reasonable undertaking for 
the owner of the property. 

The report of the forester continues: 

The State or the Nation may insist that forest 
lands be productive rather than idle; but in so 
doing it can not avoid its own responsibility for 
reducing the general risks and losses attendant 
upon timber production, which have often made it 
hazardous or unprofitable undertaking. The two 
outstanding respects in which public codperation 
with the land owner is necessary, as a corollary to 
regulating the use of his property, are organized 
Protection against forest fires and the adjustment 
of taxes on timber lands so as to encourage their 
employment for growing successive crops. 

The Forest Service has initiated this year an 





important step toward the restoration of Amer- 
ica’s forests. This is a comprehensive study of 
the requirements in protection and reforestation 
necessary to keep forest lands productive in each 
important region of the United States. This 
study has been undertaken in coiperation with 
State foresters, timber land owners, representatives 
of forest industry organizations, and forest schools. 
Its purpose is to put in concrete terms just what 
“forestry regulations” mean, in the southern pine 
belt, Appalachian hardwoods, or the Lake States. 
Instead of dealing in general terms, it will bring 
the forestry movement down to specific things 
which are to be done in the woods, as minimum 
standards. It will thus serve as the basis for any 
plan of public regulation of forest lands and also 
aid the landowner who undertakes the growing of 
timber crops on his own initiative. 


Federal Legislation Necessary 


The subjects for Federal legislation now most 
urgent, according to the chief forester, are: 


1—The extension of Federal codperation in the 
protection of all classes of forest land from fire; 
such codperation not to be limited to the water- 
sheds of navigable streams, as at present, but to 
be available on all forest lands within states pre- 
pared to join in codperative efforts. 

2—The extension of public forest ownership by 
incorporating within national forests public lands 
not under Federal ownership or control which are 
adapted primarily to growing timber or the pro- 
tection of watersheds ; by acquiring cut-over forest 
lands within or adjoining national forests thru ex- 
changes; and by purchasing forest lands with a 
view both to the protection of navigable water- 
sheds and to the restoration of forests on areas 
now denuded and idle. 

With respect to silvical investigations the re- 
port says: 

We must know how to grow timber. Our in- 
dustrial requirements are at least one-third those 
of the entire world, excluding fuel wood. Thru 
forestry we must make up the present deficit be- 
tween an annual drain of 26,000,000,000 cubic 
feet and a growth of 6,000,000,000. Reforestation 
of about 81,000,000 acres of devastated land is 
urgent; and so is application of methods of cut- 
ting which will insure continuous and full forest 
production on the rest of our timber lands, whether 
virgin or cut over. 

The report gives some space to discussion of 
Alaskan forests and forestry policies. It says: 

For the first time in our history we have an 
opportunity, in Alaska, to guide the development 
of an immense forest region from the standpoint 
of permanent national interests. This does not 
mean putting the forests of Alaska under lock and 


key. It means the expansion of her forest indus- 
tries as rapidly as there is a market for their 
products, but within the limits and under the con- 
trol necessary to keep the land productive and 
make the supply of raw material for manufacture 
into lumber and paper perpetual. 

In considering ways and means for bettering 
conditions in the territory, it is important that we 
do not lose sight of the bearing of her resources 
upon the national timber supply. The national 
forests of Alaska contain 20,000,000 acres and 
over 75,000,000,000 feet of timber of a quality 
suitable for general consumption. This is equiva- 
lent to nearly 6 percent of all timber in the con- 
tinental United States. It includes 100,000,000 
cords of pulpwood, whose serviceability for the 
manufacture of paper is fully established by exist- 
ing commercial practice. Wisely handled, a paper 
industry can be developed in Alaska as permanent 
as the paper industries of Scandinavia, and cap- 
able of supplying a third of the present paper 
consumption of the United States. This is an 
opportunity which should not be thrown away by 
inviting unrestrained and destructive exploitation. 

The forester says further that there has been 
much loose criticism of the policies with respect 
to the forests of Alaska, but declares that since 
they were placed under administration in 1906 
‘‘they have been open freely for the use of tim- 
ber and other commercial resources under regu- 
lations of an exceedingly liberal and simple 
character.’’ They furnish, he says, 86 percent 
of all timber used in the territory, supplying 
a large part of the wood used in the fishing 
industry and in Alaska’s mines.’’? The Forest 
Service, the report states, has labored steadily 
to promote the establishment of the paper in- 
dustry in Alaska, which promises to be one of 
its most important industrial developments. 
Transportation, particularly marine, is a pri- 
mary need, and a decentralized administration 
of public resources and affairs in the territory 
is essential. The forestry activities should be 
closely correlated with other Federal agencies 
in the territory, the forester asserts, thru the 
creation of an Alaskan council comprising the 
governor and local administrative officers of the 
Federal Government. 





Statistics of the National Board of Fire 
Underwriters show that of theater fires occurring 
in 1919 causing losses amounting to $1,331,- 
616 sparks on roofs caused fires resulting in 
losses aggregating only $304, or only two hund- 
redths of one percent of all theater fire losses. 
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ILLINOIS RETAILER HAS FIRE LOSS 


Low Pornt, Iuu., Dec. 13.—The lumber, im- 
plement and general store business conducted 
here by Banta Bros. & Co. suffered a fire loss 
of $100,000 on the morning of Dec. 4. The 
general store, one of the finest in the State for 
a town the size of Low Point, was completely 
destroyed, and with it Banta Bros. Bank, the 
post office and the Yeoman Hall. Altho the 
Washburn and Metamora fire departments were 
summoned, they arrived too late to save any- 
thing, and destruction of the buildings was 
complete. The loss is practically covered by 
the insurance. Banta Bros. & Co. at once moved 
into the implement building, which was undam- 
aged, ordered a new stock of goods and are do- 
ing business as usual. The office and the bank 
have been moved to the old building in which 
the firm first started business in 1889, This 
building has been used as a garage since 1909 
when the company moved into the new building. 





JUSTLY PROUD OF NOVEMBER CUT 


WESTWOOD, CALIF., Dec. 10.—In transform- 
ing virgin timber into Paul Bunyan pine lum- 
ber the Red River Lumber Co. during November 
cut 10,324,767 feet—a daily average of 397,- 
106 feet—a record of which it is justly proud. 
Only one 10-hour shift daily of seventy-three 
inside men including everybody from superin- 
tendent to sweepers was operated during the 
month. The equipment making the cut consisted 
of one 8-foot, 14-inch, 14-gage double eut band 
mill; three 6-foot, 14-inch, 16-gage double cut 
band mills; and two 6-foot, 10-inch horizontal 
resaws. The cut was made from 22,174 logs, 
the average log scale being 406 feet or a total 
of 9,008,061; thus the over-run was 1414 per- 
cent. 

The total time lost during the month by the 
saws was thirty hours and forty-three minutes, 
of which six hours was due to extra time out for 
Thanksgiving dinner. Band mill No. 1 lost 
four hours and thirty-six minutes; No. 2 five 
hours; No. 3 six hours and sixteen minutes; 
No. 4 four hours and forty-nine minutes; No. 
1 resaw three hours and three minutes; No. 
2 six hours and fifty-nine minutes. The net 
time devoted to trouble shooting was twenty- 
four hours and forty-three minutes and of this 
five hours and thirty minutes was due to hydro- 
electric trouble. 


It took 398 sharp band saws, each averaging 
a monthly cut of 25,942 feet, to transform this 
amount of logs into lumber, thusly: 
band changed saws 90 times. 
band changed saws 62 times, 
band changed saws 59 times. 
band changed saws 61 times. 
resaw changed saws 66 times. 
resaw changed saws 60 times. 

R. F. Pray is resident manager for the Red 
River Lumber Co. and the executives under whom 
the above mentioned cut was made are: E. A. 
Ferris, sawmill superintendent; Walter Luff, 
superintendent of production; and E. C. Fisher, 
superintendent of special bills and sawing. 


VALUATION OF AMERICAN TIMBER LANDS 


In ‘‘The Valuation of American Timber 
Lands’’ K. W. Woodward, professor of forestry 
New Hampshire College, and formerly forest 
inspector of the Forest Service, has produced 
a work of great interest and value to everybody 
who would know American forest conditions as 
they relate to timber values from the viewpoints 
of student, cruiser, investor and operator. 
The book, the author says, ‘‘is intended to sup- 
ply certain information needed by the investor, 
timber cruiser and student of forestry.’’ 


For purposes of treatment a classification of 
forest types is adopted, seventeen in number. 
Composition of each type, variations in each 
and their causes are considered. The relation 
of forest type, composition and environment to 
lumbering methods is made clear, and stumpage 
values, as well as lumbering methods and costs 
receive considerable attention. 

While, as the author observes, the book will 
not take the place of a detailed cruise, it will give 
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a very definite notion of all the factors that 
determine timber values from the investment 
and operating viewpoints. The text is supple- 
mented by maps, charts and numerous tables, 
which make readily accessible the latest facts 
regarding timber values, growth data, logging 
and milling costs and lumber prices and uses 
of the various species. Chapters are devoted 
to land values and titles, and the final chapter 
of the book comprises a suggested outline for 
a report on a tract of woodland. 

The book is published by John Wiley & Sons, 
New York, at $3, and is supplied by the AMErI- 
CAN LUMBERMAN at the publishers’ price. 





PINE WHOLESALERS ISSUE REVIEW 


CINCINNATI, OHTO. Dec. 12.—The Yellow Pine 
Wholesalers’ Association recently compiled a 
review of lumber conditions as reported by its 
members, which is being sent to members of the 
association. It covers the situation quite fully, 
as follows: 


City retail stocks in some places, as for instance 
in Indianapolis, Ind., Erie, Pa., and Montgomery, 
Ala., are reported as normal, while in most places 
they are subnormal, ranging from 60 to 95 percent 
of normal. Country retail stocks are indicated as 
very much below normal everywhere. Conditions 
contributing to this situation are the lack of de- 
mand, unstable market, season of the year and 
approaching inventory period. Buyers also ex- 
pect that a drop in freight rates and decreased 
demand will bring lower prices some time after 
Jan. 1. In the country the low prices for crops 
have made money scarce and consumers are not 
buying lumber except for pressing needs. Bank 
loans are obtainable with reasonable readiness 
in the cities, but in the smaller country towns 
money is very tight and loans are hard to secure. 
Collections are generally reported as slow, but in 
some cases are stated as medium, in a few as 


prompt, and, in perhaps more than half of the 
cases, buyers are taking discount. 


Car supply is 











GETS BIG CALIFORNIA PINES MILL 


San Francisco, CauiF., Dee. 10.—The Sugar 
Pine Lumber Co., of this city, has accepted the 
offer made by the Fresno County Chamber of 
Commerce to donate a 575-acre site on the Sin 
Joaquin River, seven miles from Fresno, for the 
large sawmill, which is to be erected during tlie 
coming year. The architect is now on the 
ground and will perfect his plans for the plait. 
A mill with a capacity of 65,000,000 feet a year 
will utilize the company’s immense holdings of 
sugar and white pine and 600,000,000 feet of 
Government timber. Factories for working up 
lumber will be erected, giving employment to a 
large number of workmen. Surveys have been 
made for the Minarets & Western railroad, ex- 
tending fifty miles from Friant via the Pretty- 
man Pass, to tap the finest stand of sugar pire 
timber in existence, and construction work wil! 
be pushed. The new mill will be of the latest 
type. 

":. H. Fleming is president of the Sugar Pine 

Lumber Co., E. H. Cox, vice president, anid 
A. W. Heavenrich, treasurer. The company’s 
investment in timber, mills, and railroad wi! 
run into the millions. 





NEW CYPRESS MILL MAKES RECORD 


PENSACOLA, FuA., Dee. 13.—A. C. Bowen, fo: 
merly with the Southern Hardwood Traffic Assi 
ciation at Memphis, has come to Pensacola t: 
enter the office of the Weis & Patterson Lun 
ber Co., as traffic manager and assistant to Mr. 
Patterson who is in charge of sales. The Weis 
& Patterson Lumber Co. recently finished its 
new cypress mill here on the banks of the 
Chattahoochee River, moving here from Alexan 
dria, La. A modern band and resaw mill begar 
operations September 1 and ran up a cut of 
1,200,000 feet the first month. A planing mil! 

is now under construe 











tion. The mill is logged 
by towboat from a point 
about seventy miles 
from Pensacola and n¢ 
trouble has been expe 
rienced in keeping 
good supply of logs 
ahead. The cypress 
which grows in the 
Florida swamps is of a 
splendid texture and the 
trees in west Florid: 
run particularly large 
and clear. 





New Sawmill of the Weis & Patterson Lumber Co. at Pensacola, Fla. 


good and mills are shipping promptly. Mill stocks 
are considerably below normal, especially in the 
upper grades, but are sufficient for present re- 
quirements and are increasing. Industrial demand 
has shown some improvement, especially from 
furniture manufacturers, railroads and the sash 
and door industry. The consensus as to the build- 
ing industry in the immediate future is that it 
will be very quiet for some weeks at least. Some 
of our members expect to see an improvement by 
Jan. 15, while others predict that it will hardly 
set in before April. There seems to be a general 
belief that 1922 will see a gradual rather than a 
rapid improvement in building, as there are vari- 
ous factors which must enter into the situation, 
such as easier financial conditions, less unemploy- 
ment, more stability to the building material mar- 
ket and gradual reduction in wages. 





RESIGNS PRESIDENCY OF CALIFORNIA MILL 


San Francisco, Cauir., Dec. 10.—Elmer H. 
Cox has resigned from the presidency of the 
Weed Lumber Co., this city, after having di- 
rected its activities successfully for some years. 
He is vice president of the new Sugar Pine 
Lumber Co., which is to erect a large mill near 
Fresno during the coming year. J. M. White, 
general manager of the company at Weed, will 
have charge of the California operations. F. 
J. Bannister, of the Long-Bell Lumber Co., of 
Kansas City, sueceeds Mr. Cox as president of 
the Weed Lumber Co., in which the Long-Bell 
interests are large stockholders. At the meet- 
ing in January it will be decided whether or 
not the San Francisco office will be closed. 


The Weis & Patter 
son Lumber Co. was 
formerly the Alexandri: 
Cooperage & Lumber Co., the name_ being 
changed last year. C. A. Weis is president ani 
G. V. Patterson is secretary-treasurer. Mr 
Weis devotes his attention to production an 
Mr. Patterson handles the sales. Mr. Patter 
son has remained at Alexandria reducing th 
stock on hand there but is expected to arrive 
in Pensacola this week with his family. 

The officers of the company make 2 valuab): 
addition to Pensacola’s lumber fraternity an: 
they have been warmly received by this beaut 
ful and hospitable coast city. 


OPENS NEW YORK OFFICE 


MontcoMeEry, ALA., Dec, 12.—The Pine Plume 
Lumber Co., of this city, announces the opening 
of an office at 501 Fifth Avenue, corner 0! 
Forty-second Street, New York City, under th: 
management of Fred 8S. Morse. 

It was found necessary by the Pine Plum 
Lumber Co. to open this office in order to tak: 
care of its rapidly expanding trade in the north 
eastern section, The New York office will handl 
cypress, hardwoods, veneers and rift and flat 
flooring. 








RECOMMENDATIONS for the establishment of « 
forestry experiment station in West Virginia ti 
preserve for future generations a part of th: 
magnificent forest which once covered the whol: 
State, and to provide a means for supplying th: 
lumber demand in the years to come, have bee! 
made by the Federal Forest Service. 
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THE ROAD AHEAD 


I’ve seen some wise ones in my time 
Who, long before a hill you’d climb, 
Would tell you just how high and far 
You had to go from where you are, 
Would tell you what you could expect 
Ahead—and yet I recollect 

They very seldom really knew 

Exactly what was ’waiting you. 

Tho strong your team and light your load, 
Up any hill, on any road, 

If you ean tell how far or near, 
You’re smart if you can tell from here. 


For never yet did I observe 

A way to see around a curve, 

A way to tell on any trail 

Where wheel may stick or musele fail; 
Yes, even roads we often go 
Tomorrow may be full of snow, 

Or roads where once we used to stick 
Tomorrow may be hard as brick. 

If you ean tell tomorrow’s luck, 

If you’ll be coasting or be stuck, 

Tell how tomorrow may appear, 
You’re smart if you can tell from here. 


And life is like a hill to climb 

I’ve noticed nearly every time. 

Today you may he down and out, 
Today you may be full of doubt, 
Discouraged—when around the bend 
Awaits a tow-team and a friend. 

Or riding easy you may be 

The pavement of prosperity 

When farther on the mud’s so deep 
You ’ll have a time on top to keep. 
What’s far ahead next month, next year, 
You’re smart if you can tell from here. 


That’s why I’ve scratched from off my list 
The optimist and pessimist. 

The optimist is too inclined 

To have the optimistic mind 

And turn a corner on the high 

And hit the rocks and wonder why. 
The pessimist gives up and quits 

As soon as any hole he hits. 

So I don’t heed what others say, 

Just try to do my best today; 

For right. ahead the road is clear— 
That’s all that you can tell from here. 





BETWEEN TRAINS 


BurraLo, N. Y.—We missed Charlie Allen 
and saw John Soble at Rochester recently, so 
t was about 50-50 until this morning when a 
flock of lumbermen suddenly found themselves 
ill together in the union station here. The 
rowd ineluded Tom Wall, Jay Morningstar and 
Ransom, all of Buffalo, and Harry Whiffen, of 
Rochester, so we held an impromptu meeting of 
the salesmen’s organization, the most important 
business transacted being a motion to adjourn. 
But, unfortunately, there was no place to which 
to adjourn. The boys on the road are pointed 
toward the Rochester convention, and we agreed 
to try to make it by the last day. Of course, 
Maurice Wall was mentioned, and before we 
parted we laid a wreath on the grave of that 
zood soldier and good lumberman and good 
riend,. 





PITTSBURGH, Pa.—The Pittsburgh Lumber- 
men’s Club set an example which well might 
oe emulated by the other lumbermen’s clubs of 
the country, when it and its employees, -alto- 
gether about two hundred folks, gathered to- 
gether in the eighth annual dinner of the club. 
We were glad to be there, of course, and to see 
the Diebolds and the Glasses and all the rest 
of ’em; but the folks we were gladdest to see 
were not the old friends like Textor and Hill 
and Hatch, but new friends—the associates of 
these men who help to make and maintain Pitts- 
burgh’s lumber greatness. We hope other lum- 
ber clubs other wheres will ask the employees 
ef the members in, and all join together, as they 


did at Pittsburgh, in feast, song, oratory and 
dance. The crowd overflowed into the adjoin- 
ing room, and that was where John Dippy 
Kennedy was—in fact the arrangements Secre- 
tary Dickey had made were perfect in every 
particular. Walter Hatch presided. 


RANDOM 


One sad thing about the Senate irreconcilables 
is that the country has to be reconciled to them. 

If things have to get worse before they get 
better, no wonder the lumber business is so 
good. 

The whole darned glass industry has been in- 
dicted, indicating that someone has been throw- 
ing stones. 

An American captain went raving insane be- 
eause his ship ran out of fuel, and we are get- 
ting a little distracted ourself. 

Another man writes in that he has some buek- 
eye to sell and wants to know where he can 
sell it. Now if it were redeye— 

Speaking of names, we observe that of E. T. 
Maple, of Sullivan, Ind.; and we wonder if he 
knows E. T. Lumber, of Bay City, Mich.? 

They’ve gone and arrested a Philadelphia 
school teacher for automobile stealing, but one 
of them takes a car at our corner every morning. 

A woman has again won an AMERICAN LUM- 
BERMAN prize contest. Apparently the only way 
for us men to win a prize is to win a prize-win- 
ner. 

After the visiting diplomats have run up 
against Washington prices a little longer they 
will realize why we have got to save on battle- 
ships. 

Our scientific editor says that wood will last 
indefinitely if kept well painted, which would 
seem to indicate that some of our stenographers 
will live forever. 

The demand for fence posts in this country 
each year approximates 500,000,000, and, we 
regret to say, it is largely from persons who 
want to sit on them. 

An Ohio doctor told an Ohio preacher that 
brandy was all that saved the preacher’s wife, 
and now the preacher wonders if it was wrong 
to give her the brandy. Well, the preacher 


knows her better than we do. 





BLACK AND WHITE 


I think, of all the printed pages, 
Of all earth’s ever-open books, 

The one that shall go down the ages, 
The one that always loveliest looks, 
Ts when, in woodlands white with snow, 

The trees in inky blackness grow. 


Earth’s green has vanished with the summer, 
The tints of autumn all are dead; 

No scarlet greets the wandering comer 
In woodland paths revisited— 

A world of black and white we know, 

Only the tree-trunks and the snow. 


But forms by summer garments hidden, 
The sturdy body, lovely limb, 

Yea, beauties summer has forbidden, 
Today are visible to him, 

Where trees of black their shadows throw 

Across the purity of snow. 


I’m sure upon that page of Winter 
They seek some wisdom to record, 
Some old and patriarchal printer 
Prints there some great, gigantic word; 
And great the wisdom we would know 
Could men read printing on the snow— 


Perhaps that gayeties will vanish, 

The summer colors of our lives, 
That frosty days the rose will banish, 

The heart of oak alone survives— 
These are the truths the trees may throw 
Upon the whiteness of the snow. 














Order From Chicago 


any quantity, any time, shipped anywhere 
the same day order is received. Save time 
on your future orders for straight carloads 


or L.C. L. shipments of 
Flooring 


Hardwoo and Lumber 


“Bruce Oak Flooring is the Best Oak 
Flooring.” That’s why we want you to sell 
it. Order what you need with Michigan 
Maple Flooring and Hardwood Lumber. 


E. Bartholomew 


4052 Princeton © FFJardwood Co. 
CHICAGO, ILL. | 











Southern 
Pine 


HIGH CLASS SOFT 
SHORTLEAF FINISH 
—A SPECIALTY— 


Send us your orders and you’re 
sure of well manufactured and 
accurately graded lumber. 


A. L. Boynton Lumber Co. 


Manufacturers and Wholesalers 


LUFKIN, TEXAS 




















Selling Out 


Complete Double Band Mill, 
Refuse Burner, Generators, 
Pumps, Lumber Trucks, 
Locomotives, Cars, Log Load- 
ers, Rail and all incidental 
equipment. 

Sell all or any part. Write 


or wire. Available for in- 
spection at any time. 


J.S. Stearns Lumber Company 


QOdanah, Wisconsin 














White Pine 


We manufacture and carry in stock at aH 
times a complete assortment of 


White Pine Common 
Shops and Selects 


All our stock is cut from virgin Wisconsin 
White Pine Timber and is of a very soft 
texture. Shop Lumber and Factory Selects 
are our Specialties. 


We solicit your business. 











Rust-Owen Lumber Co. 


ORUMMOND. WISCONSIN. 
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Big Opportunity 
for Executive 


Owing to ill health, owner desires 
to sell his three-fourths interest in 
chain of three retail lumber yards 
in or near one of Michigan's largest 
Automobile cities. 


This is a remarkable opportunity 
for a seasoned executive to acquire 
controlling interest in a business with 
a fine profit record and a very prom- 
ising future. 


$40,000 cash will handle. Local 
bank will assist purchaser on the 
down payment; balance will be 
handled by undersigned on easy 
terms, 


Address “G 100” care 
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Fix Your Credit Loss 


in Advance 


You can state pretty accurately every 
item in your over-head expense but one 
—your credit loss. That you can only 
guess at. And how often you miss the 
mark, you, only, know! Because of pres- 
ent conditions, your credit loss is more of 
a — than ever. 

If the year’s total covered credit losses 
exceed a certain previously agreed upon 
percentage of your gross sales, we repay 
the excess. 

Thus your credit loss for twelve months 
is determined in advance and nothing can 
increase it. 

he cost of Credit Insurance is small 

= to the security afforde 
Over $9,500,000 paid to our 
policyholders 


The American Credit-Indemnity Co. 


OF NEW YORK 


{141 Marquette Bidg. 80 Maiden fom 
Chicago, ttl. New York, N. 








St Leeust St. 
St. Louis, Mo. 


























ROBERT W. HUNT & CO. 


INSPECTING ENGINEERS 
Independent Unprejudiced Inspection of 
LUMBER: PILING: TIES 
TREATED MATERIALS 


New and Used Rail and Equipment 





NEW ORLEANS, LA. JACKSONVILLE, FLA. 
Hibernia Bank Bldg. Bisbee, Bldg. 


Gen’] Office—2200 Insurance Exch., CHICAGO 











GILBERT NELSON & CO. 
Public Accountants 


600-601 LUMBER EXCHANGE BUILDING 


CHICAGO 


TELEPHONE RANDOLPH 7777 








LUNHAM & MOORE 


OCEAN FREIGHT BROKERS 


Forwarding Agents. Marine Insurance 
New York, Produce Ex.,3 Great St., Helena, London, Eng. 
Unexcelled facilities for negotiating ocean freight 
contracts and effecting quickest dispatch from sea- 
| ot We handle all classes of ar and haver 
Special Department handling Export L Shipments. 











Well Built, Substantial Trailers 


The accompanying illustration shows one of the 
truck and trailer outfits operated by the Lakeside 
Lumber & Manufacturing Co., of Chicago. The 
load, as may readily be seen, is a sizable one and yet 
the equipment transporting it is not expensive ; that 
is, the trailer part of the equipment. This trailer 
is one of the surplus vehicles which the army 
offered for sale among other surplus property. This 
particular trailer is of the 2-wheel type, strongly 
built and of a kind very well suited to use by 
lumbermen. A quantity of these trailers was pur- 
chased by the Greer Automobile Co., 2025 South 
Wabash Avenue, Chicago, which is making a spe- 
cialty of supplying them to lumbermen, among 
the earlier customers being the Lakeside Lumber 
& Manufacturing Co. This trailer as it came was 
not equipped with bunks but two were put on at 
the direction of the company and by means of very 
good stake pockets, which hold substantial hard- 
wood stakes, the load is kept on the trailer very 
easily. These trailers cost the Government $525, 


that the success or failure of truck service depends 
almost entirely on the industry and mechanic:! 
knowledge of the driver. His value must not be 
measured in hours or service, but in skill of opers 
tion. He must know how to adjust the truck aid 
to replace worn and broken parts. Not only mus: 
he know how, but he must be willing to get down 
in the dirt and grease to do it. The truck driver 
who thinks all he has to do is to handle the stee 
ing wheel is a liability. If your driver is not ab! 
and willing to use both head and hands, get rid of 
him and get a good man, always paying a good ma: 
a good price. The expense of garage experts i 
large ; the loss in time is larger.” 


Operates Long Wheel Base Machine 


There continues to be more or less discussio: 
among lumbermen regarding the proper length of 
the wheel base for motor trucks. The Smith 
Lumber Co. (Inc.), Rutland, Vt., very strongly 
favors a long wheel base truck. The company is 
operating a 2%4-ton Packard with a wheel base 
sufficiently long to give a loading space of fourteen 



































A Government trailer purchased by the Lakeside Lumber & Manufacturing Co., Chicago 


but may be purchased for less than a fourth of 
that price now. Equipped with solid Goodyear 
tires they are sturdy enough to take and handle a 
100 percent overload. 


Why Motor Trucks Help 


G. P. Texter, of the Texter Lumber Co., Wilkins- 
burg, Pa., in writing of the advantages of truck 
operation covers the subject in a brief and yet 
thoroly comprehensive manner. Mr. Texter said 
“We find motor trucks most beneficial in our busi- 
ness. 

“Trucks enable us to make prompt deliveries, 
thereby satisfying our customers, which means 
much to the business. They also enable us to 
handle a greater volume of business with the same 
amount of help because of the short time required 
in making deliveries,” 


The Need for Good Drivers 


Lumbermen who operate trucks very often over- 
look the securing of careful and dependable drivers. 
The driver must know not only the truck and 
know how to detect minor breaks and attend to 
them promptly, but must also be courteous, reliable 
and pleasant when in contact with customers. A 
retail lumber company may have the best sales 
and service departments in the world and yet fail 
to make the progress it should, if the delivery 
men are discourteous when delivering materials and 
make enemies for the company. 

Some lumbermen believe that all repairs should 
be made by an expert repair man, and employ one 
to take charge of the trucks and to see that they 
are kept in first class condition ; others send their 
trucks to a garage as soon as a break, even if it is 
only of a minor character, is noted; while still 
others try to employ drivers who have enough 
mechanical skill and knowledge to enable them to 
make repairs of a simple nature where these repairs 
do not require a lot of machine shop work. The 
Bourbon Lumber Co., of Paris, Ky., may be put 
in the last class. M. Peale Collier, secretary-treas- 
urer of the company, in speaking of the driver prob- 
lem as well as the company’s operation of motor 
trucks, said: 

“We have been using two trucks for about three 
years. For our light delivery truck, we have a 
i-ton machine; while for our heavy delivery truck 
we have a 21- ton Gramm-Bernstein. We believe 


feet in the rear of the cab. Regarding this truck, 
W. E. Smith, of the company, said: 

“We have had trucks with a shorter loading space 
than this, but found them impractical for carrying 
lumber. We find this truck very beneficial to us in 
the summer and fall months when the roads are in 
good shape. We do not try to use it in the winter 
time on snow. ‘The truck proves a great aid for 

uick and long hauls and, of course, on long hauls 
dlgures out much cheaper’ than horses. On shorter 

hauls of a mile or less our horses do the work 
cheaper.” 

The company charges for deliveries outside the 
city limits, which means that on practically al! 
hauls of over two miles a charge is made. At one 
time an attempt was made to charge for goods 
delivered in Rutland, but the company found it diffi 
cult to collect such charges and, furthermore, found 
that they created ill feeling. Consequently the 
charges were abandoned. It is not experiencing any 
trouble, however, in collecting for deliveries outside 
of the city limits. 


Rejuvenating Dry Cells 
. Can you tell us how to recharge dry cell bat- 
teries?—N. H. Z. 


ANSWER—Dry cells can not be renewed in the 
sense that storage batteries can be recharged. 
When a dry cell becomes exhausted it is possible 
to recuperate it so as to get a few additiona! 
miles out of it. To accomplish this, punch a few 
holes in the zinc retainer and dip into water. Re 
juvenating dry cells invariably consists in increas 
ing the moisture of the cell. 


Piston Plates Again 


What advantage, if any, is gained by placing a 
plate on the piston head of each cylinder to obtain 
higher compression? Will it cause execessive vibra 
tion in the engine?—W. A. C, 

ANSWER—In many cases plates have been 
fastened to the tops of piston heads in order to 
produce increased compression and to give greater 
speed and power, but this construction is not ad 
visable as the results obtained are not worth the 
expenditure in time and money. As to whether 
excessive vibration is developed when the expedient 
is adopted, it all depends on the weight and thick 
ness of the plates. 
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In the Building Realm 


HOMES THAT PAY FOR THEMSELVES 


A plan whereby a home may be made to pay 
for itself is set forth in a beautiful booklet 
just issued by the Southern Pine Association, 
Yew Orleans, La., under the suggestive title 
‘‘Real Homes That Buy Themselves.’’ The 
jooklet is profusely illustrated with cuts of 
most attractive homes. The central feature of 
these houses is that one may have a ‘‘real 
home?’ and at the same time be largely assisted 
in paying for it by having an unobtrusive annex 
which may be rented out, and which has been 
so cleverly designed as to insure the utmost 
privacy for those who live in the ‘‘real home’’ 
and for those who live in the apartment attached 
thereto. In addition some plans are shown 
for larger buildings, for the benefit of larger 
investors. 

Floor plans for each house shown are incor- 
porated in the booklet, which is the third 
‘‘shot’? in the Southern Pine’s campaign for 
. stimulating home building, the first being 
‘Homes for Workmen,’’ compiled by King H. 
Pullen, manager of the trade extension depart- 
ment of the association. The author of the 
booklet just issued is R. H. Leavell, originator 
of the system for dealing with the present day 
housing problem described in its pages. 


OPTIMISTIC ABOUT 1922 BUSINESS 

INDIANAPOLIS, IND., Dee. 13.—It was the 
general opinion of all lumber dealers present 
at a dinner and get-together meeting arranged 
by J. M. Farrell, H. R. Whitmer and C. F. 
Pieree, of the Goshen Sash & Door Co., Goshen, 
Ind., that the building prospects for next year 
were exceedingly bright. A number of lumber 
dealers from South Bend and Mishawaka were 
present. 


WOULD REVISE BUILDING CODE 

EVANSVILLE, IND., Dee. 12.—Edward C. Kerth, 
city building inspector of Evansville, has sub- 
mitted recommendations for a new building code 
to Mayor Benjamin Bosse. Mr. Kerth’s idea 
is to make Evansville a Class 3 instead of Class 
5 city. His recommendations follow: 

Make more rigid certain classes of building in 
the fire limit; extend fire limits; incorporate all 
new features of State legislation pertaining to 
inspection; inspection of electrical work under 
city supervision; elimination of vaults and ob- 
servance of legislation on modern plumbing; give 
the department of buildings more power with refer- 
ence to control of hazards; provide for regulation 
in storage-of fluids, and regulation of occupancy on 
storage in any class of buildings. 


PREDICTS RECORD BREAKING MONTH 


MempPHis, TENN., Dec. 13.—December prom- 
ises to be the banner month of the year in the 
building line, according to Dan Newton, build- 
ing commissioner, who today said: 

During the first eight days of the month 100 
more permits were issued than during the whole 
of December, 1920. Enterprises which have ex- 
isted merely on paper are now being actually 
launched and it would not be at all surprising if 
the total for this month proved a record-breaker. 


NEBRASKA INVESTIGATES BUILDING 


Omana, NeEB., Dec. 13.—The causes of eco- 
nomic conditions in Nebraska are being investi- 
gated at a hearing at Lincoln before the State 
board of code secretaries. Lumbermen testi- 
fied along with other building material men in 
that part of the hearing which sought to dis- 
close something regarding building activities. 

L. H. Pauley, Lincoln lumberman with a 
string of yards in Nebraska, occupied the stand 
for some time. He said lumbermen figured a 
profit of 3314 percent on sales, but owing to 
stiff competition and anxiety to liquidate on the 
part of some, much material was being sold at 
cost or below. Dimension material he men- 
tioned as an example, and said that while its 
cost averaged $30 its selling price was $30 to 
$40, depending upon how badly the dealer 
wanted to move it. Shingles costing $4.34 are 
sold at $5 and $6. Lap siding costing $40 
to $50 a thousand, he said, is sold at $60 to 
$65. He testified that oak flooring is holding 


up better and that the best grades, costing 
$53, are selling for $70. He said his company 
had been able to maintain its standard of mak- 
ing 3344 percent on inside and outside finish. 

J. H. Johnson, manager of the Western Brick 
& Supply Co., Lincoln, testified that brick, sand, 
plaster and cement are 25 percent below the peak 
and 60 percent above the level of prewar prices. 

Millwork is 40 percent below the peak and 10 
to 15 percent above prewar prices, Charles H. 
Olsen, contractor, testified. 


SOUTH TEXAS IS PROSPEROUS 


BEAUMONT, TEXAS, Dec. 12.—South Texas 
is the most prosperous section in the South, 


in the opinion of C. S. Lambie, head of the C. S.° 


Lambie Construction Co., Denver, who has 
the contract for constructing the new 11-story 
hotel in Beaumont. ‘‘ Things are in better con- 
dition here, in San Antonio, Austin and other 
cites in Texas than they have been for a long 
time,’’ Mr. Lambie said. ‘‘There is an opti- 
mistie feeling and it can be plainly seen that 
things are going ahead. 

*“Over in Austin they have raised $500,000 
for a new hotel,’’ he continued, ‘‘and expect 
to raise the total cost, $750,000, without borrow- 
ing a cent. Ten or twelve business men of the 
city have promised to subscribe $20,000 each. 
This spirit of optimism prevails, indicating that 
good times are ahead.’’ 

Mr. Lambie also brought the information that 
$205,000 is being raised for an addition to the 
Amarillo hotel. He has just closed a contract for 
a $500,000 apartment house in San Antonio. He 
said that a $1,000,000 apartment house would 
be constructed soon at Albuquerque, N. M. 


TO MODIFY BUILDING CODE 


Sr. Louis, Mo., Dee. 12.—A committee has 
been appointed composed of representatives 
from the real estate exchange, architects’, engi- 
neers’ and master builders’ associations for the 
purpose of modifying the present building code 
of St. Louis to permit less expensive construc- 
tion in certain classes of buildings. 

The lumber industry naturally is much inter- 
ested in this development and a committee com- 
posed of J. A. Reheis, of the St. Louis Lumber 
Co.; Julius Seidel, of the Julius Seidel Lumber 
Co.; A. Boeckler, of the Boeckler Lumber Co.; 
R. E. Gruner, of the Philip Gruner & Bros. 
Lumber Co., and M. C. Meacham, of the Good- 
fellow Lumber Co., has been appointed by the 
St. Louis Lumber Trade Exchange for the pur- 
pose of formulating and presenting suggestions 
having to do with the use of lumber in con- 
struction. When this whole subject was dis- 
cussed a few years ago, the National Lumber 
Manufacturers’ Association was in close touch 
with developments and the committee referred 
to above has asked the St. Louis Lumber Trade 
Exchange to secure the codperation of the Na- 
tional and the services of its building code 
bureau, which have promptly been offered by 
the National association. 


INDUSTRIAL RELATIONS DISCUSSED 


OsHKOSH, Wis., Dee. 14.—The monthly meet- 
ing of the Fox River Valley Industrial Rela- 
tions Association was held at the Athearn 
hotel, last evening. Jay Davis, efficiency ex- 
pert of the Paine Lumber Co., was the principal 
speaker. His subject was ‘‘Relation of Em- 
ployment Managers’ Movement to the Effi- 
ciency Movement.’’ Mr. Davis’s address fol- 
lowed a banquet at which representatives of the 
principal woodworking and other factories of 
the Fox river valley were present. There was 
a round table discussion at which a number 
of important matters relating to industrial con- 
ditions in this vicinity were taken up. 


In SPANISH AMERICAN COUNTRIES lignum 
vitae is known as guaiacum, and the Mexican 
speaks of it as ‘‘guaiacon’’ with the accent on 
**eon,’? 








Added Proof of 
Pyro-Non’s Value 
In Checking Fire 
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ae 20, 1921- 
Ys 
pyro-Non Paint Company 
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We know the average millman 
is inclined to be a bit skeptical 
about the value of a fire retardent 
paint. 

That's why we are presenting 
in our advertising definite proof 
in the form of letters from actual 
users—whose names will be gladly 
sent you, if you desire—to show 
that 


FIRE RETARDENT PAINT 
is of real, honest-to-goodness value in 
preventing fire around wooden build- 
ings. 

If anyone is qualified to testify as to 
Pyro-Non’s value in preventing fire 
losses, surely that man is the user who 
has had a fire. 

And you will notice that the Morgan- 
town, W. Va., firm which wrote the 
above letter to us ‘found the paint gave 
a very good account of itself.” 

In fact this firm was so well satisfied 


with the results of “Pyro-Non” that it 
reordered immediately. 


Let us teil you how cheaply you can 
make your sawmill fire retardent with 
“Pyro-Non.’ 


Pyro-Non Paint Co. 


Incorporated 
505 Driggs Avenue, BROOKLYN, NEW YORK 


REPRESENTATIVES 


Woodward.Wight Co., Ltd New Orleans, La. 
Edgewater Lumber & Supply Co, . Cleveland, Otto 
Pyro. Neon Paint Co., Inc., 8 North Wells St. Chicago, It 
KM. Supply Company, 12) Weet @th. St.. Kansas City, Mo 
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Big Opportunity 
for Executive 


Owing to ill health, owner desires 
to sell his three-fourths interest in 
chain of three retail lumber yards 
in or near one of Michigan's largest 
Automobile cities. 


This is a remarkable opportunity 
for a seasoned executive to acquire 
controlling interest in a business with 
a fine profit record and a very prom- 
ising future. 


$40,000 cash will handle. Local 
bank will assist purchaser on the 
down payment; balance will be 
handled by undersigned on easy 
terms, 


Address “G 100” care 
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Fix Your Credit Loss 


in Advance 


You can state pretty accurately every 
item in your over-head expense but one 
—your credit loss. That you can only 
guess at. And how often you miss the 
mark, you, only, know! Because of pres- 
ent conditions, your credit loss is more of 
a problem than ever. 

If the year’s total covered credit losses 
exceed a certain previously agreed upon 
percentage of your gross sales, we repay 
the excess. 

Thus your credit loss for twelve months 
is determined in advance and nothing can 
increase it. 

The cost of Credit Insurance is small 
compared to the security afforded, 


) Over $9,500,000 paid to our 
policyholders 
The American Credit-Indemnity Co. 
OF NEW YORK 


{141 Marquette Bidg. 80 Maiden D2 
Chicago, tll. New York, N 











511 Leeust St. 
St. Louis, Mo. 


























ROBERT W. HUNT & GO. 


INSPECTING ENGINEERS 
Independent Unprejudiced Inspection of 
LUMBER: PILING - TIES 
TREATED MATERIALS 


New and Used Rail and Equipment 





NEW ORLEANS, LA. JACKSONVILLE, FLA. 
Hibernia Bank Bldg. Bisbee, Bldg. 


Gen’l Office—2200 Insurance Exch., CHICAGO 











GILBERT NELSON & CO. 
Public Accountants 


600-601 LUMBER EXCHANGE BUILDING 


CHICAGO 


TELEPHONE RANDOLPH 7777 








LUNHAM & MOORE 


OCEAN FREIGHT BROKERS 
Forwarding Agents. Marine Insurance 
New York, Produce Ex.,3 Great St., Helena, London, Eng. 
Unexcelled facilities for negotiating ocean freight 
contracts and effecting quickest dispatch from sea- 


board. _We handle all classes of ee and haver 
Special Department handling Export L: Shipments. 











Well Built, Substantial Trailers 


The accompanying illustration shows one of the 
truck and trailer outfits operated by the Lakeside 
Lumber & Manufacturing Co., of Chicago. The 
load, as may readily be seen, is a sizable one and yet 
the equipment transporting it is not expensive ; that 
is, the trailer part of the equipment. This trailer 
is one of the surplus vehicles which the army 
offered for sale among other surplus property. This 
particular trailer is of the 2-wheel type, strongly 
built and of a kind very well suited to use by 
lumbermen. A quantity of these trailers was pur- 
chased by the Greer Automobile Co., 2025 South 
Wabash Avenue, Chicago, which is making a spe- 
cialty of supplying them to lumbermen, among 
the earlier customers being the Lakeside Lumber 
& Manufacturing Co. This trailer as it came was 
not equipped with bunks but two were put on at 
the direction of the company and by means of very 
good stake pockets, which hold substantial hard- 
wood stakes, the load is kept on the trailer very 
easily. These trailers cost the Government $525, 


that the success or failure of truck service depen: 
almost entirely on the industry and mechani 
knowledge of the driver. His value must not |» 
measured in hours or service, but in skill of oper; 
tion. He must know how to adjust the truck ai 
to replace worn and broken parts. Not only mu: 
he know how, but he must be willing to get down 
in the dirt and grease to do it. The truck driv: 
who thinks all he has to do is to handle the stee 
ing wheel is a liability. If your driver is not ab! 
and willing to use both head and hands, get rid of 
him and get a good man, always paying a good ma 
a good price. The expense of garage experts i 
large ; the loss in time is larger.” 


Operates Long Wheel Base Machine 


There continues to be more or less discussio 
among lumbermen regarding the proper length o 
the wheel base for motor trucks. The Smith 
Lumber Co. (Ine.), Rutland, Vt., very strong], 
favors a long wheel base truck. The company i 
operating a 214-ton Packard with a wheel bas: 
sufliciently long to give a loading space of fourteen 




















A Government trailer purchased by the Lakeside Lumber & Manufacturing Co., Chicago 


but may be purchased for less than a fourth of 
that price now. Equipped with solid Goodyear 
tires they are sturdy enough to take and handle a 
100 percent overload. 


Why Motor Trucks Help 


G. P. Texter, of the Texter Lumber Co., Wilkins- 
burg, Pa., in writing of the advantages of truck 
operation covers the subject in a brief and yet 
thoroly comprehensive manner. Mr. Texter said 
“We find motor trucks most beneficial in our busi- 
ness. 

“Trucks enable us to make prompt deliveries, 
thereby satisfying our customers, which means 
much to the business, They also enable us to 
handle a greater volume of business with the same 
amount of help because of the short time required 
in making deliveries.” 


The Need for Good Drivers 


Lumbermen who operate trucks very often over- 
look the securing of careful and dependable drivers. 
The driver must know not only the truck and 
know how to detect minor breaks and attend to 
them promptly, but must also be courteous, reliable 
and pleasant when in contact with customers. A 
retail lumber company may have the best sales 
and service departments in the world and yet fail 
to make the progress it should, if the delivery 
men are discourteous when delivering materials and 
make enemies for the company. 

Some lumbermen believe that all repairs should 
be made by an expert repair man, and employ one 
to take charge of the trucks and to see that they 
are kept in first class condition ; others send their 
trucks to a garage as soon as a break, even if it is 
only of a minor character, is noted; while still 
others try to employ drivers who have enough 
mechanical skill and knowledge to enable them to 
make repairs of a simple nature where these repairs 
do not require a lot of machine shop work. The 
Bourbon Lumber Co., of Paris, Ky., may be put 
in the last class. M. Peale Collier, secretary-treas- 
urer of the company, in speaking of the driver prob- 
lem as well as the company’s operation of motor 
trucks, said: 

“We have been using two trucks for about three 

years. For our light delivery truck, we have a 
i ton machine; while for our heavy delivery truck 
we have a 21%- -ton Gramm-Bernstein. We believe 


feet in the rear of the cab. Regarding this truck, 
W. E. Smith, of the company, said: 

“We have had trucks with a shorter loading space 
than this, but found them impractical for carrying 
lumber. We find this truck very beneficial to us in 
the summer and fall months when the roads are in 
good shape. We do not try to use it in the winter 
time on snow. The truck proves a great aid for 

uick and long hauls and, of course, on long hauls 
dgures out much cheaper’ than horses. On shorter 
hauls of a mile or less our horses do the work 
cheaper.” 

The company charges for deliveries outside the 
city limits, which means that on practically al! 
hauls of over two miles a charge is made. At one 
time an attempt was made to charge for goods 
delivered in Rutland, but the company found it diffi 
cult to collect such charges and, furthermore, found 
that they created ill feeling. Consequently the 
charges were abandoned. It is not experiencing any 
trouble, however, in collecting for deliveries outside 
of the city limits. 


Rejuvenating Dry Cells 
. Can you tell us how to recharge dry cell bat- 
teries?—N. H. Z. 


ANSWER—Dry cells can not be renewed in the 
sense that storage batteries can be recharged. 
When a dry cell becomes exhausted it is possible 
to recuperate it so as to get a few additiona! 
miles out of it. To accomplish this, punch a few 
holes in the zinc retainer and dip into water. Re 
juvenating dry cells invariably consists in increas 
ing the moisture of the cell. 


Piston Plates Again 


What advantage, if any, is gained by placing a 
plate on the piston head of each cylinder to obtain 
higher compression? Will it cause execessive vibra 
tion in the engine?—W. A. 

ANSWER—In many cases plates have been 
fastened to the tops of piston heads in order to 
produce increased compression and to give greater 
speed and power, but this construction is not ad 
visable as the results obtained are not worth the 
expenditure in time and money. As to whether 
excessive vibration is developed when the expedient 
is adopted, it all depends on the weight and thick 
ness of the plates. 
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In the Building Realm 


HOMES THAT PAY FOR THEMSELVES 


A plan whereby a home may be made to pay 
for itself is set forth in a beautiful booklet 
just issued by the Southern Pine Association, 
Yew Orleans, La., under the suggestive title 
‘‘Real Homes That Buy Themselves.’’ The 
ooklet is profusely illustrated with cuts of 
nost attractive homes. The central feature of 
these houses is that one may have a ‘‘real 
home’’ and at the same time be largely assisted 
in paying for it by having an unobtrusive annex 
which may be rented out, and which has been 
so eleverly designed as to insure the utmost 
privacy for those who live in the ‘‘real home’’ 
ind for those who live in the apartment attached 
thereto. In addition some plans are shown 
for larger buildings, for the benefit of larger 
investors. 

Floor plans for each house shown are incor- 
porated in the booklet, which is the third 
‘shot’? in the Southern Pine’s campaign for 
stimulating home building, the first being 
‘Homes for Workmen,’’ compiled by King H. 
Pullen, manager of the trade extension depart- 
ment of the association. The author of the 
booklet just issued is R. H. Leavell, originator 
of the system for dealing with the present day 
housing problem described in its pages. 


OPTIMISTIC ABOUT 1922 BUSINESS 

INDIANAPOLIS, IND., Dee. 13.—It was the 
general opinion of all lumber dealers present 
at a dinner and get-together meeting arranged 
by J. M. Farrell, H. R. Whitmer and C. F. 
Pieree, of the Goshen Sash & Door Co., Goshen, 
Ind., that the building prospects for next year 
were exceedingly bright. A number of lumber 
dealers from South Bend and Mishawaka were 
present. 


WOULD REVISE BUILDING CODE 


EVANSVILLE, IND., Dec. 12.—Edward C. Kerth, 
city building inspector of Evansville, has sub- 
mitted recommendations for a new building code 
to Mayor Benjamin Bosse. Mr. Kerth’s idea 
is to make Evansville a Class 3 instead of Class 
5 eity. His recommendations follow: 

Make more rigid certain classes of building in 
the fire limit; extend fire limits; incorporate all 
new features of State legislation pertaining to 
inspection; inspection of electrical work under 
city supervision; elimination of vaults and ob- 
servance of legislation on modern plumbing; give 
the department of buildings more power with refer- 
ence to control of hazards; provide for regulation 
in storage -of fluids, and regulation of occupancy on 
storage in any class of buildings. 


PREDICTS RECORD BREAKING MONTH 


MEMPHIS, TENN., Dec. 13.—December prom- 
ises to be the banner month of the year in the 
building line, according to Dan Newton, build- 
ing commissioner, who today said: 

During the first eight days of the month 100 
more permits were issued than during the whole 
of December, 1920. Enterprises which have ex- 
isted merely on paper are now being actually 
launched and it would not be at all surprising if 
the total for this month proved a record-breaker. 


NEBRASKA INVESTIGATES BUILDING 


Omana, Nes., Dec. 13.—The causes of eco- 
nomie conditions in Nebraska are being investi- 
gated at a hearing at Lincoln before the State 
board of code secretaries. Lumbermen testi- 
fied along with other building material men in 
that part of the hearing which sought to dis- 
close something regarding building activities. 

L. H. Pauley, Lincoln lumberman with a 
string of yards in Nebraska, occupied the stand 
for some time. He said lumbermen figured a 
profit of 3314 percent on sales, but owing to 
stiff competition and anxiety to liquidate on the 
part of some, much material was being sold at 
cost or below. Dimension material he men- 
tioned as an example, and said that while its 
cost averaged $30 its selling price was $30 to 
$40, depending upon how badly the dealer 
wanted to move it. Shingles costing $4.34 are 
sold at $5 and $6. Lap siding costing $40 
to $50 a thousand, he said, is sold at $60 to 
$65. He testified that oak flooring is holding 


up better and that the best grades, costing 
$53, are selling for $70. He said his company 
had been able to maintain its standard of mak- 
ing 3314 percent on inside and outside finish. 

J. H. Johnson, manager of the Western Brick 
& Supply Co., Lincoln, testified that brick, sand, 
plaster and cement are 25 percent below the peak 
and 60 percent above the level of prewar prices. 

Millwork is 40 percent below the peak and 10 
to 15 percent above prewar prices, Charles H. 
Olsen, contractor, testified. 


SOUTH TEXAS IS PROSPEROUS 


BEAUMONT, TExAs, Dec. 12.—South Texas 
is the most prosperous section in the South, 


in the opinion of C. S. Lambie, head of the C. S.° 


Lambie Construction Co., Denver, who has 
the contract for constructing the new 11-story 
hotel in Beaumont. ‘‘ Things are in better con- 
dition here, in San Antonio, Austin and other 
cites in Texas than they have been for a long 
time,’’ Mr. Lambie said. ‘‘There is an opti- 
mistic feeling and it can be plainly seen that 
things are going ahead. 

‘*Over in Austin they have raised $500,000 
for a new hotel,’’ he continued, ‘‘and expect 
to raise the total cost, $750,000, without borrow- 
ing a cent. Ten or twelve business men of the 
city have promised to subscribe $20,000 each. 
This spirit of optimism prevails, indicating that 
good times are ahead.’’ 

Mr. Lambie also brought the information that 
$205,000 is being raised for an addition to the 
Amarillo hotel. He has just closed a contract for 
a $500,000 apartment house in San Antonio. He 
said that a $1,000,000 apartment house would 
be constructed soon at Albuquerque, N. M. 


TO MODIFY BUILDING CODE 


St. Louis, Mo., Dee. 12.—A committee has 
been appointed composed of representatives 
from the real estate exchange, architects’, engi- 
neers’ and master builders’ associations for the 
purpose of modifying the present building code 
of St. Louis to permit less expensive construc- 
tion in certain classes of buildings. 

The lumber industry naturally is much inter- 
ested in this development and a committee com- 
posed of J. A. Reheis, of the St. Louis Lumber 
Co.; Julius Seidel, of the Julius Seidel Lumber 
Co.; A. Boeckler, of the Boeckler Lumber Co.; 
R. E. Gruner, of the Philip Gruner & Bros. 
Lumber Co., and M. C. Meacham, of the Good- 
fellow Lumber Co., has been appointed by the 
St. Louis Lumber Trade Exchange for the pur- 
pose of formulating and presenting suggestions 
having to do with the use of lumber in con- 
struction. When this whole subject was dis- 
cussed a few years ago, the National Lumber 
Manufacturers’ Association was in close touch 
with developments and the committee referred 
to above has asked the St. Louis Lumber Trade 
Exchange to secure the codperation of the Na- 
tional and the services of its building code 
bureau, which have promptly been offered by 
the National association. 


INDUSTRIAL RELATIONS DISCUSSED 


OsHKOSH, Wis., Dec. 14.—The monthly meet- 
ing of the Fox River Valley Industrial Rela- 
tions Association was held at the Athearn 
hotel, last evening. Jay Davis, efficiency ex- 
pert of the Paine Lumber Co., was the principal 
speaker. His subject was ‘‘Relation of Em- 
ployment Managers’ Movement to the Effi- 
ciency Movement.’’ Mr. Davis’s address fol- 
lowed a banquet at which representatives of the 
principal woodworking and other factories of 
the Fox river valley were present, There was 
a round table discussion at which a number 
of important matters relating to industrial con- 
ditions in this vicinity were taken up. 


In SPANISH AMERICAN COUNTRIES lignum 
vitae is known as guaiacum, and the Mexican 
speaks of it as ‘‘guaiacon’’ with the accent on 
**con,?? 








Added Proof of 
Pyro-Non’s Value 
In Checking Fire 


Ww. Va- 
ntown, a 
aa 20, 1921- 


Non Paint Compan» 


The Pyro York, N- Y. 


New 
our purchase 
ten gallons a 


where W' h 
the paint $ 
itself. 


We know the average millman 
is inclined to be a bit skeptical 
about the value of a fire retardent 
paint. 

That’s why we are presenting 
in our advertising definite proof 
in the form of letters from actual 
users—whose names will be gladly 
sent you, if you desire—to show 
that 


DYRo-Nol 
FIRE RETARDENT PAINT 


is of real, honest-to-goodness value in 


‘ preventing fire around wooden build- 


ings. 

If anyone is qualified to testify as to 
Pyro-Non’s value in preventing fire 
losses, surely that man is the user who 
has had a fire. 

And you will notice that the Morgan- 
town, W. Va., firm which wrote the 
above letter to us “found the paint gave 
a very good account of itself.” 

In fact this firm was so well satisfied 
with the results of “Pyro-Non” that it 
reordered immediately. 


Let us tell you how cheaply you can 
make your sawmill fire retardent with 
“Pyro-Non.” 


Pyro-Non Paint Co. 


Incorporated 
505 Driggs Avenue, BROOKLYN, NEW YORK 


REPRESENTATIVES 


Woodward-Wight Co., Ltd., + - New Orleans, La. 
Edgewater Lumber & Supply Co., - Cleveland, Ohio 
Pyro-Non Paint Co., Inc., 208 North Wells St., Chicago, II. 
K.M. Supply Company, 123 West 8th. St., Kansas City, Mo. 
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We're Always 
On the Job 


when it comes to promptly 
supplying high quality 


Oak and Gum 


Send us your inquiries 
for 


Yard Stock 


AND 


Timber Cutting 


Quality First—Service Always. 


H. G. Bohlssen 
Band Mill Mfg. Co. 


and Office: 
Ewing, (Angelina Co.) Texas 


Telegraph and Telephone, Lufkin, Texas. 








Page & Jones, Mobile, Ala., U.S.A. 


Cable Address, ‘“‘“PAJONES, Mobile” 
All leading Codes used 





Ship Brokers & Steamship Agents 








MICHIGAN 











REMEMBER 
Mershon, Eddy, Parker Company 


SAGINAW, MICHIGAN 
Specialize in Mixed Cars of WHITE PINE and 
BASSW D Lumber, Siding, Ceiling, Flooring, 
Sash, Doors, Blinds, Window Frames, Mouldings 
and Box Shooks from SAGINAW. 


Western White Pine and Idaho White 
Pine for direct shipment from Idaho. 

















17 
ROK EM 7 


. 2 Com. & Better 50M 8-4 No. 1 Com. & Better 

. 2 Common M 8-4 No. 2 Com. & Better 

. 2Com. & Better 25 M 10-4 No. 1 Com. & Better 

. 1 Com. & Better 20 M 12-4 No. 1 Com. & Better 
Write for Quotations. 


— PLATEN - FOX Co. 
jain 


Office, Chicago Office, 
Iron Mountain, Mich. 1329 hate eetbiag, 17 





Michigan Hard Maple B2r° 


-_ (4-4 to 16-4 No. 1 Com. & Btr. Maple 
Can Ship 4.4, 5-4 & 6-4 No. 1 C. & B. Basswood 
Also Pine, Hemlock and Tamarack 


ABBOTT & WAGNER, Cadillac, Mich. 








GRAND RAPIDS MICHIGAN 


Where else can you get in the same car anything in Northern or 
Southern Hardwoods and choice of 114 varieties of 3-8 in. and 
13-16 in. Hardwood Flooring? The lumber can be kiln dried and 
worked too if desired. Send your inquiries to 


NICHOLS & COX LUMBER CO. 











GET WHAT YOU WANT 


By advertising in the Wanted and For Sale Department. 
Do it now. 











Japanese Market for American Lumber 


The forest area of Japan is estimated by the 
Japanese Government at 46,019,612 acres, of which 
17,606,729 acres are privately owned, 17,611,239 
acres are national forests, 3,192,637 acres are 
Crown forests, with the remainder classified as 
public shrine, temple forests etc., states a report 
on “The Japanese Market for American Lumber,” 
just published by the lumber division, bureau of 
foreign and domestic commerce. This report, 
which is written by Martin G. Scott, a member of 
the American commercial attaché’s office at Tokio, 
continues in part as follows: 


Nearly every part of Japan is partly covered by 
forests, embracing more than a hundred species of 
wood of economic value; but the principal lum- 
ber producing sections in order of importance are: 
The Hokkaido, producing principally pine, spruce 
and hardwoods, such as oak and ash; Akita Pre- 
fecture in the northern part of the main island, 
producing pine and larch; the Kiso district in the 
center of Honshu, from whence comes most of the 
white cedar (Cryptomeria): and the Shingu dis- 
trict, producing hemlock and fir. 

Lumber is secured from both private and na- 
tional forests, about one-third coming from the 
latter. The estimate of an annual production of 
12,000,000,000 board feet of lumber in Japan is 


.undoubtedly greatly exaggerated. The Govern- 


ment figures on production in 1919 were 5,968,- 
839,000 board feet, of which 4,926,640,000 feet 
were of coniferous woods and 1,042,199,000 feet 
were of broad leaved woods. 

Thus in 1919, the year of maximum production, 
allowing for some discrepancy in figures, the pro- 
duction did not amount to over 6,000,000,000 feet. 
The above figures do not include firewood or bam- 
boo. Since 1919, the output of Japanese forests 
has declined somewhat. 

The estimated consumption of timber at present 
is about 6,000,000,000 board feet. The Lumber 
Association estimates that present requirements are 
supplied about as follows: From the Hokkaido, 
840,000.000 feet; from Karafuto, 420,000,000 feet ; 
from Honshu, 4,320,000,000 feet; from Siberia, 
36,000,000 feet; from America, 168,000,000 feet. 
These figures do not include timber from the other 
islands, of which the quantity is small, or imports 
from Manchuria and China. Also imports from 
America are undoubtedly at present greatly in ex- 
eess of the figure above. It is probably safe to 
say, however, that 95 percent of Japan’s lumber 
requirements are supplied from home resources. 


Cost of Production—Export Lumber Trade 


Cost of production figures are hard to obtain, as 
they differ widely according to the section of 
country and nature of forest. While no definite 
figures are available, the large Japanese lumber 
operators state that they are operating on about 
a 10 percent margin over cost and can not possi- 
bly reduce their present prices. The cost of pro- 
duction is undoubtedly higher than in America. 
Japanese timber is nearly all hand sawed and is 
handled in a very expensive manner. The tools 
used are very primitive, the logs are cut consid- 
erably above ground, and the hewing involves a 
large amount of waste. Practically no logging 
railways are used in the timber belts, horses being 
employed exclusively. Present day wages of Jap- 
anese lumbermen average from $1.50 to $2.50 a 
day, as compared with prewar wages of $0.75 to 
$1.25. Cost of production figures must continue 
to increase, as the easily reached timber is be- 
coming scarce. However, freight rates from the 
Hokkaido are low at present, about $4 to $5.25 a 
thousand feet, as compared with about $17 during 
the war. 

Japan carries on a fairly large export lumber 
trade, chiefly with Asiatic countries (China, Prov- 
ince of Kwangtung, Straits Settlements, Dutch 
East Indies and British India), and also with 
Europe, the United States, South America and 
Australia. The export of lumber probably amounts 
to between 250,000,000 and 350,000,000 feet per 
annum, but the Japanese statistics are not very 
specific on this point. 

Uses of American Lumber 


Data in regard to the imports of lumber during 
1921 are not as yet obtainable, but it is certain that 
they far exceed those of previous years and will 
probably amount to at least 200,000,000 feet. 
Moreover, the: demand shows no signs of decreas- 
ing. The principal importation is of Douglas fir, 
which competes with Hokkaido pine in the building 
trade, where, except in cheap houses, it is _pre- 
ferred. For cement forms and like purposes Hok- 
kaido pine is found cheaper than Douglas fir. For 
piles, much depends on the size desired; if the 
length required is over 30 feet, Douglas fir will 
probably be used; if under that, Hokkaido pine. 

American cedar, both red and Port Orford, com- 
petes with Japanese cedar in the building trade, 
being used for panels, studding, interior woodwork 
and door stock. It has also been used to a limited 
extent in the manufacture of such articles as bath- 
tubs, buckets, dippers, chests and boxes. 

Prices for Japanese and American Lumber 

Japanese pine, similar to Douglas fir, will bring 
about $40 to $41.50 a thousand feet at present. 


Douglas fir is held slightly under that price. How- 
ever, at the same price American timber is pre- 





ferred, being considered of superior quality, and 

also because American timber is sawed, while Jap 

— is hewn, necessitating greater waste in cut 
ng. 

American western red cedar is about 20 percen: 
cheaper than Japanese cedar, but domestic ceda 
is preferred because it makes a better finish. Prob 
ably at a 10 percent difference in price the native 
cedar would be preferred. Port Orford cedar is 
quoted at present at about $82.50 c. i. f. Yoko 
hama. In general, Japanese white cedar run 
somewhat cheaper, prices having decreased con 
siderably, but the quality is not nearly as good 
However, it may be said that the difference be 
tween the prices of Japanese and American lumber 
is not so great as a short time ago. 


Increased Demand for Lumber in Japan 


The demand for lumber is undoubtedly increas 
ing, the principal reason being assigned to im 
proved standards of living. The purchasing power 
of the people is at present much greater than in 
prewar days, and they require not only newer and 
more extensive housing facilities, but are also able 
to purchase many more necessities and luxuries of 
life. Practically all such equipment as bathtubs 
buckets and basins in Japan are made of wood 
Young Japanese married couples are not content, 
as formerly, to live in the same house with their 
parents, but now require homes of their own. 
Other factors are, of course, the natural increase 
in population and the enlarged demands of indus 
try. The requirement of lumber for dwellings in 
Japan is large, not only from natural replacement 
causes and the necessity for expansion, but also 
because of the annual destruction by fire, earth- 
quake and typhoons, which runs into an exceed- 
ingly high figure. Unless Japan feels the indus- 
trial depression more keenly that at present, a 
continued increased demand for lumber may be 
expected. Fj 

With regard to municipal projects, many am- 
bitious schemes of doubtful fulfillment are an 
nounced, covering a long period of years. How- 
ever, some have actually been commenced and the 
sums to be expended will undoubtedly be large. 
The principal demand for lumber in these projects 
will be for the municipal dwelling schemes, for 
paving blocks, concrete forms etc. 

The Government is lending money at low inter- 
est rates to dwelling-house unions for the con- 
struction of homes in addition to the strictly mu- 
nicipal projects. With this assistance it is esti- 
mated about 30,000 houses will be constructed. 
However, it is probable that these houses will be 
constructed of the cheapest possible materials, 
which will mean Japanese pine and American west- 
ern red cedar. 

Possible Market for Creosoted Wood Blocks 


For paving blocks, the cheaper Japanese pines 
are in demand. Some Douglas fir has been used, 
but is said to have been too expensive. The cost 
of creosoted blocks, 4x4x6 inches, is given as 6 
cents, 4 cents for the block and 2 cents for the 
creosoting. The margin of profit is said to be very 
small, and the larger concerns are not competing 
for the work. Contracts are therefore being given 
out to a large number of small concerns, whose 
capacity is limited and whose efficiency is doubt- 
ful. The Tokyo municipal office is contemplating 
a test of a large number of blocks to determine 
their durability and other factors. If American 
creosoted blocks can be delivered in Japan at a 
price less than 12 sen (6 cents) it would seem 
that there is a chance for business in this line. 
The quantity of paving blocks required, if present 
plans do not miscarry, will be very large. 


Sizes Demanded by Japanese Market 


Douglas fir is imported mainly in 18 to 24 inch 
squares, known as Japanese squares, and 24 to 40 
feet in length. The market demand here is for 
timbers 13 feet in length and 12 to 24 inches 
square, but dealers say that the price for timber 
cut in this’ manner is excessively high, and they 
find it cheaper to import the heavy timber and cut 
it. Also the large timber is easier to load and 
unload from ships. There is a duty on lumber 
smaller than 65 millimeters (about 24% inches) in 
thickness of $3.61 per 1,000 feet board measure. 


Complain of American Manufacture 


Japanese dealers state that they have no aver- 
sion to importing American clear lumber, but that 
it is all a matter of price. They find that they 
can work up their lumber at home cheaper and 
more satisfactorily. They complain of the manner 
of American sawing, claiming that it is not exact, 
that there is a large percentage of miscuts, and 
that sometimes there is a considerable variation in 
the dimensions. Also, they say the surfaces are 
rough and usually have to be done over, adding to 
the expense. It should be borne in mind that a 
Japanese house requires exactitude more than a 
foreign dwelling, as it more nearly resembles 4 
form of cabinet work than building construction as 
practiced in the United States. However, some 
dealers stat® that they are considering the proposi- 
tion and will buy clear lumber if it can be shown 
that it is to their advantage to do so. 


Demand for American Lumber Will Increase 

In considering the future demands for Amer- 
ican lumber in Japan it is fairly safe to assume 
that demands for lumber in this market will in- 
crease because of improvement in living conditions, 





comoceecas 


= Poe 


DreCEMBER 17, 1921 


AMERICAN LUMBERMAN 65 





nutural increase in population, enlarged industrial 
desands, and municipal projects. It is also safe 
tu assume that costs of production in Japan will 
sontinue to increase, as accessible timber areas 
being diminished and logging operations have 
be extended to areas farther from regions offer- 
adequate facilities for water transportation. 
iswever, there is as yet no scarcity of native 
ber, large areas being still uncut and reforesta- 
n proceeding steadily. It seems to be merely 
a juestion of whether it is cheaper to import lum- 
ber or to exploit the native resources, which in 
some cases would necessitate the installation of 
it railways or other expensive means of trans- 
‘tation. At the present rate of demand and con- 
sidering the extensive reforestation program of 
private and official institutions, there is little like- 
hood that the timber resources of Japan will ever 
become exhausted. 


Other Sources of Supply 

Next to America, Japan’s principal sources of 
sipply—in fact, practically its only ones for such 
cimbers as pine and cedar—are Manchuria and 
Siberia. Manchuria exports principally pine and 
walnut to Japan. The Manchurian pine competes 
with Douglas fir. At present importations are 
small owing to the fact that American supplies 
are much cheaper. Cost of production in Man- 
churia is high, owing mainly to the fact that rail- 
way transportation is necessary and to crude and 
wasteful methods of cutting and handling. It is 
tardly probable that Manchuria will ever be a 
source of large lumber supply for Japan. 

With Siberia the situation is different, as there 
are large areas of timber in the Maritime Province 
accessible to water transportation. Siberian pine 
costs slightly more than Hokkaido pine, which it 
resembles. So far the methods used in logging 
and lumbering have been very inefficient and expen- 
sive, resulting in high prices. Altho Siberian tim- 
ber now can be imported cheaper than Douglas fir, 
at present. prices it will probably not seriously 
compete with the latter, as it is not considered on 
a par with Douglas fir, and is mainly used in cheap 
construction work. Operations in the Siberian 
lumber regions began in 1919, and importations 
into Japan in 1920 amounted to some $750,000. 
This year, it is estimated, over 36,000,000 board 
feet will be imported. However, there is no ques- 
tion but that Japanese interests are planning to ex- 
ploit the Siberian forests on a much larger scale 
in the future, and the success of their endeavors 
will certainly have its effect on imports of lumber 
from America, 

Low Prices Explain Present Heavy Demand 

It is hard to say whether American lumber can 
be imported at a greatly increased price. Local 
dealers say it can not. There is no doubt that the 
main reason for the present large importation of 
American lumber is the low cost of this material 
delivered in Japan, which enables the American 
exporters to compete successfully with native sup- 
plies of Japanese lumber, A large number of 
Japanese lumber camps are now idle, but at in- 
‘reased prices they may be expected to resume 
operations. Furthermore, a material increase in 
prices of American lumber would also encourage 
the Japanese logging companies to push farther 
ack inte the interior fer timber. 


ere 


Valencia Lumber Market Improving 


“As soon as the present crisis is over,” declared 
the president of the Valencia (Spain) Lumber Im- 
orters’ Association in a recent interview with 
Consul Henry C. A. Damm, at Valencia, reported 
to the Department of Commerce, “the imports of 
American lumber will undoubtedly assume their 
former proportions.’”” Consul Damm. states that 
after several years of stagnation the imports of 
\merican lumber have shown visible signs of im- 
provement and several shipments of southern pine 
nave recently arrived at Valencia direct from the 
\nited States. 

The Valencia district is the only region in Spain 
where the imports of American lumber exceed 
those of lumber from other countries. American 
lumber, such as southern pine, white oak, and red 
tum, have for years been well known and firmly 
stablished in that market. The city of Valencia, 
vith a population of 300,000, is the center of 
mportant industrial activities, such as canneries, 
fruit and vegetable packing plants, and chemical 
ind furniture factories, using millions of feet of 
American lumber during normal times. The city 
S surrounded by a rich agricultural district famous 
for wine and for vegetable and fruit growing. The 
fruit and vegetable packing plants in Valencia 
lone consume annually from 9,000,000 to 14,000,- 
000 boxes for the products destined for export, and 
2,500,000 feet of staves are imported annually by 
the wineries. 

Timbers 6 by 9 inches up to 16 by 18 inches, 
lengths up to 45 feet, are usually called for (13% 
and 15% English feet correspond to 14 and 16 
Spanish feet, and 24 English inches correspond 
to 2% Spanish inches, hence these odd lengths). 
White oak and red gum are usually imported in 
l-inch No. 1 common boards, with small quantities 
of %, %, 1% and 1% inches. Valencia imports 
annually from 26,000,000 to 36,000,000 feet of 
lumber, of which about 75 percent is southern pine 
used for heavy construction work, boat building 
ete. The annual imports of American white oak 
and red gum amount to from 2,000,000 to 4,000,- 


000 feet. These species are chiefly consumed by 
the furniture factories, for cabinet work, interior 
trim and general carpentry work. Valencia is the 
principal market for red gum in Spain. Pine and 
spruce from Scandinavia, Finland, Russia, Austria 
and Rumania, as well as beech and oak from Aus- 
tria, were imported in considerable quantities be- 
fore the war. 

Of softwoods, Valencia takes mostly planks, 
chiefly 3x9 inches, tho 4x9, 3x11 and 4x11 inches 
are also called for in lengths of 13% and 15% 
feet. Some limited quantities of 2x5, 24 x6 and 
2%x7 inches, in lengths of 12 and 24 feet, are also 
in demand. 

Normally Valencia, which has a safe harbor for 
vessels drawing up to 25 feet, imports most of its 
lumber direct. The importers generally purchase 
their stocks of American lumber from agents lo- 
cated at Barcelona. These agents often bunch 
orders for several importers, thereby making up a 
cargo, or in cases where direct steamship lines 
connect these ports with American ports parcel 
shipments are made. These agents may either act 
as direct representatives of American concerns or 
may be subagents for British brokers, handling the 
European sales for American exporters. The Span- 
ish agents are frequently called upon to grant 
eredit to the importers which the American ex- 
porters usually are unwilling to do and conse- 
quently the selling thru agents is favored by 
most exporters. In some instances the Valencia 
importers may deal direct with American exporters. 

Valencia has several direct steamship connec- 
tions with American Atlantic coast ports and is 
also directly connected with Gulf and Pacific coast 
ports, thereby permitting the shipping of parcel 
lots. 


Labor Troubles Hamper Shipments 


PENSACOLA, FLA., Dec. 12.—Work in Pensacola 
harbor has held up for the greater part of the last 
week on account of a strike of the longshoremen, 
who refused to accept a cut in wages from 85 to 
55 cents an hour. No work was done from Mon- 
day until Friday, when two ships with part cargoes 
were cleared. Tentative arrangements were made 
to load the ships which are now in port, and it is 
announced that the decreased wage scale will not 
become effective in Pensacola harbor until January. 
There are a number of cargoes to move early in the 
year, it is asserted by exporters, and they are 
looking forward in the hope that labor difficulties 
will not work to the disadvantage of the port. 

The movement of hardwoods gives promise of 
picking up very quickly, and quite a number of 
really nice parcels have been sent to foreign ports. 
Indications are that this trade will be quite lively 
next year. Clearances reported last week were 
as follows: 


American steamship Wildwood, for London, with 
800,071 feet pitch pine lumber. 99,563 feet pitch pine 
sawn timber, 15,425 feet oak lumber, 15,263 feet 
gum lumber, 500 barrels of rosin and 2,000 casks 
of turpentine; for Hull, with 300 barrels of rosin 
and 26,097 feet lumber. American steamship 
Bayou Chico, for Havre, with 93,579 feet pitch 
pine lumber; for Antwerp, with 1,221,227 feet 
pitch pine lumber, 93,813 feet sawn timber, 150 
barrels turpentine, and 45 barrels of rosin. Amer- 
ican steamship Afoundria, for Hamburg, with 300 
barrels rosin; for Bremen, with 500 barrels rosin 
and 92,880 feet pitch pine lumber. 


October Exports from British Columbia 

Vancouver, B. C., Nov. 12.—Exports of timber 
products from Vancouver in October were : 

Five hundred thousand and nine feet Douglas fir 
lumber and timber to Kobe per steamship West 
Himrod; 51,023 bundles shingles to New York, 
per steamship Florence Luckenbach; 157 bundles 
cottonwood, ten crates doors, eighty bundles lath, 
470.915 feet lumber to Sydney per steamship 
Waiotapu; 1,525 bales pulp, eighty cords cedar 
eants, 388,450 feet fir lumber, flooring, cedar 
flitches, logs and squares to Yokohama and Kobe 
per steamship Delagoa Maru ; 49,422 feet cedar logs 
to Japan per steamship T’oyvooka Maru ; 282 bundles 
cottonwood, fifty-nine crates fir doors, 51,028 feet 
fir lumber to Sydney per steamship Makura; 
twenty-six bundles shingles, 523 bundles lath, 
thirty-two cases veneer panels, 14,405 bundles box 
shook, 2,241,419 feet fir lumber and pickets to 
Australia per steamship Canadian Scottish ; 14,985 
feet spruce lumber to Hong Kong per steamship 
Empress of Asia; 51,970 bundles shingles to New 
York per steamship Alaskan; 5,824 bales wood 
pulp, 41,712 feet cedar logs, 120,829 feet fir lumber 
to Yokohama per steamship Hawai Maru; 644,- 
715 feet fir and cedar lumber, 1,690,222 feet rail- 
way ties and crossing to China per steamship 
Canadian Winner; 508,174 feet lumber to Japan 
per steamship Tomiura Maru; 4,035 bundles 
shingles to San Pedro per steamship Canadian 
Farmer; 18,667 bundles shingles to Mobile, Ala., 
per steamship Hattie Luckenbach; 50,665 _ feet 
lumber to Japan per NS. F. Tolmie; 194,700 pieces 
lath to Wilmington, Del., per steamship Thomas 
Crowley ; 915,572 feet Douglas fir lumber to Wil- 
mington, Del., per steamship T'homas Crowley; 57,- 
127 feet fir lumber and cedar poles to United King- 
dom per steamship Spectator ; 169 cords cedar bolts, 
105 lineal feet cedar logs and poles to Yokohama 











Trained Men 


In Demand 


Put your spare time to work 
these dark evenings and 
TRAIN yourself for the big- 
ger positions inthe retail lum- 
ber industry. The demand 
of today is for TRAINED 
MEN. Therefore, study the 


Retail Lumbermen’s 
Training Course 


and better your prospects by a care- 
ful study of our 16 specialized papers. 
It gives you everything from A to Z 
that is required of a Lumber Agent. 
Hundreds of Canadian and Ameri- 
can dealers are right now studyirg 


this Training Course. 
$15 


Write for Prospectus, 


Western Retail Lumbermen’s 


406-409 Scott Block, Association, 
WINNIPEG, CANADA _| 


The Whole Course 
—16 Instruction 
Papers—for- - - 

















More Than a Book 


Continuous Information 


Red Book 


46 Years of Successful Reporting and 
Collecting Lumber Accounts. 


Write and let us show you. 


Lumbermen’s Credit Association 
CHICAGO Established 1876 NEW YORK 

















Peerless Patent 
Book Form Cards 


assure you of proper card representation. Many 
of America’s largest card users use Wiggins 
cards exclusively because they realize that the 
proper card serves the 
dual purpose of an- 
nouncing their salesmen 
while adding 
prestige to the 
house. Ask for 
tab of speci- 
mens and ob- 
serve their 
smooth edges 
and excellence 
of engraving. 


WIGGINS 


TOTEEL COMPANY 


s 
PITTSBURGH. PA 
" FISHER BUILOINR 
CHICASO 


The John B. Wiggins Company 


Established 1857 
Engravers PlateMakers Die Embossers 
CHICAGO 


1108 South Wabash Avenue 
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FARLEY LOETSCHER 
MFG.C 


WHOLESALE 
e MANUFACTURERS 


WHITE PINE 
QUALITY MILLWORK 
OPEN SASH AND 
GLAZED WINDOWS 

~ PANEL DOORS 
SASH DOORS 
COLONIAL COLUMNS 
SCREEN DOORS 
GARAGE DOORS 
COMBINATION SCREEN 
AND STORM DOORS 
VENEERED DOORS 
STOCK COLONNADES 
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NO STOP 


to our business — now operating 
under Receivership. 


All purchases on cash basis. 


MILLS: Send Us Your Stock Lists. 
‘BUYERS: Send Us Your Enquiries. 


AMERICAN LUMBER & MFG. CO, 


PITTSBURGH, PA. 











IDAHO 
MINNESOTA 
CALIFORNIA & 
OREGON STOCKS 

LONG and SHORT LEAF 


a { Yellow Pine 


WM. SCHUETTE CO. 
Pittsburgh, Pa. New York, N. Y. 











West Penn Lumber Co. 


Wholesale Lumber 


WHITE PINE YELLOW PINE 
HEMLOCK HARDWOODS 





PITTSBURGH, PA. 
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UNION ARCADE BUILOING 








PITTSBURGH, PA. 











5% B.W. Cross Lumber Co. 
~<a 301 Oliver Building, 


any Gs Pittsburgh, - - Pa. 
White Pine,Yellow Pine, Hemlock & Fir 

















per steamship Vancouver Maru; 900,000 feet cedar 
logs to Anacortes, Wash., per steamship Vulcan; 
3,082 bales wood pulp, 82,255 feet cedar logs and 
fir lumber to Yokohama and Kobe per —- 
Toyooka Maru; 838,292 feet fir and hemloc 
lumber to Manila per steamship Melville Dollar; 
940 bundles shingles, 394 bundles . cottonwood, 
115,405 feet lumber to Sydney_per_ steamship 
Waihora; 35,021 feet lumber to United Kingdom 
per steamship Cardiganshire. 


Week’s Shipments from Mobile 


MOBILE, ALA., Dec, 12.—The largest single ship- 
ment of. Pacific coast shingles received at Mobile 
in several months came in this week on the Amer- 
ican steamer Frederick Luckenbach. It consisted 
of 531,000 cedar shingles shipped from Vancouver, 
B. C. Lumber and timber shipments thru this port 
during the week were: To Liverpool, England, 
265,000 feet of sawn pitch pine timber; to Ham- 
burg, Germany, 145,000 feet of pitch pine lumber, 
76,000 feet of poplar logs, 21,000 feet of hickory 
logs and 1,050 barrels of rosin; to Montevideo, 
Uruguay, 20,301 feet of southern pine lumber and 
18,554 feet of pitch pine lumber; to Buenos Aires, 
Argentina, hoops ete., for 5,000 barrels, 1,000 bar- 
rels of rosin, and 380,848 feet of pitch pine lum- 
ber; to Antilla, Cuba, 28,921 feet of southern pine 
lumber ; to Cienfuegos, Cuba, 98,000 feet of south- 
ern pine lumber; to Oakland, Calif., 48,865 feet of 
hardwood lumber; to San Francisco, Calif., 169,- 
440 pounds of rosin. 


The West Coast Export Situation 


San Francisco, Dec. 10.—The export demand 
has loaded up the Douglas fir mills of the Pacific 
coast with orders for Japan and China until the 
operators are somewhat worried about the log sup- 
ply. Japanese squares are in good demand. Red 
cedar logs have gone to Japan in such quantities 
that shingle manufacturers in the North are short. 
Australia is taking lumber for replenishing stocks, 
but there is no speculative buying. The outlook 
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for 1922 is encouraging. The Douglas Fir Exploit: 
tion & Export Co. is pretty well supplied wi: 
orders and is cautious about accepting business f:; 
early delivery. The week’s sales amounted 
8,300,000 feet of Douglas fir, the greater portico, 
going to Japan. There were parcel shipments {; 
Australia and Cuba and a cargo of 750,000 fe 
for the west coast of South America. 

The Redwood Export Co., this city, has bee: 
taking parcel orders for Australia, but redwoc 
business is comparatively light at present. Vesse 
are being loaded on Humboldt Bay for Australia. 


Review of Ocean Freight Situation 


The full cargo steamer market was quiet thruoi 
the week, and there was no appreciable improv: 
ment in the general demand for tonnage, say Lu: 
ham & Moore, New York ocean freight brokers, i 
their bulletin for Dec. 10. There are a few trans 
atlantic grain and sugar freights, and a limite 
inquiry from West India and South Americ 
shippers for tonnage for coal, lumber and sugai 
In all other trades orders continue scarce. Rat« 
were steady to firm in all trades, with only « 
limited amount of vessels offering at the terms 
named by charters. 

In the sailing vessel market there was a notice 
able improvement, particularly in the coasting and 
nearby foreign trades. Freights offered more freely 
for lumber, coal and other cargo coastwise and for 
lumber and coal to West India ports. In all long 
voyage, transatlantic and South American trades 
the demand continued light. Rates were firmer i: 
the coasting trades, and tonnage offered less freely 
than during the recent past. 


TIMBER LAND SALES 


BIRMINGHAM, ALA., Dec. 13.—The C. L. Gray 
Lumber Co. has sold to C. H, Grayson two timbe1 
tracts of 460 acres in Jefferson County, and 6,836 
acres in Shelby County. Surtace rights only were 
obtained by Mr. Grayson. 











As is to be expected with the holidays and the 
annual shutdown for repairs and inventorying close 
at hand orders show some falling off. Millmen 
generally regard this condition as only temporary 
and are looking for-good business after the turn 
of the year. 

Sash and door factories at Merrill, Wis., are not- 
ing a light let-up in orders and very little figuring, 
due it is believed to the near approach of the in- 
ventory season. Confidence is, however, expressed 
in the increase in business right after the holidays 
owing to the fact that the great demand from 
jobbers indicates very strongly a similar demand 
from the retail trade in addition to the wish of 
jobbers to fill their warehouses. This demand has 
made necessary the increasing of sash and door 
factory payrolls fifty percent since early summer 
and no lessening in working schedule. The amount 
of knocked-down sash being ordered is considerably 
more than a year ago, retailers and jobbers evi- 
dently finding it convenient to have these on hand 
in order to make up various odd sizes. In the 
jobbing houses, the finished sash from knocked 
down rails, stiles and mullions are machine sanded 
before delivery but in the small retail yard they 
are frequently hand sanded and the difference be- 
tween knocked down and factory finished sash is 
scarcely noted by the buyer. 


Minneapolis and St. Paul (Minn.) manufacturers 
are getting well caught up with their orders and 
some will make the inventory shutdown earlier than 
usual, because of a lack of business in sight. They 
are not banking on as good a spring trade from 
country yards as usual, but city demand is good 
for the time of year and promises to hold up during 
the early months of next year. 


Interior finish sash and door plants and planing 
mills at Duluth, Minn., are unusually busy for the 
season in filling bills for the erection of moderate 
priced houses. Fair shipments are also being made 
over northwest points to cover new construction 
under way. Quotations on all materials are firm. 


The demand for millwork of all kinds including 
doors and sash is not as active as formerly in Co- 
lumbus and central Ohio. But this is to be ex- 
pected as the building season is coming to a close. 
There is still considerable figuring, and if weather 
conditions permit a fair amount of construction 
work will go forward during the winter months. 
Prices show a tendency to advance. Mills are 
cutting down their working forces, preparatory to 
going on the winter basis. 

Prices on millwork in the Kansas City (Mo.) 
territory continue to move gently upward, sales 
managers avoiding any abrupt changes but making 
a change of a few points almost every week. So far 


business has been very good for the winter season, 
and gives promise of continuing well into the new 
year. 

The Buffalo (N. Y.) door factories and planing 
mills have a good run of small orders on hand 
and some will be busy for weeks ahead. There is 
a notable increase this month in the percentage ol 
dwellings being erected, which the mill men take 
as a forerunner of greater activity to be displayed 
in this branch next year. 


Statements as to the condition of the sash and 
door trade of Baltimore, Md., are in the main 
favorable. Jobbers and manufacturers appear to 
be getting orders enough to keep them going, and 
while perhaps none of the plants are actually 
rushed, no indications of definite curtailment are to 
be noted and the range of prices is well sustained. 
All of the advances made of late are being realized. 
with quite a number of orders coming in from out 
of town and with every prospect that the present 
movement will be sufficient to carry the trade over 
the quiet period at the close of the year in good 
shape. 


San Francisco (Calif.) sash and millwork plants 
are fairly busy, with considerable new work in 
plan. Door factories in the Bay counties district 
are doing pretty well for this time of the year, 
with good prospects for 1922. Finished door 
factories connected with the white and sugar pine 
mills are operating steadily with one shift and 
prices are being well maintained. There is a fair 
demand for sash and door cut stock. 


TROUBLE AND LITIGATION 


STEUBENVILLE, OHIO, Dec. 13.—The Union Sav- 
ings Bank & Trust Co. has been appointed receiver 
for the Ohio holdings of the Frampton-Foster Lum- 
ber Co., of Pittsburgh, following action brought in 
common pleas court by William B, Foster, of Pitts- 
burgh. Mr. Foster claimed that he owns 1,334 
shares of the company and that it is indebted to 
him for $11,498. He claims that because of busi- 
ness depression many accounts are not collectable, 
and that the holdings of the company in Jefferson 
County amount to $10,000. 


Vancouver, B. C., Dec. 10.—The Pacific Great 
Eastern Railway has appealed from the supreme 
court judgment awarded to Hugh L. Macdonald. 
The award of $3,000 was granted as damages al- 
leged to have been sustained from fire which plain- 
tiff claimed originated on the railway right-of-way. 
The charge in this case was that the railway com- 
pany’s section men were burning rubbish and neg- 
lected to extinguish the fire which spread into the 
timber. The original claim was for $5,000. 
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A NEW FLOORING MACHINE 


\ flooring machine that is believed to be one of 
the foremost inventions of the century, both by its 
inventors and users, is now being manufactured by 
the P. B. Yates Machine Co. of Beloit, Wis. 


ithough originally intended for the flooring 
trade only, trunk slat, chair and other man- 
ufecturers have taken advantage of its superior 
fin shing ability and have found the results far 
above their expectations. Great success has been 
atisined in perfecting modern surfacing machines 
to the point where a_ highly 
satisfactory finish is obtainable 
at speeds believed impossible. 

Notwithstanding this  de- 
velopment and the high degree 
of success achieved, manu- 
faciurers of flooring have 
heretofore been unable to 
eliminate completely the faint 
knife marks of even the most 
successful cylindrical head. In 
the manufacture of hardwood 
flooring from woods of certain 
grades, it has been necessary 
to put the material thru an 
additional finishing process 
after it comes from the floor- 
ing machine. 

The seraper has been used for this purpose by 
many manufacturers, who were originally hopeful 
of solving their problems in this manner. The 
scraper removes planer marks by the application 
of great pressure, but closes the pores of the wood 
to the extent that oil, varnish etc., will not readily 
penetrate. After being stored for a time, the grain 
of scraped flooring sometimes “raises,” making 
it necessary to refinish. The sander has likewise 
been resorted to in many instances, and while a 
perfect finish has resulted the operation is slow 
and leaves grit in the wood fibers, which is objec- 
tionable from the standpoint of re-scraping with 
hand tools after being laid. 

‘That part of the new Yates Type A-7 disc head 
matcher, shown herewith, which differentiates it 
from all other woodworking machines, is a patented 
disc head which, revolving in a vertical plane, 
mills the face of the stock which feeds past on 
edges. Instead of surfacing the stock by successive 
gouges or slashes, the knives of the milling head 
sheir aeross the face of the board from edge to 
edge, thereby obliterating knife marks. This ma- 
chine is manufactured by the P. B, Yates Machine 
Co., Beloit, Wis. 


GETTING WALLBOARD PROFITS 


While there is considerable demand for wall- 
beard at all seasons, the sale of this commodity 
can be pressed with particularly good results in 
winter. Despite the fact that during cold weather 





“Ideal” board was used in making the fence, 
the boy and the sign in this unusually attrac- 
tive display window which sold a lot of records 
and which suggests a field for the sale of wall- 
board that is open to the average lumberman 


outdoor construction has to be much curtailed, 
iterior repairs or alterations can well be under- 
\ken, and wallboard is frequently needed for 
uch purposes. The use of wallboard for repairs 
that make homes more attractive by no means ex- 
hausts its sales possibilities. Lumber dealers, for 
example, have a wonderful opportunity to make 
small but steady sales of wallboard for display 
windows. One of the accompanying illustrations 
shows an unusually attractive window in which 
“Ideal” board, produced by the Roberds Manufac- 
turing Co., of Marion, Ind., was used with striking 
Success. The window advertised a popular record, 
“Patches,” and effected a great many sales. The 
tence, the boy and the sign were all executed with 


“Tdeal” board, and the excellence of the display 
makes clear how well it lends itself to such an 
advertising scheme. 

The Roberds Manufacturing Co. has been in busi- 
ness about ten years and is a pioneer wallboard 
manufacturer of the central States. For many 
years the company has been past the experimental 
stage in the manufacture of wallboard and has 
been producing a board that is very satisfactory 
to lumbermen and their customers. Located as 
the company is at Marion, Ind., it can give excep- 
tionally prompt service thruout the central States 


New Yates Type A-7 Disc Head Matcher 


and the giving of prompt service is a hobby of the 
officials. For the most part, orders for wallboard 
are shipped from the factory the same day they 
are received, but if such shipment is not possible 
they go forward within two or three days after 
receipt of the order. The advantage of this method 
of handling sales is particularly evident at times 
when the market is uncertain, for dealers then 
prefer not to load up, provided they can get prompt 
service which will enable them to carry on their 
usual volume of trade without a big investment. 

The quality of “Ideal’’ wallboard is backed by a 
rigid guaranty. The raw materials are secured 
from the best mills and the fibers making up the 
board are longer and in shape somewhat more ir- 
regular than those entering into most wallboards. 
In commenting upon this feature, ©. H. Ballard, 
sales manager, said: “This means that when they 
are compressed the board is probably the least bit 
pliable but at the same time more tough and 
durable. These qualities reduce breakage in han- 
dling, shipping and applying. The board is 
moisture proof and one side is finished gray and 
the other, tan. The tan surface is used in many 
eases without further decoration, especially for 
temporary construction or for garages, warerooms 
etc. If the customer prefers, the gray surface may 
be used as the finish color, as either surfaee takes 
any sort of decoration nicely, altho we recommend 
the tan as being slightly the better of the two. 
We feel that everyone will agree it is a funda- 
mental truth that wallboard is nearly always used 
as a money saving proposition, for it is less ex- 
pensive than lath and plaster. For this reason 
our policy is to produce a wallboard that will meet 
the requirements asked of any wallboard without 
adding unnecessary expense.” 


REFRIGERATORS FOR LUMBERMEN 


Just now the efforts of lumbermen generally are 
devoted to decreasing the cost of production and 
every department is being made to share in this 
decrease. Consequently, at logging camps where 
many men are fed, it is particularly pertinent to 
see that no. food is spoiled. Of course, in the 
North in winter time, meats and other foods of a 
similar nature may be stored frozen but during the 
rest of the year a refrigerator is a prime necessity, 
if nothing is to be wasted. Furthermore in view 
of the fact that 1922 promises to be a good year, 
and because log production this winter in the 
North will probably be scanty, it follows that dur- 
ing next spring and summer logging will be un- 
usually heavy and the requirements for refrigerator 
equipment will, therefore, be greater. In the 
South, and in parts of the West, refrigerator equip- 
ment is always necessary. Refrigerator equipment 
which has been particularly beneficial to lumber- 
men is that furnished by the Northey Manufactur- 
ing Co., Waterloo, Iowa. For logging camps, both 
permanent and semi-permanent type, it has equip- 
ment which will give excellent results, while for 
commissaries Northey equipment is generally 
recognized as being among the best. 
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THE Forest Service states that annually 
15,000,000 grazing animals, which enter the 
national forest ranges, produce 800,000,000 
pounds of meat. 











“Let MeTell You, 


says our star 
salesman, U.R. 
Moneysworth, 
“thething that 
counts with 
buyers today is 
values. If you 
want to attract 
buyers,” says he, 
“give em good 
values” — and 
that’s what we qh 


do on our 
Cypress, iza: Pine, 
Hardwoods 


A trial car is all we ask. Once you ex- 
perience the advantages of buying our 
lumber, you'll never buy anything else. 
Write us today for quotations. 


Try our Rotary Cut Veneers. 


Reynolds Bros. 
Lumber Co. 


Albany, 
Georgia. 














Dealers, Do You Know 


the sales advantages offered by our 


tty OAK 
FLOORING 


TEXTURED 
Well, it’s less brittle, easier to scrape, more 


open grained—taking filler better than ordi- 
nary flooring — assuring more attractive 
finish. L.C. L. or straight cars. 


We also manufacture Beech Flooring. 


MMinnville Mfg.Co. 


M<*Minnville.Tenn- 








Perfection Brand 


Oak 
Flooring 


never fails to satisfy the 
most exacting buyer. 
We put into it quali- 
ty that makes it a 
favorite with deal- 
ers and builders 
alike. We ship 
mixed cars oak 
flooring and 

oak lumber, 
quartered and 


Pine Bluff 
Arkansas 
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A Short 
Cut to 
Figuring 
Building 
Costs 


Lumber Dealers welcome this system that 
eliminates drudgery in figuring bills. 

: Holt, an experienced retail lumberman, 
developed this practical method for figuring 
building costs in actual — and_ thorol 
= it out before it was finally printed in boo 
‘orm. 


Lumbermen’s 
Building Estimator 


The basic principle of this book is new but very simple. 
For example—The outside wall of a building of ordinary 
frame construction contains so many board feet of stud- 
ding, sheathing, siding, so many lath etc., for each square 
of surface. The approximate cost per square is, therefore, 
the same whether the building be large or small, and it 
is only necessary in finding the cost of outside walls to 
multiply the number of squares by the unit cost per square. 
The same principle of cost per square can he agg 7 
floors, upper ceilings, roofs, inside partitions, etc., 
thus the total cost of the completed building may . 
arrived at by figuring the number of squares and the univ 
cost per square in its component members. 

The book carries this idea out at all the possible varia- 
tions in price of lumber per thousand feet. It is also 
useful in figuring barns. 


Bound in red leather, size 5% x 8'2 
inches, 148 pages, $6.00 postpaid, in- 
cluding one copy each of blank bids for 
Houses and Barns. After December 1, 
1921, price will be $7.00. 


ORDER NOW AND SAVE A DOLLAR. 


American Lumberman 
431 So. Dearborn St., CHICAGO, ILL. 











LOUISIANA HARDWOODS 
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Sound Square 
Edge Mixed 


OAK 


Oak, Ash, Elm, 
Gum, Cottonwood 


elican 
Mound, 


Timbers 
Bridge and 
Crossing 
Plank 
Grade Stock 


umber gy 


Louisiana 











SOUTHERN HARDWOODS 


The uniform quality 
of our 


Oak, Ash, Gum, 
Cottonwood, 
Cypress, Elm 


STOCK is 
now ready 
for shipment 


lumber attracts and 
holds customers for us 


Bomer-Blanks 
BLANKS: ~~ Lumber Co., Inc. 








EVANSVILLE, IND. 


Dee. 12.—The hardwood manufacturers of 
Evansville and southern Indiana report that there 
has been some falling off in their trade. Prices, 
however, have been holding firm. Furniture manu- 
facturers have been in the market for some lumber, 
but have not bought as liberally as during Novem- 
ber. The factories are being operated on an aver- 
age of about fifty hours a week. Red gum has 
been in strong demand for several weeks. Auto- 
mobile manufacturers seem to have ample stocks, 
The export demand has not been extra good for 
several weeks. The retail lumber business has held 
up fairly well. Veneer trade outlook is better; 
some plants are being operated on better time. 
Box factories are running on fairly good time. 
Plow manufacturers report a better outlook. Wagon 
business has held up fairly well. Tight barrel 
cooperage trade has been sluggish. 


LOUISVILLE, KY. 


Dec. 12.—Demand for hardwoods is slowing 
down somewhat. However, prospects are that busi- 
ness will pick up early in the year. Some members 
of the local hardwood industry report quite an im- 
provement in collections. Irvine, Ky., reports log- 
ging activity on the Kentucky River. The back 
waters of Station Camp Creek have been full of 
logs and rafts of ties coming down on high water, 
and boats have been busy towing them out. 

Frank Fish, secretary of the National Hardwood 
Lumber Association, and Earl Palmer, chairman 
of the sales code committee, of Memphis, were de- 
tained and unable to get to Louisville on Dec. 6, 
when they were to have appeared before the Louis- 
ville Hardwood Club for an informal discussion 
of the sales code plan. 

The Holly Ridge Lumber Co., which has been out 
of the Louisville Hardwood Club for about a year, 
has applied for reinstatement. 


MILWAUKEE, WIS. 


Dec. 13.—Local demand is beginning to show a 
seasonable slowing up, especially that for construc- 
tion requirements. The general demand for lum- 
ber is, however, considered quite satisfactory by 
local lumbermen. The market continues strong. 
This is probably due to relatively small stocks 
and because there is no great activity in produc- 
tion. The situation has improved to such an 
extent that operators expect to do more woods 
work and manufacturing during the coming sea- 
son than they expected to several months ago. 

While the furniture industry is not vuying far 
ahead, the aggregate volume of purchases now is 
satisfactory. Interior finish and hardwood floor- 
ing industries continue to be among the heaviest 
consumers, as there is still a good volume of con- 
struction going on. The box trade shows an in- 
creasing demand under the influence of improving 
business conditions. 


COLUMBUS, OHIO 


Dec. 12.—With the approach of the semiannual 
inventory period, trade.has slowed up materially, 
but prices have not been lowered. In southern 
pine trade is slow and prices are weakening, but 
strength characterizes the hardwood price list in 
its entirety. Retailers have only fair stocks but 
only stocks that are absolutely needed will be pur- 
chased for the present. Factories using hardwoods 
are following the same policy. Scarcity of the 
higher grades of hardwoods is still one of the 
chief features. 

F. B. Pryor, sales manager of the W. M. Ritter 
Lumber Co., said, “Neither dealer nor factories 
are booking many orders. Prices are well main- 
tained and we expect considerable buying after 
Jan. 15.” 

M. W. Stark, of the American Column & Lum- 
ber Co., reports business lighter during the last 
week. Buyers are making inquiries on stocks to 
be shipped after the first of the year and many 
prospective purchasers say they will not be in the 
market until some time in January. 

E. S. Anderson, manager of the Grandview Lum- 
ber Co., retailers, reports the completion of a new 
office building and the enlargement of the planing 
mill. Trade was fairly brisk until about Dec. 1, 
when it fell off somewhat. 

C. W. Foster, of the Foster Lumber Co., reports 
a good trade in a wholesale way during the last 
sixty days. 

The annual election of the Columbus Builders’ 
& Traders’ Exchange will be held Jan. 3. Two 
tickets have been placed in the field, known as 
the “Zip-Zip” and the ‘“Hot-Air’’ tickets, 

J. S. MeVey, president of the Central West Coal 


& Lumber Co., has returned from the Coast. Li: 
visited the Seattle office of the company. 

D. S. Benbow, secretary and general manager 
of the Sowers-Leach Lumber Co., says the con 
pany has enjoyed a good demand during the fa!! 


BUFFALO, N. Y 


Dec. 12.—Buffalo lumbermen are pleased th: 
some reductions have been made on freight ra‘ 
from the Pacific coast, tho these do not make mi, 
difference with prices in the local market, They 
do affect sales made further east, however. Th: 
is some impatience felt over the slowness wi 
which rates in general are readjusted. It is f 
that when lower rates are in effect business will |, 
much benefited, as consumers will then have k 
excuse for holding off purchases. 

H. B. Gorsline and H. E. Vetter, of the Nation»! 
Lumber Co., have been spending a few days in 
Chicago on business. The former went on to Wis 
—_ and Michigan to visit the hardwood flooring 
mills. 

The salesmen of the McLean Lumber Co. are 
this week making their inspection of the mills of 
the company at Little Rock and Memphis. The 
former mill is running, while the latter, which has 
been closed lately, will start up in January. Those 
in attendance include H. A, Plumley and H, M. Hill, 
of the Buffalo office, the Canadian representative 
and the representatives at Chicago, Cincinnati and 
Davenport, Iowa. 

At the meeting of the Buffalo Lumber Exchange 
last Friday a talk was given by Frederick W. 
Zander, of the Crane Co., on the business outlook. 

W. T. Henderson, jr., who has been on the Pacific 
coast for the last six months looking after the 
interests of C. W. Bodge, has returned to this city 
ee will in future travel for him in New York 

tate. 


ANTIGO, WIS. 


Dec. 12.—The sawmill of the Langlade Lumber 
Co, started up today, after a shutdown since last 
spring. During the time the mill was inactive, new 
arches were installed under the boilers and other 
repairs made. The company’s planing mill also 
started up today, after a temporary shutdown for 
repairs. Altho last week showed no active buying, 
this company is hopeful of better business after the 
first of the year, when inventories are completed. 


INDIANAPOLIS, IND. 


Dec. 13.—Demand is falling off, the decrease be 
ing noted particularly in that from the construc 
tion interests. The slump is seasonal, according to 
dealers. Some of it is being absorbed by the in 
creased demand from the furniture factories. Busi- 
ness looks but little bétter than it did and in some 
lines not so good. There is still a tendency on the 
part of industrial executives to hedge in their buy 
ing. The furniture factories, many of them, are 
Selling from warehouses and are producing only 
sufficient to keep the more essential parts of thei! 
organizations together. Some, however, armed 
with orders are working almost to capacity. With 
those executives whose plants are in the market 
for material, there is considerable shopping around 


MEMPHIS, TENN. 


Dec. 13.—The hardwood market continues to dis 
play more activity than that expected with the a; 
proach of the holiday season. Orders are comins 
in at a very satisfactory rate and many inquiries 
are being received. for lumber for delivery during 
January, February and March of 1922, Prices are 
being well maintained. No concessions are beins 
made in any direction. Exporters are in the marke! 
for very little stock. Domestic interests continu 
the principal buyers under the leadership of mar- 
ufacturers of flooring, interior trim, furnitur 
boxes, automobiles and wooden containers general! 

Production is being increased to only a mode= 
extent. Logging crews are being organized ver) 
slowly while those who get out timber for the op¢ 
market are doing almost nothing. Mills, howev: 
which have been closed down are beginning ¢ 
resume here and there. 

The big band mill of Russe & Burgess (Ine.) b 
gan operations on full time yesterday morning aft: 
more or less intermittent running while the Penro 
Jurden Lumber Co. recently started up its plant «‘ 
Helena, Ark. It is also announced by F. B. Ston 
braker, president of the Bonita Lumber Co., Bonit: 
La., that the big band mill of that firm, complete: 
within the last year and operated only a shoi‘ 
time after it was finished, will be placed in fu!) 
operation on Jan. 1, 1922. 

Flooring plants in Memphis are operating on fui! 
time under the stimulus of the excellent deman! 
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for flooring resulting from the very great activity 
in building circles all over the country and par- 
ticularly in the South and Southwest. The manage- 
ment of these plants regards the outlook as very 
favorable for the next few months. 


MARINETTE, WIS. 


lec, 12.—The most cheering lumber news in the 
twin cities last week was the announcement that 
the J. W. Wells Lumber Co., of Menominee, would 
resume operation of its sawmill today... It was 
previously announced that the mill would not 
open until Jan. 1 or possibly later. A full crew has 
been engaged. 


The Thompson Wells Co., of Menominee, whose 
mill was closed two months ago, is preparing to 
resume operation soon, probably by the first of the 


year. 

The Holt Lumber Co. in Oconto last week re- 
sumed operation after extensive repairs had been 
made during the shutdown. 

Andrew Nelson has started rebuilding the burned 
building in which the F. & A. Lumber Co. con- 
ducted its business in Iron Mountain and expects 
to have it completed by spring, when he will open 
a lumber yard. 

The I. Stephenson Co. Trustees at Wells started 
its shingle mill last week, giving employment to a 
number of men. 











KALISPELL, MONT. 


Pec. 10.—Most of Montana’s sawmills are closed 
down with the exception of the Anaconda Copper 
Mining Co.’s lumber department at Bonner which 
started its operations on Dec. 1, and the Polleys 
Lumber Co., at Missoula, which recently resumed 
operation. Most of the mills plan on getting in a 
considerable number of logs this year and as a con- 
sequence their logging operations are in full swing. 

As announced in last week’s issue of the 
AMPRICAN LUMBERMAN, George W. Slack and Phil 
W. Pratt have organized and begun operation in 
this city of a new wholesale lumber concern under 
the name of the G. W. Slack Lumber Co. Mr. 
Slack is president and Mr. Pratt, secretary. 

The Monarch Lumber Co. and the Gorgan-Robin- 
son Lumber Co., of Great Falls, and the Montana 
Lumber Co., of Lewistown, have taken over the 
yards of the Basin Lumber Co., at Lewistown, and 
also the yard of N. Whitacre at Winnett, Mont. 

At a meeting of out-of-town lumbermen and 
timber owners here Dec. 8, discussion centralized 
upon equalization of the assessment of timber lands 
in different counties. A. EB. Boorman, of Kalispell, 
who acted as secretary, was instructed to secure 
data to present before the State board of assessors, 
which will meet in Helena, Jan, 3 and 4, 


SEATTLE, WASH. 


Dec. 10.—An instructive lesson in the condition 
of fir stocks is afforded by a plant on Grays Harbor, 
where a year ago perhaps 86,000,000 feet was piled 
up. Today that same stock is reduced to 12,000,- 
000 feet. The same region also gives an instructive 
object lesson in the effect of high rail rates at 
points where steamship competition is possible. 
{Immense quantities of lumber cut on Grays Harbor 
have gone by water to California and the Atlantic 
seiboard, while today practically no business is 
vione by rail. Oriental bookings of fir are holding 
ap, but there is a sign of inactivity in large Japa- 
nese squares, which a short time ago were advanced 
to $30. The reason for the advance is stated to be 
a desire on the part of the mills in this trade to 
encourage shipments of 12x12’s and baby squares. 
Wholesalers are sounding a warning to prospective 
eastern buyers that when they want stocks they are 
likely not to find them, on account of the small and 
badly broken accumulations at the mills. “Some of 
our buying friends,” remarks a wholesaler, “are 
going to have an awful scare thrown into them 
wien at length the present condition changes; but 
what we are hoping.for is that there won’t be a 
repetition of the runaway market.” 

The association weekly review shows that 102 
reporting mills for the week ending Dec. 3 man- 
ufsctured 60,218,037 feet, sold 46,172,192 feet and 
shipped 55,395,960 feet. Production was 18 per- 

t below normal; new business was 23 percent 
below production, and shipments were 8 percent 
Selow production. Of all new business, 45 percent 

accepted for future water delivery. This 

nounted to 20,852,192 feet, of which 13,136,292 

was in the coastwise and intercoastal trade, 
od 7,715,900 feet was in the export trade. Rail 
orcers were only 844 cars. Forty-three percent of 
he week’s deliveries moved by cargo, these ship- 
Hicnts totaling 23,685,960 feet, of which 17,124.710 
foot cleared for domestic markets; and, 6,561,250 

t cleared for overseas markets. Rail trade de- 

‘ries totaled 1,057 cars. The unshipped balance 

the domestic cargo trade totaled 87,964,513 feet ; 

‘© unshipped balance in the export trade, 70,035,- 
“9 feet; and the unshipped balance in the rail 
rade 2,807 carloads. 

R. A. Toombs, of Fort Worth, Tex., is making a 
ur of the Coast, including Seattle, Tacoma and 
‘rays Harbor, in the interest of the R. A. Toombs 
ish & Door Co. 

At the office of the Burton-Beebe Lumber Co. an- 
suncement is made of a branch office in Los 
\ngeles, Calif., in charge of Rollins A. Brown, 
ormerly with the Dominion Mill Co. at Port 
‘lakely, Wash. 


W. H. Cannon, of the J. E. Cannon Lumber Co., 
Salt Lake, Utah, was guest of Seattle wholesalers 
at the Thursday luncheon, and gave a talk in which 
he forecasted good lumber business to begin in 
Utah next spring and continue for several years, 

Joseph A. Swalwell, president of the Union Na- 
tional Bank and chairman of the Northwest prod- 
ucts committee of the Seattle Chamber of Com- 
merce, says: “There is no reason for anything but 
optimism in the lumber industry of the North- 
west and for business in other lines.” 

The Shull Lumber & Shingle Co., which has 
previously maintained selling offices in Seattle, is 
closing them and moving its selling force to the 
mill offices at New Westminster, B. C. The Shull 
Lumber & Shingle Co. owns one of the largest 
exclusive shingle mills in the world, which is 
located about four and one-half miles from New 
Westminster, B. C. L. S. Challacombe, who has 
had charge of the Seattle offices, will at once move 
his family to Vancouver and will continue to look 
after the selling of the Shull products. 


BELLINGHAM, WASH. 


Dec. 10.—Judging by activity in logging camps 
of this region, this will not be a hard winter for 
loggers. Nearly every camp is running and most 
of them will do so until Christmas unless bad 
weather shuts them down. In the Skagit Valley 
several camps are running full blast, among them 
those of the Faber Logging Co. and the Puget 
Sound Sawmills & Shingle Co. The MeceNeill- 
O’Hearne Co., in the same valley, is doing work 
now preliminary to the resumption of operations 
next spring. North and east of Bellingham, camps 
on the Northern Pacific and Milwaukee lines are 
sending seventy-five cars of logs daily to this 
city and this week Henry Pearson, superintendent 
of the Barker Logging Co.’s camp on Lake What- 
com, which has been idle for months, stated that 
it would begin cutting again about Jan. 1. This 
company uses trucks in its operations. Vice 
President J. J. Donovan, of the Bloedel Donovan 
Lumber Mills, says that the Alger and Saxon 
camps of his concern will not close this winter, 
except for a short time to make repairs, and that a 
considerable crew will be employed during the 
shutdown. All the other plants of this company 
are closed. President J. H. Bloedel is expected to 
arrive from Seattle shortly and he may make some 
announcement about the resumption of operation 
at his company’s mills in 1922. 

Announcement was made by President J. H. 
Bloedel, of the Bloedel Donovan Lumber Mills, 
upon his arrival in this city yesterday, that the 
company’s cargo mill will begin operating again 
on Jan. 2 with a crew of 300 men. He said that 
resumption was decided upon by improved market 
conditions, especially with regard to the cargo 
trade. The other mills of the company will begin 
running later. Mr. Bloedel reported that the log 
market is $2 stronger. In Mr. Bloedel’s opinion 
business generally shows material evidence of im- 
provement. The brightest spot in the lumber mar- 
ket, he finds, is the cargo trade, particularly that 
with Japan. 

Vice President J. J. Donovan agrees with Mr. 
Bloedel that the situation looks better. He ob- 
serves that the cargo business has been a great 
stimulant. He predicts that there will be a mate- 
rial movement of low and medium grades of lumber 
thru the Panama Canal, due to the operation of 
tramp steamships. In the reduction in rail rates 
he sees another stimulant. 

P, C. Peterson, sales manager of the Puget Sound 
Sawmills & Shingle Co., says his company has 
received several telegraphic inquiries for prices 
within the last two days, deliveries to be made 
after Dec. 24, when the new rail rates become 
effective. He says that “lots” of cargo business 
is offering. 

Four vessels were in the harbor loading lumber 
this week, the last arrival being the steamship 
Fred Barter, which took 627,000 feet at the docks 
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DIXIE BRAND 


Oak Flooring 


Wecan furnish all grades 
and sizes for prompt 
shipment in straight or 
mixed cars, together 
with First-class Band 
Sawn Oak, Genuine 
Delta Red Gum, Sap 
Gum, Ash and Elm. 


Write us for prices. 
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( Need Soft >) 


Gray Elm-« 


We Offer: 


70,000 ft. 4-4 No. 2 Com. & Btr. 
36,000 ft. 5-4 No. 2 Com. & Btr. 
16,000 ft. 6-4 No. 2 Com. & Btr. 
21,000 ft. 10-4 No. 1 Com. & Btr. 


All thoroly air dried. 


Also on Sticks 5 mos. and under: 


225,000 ft. 4-4 No. 2 Com. & Btr. 
110,000 ft. 8-4 No. 1 Com. & Btr. 
20,000 ft. 12-4 No. 1 Com. & Btr. 


Will be pleased to quote. 
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That save 
Time and 
Money 


Cutting 


Grooves for parting strips 
Gains for heads and sills 
Pockets for sash weights 
Mortises for sash pulleys 


THE VERY BEST MADE 


Full information on request 


Atlas Manufacturing Company 
ORLANDO, FLORIDA, U.S. A. 


G ULE 


TIDEWATER 


RED CYPRESS 


Longleaf Yellow Pine Timbers 
Shortleaf Finish, Flooring, Ceiling, Siding, Etc. 


SOUTHERN HARDWOODS 
Aycock- Holley Lumber Company 
Cable Address—‘*‘ AHLCO’’ Jacksonville, Fla. 

















We Furnish Everything in 
& ROUGH AND DRESSED 


s/ Gulf Red Cypress 


Ge 
Our wood is mor¢g even in color and 
texture and runs uniform in quality, 


5 boy — millwork and grades. 
Cypress District Burton- Swartz 
Annual Cap., 70,000,000 Ft. Cpress (G Plante 





Perry, Fla. 


Correspondence Solicited. 











Cummer Gypress Co. | 





Mills: Jacksonville and Sumner, Fla. 


LUMBER 
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Shingles and Lath 


| Sales Office, 280 Madison Ave., New York City : 

















Yellow Pine 
Timbers, Lumber 
Lath and Shin¢gles 


For our high grade dressed stock— 
** Ask the Wholesaler ** 


The Alger-Sullivan Lumber Co. 


CENTURY, FLORIDA 














East Coast Lumber Co. 
ROUGH AND DRESSED 


CYPRESS 


Mills and Office: 











WATERTOWN : ‘ FLORIDA 
Collections by Retail Lumber Dealers 4. scrics 


by subscribers to the American Lumberman, giving their vlews 
on the best way to handle the accounts of a retail lumber 
business. These letters offer many excellent ideas and it will 
repay any retail lumber dealer to read them carefully., 


Fifteen cents, postpaid. 


American Lumberman, Publisher 431 So, Dearborn St., Chicage 








of the Puget Sound Sawmills & Shingle Co. for 
California. 

President James L. Gilfilen, of the Dakota Creek 
Lumber Co., has become interested in coal develop- 
ments here. He is secretary and treasurer of the 
Pacific Atomized Fuel Co., which has opened a 
mine on the edge of Bellingham and is now ship- 
Ping coal to this city. It plans to get coal enough 
to begin the operation of an atomizer plant in 
Bellingham. The president of the company is 
Otho H. Williams. 

President Thomas R. Earles, of the Earles Lum- 
ber & Shingle Co. and a heavy stockholder in the 
Puget Sound Sawmills & Shingle Co., said: ‘Bell- 
ingham lumber and shingle brokers are getting 
their share of lumber products orders from the 
East and middle West. Business is picking up. 
There will be a big market, in my opinion, for fir 
shingles. Right now some of the heavy demands 
from the East are for stocks mills are short of. 


LOS ANGELES, CALIF. 


Dec. 10.—Wholesale change sheet No. 21, effec- 
tive Dec. 3, has been issued. It advances fir clear, 
flooring and lath, taking up the slack in those 
items, and advances redwood clears to cover the 
manufacturers’ advance of Oct. 31. A good volume 
of business is being placed and arriving, but some 
mill representatives still declare that it should be 
larger. Inventory time is drawing near, however, 
and in spite of the general optimistic feeling pre- 
vailing in the North there is a well defined doubt 
as to greater developments between now and early 
spring. Common is still around $23 flat, ship’s 
tackle, for cutting orders, and $22 for randoms, 
few of which are offered. Rough green clears are 
very firm at $55, ship’s tackle, and spot lath have 
brought as high as $11 on cars; $9.50 seems to be 
about the average for 30-day delivery. 

The boats of the lumber fleet delayed toward the 
close of November by bad weather are now arriv- 
ing. To the night of Dec. 7 thirty arrivals were 
reported, this month, twenty-four with fir and 
six with redwood, the capacities of the boats 
being 31,600,000 feet of fir and 3,450,000 feet of 
redwood. The San Antonio, with lumber from Van- 
couver, B. C., for this port, went ashore en route 
and has not yet been floated. 

The Orange County Lumbermen’s Club is to give 
a dinner at Brea this evening. An interesting 
meeting to follow is promised. 

The directors of the Southern California Retail 
Lumber Dealers’ Association met Dec. 8. Only 
routine business was transacted. 

The Imperial Valley rate case, which-has been 
pending for some time before the California rail- 
road commission, has been concluded and taken 
under advisement by the commission. All rates, 
class and commodity, were attacked in the com- 
plaint. Henry Riddiford, secretary of the Lumber- 
men’s Exchange, appeared for the lumber inter- 


sts. 

The Pacific States Lumber Co. has been incor- 
porated by I. M. Meyer, L. H. Heath, G. E. Carlson, 
G. S. Thatcher and M. A. Albee; capital stock 


$20,000. 
TACOMA, WASH. 


Dec. 10.—The new rates on lumber shipments 
to the Atlantic coast will go into effect Dec. 24, 
according to local railroad officials. These new 
tariffs are expected by local manufacturers to 
increase the eastern demand for finished lumber. 
The rates are reduced from $1.06% a hundred 
pounds to 94 cents. 

Lumber carriers in Tacoma this week with out- 
bound cargoes included the motorship Canada, 
with a cargo for Australia from the Puget Sound 
mill; the Siberian Prince, which is starting a new 
Oriental service and took 850,000 feet from the 
Defiance mill; the Harry Luckenback, at the St. 
Paul mill for the east coast; the Koshun Maru, 
with 1,700,000 feet for the Orient; the Wheatland 
Montana, at the St. Paul mill for the Orient; the 
Meighan Maru and the Yoko Maru, for the Orient, 
taking nearly 2,000,000 feet between them; and 
the Quinault, at the Tidewater mill, for California. 

The suspension of the new log rates issued by 
the railroads will be in effect until March 16, 
1922, according to an order issued by the State 
department of public works. It is expected that 
the department will prepare a tariff of its own, 
giving rates which it believes are justified by the 
evidence submitted at the three hearings held this 
year. 

Because of the damage done to State highways 
by heavy logging trucks during the recent months, 
all State roads in Pierce County are to be closed 
to this class of traffic. This order particularly 
affects several logging companies which have been 
using the Pacific Highway and the National Park 
Highway near Tacoma. The logging trucks are 
barred from the roads until next June. 

Officials of the St. Paul & Tacoma Lumber Co. 
estimated this week that the plant’s production 
for the year will total approximately 115,000,000 


feet of lumber sawed and 52,000,000 shingles 
manufactured. 

The new Bechdardt mill at Roy is ready to start 
operations and will begin sawing as soon as sit- 
ficient water has gathered in the mill pond, 

The Wilkins shingle mill at Bunker Creek jis 
resumed operations. 

W. L. McCormick, secretary of the Weyerhaeuser 
Timber Co., was elected executive head of the Ta- 
coma chapter of the American Red Cross at ‘ie 
annual meeting of the chapter Dec. 9. Mrs. J. Pp. 
Weyerhaeuser was elected a member of the exer 
tive committee. 

George S. Long, general manager of the Werer 
haeuser Timber Co., has been appointed chair 
of a committee to formulate a State forest policy 
for submission to the next legislature. Mr. Lon.’s 
appointment was made by Hugo Winkenwer 
dean of the school of forestry of the University of 
Washington. The appointment of the commitive 
was authorized at a recent meeting of lumber 
manufacturers, timber owners and State offici:'s 


SAN FRANCISCO, CALIF. 


Dec. 10.—Conditions in the local lumber mur 
ket are not bad for this time of year. Consider 
able building is in progress and more work is being 
figured on. Retail dealers have moved a lot of 
lumber since the building trades’ strike end.d, 
They are buying to fill in. Renewed activity is 
expected in January. 

The Hammond Lumber Co.’s redwood mill at 
Eureka is making a good cut of redwood for one 
shift, and southern California shipments are being 
made. The company’s fir mill at Astoria, Ore., 
continues to operate and is making good Cali- 
fornia shipments. Some good export business his 
been done. 

The Albion Lumber Co., this city, has resumed 
shipping redwood lumber by water from Albion to 
this city. The mills at Albion and Navarro will 
close for repairs. The demand is good for this 
time of year and stocks are badly broken. 

William R. Thorsen, president of the West Side 
Lumber Co., this city, reports a moderate stock 
of white and sugar pine at Tuolumne, with some 
items short. There are continued inquiries for 
shop, altho the volume of business is comparatively 
light. 

J. M. White, general manager of the Weed Lium- 
ber Co., is here from Weed and reports stocks of 
about 45,000,000 feet on hand, with a moderite 
assortment and some items scarce. The white pine 
mill is cutting about 5,000,000 feet a month. Log- 
ging will be carried on thruout the winter. Ship- 
ments during November exceeded the cut by 2,510,- 
000 feet. About twelve hundred doors a day «re 
manufactured. 

R. D. Baker, president of the Lassen Lumber & 
Box Co., states that its orders for white pine 
will be nearly cleaned up by Christmas. There is 
a fair stock on hand at Susanville. Mill No. 2 will 
be electrified this winter. It is planned to make a 
total cut of 40,000,000 feet next season. 

Thomas A. McCann, general manager of ihe 
lumber operations controlled by the Shevlin-Hixon 
interests, after making a northern trip with a 
party of lumbermen, will pay a visit to the Shev!in- 
Hixon mill at Bend, Ore., before going east. ile 
has found comparatively small stocks of unsold 
uppers, and broken assortments, at many of [le 
California mills. 

R. E. Danaher has returned from a trip to Ore- 
gon. He is president of the Booth-Kelly Lum cr 
Co., which started up the fir mill at Springfield, 
Dec. 1. As general manager of the Michigin- 
California Lumber Co., he reports stocks of shop 
and better considerably diminished by sales duri:g 
the last sixty days. 

Otis R. Johnson, of the Union Lumber Co., t!\is 
city, is visiting the redwood mills in Mendoci10 
County. The mills at Fort Bragg, Mendociio 
and Glen Blair continue in operation. Productiou, 
this year, has been nearly up to normal Hastern 
business is quiet. 

President W. H. Wood, of the Hart-Wood Lun- 
ber Co., this city, finds fir business holding \'P 
pretty well. The Quinault mill at Raymond, Was'., 
is still in operation. ' : 

Charles R. McCormick & Co., this city, are siill 
doing a good volume of fir business. Three of their 
four mills at St. Helens, Ore., are in operativ. 
With logs scarce and high in the north, priccs 
are holding firm, especially on clears. Char es 
R. McCormick is on his way here from New York 
and there is a report that his company will !e 
interested in the operation of five steel mot«r 
ships which have been purchased. These vess Is 
would be able to carry 2,000,000 feet of lumicr 
in the coastwise trade. 

R. L. Hutchinson, president of the Hutchinson 
Lumber Co., of Huntington, W. Va., is here and ¥e- 
ports the new white pine sawmill at Oroville more 
than half completed. Upon his return from (2 
eastern trip the company will open a San Fraa- 
cisco office. ‘ 
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' Fredric S. Palmer, with offices in the Monadnock 
Zuillding, this city, has been looking over the 
Weed Lumber Co.’s white pine plant at Weed. 


Among the lumbermen in the city as visitors 
are: R. O. Deacon, of the R. O. Deacon Lumber 
Co., of Fresno; G. W. Ward, of the Ward Lumber 
Co., of Modesto, and John P. Hemphill, assistant 
manager of the Madera Sugar Pine Co., of Madera. 


Otto Frese, of the Union Lumber Co.’s San 
Francisco office, has resigned after twelve years 
of age service, and has sailed for Peru with his 
Ww: He will be associated with his father-in- 
la , Mr. Maurer, who has lumber and manufactur- 
ing hfe silore-n in Peru. 


PORTLAND, ORE. 


Dec. 10.—As a whole the outlook for the coming 
ycir in the lumber trade here is regarded as ex- 
ceodingly bright, the only real cause for worry 
being the danger of a runaway market. What the 
industry here prefers is a good, steady market 
with prices at a level that permit of a reason- 
able profit. It is indicated that there will be an 
advance in fir logs very shortly, when they are 
expected to go to $22.50 for No. 1 yellow fir. With 
logs scarce and probably going higher in value, 
and the demand from all directions improving, 
there is cause to look for a sharply rising market 
before very long, if not at once. Some items 
showed advances last week and it is said that it is 
no easy matter to do buying for the yard trade. 
The foreign demand for fir is excellent, with Japan 
still the heaviest purchaser and Australia and 
the West Coast of South America following. These 
two last named destinations have been in the 
market only sparingly for a long time, and stocks 
there are supposed to be low. Car material is 
second in importance and many smaller mills are 
cutting exclusively export stuff and car material. 
The local demand is quite active. Red cedar 
shingles are firmer and spruce factory stocks have 
advanced, especially 114-inch, now quoted at $36. 

The new freight rates from the Pacific North- 
west to eastern points over all roads go into effect 
Dec. 24 and, as the reduction means from $2.50 to 
$4 2 thousand feet on lumber shipped into the 
New England territory, it is expected that rail 
shipments will show a material increase there- 
after. 

Atlantie coast buyers are beginning to appear 
here and, from what they say, will need large 
quantities of lumber during the coming year. 
Among easterners who have so far been reported 
among the trade here are J. L. Stevens, jr., of the 
Stevens-Eaton Lumber Co., of New York City ; Mr. 
Hendricks, of the Hendricks-Caskey Lumber Co., 
of Buffalo, N. Y., and John D. Mershon, jr., of the 
J. D. Mershon Lumber Co., of New York. Messrs. 
Stevens and Hendricks were guests at an informal 
luncheon of a few Portland lumbermen Thursday 
at the Multnomah Hotel. Mr. Stevens predicted 
an immense movement of lumber from the Pacific 
Northwest to the Atlantic coast by way of the 
water route. 

The big lumber buyers of San Pedro and San 
Francisco have come into the Pacific Northwest 
market, it is reported, and large demands may be 
looked for from that direction. 

While every vessel in the coastwise lumber trade 
seems to have been pressed into service carrying 
lumber from the Pacific Northwest ports to Cali- 
fornia, especially to San Pedro for the heavy Los 
\ngeles demand, the movement by rail into Cali- 
fornia is rather light. Lumbermen say that by the 
first of the year the interior California demand 
will be active, too. 

Very few mills in this State are planning any 
extended shutdown for the holidays, on account of 
the improving demand for lumber and the small 
secumulation of stock. 

With a great scarcity of saw logs in the Columbia 
River, every possible speed has been made to repair 
he damages caused to the Kerry railroad by the 
recent storm. Some ten camps located on this 
line were compelled to cease operations. These 
urnished nearly 40 percent of the logs going into 
the river, 

According to the monthly report of Crow’s 

Pacific Coast Lumber Index, about 75 percent of 
the mills in western Oregon are now in operation. 
Of twenty-five cargo mills reported, nineteen are 
running and six are down. The nineteen have a 
‘otal daily capacity of 3,895,000 feet. Of thirty- 
hree shingle mills reporting, eighteen are in opera- 
‘lon and fifteen are idle. The daily capacity of the 
eighteen is 1,405,000 shingles, or 51 percent of the 
total possible output. 
_ Harry Aldrich, of the Brighton Mills Co., this 
city, returned this week from Los Angeles and 
San Francisco, and he found conditions at both 
places looking favorable for a big demand for 
lumber. The inland districts look for a good 
trade after the first of the year. 

Raymond A. Sullivan, of the Sullivan Lumber 
Co., has returned from an extended tour of the 
middle States, sizing up the lumber trade pros- 


pects. He says the farmers as a general rule are 
not in position to invest in improvements. How- 
ever, he looks for a good volume of business from 
east of the Mississippi River. Mr. Sullivan visited 
Salt Lake, Denver, Omaha and way points. 

D. H. Devins, of the A. Teachout Lumber Co,, 
of Cleveland, Ohio, was here this week and says 
he looks for a normal amount of business the com- 
ing year, which will be about all the mills of the 
Pacific Northwest can handle in view of the stock 
situation. 

Dale Smith, of T. H. Smith & Co., wholesalers 
at Salt Lake, was here, as was also Charles Rob- 
inson, another Salt Lake wholesaler, and both said 
prospects are good. 

Mr. Davenport, of the Pacific Mill & Timber 
Co., of San Francisco, was a Portland visitor and, 
according to his way of thinking, California is go- 
ing to have activity in the lumber game the coming 
year. 

In accordance with arrangements made with the 
city of Warrenton, near the mouth of the Columbia 
River, the Prouty Lumber & Box Co. is to establish 
a sawmill and box factory there on a 20-acre 
tract. The annual rental of the tract is to be 
$100. The citizens of Warrenton made such ar- 
rangement possible by a general election. Warren- 
ton is making bids for industrial plants. The 
sawmill is to have a daily capacity. of 100,000 feet. 
It is stated that the Prouty mill and the Astoria 
Box Co., of Astoria, expect to ship joint cargoes 
of lumber and box shooks to Honolulu and other 
Pacific ocean points. The port of Astoria has 
agreed to dredge a berth alongside the proposed 
Prouty wharf, 30 feet deep and 300 feet long. Log- 
ging operations in the big timber belt tapped by the 
Lewis & Clark railroad will assure the mill of a 
log supply for a long time. 


CENTRALIA, WASH. 


Dec. 10.—Log stocks are low owing to the cur- 
tailment caused by the recent storm. Production 
is only about 75 percent, with new business booked 
and shipment about 50 percent of normal. Shingles 
continue low. 

L. J. Sticklin, president of the Chehalis Box, 
Basket & Veneer Co., Chehalis, Wash., has an- 
nounced that the plant recently destroyed by fire 
will be immediately rebuilt. The main building 
will be 50x180 feet. The new plant will have a 
daily capacity of 20,000 boxes in eight hours. 

The Graham-Pardew Land Co., of Seattle, has 
opened an office at Onalaska and will handle the 
logged-off land of the Carlisle-Pennell Lumber Co. 

The Long-Bell Lumber Co., of Kelso, Wash., 
has leased the First National Bank Building in 
Kelso and its engineering department will occupy 
it as soon as the bank moves into its new home. 


NEW ORLEANS, LA. 


Dec. 12.—Dispatches from Jackson, Miss., state 
that J. T. Allen will rebuild at once the dry kiln 
destroyed by fire last week at his planing mill 
plant at Pelahatchie, Miss. First reports indicated 
that the entire plant had been destroyed but, ac- 
cording to later news, the damage was confined to 
the dry kiln and the loss was estimated at $8,000, 
fully covered by insurance. 

W. H. Sullivan, general manager of the Great 
Southern Lumber Co. at Bogalusa, left a few days 
ago for a business trip to the East. 

J. H. Durham, of Louisville, Ky., vice president 
of the American Creosoting Co., has been spending 
the last few days at Bogalusa as the guest of 
Frank Rowell, southern sales manager of the Co- 
lonial Creosoting Co. Mr. Durham Visits the South 
annually during the hunting season. 

Gulfport, Miss., last week reported the clear- 
ance from that port of 100,000 feet of hardwood, 
lifted by the American steamship Clavarack for an 
English destination. The Clavarack went to Mobile 
to complete loading. 

The R. P. Baer Hardwood Lumber Co. resumed 
the operation of its hardwood mill at Bogalusa 
last Monday, with a good supply of logs accumu- 
lated during the last few weeks. It is understood 
that the plant will be operated to capacity as soon 
as the crew can be mustered to full strength and 
organized. The shops of the New Orleans Great 
Northern Railroad at Bogalusa have also resumed 
operation after a long shutdown. 

The Anchor Sawmills Co., of Memphis, has estab- 
lished offices in New Orleans, in charge of T. D. 
Gardner, who was formally introduced to his hard- 
wood brethren in this territory at the monthly 
meeting of the Southwestern Hardwood Manufac- 
turers’ Club last Thursday. 

The New Orleans Lumbermen’s Club, whose 
‘“house-warming” proved so enjoyable a function, 
is planning a supper-dance for New Year’s Eve, at 
which the ladies will again be welcome guests. 
The entertainment program is in course of prepa- 
ration and invitations are extended to the out-of- 
town as well as the local members. 
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Established 
Manufacturers 
for 58 Years 


ican La. 


Manufacturers of 
LONG AND SHORTLEAF 


Southern Pine 
Lumber and Timbers of Quality 


Rough Piling All Lengths 
Daily Capacity 75,000 Feet 








Short Leaf Pine and Hardwoods 














Caeeaae F. G. Lock, Vice-Pres. G. W. Law, Sec. and Treas 


Yellow Pine 
Lumber 











Henry E. Hardtner, Pres. Q. T. Hardtner, Sec. & Treas. 


THE 
Urania Lumber Company, Ltd. 


Manufacturers of 


Long Leaf Yellow Pine 


Railroad Construction and Car Material 
Long and Heavy Joists and Timbers 


Urania, La. 





WOATT [UMBER COMPANY 


tena 


Shortleaf Yellow Pine 
Forked Leaf White Oak 


We Grade it Right and Ship it Quickly. 


Mille at Office, 
CANDY, LA. RUSTON, LA. 











POWELL LUMBER CO. 


LAKE CHARLES, LA. 


YELLOW PINE 














ROUGH AND DRESSED 


Cypress Lumber 
Shingles and Lath 


We are located 54 miles North of New Orleans 
on the Louisiana Railway and Navigation Co. 


Opdenweyer-Alcus 


Manufacturers Cypress Co Co. 
Sorrento, - 
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Box and Ceathy 


Material— 


just the kind industrial plants 
want these days. Our stock is 
well milled, strong and dur- 
able. Itiscut from genuine 


Southern Pine 


We also specialize 
in big structural 
timbers, Railroad 
and Car Material. 
With some of the 
biggest longleaf 
mills in South back 
of us, we can fur- 
nish anything on 
short notice. 














Try Us First. 
Foote Lumber Co. 


Alexandria, La. 


A. G. Bershert 
W. E. Small Mf¢. Go. 


CORINTH, MISS. 


Short Leaf Pine 


Wire reply to 
all inquiries. 




















H. C. BELL 
LUMBER CO. 


a's PINE Boardstotois 


Corinth, Miss. 





Two by Fours 


Dress S4S Standard and % Scant 
9 to12 ft. 


Shortleaf Yellow Pine 


ALSO OAK CROSSTIES 
McRae Lumber Company 


COPINTH MISCICSIDDI 





Pocahontas Lumber Co. 
CORINTH, MISSISSIPPI 
Specialists in Two by Fours 


Planing Mills at Corinth, Tishomingo, Miss. 
and Lynn, Ala. 
L. F. GARRETT, Owner and Manager 











LET US BE YOUR SALESMAN 


Your advertisement in the Wanted and For Sale De 
partment will reach the people. 


MOBILE, ALA. 


‘Dec. 12.—The southern pine lumber market con- 
tinued to sag this week, there being further de- 
clines in prices, bringing the total decrease to 
above $5 a thousand on the better grades com- 
pared with the peak of a few weeks ago. One of 
the larger northern trunk railroad lines made in- 
quiries for lumber and timber during the week 
and is reported to have placed a few small orders. 
The inquiries indicate, Jumbermen say, heavy buy- 
ing in a short time, probably right after the holi- 
days. One or two other railway systems made 
inquiries, but so far as has been reported have 
made no purchases. No change for the better is 
looked for in lumber circles until after the first 
of the year, and prices are not expected to rise 
until a heavier buying movement sets in, Mills 
report increasing stocks of better grades on their 
yards, and retailers say they are selling as much 
building materials as they did a few weeks ago. 
As many, if not more, buildings are now under 
construction in Mobile and nearby towns as at any 
time during the year. 


BEAUMONT, TEX. 


Dec. 12.—Due to the activity of the timber 
market and back orders, shipments of southern 
pine from this section continue to exceed produc- 
tion. Retail yards are still staying out of the 
market, except for actual needs, but railroads are 
buying freely of car, bridge and track material. 
Oil fields are also buying heavily, new strikes in 
the coastal region causing a rush of operations. 
This has had the effect of maintaining the timber 
market. It was expected that there would be a 
noticeable increase in production in the Texas- 
Louisiana pine belt after the first of the year, 
but the falling off in the demand has caused manu- 
facturers to postpone all arrangements. No head- 
way has been made in dressing up yard stocks at 
the mills and all plants will close for from one to 
two weeks during the holidays. 

The hardwood market has slackened up some- 
what, but manufacturers claim that the volume of 
business is satisfactory and will compare favorably 
with that of thirty days ago. Calls for lower 
grades have increased to some extent during the 
last week. Square edge cuttings are in best de- 
mand, with oak timbers leading in strength. The 
market could be considered stationary. Due to 
the very limited production, manufacturers are 
inclined to look for still better prices after the 
coming of the new year. 

The Beaumont city commission is negotiating 
for the purchase of two hundred acres of water- 
front on the Orange County side of the Nechez 
River, which will probably be turned over to lum- 
ber exporters. On the tract is located the dis- 
mantled plant of the Lone Star Shipbuilding Co. 
The buildings and trackage still remain in good 
condition and would furnish considerable ware- 
house space immediately, 


NORFOLK, VA. 


Dec. 12.—While North Carolina pine business is 
a little quiet, total sales for last week have been 
equal to, if not slightly larger than, those of the 
week previous. During the latter part of the 
week there was a slight increase in the number 
of inquiries received, calling for items which many 
mills are unable to furnish. While millmen desire 
to secure sufficient business to keep them fairly 
busy, the desire is not sufficiently strong to induce 
them to make concessions, altho buyers are making 
a concerted drive to lower the market. The mill- 
men expect a brisk business during the latter part 
of January or first of February. In reviewing the 
price situation, there has been found no weakness 
so far as kiln dried is concerned, but some few 
reports of air drying mills selling for slightly less 
have come to hand. Other competing woods have 
also encountered a dull period. Actual production 
is still slightly below 65 percent of normal. 

The demand for 4/4 edge No. 2 and better keeps 


_up very well and there has really been a slight 
“increase in inquiries during the last few days. 


Prices are steady. There is still a good demand 
for 4/4 and thicker stock widths of No. 2 and 
better. No. 2 and better bark strips, rips and mis- 
cuts are moving briskly and are still scarce. Edge, 
4/4, No. 3, is in better demand and the stock widths 
in this grade are rather hard to buy. Edge, 5/4 
and thicker, is still moving actively. Prices of 
good rough lumber show little change altho the 
market as a whole shows much strength. 

Sales of 4/4 edge No. 1 box were slightly larger 
and there are now circulating quite a few inquiries 
for cargo lots of edge and stock box for shipment 
in January and February. Mills having any of 
this stock to offer are sitting tight. Many mills 
will be out of the market until Jan. 15, Edge 
box, 4/4, No. 2, is also more active for prompt 
shipment, large buyers turning to this due to their 
inability to get the shipment desired on No. 1 grade. 
It is still difficult to buy dressed 6-, 8- and 10-inch 


No. 2 box for prompt shipment. No. 1 stock box is 
not so active but many mills are sold up on al} 
widths. Box bark strips are more active. Prices of 
low grade rough lumber show no change but are 
firm. 

There is still a good demand for No. 2 and 
better flooring, yy-inch ceiling, and partition, sn@ 
also No. 4 flooring, but No. 3 has slowed up a 
little. Prices show no particular- change, altho 
the range is somewhat narrower. Roofers are 
active in small lots at good prices notwithstanding 
air dried have weakened a little. 


WARREN, ARK. 


Dec. 12.—Prices show a softening tendency, 
caused by some mills being anxious to dispose of 
their stock, and the many transit cars on offer in 
the large consuming centers. Demand is not much 
better than last week. Prices as a rule are just 
about on a level with those of last week, snd 
any changes are declines rather than advaneos, 
Inquiry has been fairly good, but principally for 
shipment between now and Feb. 1. Inquiry for 
common stock does not seem to be as heavy as that 
for uppers. Uppers are holding their prices much 
better than the remaining items on the list. Ruil- 
road stocks are in fair demand. 

The hardwood situation is improving every diy, 
The demand is somewhat better and prices are 
strengthening. The demand is best for upper 
grades, but there is a fair demand for common 
stocks.- Stocks of upper grade hardwoods are vw, 

The Bradley Lumber Co., of this city, is run- 
ning its sawmill a 10-hour shift at night, bevin 
ning Dec. 5, to replenish its yard stocks, which are 


very low. 
HOUSTON, TEX. 


Dec. 12.—Manufacturers and wholesalers assign 
the near approach of the inventory period and tx 
assessment date as the reason for a_ noticeable 
weakness in the demand for southern pine yard 
stocks. The demand for timbers of all sizes con- 
tinues so strong that some of the larger mills 
have timber orders in their files that will keep 
them occupied until well into next year. While 
the market for yard stocks is slow, there is some 
quiet buying by retailers in the ‘foxy’ class whe 
are not overlooking any bargains. Prices are 
holding firm as a whole and the demand from the 
yards is really better than most wholesalers ex- 
pected for this season. 

The hardwood market is unchanged from list 
week, with a very satisfactory demand all along 
the line at agreeable prices. Rains during the week 
have hindered operations somewhat but not seri- 
ously enough materially to affect the output of the 


plants. 
HATTIESBURG, MISS. 


Dec. 12.—There is a pronounced lull in demand 
for shed and yard stock, but the mills booked 
heavily a few weeks ago. A great many shed and 
yard stock items are short. Orders for timbers 
continue to come and calls are more numerous 
for specials with heart specifications. There is a 
good variety of special cutting orders offered, and 
at prices no lower than offered during the last few 
weeks. Production for the last half of the present 
month will be curtailed by holiday shutdowns. 

R. C. Avant, owner of a large tract of virgin 
pine timber at Wilson, Miss., on the Blodgett ex- 
tension of the Gulf, Mobile & Northern Railrod, 
has just finished changing his mill from a circular 
to band rig, and has also about completed a single 
band mill at Avant, Miss., to cut his large tract 
of hardwood timber near that point. 

The Watson Lumber Co., of Seminary, Miss., is 
moving its mill to Gandsi, close to its home oilice 
and near the center of its timber. 


JACKSON, MISS. 


Dec. 12.—Local mills find dealers disinclined to 
buy. Mill stocks are very badly broken and it ie 
still hard to get prompt shipment of dry stock. 
There have been some recessions in prices 0B 
B&better flooring, lath and a few of the high grade 
items. As a general thing, however, the larse 
producers are holding firm to their November 
lists, having good order files. Car and railroad 
material is still being called for briskly and most 
mills are sold up on this stock. Car siding in 
9- and 18-foot lengths is holding firm around 
$55, mill, Decking in longleaf brings $25 to $23, 
while heart face stock for prompt delivery will 
bring most any price asked. The call for timb: Ts 
is also heavy. Quite a few schedules for coist- 
wise shipment out of Mobile and Gulfport have 
been placed in the last few days. The most ¢oD- 
servative claim that 1922 will see a demand tor 
lumber that will tax the manufacturing facilities 
of the South, as it is realized the condition of 
stocks in the North and the lack of production iB 
the South will bring about a condition of suppl¥ 
and demand, which will enhance prices materially. 
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Many producers are cautioning the large retail 
buvers and asking that they place their orders 
early and spread them around so that there will 
be a continuous movement of stock and a more 
even market. 


1, W. MeWilliams, prominent manufacturing 
wholesaler of Mobile, passed thru Jackson last 
Friday. Mr. McWilliams has now branched out 
in the retail lumber business, having installed a 
lumber yard at Inverness, Miss. The new retail 
firm is known as Hutchins & McWilliams, 

‘he numerous friends of W. E. Guild, treas- 
urer and general manager of the Finkbine Lumber 
Co.. are congratulating him on his appointment as 
a member of the committee on land reclamation 
of the Chamber of Commerce of the United States, 
Mr. Guild is also chairman of the cut-over land 
committee of the Southern Pine Association and a 
member of the board of directors of the Southern 
Settlement & Development Organization, of Balti- 


Local hardwood manufacturers report that de- 
mind has slumped considerably, altho prices have 
remained firm. Many inquiries are in circulation 
for January delivery and some are being received 
for Mareh and April delivery. The hardwood out- 
look for next year is exceedingly bright. 


SHREVEPORT, LA. 


Dec. 12.—There is practically nothing doing in 
the pine market. Very little new business is being 
booked and old orders are being rapidly shipped out. 
On the other hand, wholesalers and mills report that 
they are getting almost no cancelations. The one 
bright spot in the pine market seems to be finish. 
Steam dried finish is bringing about $12.50 more 
than smoke dried stock. The latter is so scarce 
that the gap is showing a tendency to close up 
somewhat. Five- and eight-quarter smoke dried 
finish is bringing about $5 more than l-inch. The 
recent decline on No. 1 and 2 common boards and 
dimension has amounted to $3 to $5 a thousand. 

Hardwoods are in only fair demand. Demand 
for ash is picking up a little, and likewise that for 
oak and gum. Red gum in the upper grades is 
practically unobtainable. No. 2 common gum and 
eak prices hardly pay for handling alone. Mills 
are for the most part throwing aside their No. 2 
and 3 common at present. 

Representatives of the lumber industry in the 
Shreveport territory were entertained yesterday 
with an address by Axel H. Oxholm, of Washing- 
ton, D. C., chief of the lumber division of the 
Department of Commerce, at a meeting in the 
offices of the Frost-Johnson Lumber Co. 


ORANGE, TEX. 


Dee. 12.—Shipments of southern pine from the 
local mills continue to exceed production, largely 
because of back orders and to a noticeable increase 
in oil field and railroad orders. The retailers are 
ordering only to fill in, but their specifications 
show that their stocks are badly broken. The 
local mills are enjoying a splendid trade from the 
Orange County oil field, as well as from Mexia 
and other Texas fields. Some fifty teams and 
trucks are constantly hauling derrick materials 
and house building stuff to the local field, seven 
niles west of town. There -has been quite an in- 
crease in railroad orders—car, track and bridge 
materials being ordered in sizable quantities. 

there are two big export cargoes being loaded 
here. The Stndard Export Lumber Co. is stowing 
2.500,000 feet of sawn timber in the British 
steamer Portreath for South African delivery. The 
Luteher & Moore Lumber Co. is loading 3,000,000 
feet on the Belgian steamer Gallier, which will 
clear this week for River Plate. The bark Amazon 
and four-master Rosemary will load out sume time 
this month for Tampico, each carrying upward of 
a ‘million feet. 


MERIDIAN, MISS. 


Dec. 12.—The lumber market thruout this section 
appears to be marking time and from all indica- 
tions and reports obtainable some heavy concessions 
are being made on various items of shed stock, 
especially on B&better and No. 1 common flooring ; 
n fact, this seems to apply to all higher grade 
tems, 

The larger mills report that they have practically 
aught up with their order files and are taking on 
just enough business at present prices to tide them 
over the dull period. There is considerable varia- 
fion in prices being quoted on the upper grades at 
present—as much as $10 a thousand on Bé&better. 
>rders are coming thru slowly and buyers are havy- 
ing little trouble in placing their requisitions. 

Inquiries on railroad material are still being 
received, but prices do not appear as good As they 
were fifteen days ago. 

The hardwood situation is still in good shape and 
is holding up to recent levels. 


LAUREL, MISS. 


Dec. 12.—Harry Giesy, president of the H. H. 
Giesy & Bros. Co., is here on a buying expedition. 
This company was recently incorporated at Co- 
lumbus, Ohio, for $500,000. It maintains large 
yards at Lancaster, Akron and other points in 
Ohio. Mr. Giesy was accompanied south by W. G. 
Smith, general manager of the Lyman Hawkins 
Lumber Co., Akron, Ohio, which is one of the 
Giesy yards. They purchased 2,000,000 feet of 
lumber on Saturday. Mr. Giesy said: “I believe 
we are on the road to prosperity. I expect busi- 
ness to move forward but slowly for the next six 
months, but to advance more rapidly after that. 
I believe there is now too much spread between 
lower and upper grades of pine and that equaliza- 
tion of prices would tend to promote trade.” 


ATLANTA, GA. 


Dec. 12.—Southern pine and hardwood produc- 
tion has been heavily curtailed in this section by 
inclement weather, but the woods are drying out 
rapidly. Mill men estimate the curtailment at 
about 20 to 25 percent. Prices are comparatively 
stable and there is promise of an increase on many 
of the items in the near future. As a rule mills 
have more business than they can well handle and 
this condition will prevail until there is a general 
resumption of operations at the various plants. 
Heavy buying of both southern pine and hardwoods 
is expected early in the coming year. 

Considerable interest is manifested by lumber- 
men of Georgia in the special meeting of the South- 
ern Pine Association at Memphis, scheduled for 
Thursday of this week, at which time the freight 
rate situation will be discussed. 


TUSCALOOSA, ALA. 


Dec. 12.—The market last week was very quiet. 
The mills are, however, shipping considerable lum- 
ber and feel that after the holidays that there 
will be a better tone to the market and that prices 
will then take an upward trend. As mill stocks 
are very badly broken, manufacturers prefer to fill 
in and be in position for the business which is 
looked for after the first of the year. Quick ship- 
ments are wanted and there is little doubt but that 
retail stocks are very limited and that retailers 
will now buy only items of which they are short. 
For the last week the weather has been very bad 
and logging has been almost at a standstill. 


NORTH TONAWANDA, N. Y. 


Dec. 12.—Henry Adema, secretary of the White 
Pine Association of the Tonawandas, has been 
notified that the action brought thru the local lum- 
ber dealers’ organization to avert an increase of 2 
cents a hundred pounds on stock shipped over the 
Lehigh Valley Railroad from the Tonawandas to 
Canandaigua, N. Y., has been sustained by the 
Interstate Commerce Commission. The commission 
determined that the increase was not justified. 
The New York Central Raibroad was charging 144% 
cents a hundred pounds between the Tonawandas 
and Canandaigua, and the Lehigh Valley 2 cents 
less. The Lehigh Valley filed a tariff to increase 
the rate to that charged by the Central. The 
State public service commission, as well as the 
Interstate Commerce Commission, ruled against the 
advance, Pressure is being brought to bear in an 
attempt to have the Central lower its rate to con- 
form to that charged by the Lehigh Valley. 

The steamer Matthew Wilson arrived with the 
last cargo of the season Saturday, a consignment 
of hardwood for the Kreetan Co. The boat left 
today for Marine City, Mich., to lay up for the 
winter. 


NEW YORK, N. Y. 


Dec. 12.—Wholesalers and retailers of the metro- 
politan district view the coming market for all 
kinds of lumber with the greatest optimism. Noth- 
ing can be more exhilarating than to hear a lunm- 
berman speak of what he sees in the near future. 
All industrials are coming into the market more 
freely, and will in all probability keep up the 
demand when the builders of houses are forced 
to slow down. Thus far building has kept up in 
almost as large volume as in the early and late 
fall. While building materials have shown up in 
surprisingly large volume this year, indications 
point to a substantially larger volume in the com- 
ing year. Furniture, trim, factory and other indus- 
trials are showing a steady improvement, and 
bid fair to be a large factor to the bigger business 
in store for lumber. Prices are holding firm and 
in a few instances are showing a slight advance. 
Hardwoods, in particular, have displayed an up- 
ward tendency. 

The Cummer Cypress Co., 280 Madison Avenue, 
report “Business good. Prospects bright. Prices 
strong.” ‘The home office of the Cummer Lumber 
Co. is in Jacksonville, Fla., and the New York 
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Colonial Lumber Company 


Manufacturers and Wholesalers 


Yellow Pine Lumber 
JACKSON, MISS. 
Railroad Timbers 


Car Material 
Implement Stock 


Crating Stock 


Yard Stock 
Shed Stock 
Timbers 

Factory Flooring 


** Service First” 




















Red Gum 1,500,000 feet now on 
Magnolia sticks and ready to 
White Oak |") 22 30 
Red Oak licited. 

Poplar 
Hickory 
White Ash 











Eastman-Gardiner 
Hardwood Co. 
LAUREL, MISS. 





B. C. Godwin, Pres. 


Yellow Pine Specialists 

Straight or 12 Dimension, Siding, 

Mixed Cars Flooring and Ceiling 
Give us a change to quote you. 


Warren-Godwin Lumber Co., "4°" 


J. R. Sandefur, Secy.-Treas, 











Wanted Orders 35.0" 
Crating 


Manufactured from 
Gum, Poplar or Oak 


Inquiries solicited from all consumers. 


Merl Lumber Go.,“"s22)™ 











Hardwood 
Lumber 


POPLAR 


A SPECIALTY 


Baldwin 
LumberCo. 


316 Railway Exchange, 
CHICAGO 


Sales Office and Yards, 
LAUREL, MISS. 











= 
Lincoln Gounty 
Lumber Co. 


Brookhaven, Mississippi 


Yellow Pine Lumber 


Specializing in Mixed Car Shipments 


J.F. Vernon Lumber Go. 


Sales Agents BROOKHAVEN, MISS, 


Manufacturers of 
BAND SAWN 
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WARREN AXE & TOOL CO. 


WARREN, PA. 
GRAND PRIZE 


ALSO WLASKA-YUKON PACIFIC EXPOSITION 


AND DROP FORGINGS. Daily fac- 
AXES-LOGGING TOOLS tory capacity $500 Axes & Tools 


Were avsarded highest 
honors Pakama- Pacific 
International Exposition 
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Lasting Prese 


The Story of Opal. One of the most 

talked of literary productions of the 
year, Opal Whiteley, how a young woman 
was reared in the fir forests and the lum- 
ber camps of the Pacific Northwest. 

The environment of forest and lumber 
camp has been symbolized in the binding 
of the book, the covers reproducing the 
texture and grain of natural wood. Print- 
ed in large, clear type on the finest of 
book paper, with wide margins, the me- 
chanical execution leaves nothing to be 
desired. Both in content and appearance 
the book is particularly suitable for pres- 
entation to either young or mature per- 
sons. Sent postpaid, $2.00. 


Glory of the Pines. By William Chal- 
mers Covert, C. D. One of Dr. Covert’s 
earlier assignments as a minister was in 
a logging community and these stories of 
the woods by such a good, graceful and 
forceful writer can be unreservedly rec- 
ommended. Cloth, prepaid, $1.25. 


Progressive Steps in Architectural Draw- 

ing. A step-by-step method for stu- 
dent-draughtsmen, together with details 
of construction and design. For use as 
a reference book in architectural offices. 
It will be a great help to the beginner in 
draughtsmanship in laying out his work. 
Postpaid, $1.80. 


Handbook of Building Construction. By 

Geo. A. Hool and Nathan C. Johnson. 
This great two-volume handbook describes 
thoroughly modern building design and 
construction down to the smallest detail. 

It offers architects, construction engi- 
neers, contractors and builders a body of 
information on practical construction that 
has never before been even approximated. 

Principles, methods, costs, tables and 
reference data are all spread out before 
you in these two handy books for quick 
reference and constant use. 

The work is almost without a parallel. 
It stand out as one of the greatest 
achiev ts of technical authorship. 

The work consists of two volumes (not 
sold separately), with flexible cover, 6”x 
9”, fully illustrated, and has 1,474 pages. 
Sent postpaid, $10.00. 


Forest Products, Their Manufacture and 

Use. By Nelson C. Brown. This book 
is devoted to forest products other than 
lumber and gathers together materials 
which the author has been accumulating 
for the last ten years. In writing it an 
effort has been made to avoid including 
data based on the abnormal conditions of 
the war period, particularly to costs and 
prices. 

It contains four hundred and forty- 
three pages and index; is very liberally 
illustrated, chiefly with photographs of 
manufacturing operations and processes. 
Sent postpaid, $4.00. 


Timber—Its Strength, Seasoning and 

Grading. By Harold S. Betts, M. E., 
of the U. S. Forest Service. This is a 
book which has long been needed by the 
lumber industry. It covers very thor- 
oughly the subjects indicated by the title 
and is well and thoroughly illustrated and 
contains 223 pages and an index. Sent 
postpaid, cloth binding, $3.00. 
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Sales office covers the entire eastern section of the 
country. The Cummer company handles cypress 
and southern hardwoods and reports that. the 
cypress market is good all over and that the hard- 
woods are showing a steady improvement, with a 
noticeable rise in prices. M. C. Hughes, manager 
of the New York office, who returned to the city 
Saturday from the semiannual session of the 
Southern Cypress Manufacturers’ Association in 
Jacksonville, said: “The spring business will open 
up about Feb. 1. The unfavorable weather of the 
last ten days has shown no ill effect on business. 
The demand continues strong. Prices on red, sweet 
and black gum have gone up considerably and at 
the higher prices are in excellent demand. Prac- 
tically all business is coming from building. Manu- 
facturers are not showing up as well as they 
should.” The Cummer company ships entirely by 
rail and its mills in the South operate the year 
around, 

Nelson C, Holland, formerly a partner in Graves, 
Bigwood & Co., of Byng Inlet, Canada, has sold 
out his interest and is now in the wholesale lum- 
ber business on his own hook in New York. His 
principal connections now are in Tonawanda, N. Y., 
and in Canada. He sells principally Canadian 
white pine and Canadian spruce. He also handles 
Idaho and Oregon white pine. Mr. Holland says 
yard stocks have become low and that retailers 
in the metropolitan district are getting in to get 
ahead of any advance in price that might take 
place. He believes prices will certainly go higher. 
The last week has seen an improvement in busi- 
ness, he said. Mr. Holland believes price ad- 
vances will begin immediately and that there are 
indications of a substantial change. He said there 
is a demand for white pine that other woods can 
not fill. In his new connections Mr. Holland will 
cover eastern New York, Massachusetts, New Jer- 
sey and Connecticut. 

Chester J. Hogue, of the West Coast Lumber- 
men’s Association, has been spending the last 
ten days traveling thru the State looking over 
lumber conditions. He is expected to return to 
the city today. 

Walter Adams, sales representative of the 
Brooks Scanlon Corporation, Eastport, Fla., is on 
a business trip in the South. 

R. U. Shaffer, manager of the main office of the 
S. E. Slaymaker Co. reports business much better 
than it was thirty days ago and he expects con- 
ditions to show marked improvement after Jan. 1. 
He said: “The hardwood business is picking up 
and prices are stiffer, but at the higher price we 
do not find any hesitancy in buying. There is lots 
of lumber on the move.” The Slaymaker company 
recently suffered the loss by fire of a large mill at 
Fairdale, Va., and has not yet decided whether 
it will rebuild. The company’s spruce, hardwood 
and hemlock mills at Black Mountain, Andrews and 
Murphy, N. C., are operating full blast. Another 
mill is located at Cass, W. Va., and this, too, is 
working to capacity. Mr. Shaffer said the firm is 
drawing business principally from building, but 
he expects industrials to come along in the early 
spring. 

Ralph C. Angell, manager of the Willapa Lum- 
ber Co., today gave the correspondent of the 
AMERICAN LUMBERMAN the following telegram 
from the Pacific coast: ‘More inquiries for the 
last week than for the preceding month. Prac- 
tically every quotation made results in business. 
The situation here is much stronger than surface 
indications would show. We expect sharp advances 
before middle of January. Stock all descriptions 
low with no chance of increased production before 
spring.” Mr. Angell supplemented this informa- 
tion from his home office with the statement that 
business has shown more increase in the last week 
than in a month previously. Mr. Angell also 
reported that the Japanese are in the market 
for baby Jap squares and are taking all that they 
ean get. They are buying 4x4s and up, where 
formerly they were buying 16x16s and up. 

George Harvey, New York manager of the A. W. 
Burritt Lumber Co., with main offices in Bridge- 
port, Conn., said of the present market: “There 
is a large volume of inquiries, but the amounts 
generally are small. The tone of business is much 
improved. The price situation depends on how 
badly a man wants to liquidate his holdings. I 
look for prices to hold in the neighborhood of 
where they are now. The trade has taken recent 
price advances nicely. I find that the contracting 
business has fallen off a little and seems to be 
waiting for the spring. All industries are picking 
up to a large extent and are coming along in good 
shape.” The Burritt company handles spruce and 
white pine from Nova Scotia, New Brunswick and 
Quebec and in smaller quantities from the Inland 
Empire. The firm also deals largely in North and 
South Carolina pine. He declared spruce the most 
active of all woods at the present time. 

One of the most recent additions to large 
coterie of New York lumber firms is the I. G. 
Leonard Lumber Co., which began business Dec, 1 
with offices at 1170 Broadway. L. G. Leonard, 


head of the firm, has been for the last sixteen 
years vice president and manager of the New York 
office of the McGowin Lumber & Export Co. 

Jack Kennan, sales representative of the A, 
Weston & Son Lumber Co., of North Tonawania, 
N. Y., is visiting in this city. Mr. Kennan’s yisit 
is solely in interest of his lumber concern. [fe 
will prolong his stay in New York another week 
and expects to return to the home office on vext 
Saturday. 

W. F. Coachman, president, and Mr. Kelly, 
general manager of the Consolidated Crate & Lim- 
ber Co., of Lake Wales, Fla., have been recount 
visitors to this city in interest of their lum)er 
business. Both left today for Jacksonville. 

W. W. Reilley, president of W. W. Reilley & J} vo,, 
of Buffalo, N. Y., wholesaler of hardwoods, !:as 
been visiting his lumber friends in this city for 
the last few days. He returned to Buffalo : is 
morning. 


PHILADELPHIA, PA. 


Dec. 12.—The last week has been one of inact iy- 
ity here, but the market shows no weakness. There 
is a lot of preparation for spring but little busi- 
ness is being placed except for immediate needs, 
Generally speaking, local stocks are low. Back of 
this is the almost universal expectation of good 
business in the early part of next year. Planing 
mills are all busy to capacity; inside trim men 
are working full forces; cabinet makers are doing 
good business; furniture manufacturers are now 
booking some good business; some of the larzer 
industrials are using more lumber; the railroads 
are frankly in need of lumber, and are holding up 
much work that would take lumber, and building 
work is going ahead as fast as the weather will 
permit. Retailers have been doing more active 
business during the last week than the whole. 
salers, 

The demand among the hardwoods is still strong 
enough to reduce the offerings from mills, ond 
prices are firm for dry stock, with the better grades 
in almost all items really scarce. There is a 
strong demand for both quartered and plain oak, 
in red and white, for all kinds of hardwood floor- 
ing, and for gum, with a steady and ready sale 
for chestnut, ash, basswood, birch, beech, maple, 
poplar, cherry, walnut and mahogany. White pine 
is not active, but there is a lot of inquiry, snd 
stocks of this wood are low. All but the very low- 
est grades are rather scarce, and prices are hold- 
ing steady. Spruce is normally active, at steady, 
good prices. Hemlock is still more scarce, and 
looks as if it would be very scarce before the new 
cut. Cypress is offered quite freely in the lower 
grades, but the better grades are scarce, and prices 
are firm. Longleaf pine is in good demand in 
timbers, piling, boards and building sizes, and quo- 
tations are rising. North Carolina pine is offered 
in decreasing quantities, altho there have been a 
lot of mills started up in the last few weeks. Roof- 
ers and box find a ready sale at stiffening prices, 
and sizes are moving in good volume. Lath of all 
sizes and kinds find a ready market at good figures, 
and the shingle market is still strong. 

George E. Lippincott has moved his offices to 
225 South Sydenham Street. 

Maurice W. Wiley, formerly with the Sterner 
Lumber Co., but now in the wholesale business for 
himself, has secured offices at 711 Widener Build- 
ing, and has secured James L. Dolby as oflice 
assistant. 

Joseph P. Comegys, who was announced in the 
AMERICAN LUMBERMAN as representing the Phila- 
delphia Wholesale Lumber Dealers’ Association at 
the Interassociation Arbitration Conference at Chi- 
cago, was also selected to represent the Lumber- 
men’s Exchange at the same time. 


BALTIMORE, MD. 


Dec. 12.—Work on the new addition to the big 
establishment of the Morgan Millwork Co. is 
progressing rapidly. The contract calls for a 
one hundred day job and there is every indication 
that the extension will be ready early in the 
spring, if not sooner. The new building will be 
used as a plant for turning out extra and «id 
sizes of sash and doors. 

Among the new concerns which were induced to 
locate in Baltimore and establish factories thru 
the efforts of the industrial bureau of the Bord 
of Trade during November is the Baltimore Con- 
sumers’ Supply Co., a subsidiary of the Gulf Cross 
Arms Co., of Montgomery, Ala. The corporai:on 
will carry on the production of wooden cross arms 
for telegraph and telephone line poles and i1as 
acquired a site for a factory at Fairfield, in the 
Curtis Bay district of the city. Work on the plint 
has already been started, and it is estimated that 
6,000,000 board feet of lumber will be used n- 
nually in turning out these cross arms. 

The Carr Lumber Co., located at Pisgah Forest, 
N. C., according to information received here, is 
erecting a big planing mill and hardwood flooring 
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The company carries on lumber operations 
on iat was formerly Biltmore, the great Vander- 


bilt «state. . 
ST. LOUIS, MO. 


Tec. 14.—It is just a case of marking time in the 

retu.! lumber business in St. Louis. Master build- 
ers of St. Louis have estimated that more than 
$30.000,000 in building projects are being held up 
pening a reduction in wages from $1.25 to $1 an 
hour. It is expected that as soon as this reduc- 
tion is made there will be a heavy demand for 
bui! {ing materials of all kinds. Meantime there is 
ver) little doing. 
.e hearing of the ouster suit brought by At- 
tor: oy-General Barrett against the members of the 
St. Louis Lumber Trade Exchange, aNeging viola- 
tion of the Missouri antitrust law, which was to 
ha.’ been resumed on Friday, has been postponed 
unt:! Jan, 12. The case was postponed at the in- 
stance of the State. 

Miss Cornelia Young, who was stenographer for 
the (iaretson-Greason Lumber Co. for a number of 
years and later with the Exchange Saw Mills Co., 
passed thru here on her way to New York, whence 
she will sail for Russia for service with the Amer- 
ican Friends’ Service, the Hoover organization. 
Her headquarters will be in Moscow. She served 
with the Red Cross in Paris during the war. , 

Max D. Miller, president and manager of the 
Miller Lumber Co., Marianna, Ark., who was call- 
ing on the trade here last week, reports that the 
company received as many orders for hardwood 
shipiuent in December as it could handle. 

L. Ek. Comer, president of the M. E. Leming 
Lumber Co., Cape Girardeau, Mo., reports that its 
sales of hardwoods for December were the best for 
several months, 


MINNEAPOLIS, MINN. 
Dev 


Lumber Co., who returned a few days ago from a 
visit to the company’s mills at Kentwood, La., and 
Eastport, Fla., has gone to Washington, D. C., and 
from there will go to Memphis to attend the South- 
ern Pine Association meeting. He says the plants 
have run this year at about two-thirds capacity. 
Business has been better during the fall, especially 
at Eastport, which has been shipping heavily to 





Atlantic coast cities. Trade has fallen off this 
month, seasonably. 

E. UH. Polleys, of the Polleys Lumber Co., Mis- 
soula, Mont., president of the Western Pine Manu- 
facturers’ Association, was here recently on his 


way back from the meeting of the National Lum- 
ber Manufacturers’ Association directors in Chi- 
cago. He reports that the company’s mill again 
is operating after a two months’ shutdown, which 
cleaned up its surplus lumber stocks pretty well. 

Willis J. Walker, vice president of the Red River 
Lumber Co. and in charge of its western opera- 
tions, is here visiting with his father, T. B. 
Walker, and his brothers, Gilbert M. and Archie 
Walker, with whom he is associated in business. 
The big mill at Westwood, Calif., he reports, is 
—s ten hours a day, cutting sugar and white 
pine. 

Joseph Hodge, of the Bradley Lumber Co., War- 
ren, Ark., was here looking into the market for 
Southern hardwoods last week, after a trip to 
Bulalo and middlewestern cities. 


KANSAS CITY, MO. 


Dec. 12.—Local yards report that business is a 
little dull, as usual at this time of year, but say 
that inquiries and figuring promise a big building 
prozram next spring. 

John B. White, president of the Exchange Saw- 
mills Sales Co. and various affiliated companies, 
has been indisposed for several weeks and confined 
to his home. His many friends are hoping to see 
him out soon, 

Winston Allen Painter, eight pounds and ‘some 
boy,”’ to take the word of the proud father, arrived 
recently at the home of Mr. and Mrs. Leonard 
Printer, Mr, Painter is the assistant advertising 
niinager of the Long-Bell company and editor of 
the Log of Long-Bell. 


DULUTH, MINN. 


Dee, 13.—Fair carlot shipments being made to 
line yards thruout Minnesota indicate that deal- 
' find it necessary to sort up stocks. Building 
erations in Duluth and over the territory are 
on & substantial scale and retailers are becoming 
increasingly optimistic. Placing -of orders is 
meantime being curtailed to immediate require- 
hients, Operators believe that reductions in rates 
would be promptly followed by a spurt. Quota- 
tions in both the best grades and lower grades 
of lumber are being firmly held at the advanced 
basis announced three weeks ago. No disposition to 
shade has been reported in any direction. 

Woods operations in northern Minnesota are 
estimated to be at 25 percent and in northern Wis- 
consin at 26 percent normal. Fears are expressed 











in some quarters that supplies of logs may prove 
inadequate to carry the sawmills thru if demand 
is as active during the spring and summer as it 
now promises to be. Managers of the larger mills 
have asserted that they are in position to put in 
summer camps. It is admitted, however, that 
pulpwood and ties production this winter may 
prove inadequate and that higher prices may result. 


VANCOUVER, B. C. 


Dec. 13.—Production of logs for the year to Nov. 
1 was 204,325,220 feet, or 23 percent less than 
for the same period of last year. Already there 
has been a heavy fall of snow along the Coast, 
which has hampered operations, and mills declare 
that the 97,000,000 feet of timber in the water 
does not offer sufficient choice for their needs. 
In other words, logs are scarce. Prices are get- 
ting firmer as a result, run of camp now being 
$14.50, with cedar at $22, while hemlock is much 
stronger, being quoted at $12. One reason of this 
is that Japanese will take hemlock along with 
cedar and fir, and is also being used for flooring 
and siding, and it is getting into the lumber class 
instead of being used mostly for pulp purposes. 

Harold Lynum, a lumberman of Christiania, Nor- 
way, was in Vancouver the other day. He has 
spent three years in different parts of the United 
States and Canada studying different phases of 
the lumber industry and is now on his way back 
to Norway. He declares that the size of the tim- 
ber cut in this province makes Old World methods 
of lumbering absolutely out of the question. 

The Mainland & Island Lumber Co. (Ltd.) is the 
name of a new corporation which has taken over 
the assets of the timber products department of 
the London & Canadian Investment Co. (Ltd.), of 
Vancouver. It has a paid up capital of $1,000,000. 
Eric W. Hammer, of Vancouver, is president of this 
corporation and Hale H. Hetherington is manager 
of the company. The company is the owner of 
sawmills and timber in British Columbia, but is 
not an operating company. 


TORONTO, ONT. 


Dec, 12.—The approach of the holiday season 
is making itself felt in the trade in Ontario. 
Business is not as active as it was. Wholesalers 
in Toronto who handle British Columbia products 
find it quite a problem to obtain stocks. There 
is a fair amount of business offering for British 
Columbia material in Ontario. Reports from the 
Coast are to the effect that nothing in the nature 
of a bargain is offering. ‘The mills are short on 
nearly all items, except 1x3 and 1x4 flat grain 
fir flooring and ceiling, and they have not enough 
of these to warrant them in offering attractive 
prices. Shiplap is beginning to pile up at Coast 
mills, but prices are firm. The mills are pretty 
well loaded with cutting business and are disposed 
to hold back until they have cleaned up present 
cutting orders. Export business is making it diffi- 
cult to place orders for kiln dried clears. The 
mills are getting much better prices for green 
clears than they can get for their rail shipments. 
Stocks on the Coast are so low and the holiday 
season is so near that the mills are taking very 
little interest in the rail trade. Recent advices 
received by Toronto wholesalers indicate that the 
mills can get all the orders they want at certain 
prices, but these prices are not good enough and 
if it were not for the export business the mills 
would stop running. 


RECENT PATENTS 
The following patents of interest to lumbermen 
recently were issued from the United States Patent 
Office. Copies thereof may be obtained from R. E. 
Burnham, patent and trade mark attorney, Conti- 
nental Trust Building, Washington, D. C., at the 
rate of 20 cents each. State number of patent and 
name of inventor when ordering: 
pe oot, 331. Saw set. Kalle Rinne, 


Mas: 

1. 397, 439. Feed mechanism for wire bound box 
blank machines. Howard G. Mead, St. Louis, Mo., 
assignor to Wirebounds Patents Co., Kittery, Me. 

1,397,489. Method of and apparatus for gluing 
sheets edge to edge. George R. Meyercord, Chi- 
cago, Ill, assignor to Haskelite Manufacturing 
Corporation. 

1,397, a Safety shield for circular 
Christian N . Smith, Elgin, I. 

1,397, 900. Le agg machine. William T. S. 
Pate, Indianapolis, In 

1,398,258. Nailing <™ tacking machine (box 
nailing). Herbert E. Cooley, West Bend, Wis. 

1,398,495. Saw controlling mechanism. Guy 
L. —- and Robert E. Gray, Snoqualmie Falls, 


1,398, eo Wire bound box. Edward A. Srill, 
Chicago, I 
99, 131; Pressure guard for woodworking ma- 
chines.’ James D. McMichael, Rochester, N. Y., 
assignor to American Wood Working Machinery 
Co., same place. 
rf 399, Steven Radi- 
mak, New York, 
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Tree sawing machine. 
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Specializing in Band Sawn Kiln Dried 
FINISH, DIMENSION, ROOFERS 
Anything in Georgia Hardwoods 
Taylor Lumber Company, Inc. 
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Yellow Pine 


J. FRANK OLDHAM, Commission Wholesaler, 


\_ Whitney Central Bldg... NEW ORLEANS, LA. } 
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FERRY-BAKER LUMBER CO. 


Fir Flooring 


Vertical Grain FIR STEPPING in any quantity 
Fir Lumber, Hemlock Boards and Shiplap 


Straight or mixed car orders solicited. 


Ferry-Baker Lumber Co. 


General Office and Mills, 


isjwhat you want today 
to minimize your invest- 
ment and insure more 
frequent turnovers. 
That is what we offer 
you in our plainly 
teanded uppers— 
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Kneeland-McLurg 


Lumber Company 
Phillips, Wis. 


Manufacturers of 


“SHAKELESS” 
HEMLOCK 


Hardwood Lumber 
Maple and Birch Flooring 











Dependable Wire Rope 


The one red-strand in Hercules 
Wire Rope is our guarantee that 
it isa product of the highest qual- 
ity. That it is a dependable and 
economical logging rope has been 
proven by its years of service in 
that field. 


Established 1857. 


A. Leschen & Sons Rope Co. 


ST. LOUIS 


New York (Chicago Denver 
San Francisco 
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Western White Pine. 


Dry Selects 


Shipments via General Offices and Mills 
N. P. and 


Milwaukee Rys. MISSOULA, MONT. 
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Pine Zone Lumber Co. 
Manufacturers and Wholesalers 


SPOKANE, WASH. 
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BUSINESS CHANGES 


ARKANSAS. Fort Smith—Fort Smith Furni- 
ture Co. changing name to Border Queen 
Kitchen Cabinet Co. 

GEORGIA. Cyrene—Battles & Stokes suc- 
ceeded by Battles & Hodges. 

INDIANA.  Columbus—J. <A. Glanton  suc- 
ceeded by J. A. Glanton Furniture Co. 

IOWA. Cresco—Alexander & McNally Lumber 
Co. succeeded by C. S. Alexander. 


MARYLAND. Baltimore—American Propeller 
Co., which during the war turned out propellers 
for airplanes, and used large quantities of oak, 
walnut and mahogany, has dissolved. The com- 
pany is succeeded by the Paragon Engineers 
(inc.), with Spencer Heath, president, and A. C. 
Fleagle, secretary and general manager. The 
company will specialize in mechanical designing 
and general machine and aeronautical work. 

MICHIGAN. Petoskey—W. L. McManus Lum- 
ber Co. being dissolved. Saw and planing mill 
will be contained under individual ownership 
of George B. McManus. 

MISSISSIPPI. Vicksburg—Bracken Lumber 
Co. succeeded by Bracken-Comer Lumber Co. 


MISSOURI. Fredericktown—Farquhar Lum- 
ber & Supply Co., sold to Graham Lumber Co. 
NEW YORK. Brooklyn—Reeb Millwork Co., 
moving to Roselle, N. J. 
Evans’ Mills—Hawn & Burns (Inc.) succeeded 
by Le Roy Supply Co. 
Findlay—J. J. Detweiler moving to 
Hayward location which he _ recently 


PENNSYLVANIA. Wyomissing—Wyomissing 
Supply Co. sold planing mill, machinery, engine 
etc., to Morris and Tobias Knoblauch, who rep- 
resent the Berks Builders & Supply Co. Plant 
will be enlarged and new machinery added. 

TEXAS. Iowa Park—Sykes & Rast sold to 
Winters Lumber Co. 

Waxahachie—Ellis County Lumber Co., which 
recently succeeded D. H. Thompson in lumber 
business, has been sold by J. W. Blakey and 
T. T. Blakey to H. H. Hardin who operates a 
chain of yards in Texas. Will be operated under 
name of H. H. Hardin Lumber Co., with J. M. 
Buxton, former manager, remaining in charge. 


WASHINGTON. Centralia — Sayre Lumber 
Co. succeeds A. L. Sawyer. 

Spokane—Dixon Lumber Co. sold to Potlatch 
Lumber Co. 


WISCONSIN. Appleton—John L. Hettinger 
and Edward Schmidt, formerly of the Ideal 
Lumber & Coal Co., of Appleton, and William 
Commentz, sales manager for the Jones Lumber 
Co., have purchased the McDonald yards at 
Appleton and will operate under name of Het- 
tinger Lumber Co. Will expand present busi- 
ness, adding new lines. 


INCORPORATIONS 


ALABAMA. Bessemer — Bessemer Lumber 
Co., incorporated; capital, $5,000. 

Flatwood—Wilcox Saw Mill Co., incorporated; 
capital, $40,000. 

CALIFORNIA. Los Angeles—Gazelle Lumber 
Co., incorporated. 

FLORIDA. Dade City—Dade City Veneer 
Mills, incorporated. 

Lakeland—William Riddle Lumber & Novelty 
Works, incorporated; capital, $25,000. 

Perry—J. E. Battey & Sons Co., incorporated; 
capital, $10,000. 

GEORGIA. Atlanta—Cleveland-Oconee Lum- 
ber Co., increasing capital from $100,000 to 
$300,000. 

Washingotn—Scott-Strother Lumber Co., in- 
corporated; capital, $25,000. 

ILLINOIS. Chicago—Zutman Body Manufac- 
turing Co., incorporated. 

MASSACHUSETTS. Avon—Avon Lumber 
Co., incorporated; capital, $50,000. 

NEBRASKA. Sidney—Thomas Lumber Co., 
incorporated; capital, $50,000. 

NEW YORK. Ogdensburg—Howard Lumber 
Co., incorporated; capital, $5,000. 

NORTH CAROLINA. Elizabeth City—Fore- 
man-Derrickson .Veneer Co., increasing capital 
from $25,000 to $100,000. 


OHIO. Cincinnati—Union Hardwood Co., in- 
corporated; capital, $10,000 (wholesale). 

Cleveland—Euclid Fifty-Fifty Lumber Co., in- 
corporated; capital, $30,000. 

Cleveland—Cleveland Lumber Co., increasing 
capital from $100,000 to $300,000. 

Portsmouth—White Oak Timber & Construc- 
tion Co., incorporated; capital, $10,000. 


OREGON. Kings Valley—Christensen Lumber 
Co., incorporated; capital, $1,500. 

La Grande—White Pine Box & Lumber Co., 
incorporated; capital, $200,000. 

PENNSYLVANIA. Erie—Willsworth Lumber 
Co., incorporated; capital, $50,000. 

TENNESSEE. Nashville—Nashville Box Co., 
incorporated; capital, $40,060. 





TEXAS. Austin—Beitel Lumber Co., incor- 
porated; capital, $250,000. 

WASHINGTON. Centralia—T. K. & G. Lim- 
ber Co., incorporated; capital, $10,000. 

Seattle—Mutual Timber Mills, incorporated; 
capital, $4,000. 

WEST VIRGINIA. Charleston—Logan Coa! & 
Lumber Co., incorporated; capital, $50,000. 

WISCONSIN. Milwaukee—Midland Toy ©o., 
incorporated; capital, $25,000. 

Oshkosh—Oshkosh Wood Specialty Co., jin- 
corporated; capital, $10,000. 


NEW VENTURES 


ARKANSAS. Little Rock—Greenwood Lum- 
ber Co. will open; capital, $10,000. 

CALIFORNIA. Los Angeles—Owens Park 
Lumber Co., new concern. 

Los Angeles—Sine Bros. Lumber Co., new 
concern. 

San Francisco—A. J. Johnson Lumber Co., re- 
cently began; wholesale. ’ 

Venice—Bay Lumber Co. will open. 

FLORIDA. Leesburg—Hester & Stinson re- 
cently began retail lumber business. 

GEORGIA. Atlanta—B. Mifflin Hood Brick 
Co. added new department for handling buiid- 
ing materials of all kinds. J. A. Cassidy, man- 
ager; new warehouses and general office. 

ILLINOIS. Danville—James H. Elliott, for- 
merly with Trent Bros. Lumber Co., in business 
for himself; lumber and planing mill. 

Piper City—Quick & Haas recently began; toy 
manufacturers. 

INDIANA. Indianapolis—G. C. Goss recently 
began; wholesale. 

Indianapolis—A. E. Van Natta, recently began; 
wholesale lumber. 

Salem—R. F. Colglazier & Co., recently began. 

KENTUCKY. Louisville—Johns & Patterson 
recently began; commission. 

LOUISIANA. Abbeville—Riverside Lumber 
Co., new concern. 

Alexandria—Carlile Davidson recently began; 
commission lumber. 

New Orleans—J. F. Oldham recently began; 
wholesale and commission lumber. 

MISSOURI. Kansas City—I. K. Campbell 
Lumber Co., recently began; commission lum- 
ber. 

Kansas City—J. H. Higley Lumber Co., re- 
cently began; commission lumber. 

NEW JERSEY. Hawthorne—Myers Irvy & 
Son, recently began; wholesale. 

NEW YORK. New York—L. G. Leonard 
Lumber Co., recently began; 1170 Broadway; 
wholesale. 

OHIO. 
concern. 

Cleveland—E. J. Stanton & Son, recently be- 
gan. 

PENNSYLVANIA. North East—Max H. Reid 
recently began. 

Pittsburgh—J. G. Taylor Lumber Co.,_ re- 
cently began; wholesale and commission. 

TENNESSEE. Memphis—D. 8S. Watrous Co., 
recently began; wholesale hardwood. 

TEXAS. Dallas—Dean Lumber Co., recently 


began; retail. 
CASUALTIES 


ALABAMA. Birmingham—Charles R. Reid 
Lumber Co., loss by fire; will rebuild. ; 
one Lumber Co., loss by 


Akron—McQuire Lumber Co., new 


re. 
Tuscaloosa—H. D. Dean, loss by fire. 


FLORIDA. Hampton—Long Leaf Yellow Pine 
Co., loss by fire, $30,000. 

GEORGIA. Savannah—Port Wentworth Luim- 
ber Co., loss by fire. 

ILLINOIS. Low Point—Banta Bros. & Co. 
lumber dealers and general store operators, loss 
by fire, $100,000. 

INDIANA. Indianapolis — Brannum - Keene 
Lumber Co., loss by fire, $150,000; practically all 
finished lumber, the lumber storeroom and the 
office destroyed; partly insured. : 

Muncie—Kirby-Wood Lumber Co., loss by fire, 
$75,000; sheds, lumber and two motor trucks 
destroyed; covered by insurance; will be ‘e- 
built. 

IOWA. Cedar Rapids—Hawkeye Lumber & 
Coal Co., loss by fire, $50,000; millwork building 
and one warehouse destroyed; machinery toial 
loss; partly covered by insurance. 

MISSISSIPPI. Pelahatchie—Mercantile Lum- 
ber Co., sawmill destroyed by fire; loss, $50,(00 

NEW YORK. Brooklyn—Eichmann Co., loss 
by fire. 

NORTH CAROLINA. Andrews—A. D. Dorsey. 
loss by fire, $10,000; no insurance. 

OHIO. Toledo—Lindow-Leibius Co., manu- 
facturer of hardwood,.office fixtures; plant de- 
stroyed by fire; loss, $75,000. 

OREGON. Toledo—V. S. and V. D. Landiss; 
sawmill wrecked by high water. 
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white Salmon—Laurel box factory destroyed 
by ore; loss, $25,000. 

SOUTH CAROLINA. Fort 
Lun ver Co., loss by fire, $25,000. 

T:XAS. Breckenridge—Castle Lumber Co., 
loss DY fire, $6,000. 

VERMONT. Middlesex—Lumber mill of C. C. 
Taft burned down; contents and machinery 
destroyed; partly insured. 


BRITISH NORTH AMERICA 


BRITISH COLUMBIA. Coombs — Virginia 
Lumber Co.’s mill destroyed by fire; loss, $70,000. 

ONTARIO. Toronto—Reid & Co., retail lum- 
ber dealers, loss by fire in planing mill, $40,000; 
mili, machinery and manufactured stock de- 
stroyed; partly covered by insurance. 


NEW MILLS and EQUIPMENT 


ALABAMA. _Birmingham—Charles R. Reid 
Lunber Co. will rebuild saw and planing mill 
desiroyed by fire. 

GEORGIA. Woodland—J. W. Starr & Sons, 
of Atlanta, building planing mill here. 

INDIANA. Fairmount — Fairmount Lumber 
Co., constructing two large enclosed buildings 
for the storing of finishing materials. 

1OWA. Elkader—Elkader Lumber Co. build- 
ing lumber shed 32x52 feet. 

MAINE. Bryant Pond—Lewis M. 
Son building sawmill, 70x38 feet. 

MINNESOTA. Bemidji—Bemidji 
Fuel Co., erecting new 
occupy. 

OHIO. Cleveland—Harvard 
erecting addition to lumber plant. 

PENNSYLVANIA. Corry — Fiber Furniture 
Co., completing new building to be used as dry- 
kiln and lumber shed; 32x143 feet, two stories 
high; switch from Erie Railroad run to build- 
ing. 

Kellettville—Salmon Creek Lumber Co. 
rebuild sawmill recently burned; cost 
$50,000 

VIRGINIA. Graham— West Graham Keys 
Planing Mill Co. completed large new build- 
ings, doubling capacity of plant. 

WASHINGTON. Hoquiam — North Western 
Lumber Co. erecting shingle mill. 


OBITUARY 


WALTER KELLOGG FIFIELD, secretary of 
Baker, Fentress & Co., of Chicago, was killed 
on \\Vednesday night, Dec. 14, in a collision on the 
Illinois Central Railroad, as he was on his way 
home from the office. The accident occurred 
during the rush hour on the suburban line, the 
ear in which Mr. Fifield was riding being de- 
railed by a fallen drawbar. The corner of the 
car was hit by a train coming up on the next 
track, the engineer failing to see the projecting 
car in time to avoid hitting it. Mr. Fifield was 
in the front end of the car and with about forty 
others was caught in the wreckage. Most of the 
others were only slightly injured, tho two of 
them received possibly fatal injuries. Mr. Fifield 
was rushed to the Michael Reese Hospital but 
died on the way. Mr. Fifield was well known 
among lumbermen. He had been with Baker, 
Fentress & Co., and their predecessors, Lyon, 
Gary & Co., for about thirty years, having been 
one of the founders of the latter concern. He 
was 55 years old. Two daughters, Mrs. Katherine 
Fifield Seymour and Mrs. Emily Fifield Seymour, 
and one sister, Catherine L. Fifield, survive. Mr. 
Fifield was born in Conneaut, Ohio, and will be 
interred there. Funeral services will be held 
Saturday, Dec. 17. 


SAMUEL BESWICK, planing mill operator at 
Huntington, W. Va., died suddenly at his home 
1 that city following a cerebral hemorrhage. 
‘te was founder and owner of the Beswick Plan- 
ing Mill, and was 66 years old. A widow and 
three children survive. : 
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WILLIAM J. STARR, president of the Davis 

Starr Lumber Co., of Eau Claire, Wis., died 
in that city on the night of Dec. 12. He was 
‘9 years old and settled in Eau Claire in 1879. 
Mr. Starr was interested in a number of enter- 
brises in the north and in addition to being head 
of the lumber company, was president of_the 
\Visconsin Refrigerator Co., the Eau Claire Book 
« Stationery Co., and other concerns. A widow, 
four sons and two daughters survive. 


_ A. W. CAMPBELL, lumberman of Catletts- 
burg, Ky., died at his home at that place on 
Dec, 6 at the age of 62. Mr. Campbell was the 
brother of J. C. Campbell, a lumberman in Vir- 
Sinia, and was a pioneer in saw logging opera- 
tions in the Big Sandy River region. 


CHESTER C. DOUD, who for many years has 
been prominent in the lumber business of Wash- 
ington, and more lately engaged in machinery 
manufacture and jobbing, died at his home in 
Tacoma, Wash., on the morning of Dec. 7. Mr. 
Doud had been in ill health for more than a 
year. Mr. Doud was born in New York State 
and went to Wisconsin in his early days. He 
moved to Washington in 1889. With his brother, 


L. L. Doud, now president of the Defiance Lum- 
ber Co., of Tacoma, he founded the Doud Broth- 
ers Lumber Co., of Pittsburgh, Wash. In 1906, 
the machinery of the Pittsburgh plant was 
moved to Tacoma and installed in the Defiance 
Lumber mill. Mr. Doud became president of 
that company and continued in charge for 
several years. When the Doud-McFarlane Ma- 
chinery Co. was organized in 1908, Mr. Doud cen- 
tered his activities in the development of the 
business and later closed out his interest in the 
Defiance mill. He was president of the ma- 
chinery company at the time of his death. He 
is survived by his widow, two sons, three 
brothers and three sisters. 


HARRY T. PRIESTLEY, of William Hoskins 
& Co., wholesale and retail lumbermen of Ga- 
lena, Ill., died at his home in that city on Satur- 
day morning, Dec. 3, at the age of 45. He had 
been ill for several months. Mr. Priestley was 
born at Mineral Point, Wis. He went to Galena 
in 1907, and became associated with the lumber 
firm about eight years ago. He was a son-in- 
law of E. W. Montgomery, proprietor of William 
Hoskins & Co. Mr. Priestley was active in civic 
affairs in Galena, and was president of the Board 
of Education for four years. He was a director 
of the First State & Savings Bank, and one of 
the organizers of that institution and also of the 
Farmers’ & Miners’ Bank at New Diggings, Wis. 
He was a member of the Masonic lodge, a 
Shriner and an Elk, and also a member of the 
Sons of Veterans. A widow, one daughter, a 
brother and sister survive him. 


EDWARD JAMES ALLEN, lumber broker, 
formerly of New Orleans, died at his home in 
New York City on Nov. 29. Mr. Allen was 45 
years old and a native of South Carolina. He 
began his business career with Hirsch & Co. at 
Brunswick, Ga., later going to the lumber firm 
of Morgan, Gress & Co., which he represented 
successively at Jacksonville, Mobile, New Or- 
leans, Hattiesburg, and Chicago. About ten 
years ago he went to New York and engaged in 
business as an independent lumber broker. Dur- 
ing the war he served as captain in the con- 
struction corps. He is survived by his widow 
and one sister. 


JOHN M. BLOOD, retail lumber dealer and 
banker of Grayville, Ill, died at his home in 
that city on Saturday, Dec. 10, following a stroke 
of apoplexy, aged 68. Mr. Blood was a member 
of the lumber firm of J. M. Blood & Bros., at 
jrayville, and was widely known to the trade of 
southern Illinois and southern Indiana. He had 
been in the sawmill and lumber business since 
1880, first with J. S. Vaughn under the name of 
Blood & Vaughn, then with his brothers under 
present firm name. He is survived by his wife 
and six children. 


HYMENEAL 


RAIBLE-ROGERS. Mrs. Juliet Gardiner Rog- 
ers, of Laurel, Miss., announces the coming mar- 
riage of her daughter Catherine to Charles Grief 
Raible. The wedding will take place on Satur- 
day, Dec. 31, at 8:30 p. m., at St. John’s Church, 
Laurel, Miss. The bride-elect is the gran- 
daughter of the late George S. Gardiner. 


GOODRICH-FLOURNOY. The engagement is 
announced of Miss Grace Flournoy and Henry 
Goodrich, both of Shreveport, La. The wedding 
will take place on the evening of Dec. 17 at the 
First Presbyterian Church of Shreveport. Both 
Mr. Goodrich and Miss Flournoy are connected 
with the Peavy-Byrnes Lumber Co., of Shreve- 
port. Miss Flournoy is a sister-in-law of John 
S. Welch, secretary-treasurer of the Peavy in- 
terests. 


SEIBEL-BARNES. L. L. Seibel, president of 
the Badger Lumber Co., Kansas City, Mo., and 
Mrs. Ada Barnes, of Denver, Colo., were mar- 
ried on Saturday, Dec. 10, at the home of the 
bride’s sister in Liberty, Mo. Only members of 
the families attended the ceremony. Mr. and 
Mrs. Seibel left immediately after the wedding 
for a trip to Florida. 


McCAWLEY-MEISER. H. B. McCawley, at- 
torney, associated with L. C. Boyle, at Washing- 
ton, D. C., and Miss Ruth Louise Meiser, of Erie, 
Pa., were recently married, and will make their 
home in Washington. Mrs. McCawley is the 
sister-in-law of A. G. Gutheim, member of the 
Car Service Commission, American Railway 
Association, and for four years with the Inter- 
state Commerce Commission. She has made her 
home in Washington for several years, having 
gone there to do her bit during the war and 
remained, living with her sister, Mrs. Gutheim. 
Mr. McCawley was an examiner for the Inter- 
state Commerce Commission from 1915 to 1920, 
and later was special attorney in the Bureau 
of Internal Revenue. 


WILLIAMS-CRAWLEY. Miss Gladys Lee 
Crawley, of Little Rock, Ark., and Erskine Wil- 
liams, of Memphis, Tenn., were married on Nov. 
30 at the home of Mrs. A. B. Harvey, Lockett 
Place, Memphis. Following a reception Mr. and 
Mrs. Williams left for a trip on the southern 
coast, and they will be at home to their friends 
in Memphis at 1408 Carr Avenue, after Jan. 
1. The bride is prominent in Little Rock social 
circles, while Mr. Williams, principal in the 
Erskine Williams Lumber Co., is one of the 
most popular of the younger lumbermen of 
Memphis. 
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alifornia White Pine 
alifornia Sugar Pine 


and Arizona Soft Pine 
Best Stock for Factory and Pattern Lumber. 


4* LOUIS WUICHET, Inc. 


Room 712 Railway Exchange 
Tel. Harrison 1295 CHICAGO, ILL. 
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6-4 and 8-4 No.1, 


2 and 3 Shop. Pine 


Rough or Surfaced---Air Dried Ready for Shipment. 
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L Macomber Savidge Lumber Co. i 


Hobart Bldg., San Francisco, Calif. 








SEATTLE 











Established 1891 


Carstens & Earles 


(INCORPORATED) 


Pioneer Shippers of 


Douglas Fir (Oregon Pine) 
Western Spruce 
Western Hemlock 


Red Cedar 


Spars—Timbers- 
Lumber all Grades 
Box Shooks 

Red Cedar Shingles 


always in transit. 


Wire Our Expense. 
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f Fir, Hemlock, Cedar Tey Ou s, 


Of Unsurpassed Quality 


We're mighty proud of our Fir 
flooring, drop siding, ceiling, dimen- | 
sion, lumber; Hemlock boards, ship- 
lap; CedarSiding and“‘Rite-Grade™ 


Shingles. Let us prove it. 
Straight or Mixed Cars. 
John D. Collins white Bias. 


L Seattle, Wash. | Lumber Co. 


Friends. 
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The Atlas Lumber Co. 


SEATTLE, WASH. 








Manufacturers { 

FIR, HEMLOCK and CEDAR LUMBER | 
CEDAR SIDING and SHINGLES 
Straight or Mixed Cars. } 























An interesting exposition 


The Cost of Growing Timber of facts and figures, 


By R. 8S. Kellogg and E. A. Ziegler. 25 cents, postpaid. 
AMERICAN LUMBERMAN, 43) So. Dearbern St, CHICAGO 
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Quality is Built Into Every! 
Foot of Gandy Belt 


The heavy thread used in stitch- 
ing the plies of a Gandy Belt is 
tight-twisted on special machines 
right in the Gandy factory. It is 
made extra heavy, hard and strong 
to give additional wearing quality 
to the finished product. 


Back in 1880, Gandy was the 
first and original stitched cotton 
duck belt ever made. Since that 
time many imitations have sprung 
up, but manufacturers have never 
been able to duplicate the methods 
and workmanship which are the 
basis of the longer wear, higher 
quality and better service found in 
Gandy Belt. Even such small de- 
tail as the twisting of sewing twine 
has important bearing on the ser- 
vice you receive from Gandy. 

In the thresher and tractor field 
particularly, Gandy Belting has 
proved its ability to withstand 
rough treatment. For all farm 
power uses—driving the saw or 
grinder, operating outdoors or un- 
der cover, it is the best all-purpose 
belt you, can buy. Gandy 
Thresher and Tractor Belts are 
made endless in all sizes to meet 
every need. 

There is a Gandy dealer near 
you. Equip with Gandy Belting. 
Look for the green edge, the 
Gandy name and the Gandy 
trademark. 













































THE GANDY BELTING CO. 


MAIN OFFICE AND FACTORY 
740 W. PRATT ST., BALTIMORE, MD. 
















NEW YORK: 36 WARREN STREET 
CHICAGO: 549 WEST WASHINGTON ST. 
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STITCHED COTTON DUCK 
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W. W. Sine, of the Sine Bros. Lumber Co., is on a 
mill trip on the Pacific coast. 


EB. L. Cook, of the E. L. Cook Lumber Co., is 
making a tour of the Pacific coast gathering first- 
hand information regarding the lumber situation. 


Vv. W. Krafft, secretary of the Associated 
Cooperage Industries of America, spent a few days 
of this week in Chicago, conferring with local 
members of his association. 


Fred E. Andrews, of the Steven & Jarvis Lumber 
Co., Eau Claire, Wis., was in the city during the 
week, conferring with Rowland S. Utley and F. W. 
Long, the company’s representatives in this city. 


R. L. Learmont, Chicago representative for the 
Industrial Lumber Co., Elizabeth, La., this week 
left for the home office, where he will confer with 
Edward E. Krauss, general sales manager for the 
company. 


David Crawford, head of the Crawford Cedar 
Co., Menominee and Cedar River, Mich., who has 
for many years been.a resident of Chicago, has 
moved to Marinette, Wis., where he henceforth 
will make his home. 


W. M. Beebe, president and treasurer of the 
Burton-Beebe Lumber Co., Seattle, Wash., was in 
the city during the week, conferring with J. A. 
Spencer, newly appointed manager of the com- 
pany’s Chicago office. 


W. E. Terry, of the W. E. Terry Lumber Co., 
Galesburg, Ill, and A. B. Royce, of the Royce- 
Holstein Lumber Co., Fort Atkinson, Wis., were 
among the lumbermen who transacted business in 
this market during the week. 


H. B. Hewes, of the Jeanerette Lumber & Shingle 
Co., Jeanerette, La., attended the meeting of the 
Interassociation Arbitration Committee, held in this 
city last Tuesday, as the representative of the 
Southern Cypress Manufacturers’ Association. 


William P. McPhee, president of the McPhee & 
McGinnity Co., Denver, Ohio, plans to leave 
shortly after the holidays for a trip to Europe, 
according to advices from that city. He will be 
accompanied by his wife and daughter. Present 
plans call for an absence of several months. 


David G. White, of the Forest Products Labora- 
tory, Madison, Wis., spent several days in Chicago 
this week. Mr. White has been giving a great deal 
of his time and attention to the matter of standard- 
ization of sizes and patterns and nomenclature of 
lumber and continued his investigations in Chicago 
this week. 


m. J. Gillouly, of the Foster-Latimer Lumber Co., 
Mellen, Wis., has, according to advices received 
from that city, resigned his position with the com- 
pany, and will engage in the wholesale and retail 
lumber business in Duluth, Minn. Mr. Gillouly is 
one of the incorporators of a new company which 
on Jan. 1 will take over the business of one of the 
largest yards in the northern city. 


F. W. Good, general manager of the Bay de 
Noquet Lumber Co., Nahma, Mich., who has been 
ill at a Chicago hospital for several months, being 
almost entirely recovered has returned to his home 
in Nahma, and expects soon to resume his man- 
agerial duties. Mr. Good was severely burned 
last summer while fighting a fire which threatened 
the town and sawmill. 


The Federal Reserve Bank of Chicago announces 
that at a recent election of directors George M. 
Reynolds was reélected by “Group 1” banks as a 
“Class A’ director for another term of three years 
dating from Jan. 1, 1922, and that August H. 
Vogel was reélected by “Group 3” banks as a 
“Class B” director for a similar term dating from 
the first of next year. 


Loren Prescott, president, and Ross Langill, 
chief engineer, of the Prescott Co., Menominee., 
Mich., spent some time in Chicago this week at- 
tending to business affairs and, according to reports, 
looked over Christmas displays in Chicago stores. 
Both report that all indications by which they are 
able to judge future business point to a good year 
for the lumber industry, and they are both opti- 
mistic. 


W. L. Godley, manager of the Chicago office of 
the W. R. Pickering Lumber Co., Kansas City, Mo., 
this week went to headquarters, where he was to 
join a party of ten or twelve other representatives 
for the company, who will make an inspection 
trip to the company’s pine and hardwood mills in 
the South, They will spend about four days at 
these mills, familiarizing themselves with stock 
conditions, 








J. E. Gerich, president of the MacGillis & (Gibbs 
Co., Milwaukee, Wis., transacted business in this 
city during the week, This company is a ‘.rge 


cedar operator, and wholesaler of posts, } Jes, 
ties etc. Mr. Gerich said that the market for 
these products is fundamentally strong, ‘hat 


inquiries are quite heavy, and that the prospec: is 
excellent for a big business in 1922. 


P. A. Gordon, of Detroit, Mich., the well known 


hardwood lumber and flooring dealer popu! rly 
called “Pa Gordon, the flooring man,” paid the 
AMERICAN LUMBERMAN a much appreciated | sit 


last Thursday. Mr. Gordon, who handles e¢.):ry- 
thing in oak, maple, beech and birch flooring ind 
is the northern agent for the Memphis Hard, jo0@ 
Flooring Co., covers Michigan and Ohio, and re- 
ports that business in these states has been \ ory 
good this year, and he expects the next to be 
still better. He said that the lumber marke! in 
Detroit has livened up considerably of late, ond 
that conditions there are shaping up excellent] 


J. C. Swan, assistant sales manager for ‘he 
J. J. Newman Lumber Co., Brookhaven, Miss, 
who is on a general business trip thru the North 
and East looking into market conditions and pros- 
pects, called on several of the local lumbernien 
during the week. He expressed himself as “«)\ti- 
mistic with a capital ‘O’”. He believes that 1:22 
is going to be an active prosperous year, not culy 
for lumbermen but for industry generally. 


P. C. MeNevin, of the Pacific Lumber Co. of 
Illinois, is on the west Coast, where he has gone to 
confer with H. E. Crawford, resident manager of 
the company’s redwood operations at Scotia, Cuvlif. 
Both of the company’s mills have been operating 
with one shift, and efforts are being made to in- 
crease the stocks of dry redwood lumber so as to 
take care of the increased demand expected next 
year. Dry clears have been especially short. 


W. W. Schupner, secretary of the Nationa) 
Wholesale Lumber Dealers’ Association, of New 
York, was one of those who attended the Inter-asso- 
ciation Arbitration Committee meeting in Chicago 
this week. Mr. Schupner remained over for a 
couple of days to visit with members of his asso- 
ciation and to confer with F. L. Brown, who is 
chairman of the membership committee and witb 
several of the directors of the association. \r. 
Schupner is very much encouraged over the results 
of the meeting of the arbitration committee and 
feels that much good work was accomplished, From 
Chicago he went to Buffalo, N. Y., where he intends 
to spend several days visiting members of the 
association. Affairs of the organization are in 
excellent condition at this time, he said. 





MICHIGANDER MOVES TO CHICAGO 


The main office of Pearson & Pearson, whole- 
salers of hardwood lumber, has been moved from 
Edwardsburg, Mich., to this city, and its address 
here is P. O. Box 315. A. L. Pearson and L. BE 
Pearson compose the firm, which handles all kins 
of hardwood lumber, ash, beech, sycamore, hickory, 
maple, oak, poplar, basswood, cherry and elm. 





GOOD BUSINESS AND PRICES AHEAD 


W. 8S. Winegar, president of the Vilas Couniy.~ 
Lumber Co., Winegar, Wis., and of the Winegir- 
Gorman Lumber Co., Chicago, was in this city 
during the week, conferring with J. A. Gormin, 
vice president and manager of the latter compaiy. 
Mr. Winegar was in an excellent frame of mir, 
believing that the lumber industry is headed tor 
& prosperous year in 1922. He stated that logging 
and lumber production thruout the North will, thro 
a combination of circumstances, be restricted tiiis 
winter; that present stocks are very low and 
broken, and that if demand develops as it promi:«s 
to, severe shortage in northern forest products is 
certain in the spring. Hence he believes that pric’s, 
already strong, will continue to strengthen afi:r 
the first of the year. General conditions thruc't 
the country, Mr. Winegar believes, are such as ‘0 
warrant higher prices for lumber, and while ie 
hopes that a “runaway market’ may be prevente! 
he feels sure that consumers will find themsely:s 
at a disadvantage thru having postponed buying. 

Mr. Winegar from here went to Grand Rapi«s 
Mich., to look after his furniture manufacturi 
interests there. Speaking of the furniture markt, 
Mr. Winegar stated that the outlook for it was ve'y 
bright. The factories have good sized order fils 
and much business in sight, and they are bound 
to be good lumber buyers for some time. He also 
said that, the manufacturers for some time having 
worked on a very close margin, furniture prices 
are likely soon to advance 10 to 15 percent. 
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‘ADS ILLINOIS MANUFACTURERS 


man H. Hettler, president of the Herman H. 
yr Lumber Co., was elected president of the 
Manufacturers’ Association at its twenty- 
annual convention held at the Congress 
Chicago, Tuesday, Dec. 13. Mr. Hettler, 
‘or many years has occupied a prominent 
in the association’s activities, headed a 
mously elected slate made up of names of 
¢ manufacturers in this State. 
morning session of the convention was 
d by George R. Meyercord, retiring president, 
ntroduced as the first speaker J. R. Howard, 


HERMAN H. HETTLER, CHICAGO; 


Elected President of Illinois Manufacturers’ 
Association 


president of the American Farm Bureau Federa- 
tion and a recognized spokesman for the agricul- 
tural interests of the United States. He spoke 
on “The Buying Power of the Farmer,” and urged 
Stabilization of production so that agricultural 
and industrial output would be more equal at all 
times. He was followed by C. W. LaPorte, repre- 
sentative from the eighteenth district in the Ili- 
nois general assembly, who spoke on local prob- 
lems, and by E. C. Heidrich, jr., president of the 
Peoria Cordage Co., Peoria, I1l., whose subject was 
“Manufacturers as Employers, and Some Duties 
of Manufacturers to the Public.” 

W. Lb. Conkey, president of the W. B. Conkey 
Co., Hammond, Ind., who recently returned from 
a trip thru Europe, in the afternoon spoke on “The 
European Industrial Situation.’”’ Besides interest- 
ing! reviewing his observations abroad, Mr. 
Conkey referred to the labor situation in this coun- 
try, saying that labor unions should be abolished 
ani replaced by trade unions in which employers 
andi employees would be equally interested and 
Which would protect the interests of both. “How 
Can Cost Accounting Best Aid the Manufacturer?” 
Wis next discussed by W. M. Lybrand, of New 
Yo president of the National Association of Cost 
Accountants. George R. Meyercord, of the Meyer- 

! Co., and William H. Mann, general manager 

Marshall Field & Co., followed with a lively 

te on “American Valuation and the Tariff 


‘ the annual banquet, which was served in the 
ing in the Gold Room of the Congress Hotel, 
chief speaker was Thomas L. Blanton, of 
, who spoke on open shop conditions. ‘The 
t menace to our country is the death throttle 
that Mr. Gompers, president of the American 
ration of Labor, has on the throat of our Gov- 
ent,” was one of the startling charges which 
Blanton made during his speech. 


ACQUIRES INTEREST IN FIRM 


‘\EMPHIS, TENN., Dec. 13.—Franklin T. Turner, 
ident of the Darnell-Love Lumber Co., Leland, 

, has purchased the interest of P. Stenning 

te in the hardwood firm of Russe & Burgess 
c.) here, and has succeeded Mr. Coate as 
surer thereof, according to announcement 
le here. Mr. Turner thus acquires the interest 
ned in this firm by the late George D. Burgess. 
the acquisition of this interest on the part of 
- Turner reflects the rapidity of his rise in the 
mber world. He began his lumber career com- 
ratively a few years ago. as office boy for the very 
m in which he has become one of the owners. In 
* meantime he has secured the controlling interest 
the Darnell-Love Lumber Co., which operates 
vo big band mills at Leland, Miss., and which is 


now erecting a shingle plant at Panther Burn, Miss., 
which is to have a daily capacity of 100,000. 
He already ranks as one of the larger operators in 
this territory and it is regarded as certain that his 
entrance into the Memphis firm of Russe & Burgess 
(Inc.), will add greatly to his prestige, as it is one 
of the oldest and best known here. 

Mr. Turner has already shipped 100 cars of 
cypress logs to the Memphis mill of this firm from 
the Panther Burn tract owned by the Darnell-Love 
Lumber Co., and it is stated that there will be a 


steady flow of all kinds of hardwood logs from that 
point. The mill of .Russe & Burgess (Inc.) re- 
sumed operation yesterday on the strength of these 
log arrivals and the management plans to keep it 
going steadily. 

Other officers in the company remain the same as 
heretofore, W. H. Russe, president; G. A. Farber, 
vice president; E. C. Gause, secretary, and H. 
Johannsen, assistant secretary. 

Mr. Turner will remove to Memphis after Jan. 1 
and make his headquarters here. - 
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market with inability on the part of the trade 
to supply the demand. 


Would Attempt to Stabilize Market 


Touching on the wide spread in quotations 
on southern pine as received by his firm, he de- 
elared that unless pine manufacturers do some- 
thing to standardize and stabilize their busi- 
ness they are not going to have any business, 
any terms or any customers. He cited in- 
stance after instance showing where middle- 
men are taking the business of manufacturers 
away from them and are doing serious injury 
not only to the manufacturers but to the in- 
dustry by the manipulation of grades and the 
rendering of invoices carrying from 2,000 to 
10,000 feet over the actual contents of the 
ear. He suggested the appointment of a com- 
mittee of ten or more to see if machinery 
can not be arranged showing what prices 
should be received for certain grades of lum- 
ber to insure a fair return over the capital in- 
vested and the cost of production. 

Mr. Keith thought it a mistake to decrease 
production in the face of the present demand 
and outlook, and that the only way to avoid 
accepting what is bid for lumber is to work out 
a plan to this end thru codperation with the 
Government. 


Mills Should Be Closer to Consumers 


Chas. Hill, of the Southern Pine Sales Cor- 
poration, New York City, advanced the opin- 
ion that the trouble with southern pine prices 
lay in the fact that there are five times as 
many salesmen on the road as there is lumber 
to sell, with the result that the retailers and 
other consumers are awaiting the lowest offer 
obtainable before making their purchases, He 
strongly favored more centralized selling 
agencies and a material reduction in the num- 
ber of salesmen, with an increase in profits 
to the manufacturer and with an increase in 
the real assets, customers. He insisted that, 
by the present method, manufacturers of 
southern pine have no customers, beyond those 
who are quite willing to substitute the product 
of manufacturers of other woods whenever it 
suits their convenience and their pocketbooks 
to do so. 

The proposal of Mr. Hines was still pending 
when adjournment for luncheon was taken. 


AFTERNOON SESSION 


At the afternoon session the mass meeting not 
only unanimously approved the transportation 
resolutions endorsed by the board of directors 
yesterday, but announced that the transporta- 
tion committee would leave for Washington, 
D. C., this evening in a special car for a con- 
ference with the Interstate Commerce Commis- 
sion. This committee is to be supplemented 
by at least three principals who will render 
whatever assistance possible. 

A. B. Russell, vice chairman of the commit- 
tee, made it clear that the purpose of this con- 
ference is to secure rates on southern pine from 
southern producing points to the principal con- 
suming points that will be no higher, propor- 
tionally from a percentage standpoint, than 
those applying on fir and other competitive 
woods from the Pacific coast. 

A. G. T. Moore, traffic manager for the asso- 
ciation, stated that Pacific coast manufacturers 
have secured reductions in rates to a point where 
their advance, in cents per hundred pounds, is 
less, despite the much longer haul, than that 
paid by southern pine interests. He emphasized 
that the time had come when the southern pine 


industry should disclose its attitude toward the 
rate question to the carriers and to the com- 
mission, and let them understand, that it is going 
after such rates as will enable it to secure its 
share of the business now developing. 


Thereupon the association unanimously voted 
for resolutions offered by Edward Hines placing 
the entire industry squarely behind the trans- 
portation committee in its efforts to secure more 
favorable rates. 


J. W. Martin, chairman of the grading rules 
committee, in presenting the report of himself 
and associates, gave warning that they insist 
that members give more attention to the grad- 
ing rules committee and to the selection of 
members serving on that committee if the as- 
sociation is not to go upon the rocks. The 
grading rules and the committee thereon, he 
declared, constitute the foundation of associa- 
tion work. He also insisted that, if the asso- 
ciation failed to keep its grading rules in 
harmony with the wishes of retailers, it would 
lose the privilege and right of grading its prod- 
ucts. He asserted that it was dangerous to dis- 
regard the wishes of the retailers, who are 
already striving to get a hand in formulating 
grading rules. He regarded many of the com- 
plaints of retailers with respect to grades as 
imaginary, but emphasized that where proper 
explanations are made he found the retailers 
readily amenable to reason. Unless they are 
taken into the counsels and confidence of the 
association, and their wishes met as far as pos- 
sible, the association will face conditions in 
the matter of grading rules similar to those 
which exist in the hardwood industry. Prop- 
aganda is already working, and the association 
must go as far as possible to meet the views of 
those who sell to consumers the lumber its mem- 
bers produce. Mr. Martin also thought that 
all claims based on grade should be inspected 
officially by the association, and he recom- 
mended that, in the application of present grad- 
ing rules, with especial reference to the 5 per- 
cent degrade clause, each carload should be 
considered a shipment and that each item 
should stand on its own merits. 

Edward Hines, in this connection, urged that 
manufacturers devise uniform sizes and stand- 
ards and uniform grades to prevent grade 
manipulation and other unethical practices on 
the part of those who are inclined in that diree- 
tion. He insisted that the association should 
render such service that every pine manufac- 
turer would want to join. He also advocated 
association branding as against individual 
branding. 

The meeting, after prolonged discussion, 
adopted a resolution on forestry presented by 
Charles 8. Keith, stipulating that the resolu- 
tion regarding forestry legislation adopted by 
the National Lumber Manufacturers’ Associa- 
tion, as explained by Mr. Keith, be amended 
specifically to preserve the rights of private 
property, and that the secretary be instructed 
to request the National association to redraft 
and send out the resolution with such reserva- 
tions. 


On motion of J. L. Kaul, the president of 
the Southern Pine Association was authorized 
to appoint a committee of three subscribers 
from each State, to go to Washington to ap- 
pear before the congressional committee Jan. 9, 
the date of the hearing on the Snell-MeCormick 
bill, in the interest of proper forestry legisla- 
tion, and to lend such assistance as possible to 
President Kirby, of the National association, 
to this end. 
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Latest Reports on Current Lumber Prices 





pect a lull during the next few weeks. 


WISCONSIN HARDWOODS AND HEMLOCK 


The volume of hardwood inquiry holds up, 


but much of this prospective business will be placed after the first of the year. 
Quotations remain firm on about the same basis as last week, f. 0. b. shipping points: 











Manufacturers ex- 
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There has been no change in prices during 
basis of the following list f.o.b. shipping point: 


the last week. Altho the volume of business has materially decreased, values are very firm on the 
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Cincinnati, Ohio, Dec. 12.—The following are average prices, Cincinnati base, quoted on hardwoods today: 
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Jacksonville, Fla., Dec. 5.—Following is a recapitulation of prices obtained in this territory during the two weeks ended Dec. 3: 
Week ended— Dec. 3 Nov, 26 Week ended— Dec. 3 Nov. 26 Week ended— Dec. 3 Nov. 26 Boards 
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oa OO OME Square ae 1x 6 to 12 S48/11) 35.00 20... Lath 
x3% Bkbetter .... ..... 36.00 1x6 No. 2 com.... ...-- 8.00 | No. 2 common— 4’ No. 1 std. kiln 
; Ne 3 Come... + BGO ~cecce Be ee. aces amas IGG cccus : GreG. cccce 4.61 5.00 
No. 2 com.... 16.00 ..... Roofers 4s: S 20GGM 5.002; TESS ccc3 4’ No. 1 std.... 3.75 ..... 
No. 3 and cull 5.00 5.00 1x6 No. 2 com.... 18.31 19.22 po og fee ease 18.31 SB” Na. 1 &. Goccc coves 1.25 
‘he following prices are taken from sales reported during the week ended Dec. 10 in sections named: 
Bir- Hat- Kan- Bir- Hat- Kaw Bir- Hat- Kan 
Alea- ming- ties- sas Alew- ming- ties- sas Alea- ming- ties- eas 
andria,ham, bury, City, andria,ham, burg, City, andria, ham, burg, City, 
La. Ala. Miss. Mo. La. Ala. Miss. Mo. La Ala. Miss. Mo. 
Flooring Boards, S18 or 82S Lengleaf Timbers 
1x3” EG 72.25 65.00 ..... 65.17 | No, 1, 1x8", 14 and 16’.. 26.82 ..... ..... 25.44 | No.1 Sq.H&8 S48, 20’ and under— 
sesee poses THOF  oeeee Other lengths .... ..... 37.50 32.00 25.32 BP eee eeeeeeeeeeeees ccace cocne SBMS 22.59 
eeeee bgt: 55°09 eeeee 1x10”, 14 and ae 26.32 sucee icah heed 10” eee wee eres eesereee . bes : . . le 
FG TID 000 50.75 8300 | axe’ NG and 162... 8840 eee. 8855 | MY LIS 
reese Getas 49°95 38.50 CME TOUR ccc kcees, ceces scene RI " Shortleat Timbers 
pases ’ 15.13 15.00 | No. 2 (all 10 to 20’)— , No. 1 S48, 20’ and =o 19.38 
1x4” EG k cases GROG ae Ko ieawaees seeeeeeeee corte cress 1925 sees, 
Bo ie BESO csccs P eceneve awaagaaes ve tates reese IBTB cases 
aes veas, 4000 Pc acansuaseedaeats Salas casera 3 iad 
FG ? 44.71 48.86 - a Plaster Lath 82 
- 3° peer 37.00 | No. 3 (all lengths)— , No. 1, %”, 4 sea — 4.75 4.80 4. 
: : 16.08 16.95 1 8, Cs: | ee ere ve! sl ae ; ave 
: a va cateiyis cccuse: 9:88 15.00 13.31 10.94 | 8 and 10’..........e00s sence cence cecee ERS 
1x6” No earn garam: oo. esa crane 10.23 15.00 13.88 10.98 | 12’ and longer..... see veers eens TLS 
No. an he oe SEIUM co neceue waewecs 15Gk. ..::. IE GSS Car Material . 
No. ~.. 3000 2038 ..... RaS fy widths —_ (All 1x4 and 6”)— 
ri ee : length i NecesuWeeadece. unene, “eens GOB acces Bé&better, 9 and 18’.. 
Ceiling 9 and A wadade 
ys OBecce eccce 
4x4” B&better ........ —° o 2 enna Ne, i. eek ..... tn iced 
_ De eakaneatees eee Fee We, 3 Be dccsescc eves secon GD 2a Keene WS, WeeEaiscacacs. «sand cesses SRG SE00 
MERE Gusek oceen SMUD ixiice UR SOR ches cceedans cccee. SE BREE. cseas Car Deckin 
%x4” Babette Skeaeacs $8.71 ..... 36.69 38.52 TEP vise te adede acten SUT RET cesaa - aes & 25.22 
1 pi eRe 32.32 35.00 33.55 33.12 No. 1, 2”, 9,10, 18 or 20’ ..... sseee 25. baie 
No. Be cncdtcuns eeeee 15.00 14.80 12.22 Shiplap No. 1, 2% to 3”, 9, 10, 18 
\%x4” B&better ........ een <secs. Se BY c ccccccvcecesccs agite. adene) See! Oede 
NG, Oe Sccncasvexs wee cores wacme, MGM | NS Ieee... SAG. cee SE Car Sills 
NOE Secwcccns ae chee. écwen Ge ae Other lengths .... ..... «s+. 18.29 27.17 | sas, SqE&S— 
1210”, 14 & 16°... cone TS | A Ee eee Porras 
Partition Other lengths .... ..... +. 18.00 24.75 ee ees wastage 
1x4 & h 3 Bé&better...... «+. 51.00 51.00 .....- | No. 2 (10 to 20’)— 38 to 40’..... ‘i aniee 
Noid ivuse deeds i ieceass SER MEE cases WEG. canna oncayates: 19.49 18.00 ..... 19.74 Up to 12”, 87°. 4 85.00 
me cctes Seae cocee SOO BRUNO .wccce SHO occccccus execese SUG EGS” ccccs | Se HU? 38" 84 to 36’. i welad 
Bevel Siding me, 5 ou Tengths)— “Up to 10°, 88 to 40°.. 62.0. cscs “ecee SB00 
ae BOO wacncdacs Pacedada 12.52 13.00 13.78 11.18 , 
%x6” B&better éecee eaean |e 1x10” 12.81 11.50 2.00 Car Framing 
No. 1 setae ; 21. 2% ixod 19.90 23.00 sacs Ere . aided . 8” & under, 20’ & GUM cccce” veccs, SRBOMesccs 
%x6” No. 1 oa eeccccce . . a oe 30.00 . ae ee Grooved Roofing Sq.E., 22 to 24° Stringers 32.00 
Drop Siding No. . ae: Sn Se he aed = DS OO Fe ccccccsces cecce cases cccxe GRGS 
Ix4 or 6” B&better...... 88.86 ..... 48.00 41.31 — Caps 
No. 1 = Dimension, S1S1E No. 1, 14”, 20° & mee on ee 
No. we «as No. 1, 2x 4”, 32; eoccece 36. ot aeees 32.8 ee TuO", O°. Ne. 1 SE MOB..  ccces cece eos 22.00 
ee foe | |S Tgnstent ucts Soe « Stock 
— ne on ae 18820" | Be 26.20 siace See Se ee ee ? 
eorccccece 666 peewee x 5 eevee ‘to a i ateee 44000 dteme 
S sgeia tersriecs: et Me coe ee, ox 6", 10"... eee ig66 19188 RED CEDAR SHINGLES | 
ge Se ad MERGE adeae (odaws 12’ ...... 19.73 24.50 17.73 20.17 
! 5 and 10".-+. 44.00 ae a 16’ -....) 2204 ~.... 19.81 19.91 [Special telegram to AMERICAN LUMBERMAN] 
1% x4 to 12” i 18&20’ .. ’ ’ ’ 21.1 po 
/ ixbe & 10 52.25 ‘iia 1o"to20" > ete cae nese f. ree ee eee 
6/4 & 8/4xi12*: Cicna “laaues, (GM tts OS" qar IIIT] 3406 95:50 19189 19.67 RITE-GRADE INSPECTED 
B&hetter Surfaced— 16’ ...... 26.79 27.50 21.81 26.92 4 Bundles 5 Bundles 
156, tO IB" ieeeeeeeee vores pines 46.80 as, 18G20°, -- 36.00 28.50 22.06 28.25 | Extra stars, 6/2........$1.94 $2.50 
Erde sasaes seeceeeeee cose 47.00 58.00 50.57 2x10”, 12° * S400 2650 2165 S090 | Extra stars, 5/2........ 2.23 2.80 
1x6" sevsecvecsccuceves CIE cuca, GGG BOLUS 7 ’ 16° °°7°°° S360 O80 24:00 21:75 | Extra clears ...... ..++. 2.483@2.47 3.05@3.10 
1x ST ce cessee cccccceee 50.82 46.80 49.79 51.12 18&20°. sous 25.83 29.50 25.00 22°48 Perfects, 5/2 Sececececes 2.89 3.60 
. 12" and 10”.. cocee GOOO 52.20 S276 SAS7 10’to20’ as 23.67 spices - ins Ys is PE Keb écceceveceues 2.75 @2.85 neces 
1454 5. gett stew eeeee aise 53.31 57.77 ei 2x12”, 12’ ...... 24.00 ..... 21.00 24.03 | Perfections ........... - 3.45@3.50 er ee 
5/00 enc cee. caged cacee, ae 16) ant s* 25.88 ..... 28.87 26.87 OrpinaRY Stock, First GRaDEs 
14 and 2x4 to'i2"!/!) 59:00 15!) 63.00 60.26 18&207.. 28.00 ..... 24.00 27.01 | Extra stars, 6/2.. 
Pat 10’to20’ . 26.00 ..... ..... ..... | Extra stars, 5/2 
rfaced— No, 2, 2x 4”, 10’ ...... 15.00 1800 21.00 21.81 | pyy U 
MOT CCC CCT OO ME PEP EEE, 12” ...... 17.18 17.25 18.27 20.18 Bxtra cleare .... 
INO? cs eee ESTsdeecde Seesc> eevee Se: Roe 16% ow wees 20.83 ..... 18.91 20.73 | Perfects, 5/2 ........ 
RR Liss otesse 85,00 42.00 1820" .. 21.00 18.00 ..... 23.72 | Eurekas ...........-. . . 
ix and 10”...... Rewe. cotete vaca ” 10’to20’ « . Be. ewwace> SU atuus PURINCCIGEE oo cccccccus - 3.35@3.40 eaddaee 
IRIS” ceccenetaaceckee Stace cccse GING aOe 2x 6”, 19 14.87 ..... 13.00 17.50 OrprNnaRY Stock, SECOND GRADES 
7 ' , Common stars, 6/2......$ = 5@ 63 $ ee = 
Béhetter— Casing and Base. ae oo ae Common stars, 5/2...... .63@ .71 80@ .. 
ANA CF... .ccccccces cece 60.00 54.25 61.00 10’to20’ . 15.90 ..... 17.00 ..... | Common clears ........ isan. 23 1.45@1. 38 
OE TN icc ceccsscdws caecc Seles, Ee Gee 2x 8”, ie eeutd  etacd: weet wal Pope BriTIsH COLUMBIA STOCK 
Fencing, 818 1se2o" "2. 3i78o dado 177 BERT (United States Exchange) 
No. 1, 1x4", 16’........ 97.60 .... x10", 10° ....:. 2275 1700 :... 2... Per Square || Per M 
Other lengths .... .... 26.00 ee 12’ ...... 22.75 22... 17.00 11... | XXXXX .........0..- $3.05 $3.80 
1x6”, 16’. a | MRR REEL 7 TOO ccccce ER ccace. SGC (QE Mes do dc dccceccecu an eeadeewe 
: Other lengths...) 1.... 1222) 86560 27:89 wp 18H20" .. eres sees 524, 20,00 | Perfections ..........+- 3.54 cacc@ees 
No 2 (on, lengths) — 2x12”, 3¢, avenues sles semua FRGS  ccces = Seen eeesssses<s io 1.90 
ecccccccccee 12.58 19.75 15.55 18.18 eosece seus ° secee 86scees CUTCKAS ..eeeeeeeee Se ae oe 
’ x6 [25252252552 G¢aa 9000 1838 ITD 16° so” eas 2578 18.50 20.38 oy ss XX perfections......... 1.65 <csdes 
No 8 (all tengths)— No. 3, 2x4".....cceeee., 880 11:25 “997 ©... OLD Pack, OLD Grabs 
ixge citttttseess 9.50 8.00... 7.16 2x6” sxeccces WEE veces CSO ssce, Per M Per M 
seeeeeceeees 11.24 9.00 10.79 8.58 Bx4 to 187i. ecce cence, cosee | OR | Stave....<..SR4OQRAS ~“Cloare. -....2.. BROS 
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ARKANSAS SOFT PINE 








— 


The following are f. o. b. mill prices for Arkansas soft pine from actual sales made between Dec. 3 and Dec. 9: 


Flooring Finish—Dressed Fencing and Boards S2S&CM—Shiplap 
Edge grain— 1x3 1x4 B&better c No. a No. 3 No.1 No.2 0.8 
MEF cinnwwwegianese ** $58.50 $55.00 $50.75 | 1x4" ...eeeeeeee $24.00 $13.50 $ 9.50 | 1x6” ........... $25.50 $19.00 + 0.50 
B&better ......cceses $72.50 57.00 | ix6e8” 2.1.0 222 0o: ee: 58.00 52.00 Me ee 5.00 . 10.50 at swine mp ae 27. 20.00 2.00 
SApaaSURKEeS aa mawe 55.00 oo Papapaed ve 62.50 54.50 | 1x8” .......ee00 27.00 19.00 11.00 | 1x10” ......:... 28.00 20.50 12.09 
IP nae siviajeenscomscewat 51.00 48.25 | 14," 14) ox4 to 8". . 65. | aeererrrers ' 20.00 11.50 st 
Flat grain— 1%, 1%, 2,10 & 12”: 68.00 ** TEER” wc ccccccce 35.00 22.50 13.50 a ‘~s — 
B&better ......+++ 005 53.50 47.75 Dimension S&E Mier. oc $5.75 S475 
No oS rerereerrsere 40.25 $7.76 Ceiling and Partition 1s Pag — a2 FY s +8 
O,. B eevee eseesecseses . . 4%," 5%" %” %” 16 ’ 20 ’ 16 ’ 20 ’ Moldings 
Casing and Base Cig. Clg. Clg. Part. 23.00 $26.00 2x 4” $18.75 $21.00 | 15%” and under..30 percent dis sunt 
B B&better - $39.00 $42.00 $48.00 $52.50 20.00 22.00 2x 6" = =616.75 18.75 | 1%” and over..... 25 percent dis cunt 
SSE. BB” 5 ocwseswaisenecaesaee 965.08 No 1 see. 84.50 35.00 37.50 41.50 oped aces a Paty apy i aa ich 
Y Svttenmbasanaaanner ee R ie ee 7 610. ** 920. ° . x10” . 25 No sales reported. 
— 0. — _— 23.25 26.50 2x12” 20.75 22.25 ad 





NORTH CAROLINA PINE 


Norfolk, Va., Dec. 10.—The following prices for North Carolina pine have been obtained f. 0. b. Norfolk: 











Edge Rough— No. 2 & better No. 3 Box Cull & red heart No. 2 . beiter 
$52.00@54.00 $32.00@35.00 $21.50@22. oo $17.00 @ 18.00 | Lath, No. i $ 6.25@ 7.00 Roofers, 6”.$26.00@ 27.00 D4S, 6”....$58.5 1.00 
++ 55.50@59.00 38.00 @ 41.00 22.50 @ 23. ree, LP No. 2. 2.50@ 8.25 8”. 27.00@ 28.00 8"... 59.5 Bon 63.00 
. 58.50@62.00 40.00 @ 43.00 23.00 @ 23. 30 oF Factory, 2”, 26. 50@ 80. 50 10”. 28.007@29.00 10”.... 62.500 6.00 
- 61,50@ 65.00 45.00 @ 48.00 ere, eae o@® o cee. Sizes, 2”.... 22.50@26.50 12”, 29.00@ 30.00 12”.... 66.00@ 70.00 
56.50@59.50 36.00@39.00 98.00026.00 oc esmenes Finished Widths— No. 2 & better No. 3 No. 
: f 00 @ 39. 5.00 @ 26. 00 @ 22. i ” 5 : Si A cores Se eee 
58.50@61.50 88.00@41.00 —26.00@27.00 —22.00@28.00 | Flooring, Hxtis and 3) rift....... STR irre) sae so@de50 824.000 2550 
aaeaiie ea Ogg setg C  e RR e 33.00@35.00 —-26.00@ 27.00 = 15.50 @ 151.50 
Bark st Nos. 1 & 2. -$38. 50@36.50 ~— ee, $40.50@ 42.50 We” ccccccrvscccscoseonsece 86.50 @38.50 27.50 @ 29.50 18.00@ 19.00 
a stri s, 0 SB. b DW Secovccvecces OU 6 ay) ae 
” BOX occcsccs 3.50@ 14.50 Cull POR DORE o5.0006es08 12.00@ 13.00 | Partition, Wr .cdccvecsvcsiscssecee 4 55.50 @ 63.00 43.50@ 46.50 24.00 @ 5.50 
The following are the prevailing carload lot prices on northern pine f. o. b. Duluth: 
Can ee, Se eee 6’ 8" 10,12¢14’ | 16° 1820! 
o cn ote can LS’ FZ 6” $62.50 $65.00 $68.00 $6.00 
ee ee $63.00 $65.00 $68.00 $68.00 $68.00 $71.00 $71.00 , 51,00 63.50 56.00 53.00 
10”....... 66.00 68.00 74.00 76.00 76.00 76.00 76.00 26.00 28.00 29.00 28.00 
irons - 72.00 75.00 81.00 81.00 = 76.00 += 76.00 -~—81.00 i 57:00 61.00 67.00 &7.00 
No ee A BS SS SS ga) ie 28 Be fe 
12”2.22211 56.00 58.00 68.00 63.00 58.00 65.00 68.00 23.00 25.50 _ — 
PO Ry Se osaeune 25.00 28.00 30.00 30.00 30.00 30.00 30.00 No. 4, 6 ane pines seumes. mixed lengths, 4”, $18; 6”, $22. 
10”....... 26.00 28.00 30.50 30.50 30.50 30.00 30.50 5” fencing, seme an ¢. 
1B”. asvc0s SOOO 29.00 31.50 31.00 31.00 31.00 31.00 . 


For al) “oe pine, Nos. a 2 
Ni 20°, 8". 


? 


Shiplap and D&M, 8’ 
No. 1 Firca - §1S1B— 


and 3, nee $1. 
$24; 


2 » $25. 
For Si or Ss, add $1; SISIE, add 31. 50, for resawed, add $2. 
Drop siding, ‘grooved, roofing ond 2: G. shiplap, 8’ & up, add $3. 
up, a : 


8 10’ 12° 15’ 
2x é. cee $36 00 $27.00 $29.00 $27.00 $27.00 
2x -00 26.00 28.00 26.50 26.50 

26.50 29.00 27.50 28.50 
28.00 39.00 30.00 30.00 
29.00 31.00 31.00 30.00 
34.00 39.00 38.00 38.00 





No. 2 piece stuff, $2 less than No. 1; pine rough, deduct $1; D&M or S48, 


add $2. 


16’ 18° 20’ 
$ $32.00 


All white pine, Nos. 1, 2 and 3, add $1. 

S1 or 2S, add $1; S1S1E, add $1.50; S4S, add $2. 

Flooring, 5- or %-inch ceiling, or beveled well tubing, add $2. 
Drop siding or partition, add $3. 

Well tubing, D&M and beveled, add $4. 


Spine 4 anpD 6”, 4 TO 20’— 


$31.00 5 6” ‘ 4” qn 
28.50 29.00 29.00 Bé&better Seaeaenee «RNR OS co vs ncceonnces $30.00 $30.00 
29.50 32.00 32.00 | © ........ ORNS 51.00 Norway, C&better .. 47.00 47.00 
30.00 30.00 30.00 D s.sishis Reiaelcieibieues x Oe 45.00 
yd oes +4 Siding may contain not to exceed 20 percent of 4- and 9-foot. 





Siding run to O. G., $2 a thousand extra; product of the strip as it grades. 
Beaded ceiling, %-inch, $1.50 more than same grade of siding. 





[Special telegram to AMBRICA 


Portland, Ore., Dec. 
f. o. b. mill are as follows: 


DOUGLAS FIR 


N LUMBERMAN] 


14.—Fir prices today 


Vertical Grain Flooring 


ENO PORES os ones oad ey 06s Geode $54.00 
Se eS Ee oe re en 49.00 
EDs ie ERS 6.4.50 2405664450005 33.00 
1x3 and 14,x4” No. 2 clear and better..... 56.50 
ee ee ren 35.00 
Slash Grain Flooring 
izé” No. 2 clear and DGGE. 6:06 0 6:0:s00-0:0-0% 29.00 
Gs BIRGONE ccphactiaswess ssw eeeawe 21.00 
1x6” No. 2 clear and better.....cccsccess 30.00 
PU; ORD a kis 5-560 495 94468005 23.00 
Vertical Grain Stepping 
1% and 1% No. 2 clear and better........ 65.00 
Finish 
No. 2 clear and better..... sku -. 50.00 
Ceiling 
54x4” No. 2 clear and better............. 28.00 
RE NN. S50 sik ag Sons de ob wos wes - 17.50 
1x4” No. 2 clear and better.......e.sc00 29.00 
Os Dae SS cubwenewseseusaees . 21.00 
Drop Siding and Rustic 

1x6” No. 2 clear and better..........000% 29.00 

Bs BME spies scans ccs Sie ebeveem ane 

Miscellaneous Items 

Dimension, off Rail B list...... phases ek so 7200 
Boards, Ob RAM Mis Fs o<oss.caanbauicaws 8.00 
Small timbers, off Rail B list.............. 7.00 
5 8.00 


6x6” and larger timbers, off Rail 
Fir lath, per thousand, dry and green, $5.50. 





[Special telegram to AMERICAN LUMBERMAN] 


Seattle, Wash., Dec. 14.—The following prices 
paid for yard items, f. o. b. mill, were reported 
today: 


Pre- 

High Low  vailing 

Price Price Price 
Flooring 

1x4” 7 ieee $50.00 $46.75 $.... 

: Oe ae Sere 38.00 re 

No. 2 and better s. g. ny 00 25.00 28.00 

No. 3 Peres ee re 

1x6” No. 3 — better s. g. 32. Me i ckGetes “ais 
Stepping 

No. 2 and better clear.... 65.00 ..... a 
Finish 

Se ED. 6 oe aR GARR © ERS 

Casing and base.......... og ee ae 
Ceiling 

56x4” No. 2 and better. 28.00 26.00 28.00 

[SST a Rate et! (Ue ly Oe 

1x4” No. 2 and better... 29.00 25.00 ..... 

Drop Siding 
1x6” No. 2 and better.... 31.00 27.00 ..... 


Boards and Shiplap, No. 1 


1x 8, MEW. sy 2c0css0ns M250 “AAG 9 cad 
er ee RE ease), (an was 
Dimension, No. 1 S&E 

Sek”, 32 eng! 6 cant 11.50 DEUO. sisvesce 
Plank and Small Timbers 

4x4”, 12 to 16’ 848....... 15.50 1400 ..... 
Timbers, 32’ and Under 

|, ie. ares ae a BONO se Sniae, ; Voss 





WESTERN PINE 


[Special telegram to AMERICAN LUMBERMAN |} 


Portiand, Ore., Dec. 
f. o. b. mill prices: 


14.—The following are 


No. 2 No. 
ix 4”, 10, 12, 14, 10: B20’ 0.6 ccccs $26.00 act 00 
rece arece e -. 28.00 7.00 
ix 6°, 20; 12.. 34, 16 & 90"... ccc - 27.00 3.50 
De ave ia outue 29.00 £1.50 
i Be ves asenas 27.50 20.50 
15150 BY ee ere errr 28.00 0.50 
1x12” 2 rr -- 33.00 12.00 
SO eae ee 32.00 2.00 
sAsaveeeceeene . 29.00 1.00 


Selects 
etter “OC” D” 


e | 4, 6 * 8”, 10’ and longer. 38 00 $82. 00 $1.00 
00 86.00 1.00 


1x10’ RI rie 
1213. eT eT Te Te TCT Te TTT 87:00 92.00 0. 00 
SERS BOG WiG0Es. occeccccens 102.00 97.00 .00 
5/4 & 6/4x4” & wider, 10’ 

longer ...... emses . 95.00 90.00 | 3.00 
8/4 and wider. icalele aratbtate .- 97.00 92.00 © '.00 


WEST COAST SPRUCE 


[Special telegram to AMERICAN LUMBERMA* 


Portland, Ore., Dec. 14.—The following «"¢ 
prices prevailing here today: 


IN (Re San oes trea oo eae boewies oe $71.00 

er t 00 

Bevel siding, Se iat Gd wae wa ene we ee 83.00 

Err rk 85.90 

00 

evetees Bert tees ceeeeeeeee eens es ln 

oo: MTG to ptKhecanensekaskeer 2 ae 

ihe eee ewww eee eeene oeer* 26.00 

Dt tiehtcoaxatananninrert 34.00 

BH 00 BY .ccvecccccccccces : 

Common rough dimension.........++++++++ ee 

Box lumber, ge Mayo 6m ow bw are ware 6.08 BO ep 
@ir dried... cccsee chews eesss 16, 











Eee sorgcivar 
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SIR, WESTERN HEMLOCK 
AND CEDAR 


sntralia, Wash., Dec. 10.—The following 
es were realized on fir, western hemlock and 
r products for the week ended Dec. 10: 


DOUGLAS FIR— 
Vertical Grain Flooring 





No.2 No.8 No. No. $ 
CéBtr. C&Btr. CaBtr. CéBtr. 
BSS" Scseu $55.50 $45.50 14 x3”.. es $45.50 
co, ene 52.00 46.00 14x4”... 55.50 45.50 
EXO” Saees 54.50 42.00 14 x6”... 57.50 45.50 
Slash Grain ipa 
1\.3".....$28.00 $26.00 14 x8"...$43.50 $33.00 
1x4”...+- 27.00 25.00 1 yaar .. 39.00 33.00 
RO" wear 29 .00 27.00 14x6”... 42.00 35.00 
Vertical Grain Stepping 
1 1% and 2x 6 to 12”..........$65.00 $55.00 
1), Doe GU GEE 6 eters cseecess 67.00 57.00 
Finish, No. 2 Clear and Better, S2S or S4S 
et MO Ar ee ee ie ee ee $50.00 $44.00 
BME iccitaee es Che 8S eC OMORE CORK ER 51.00 45.00 
lx 5, , 8 and i: ee aerate 
ie). caste ecuneeesaacnassutcceons 14.00 48.00 
1 1ibys,'8 OB OME BE cevcccscun 53.00 47.00 
OI Sct ar eerueraeenaenern cers 54.00 48.00 
21, and 8x4, 8 and 12”........-00- 61.00 55.00 
Ceiling, CREB and C&EV, and Partition 
x4"... GE 25.00 $20.00 %x6”"....$28.00 $23.50 
5,x4”.... 27.00 22.00 56x6”.... 30.50 25.50 
1%x4".... 25.50 14x6” 29.00 24.00 
1x4”.... 28.50 1x6” 31.00 28.50 
Drop Siding, Rustic 
5ox6”....$26.00 $23.50 tg Pe $30.00 $27.50 
1x4”.... 28.00 25.50 BOE evscs 37.00 34.00 
Fir Battens 
a rece es $ .70 ae” Oe Gees cw $ .85 
SO Qhaakaieaat 85 i >: See 1.00 
Lath 
Fie; OP CGM. ooi6.6 0 6.60.6 0O sk eins ele $ 4.75 
Common Boards and Shiplap 
, 1x8 and 15197 ... ccccccccccsn Skee Gage 
2 Cita ee eee Wek CR Ree Rare ine 11.00 8.00 
1x oe Meee CLR ER TLER CR ee 11.50 8.50 
Oe: Oi SC ae S46 ok ee uhhh RRR CRS 12.50 9.50 
BESS. RURUEE de sen bs tececteseseces 12.50 9.50 
PUXS Gnd TG, B5GSES" . 66 cvcccciecs 13.00 10.00 
EIGN /stieede cee eb anaes sk Weeees 15.00 12.00 
SUNS CU BE we cn cenccecnecenenss 13.50 10.50 


Common Planks and Small Timbers 


OOD, GS nicks vccvansdsdcocénas $15.00 ore 
ax ©, Ge GO GS cocccescctsscsoe 15.50 12.50 
Ot Gee ‘cuecerkicucd serves ens 16.00 13.00 
BRIO, GE GRRE hak cc rv keseviavues 17.00 14.00 
Common Dimension, S1S1E, 12’ 
No.1 No.2 No.1 No.2 
com. com. com. com, 
2x3, 2x4”.$10. 4 $ 7.50 2x14”....$14.00 $13.00 
2x6, 2x8”. 10.0 700 2x16”.... 15.00 12.00 
SRO ce 11:00 8.00 2x18”. .+. 17.00 14.00 
2x12”.... 11.50 8.50 2x20”.... 19.00 16.00 
Common Dimension, 2x4”, SiS1E 
OC u.eeeree $ 9.50 $ $2 ore $12.00 $ 9.50 
i re 10.50 50 Me eKeees 13.50 10.50 
Gs crarcare 11.50 8:50 Wn canons 15.50 12.50 
Common Timbers, Rough, 32’ and Under 
No.1 = No.1 Sel. 
com, com, com. 


sx 6”...$15.00 $18.¢ 00 18x18”. ag 00 $22. 00 


1x10”... 16.00 19.00 20x20”... 20.50 2° 50 
11x14”... 16.00 19.00 22x22”... 22.50 25.50 
iix16”... 18.00 21.00 24x24”. 25.00 28.00 


Common Timbers, 12x12” 
0 40’ .$18.00 $21.00 T2to 80’ .$44.00 $47.00 
050’. 24.00 27.00 S2to 90’. 57.00 59.00 


10 60". 30.00 33.00 92 to 100’. 66.00 69.00 
070’. 36.00 39.00 
Railroad Material 
) ties, rough.. $12.00 7x9 ties, rough.. $12.00 
\ties,rough.. 14.00 
“ESTERN HEMLOCK— 
Boards, S1S or Shiplap 
phe a No. 2 No.1 No.2 
m. com, com. com, 
x2 & 3”. $13. 00 $10.00 14%& 1% 
> oe 11.00 8.00 x 4....$13.00 $10.00 
OP eas 11.50 8.50 x 6.... 14.00 11.00 
8 & 10” 12.50 9.50 x 8&10 14.50 11.50 
12”.... 18.00 10.00 x 15.00 12.00 
14 x2 "& 3.16.50 13.50 
ED CEDAR— 
Common — and Shiplap 
Ss Aa er 50 $ 9.5 1x10”....$14.00 $11.00 
1X6"... 13.00 10. oo 1x12”.... 14.50 8.50 
BO cae as 14.00 11.0 


Flume Stock 


No.1 a No.1 Sel. 

‘a ‘com. com. com, 
x6” ewer bey 00 $18. 00 1x10”... - $17.00 $22.00 
EW” osNae 6.00 19.00 1x12”.... 17.00 22.00 





OAK FLOORING 


Cincinnati, Ohio, Dec. 12.—The following are 
the average prices, Cincinnati base, obtained for 
oak flooring during the week ended Dec. 3: 


#x1%” 2x2” #x2%” %x1%” %x2” 
Cir. ot@. WHE  occes ewes JGGQRE oan 109.49 
Sel. qtd. w&r. ..... nae 81.75 eens oonke 
Clr. pin. wht. 95.42 snes 99.86 67.69 70.55 
Clr. pln. red = 85.27 owes 96.36 63.84 69.60 
Sel. pln. wht. 63.59 sees 72.64 41.78 53.41 
Sel. pln. red 59.86 are 74.14 45.06 51.35 
No. 1 COM... seve 45.00 45.87 4.38 3.80 
No. 2 com... — 18.34 


MAPLE FLOORING 


The following are current prices on maple 
flooring, f. o. b. Cadillac (Mich.) basis: 


Face Clear No.1 Factory 
3/8 x1% & 2”....... $ 60.00 $45.00 eawa 

pi fe =r 5.00 58.00 15.00 

Do” 87.00 62.00 23.00 

SESIGREIG cvecccees 7 0.00 65.00 25.00 

ya ee 85.00 65.00 27.00 

ie 2 >— rer 100.00 75.00 30.00 

0 Fo 3 er er 95.00 75.00 35.00 
Cincinnati, Ohio, Dec. 12.—The following are 

average prices today f. o. b. Cincinnati: 

Rep CYPpRESS— 4/4 5/486/4 8/4 
1) ere $115 $120 $130 
ee 90 100 105 
GE secede 55 65 70 
No. 1 com. ran. 

WGGRE «...- 37 42 45 
No. 2 com. ran. 
widths ..... 26 30 32 

YELLOW Cypress— 

i. ere $ 95@105 $100@110 $125 
Melects .....-- 75@ 80 85@ 90 95@100 
, 7 ee 48@ 53 60@ 65 8@ 75 
No. 1 com. ran. 

WHEE ccuce 35 40 42 
No. 2 com. ran 

widths ..... 25 28 30 





For Editorial Review of Current Market Con- 
ditions See Page 34 





NORTHERN PINE 


Minneapolis, Minn., Dec. 12.—Manufacturers 
are getting some orders to fill out run down 
retail stocks, most of them calling for delivery 
after the first of the year. Current trade is 
rather slow, however. Upper grades are sold 
down to the lowest point for the year, and 
there is an encouraging interest in low grade 
stocks on the part of box manufacturers. 
Prices are a little stronger all along the line. 


Buffalo, N. Y., Dec. 14.—Northern pine is mov- 
ing fairly well considering the season and prices 
are holding about the same. It is said to be 
rather hard work to get advances which were 
recently put into effect. Higher prices are ex- 
pected on lower grades soon, however. Mem- 
bers of the trade say they have been getting 
orders in carload lots from industrial plants 
lately. 





North Tonawanda, N. Y., Dec. 12.—Demand is 
asserting considerable strength, especially for 
No. 2 barn and better. The lower grades are 
rather inactive. No material change in buy- 
ing is expected until toward the first of the 
year. 


EASTERN SPRUCE 


New York, Dec. 12.—Spruce from eastern 
Canada is coming into the market in fair volume 
and is meeting with good demand. A holiday 
lull is expected but a strong comeback is looked 
for after the turn of the year. Prices are un- 
changed. Yard stocks have become low, but the 
smaller concerns are putting in supplies grad- 
ually to get ahead of any advance that might 
take place. 


Boston, Mass., Dec. 14.—Dimension demand is 
quiet, but there is enough business to keep 
prices firm: 8-inch and under, 8- to 15-foot, $42; 
9-inch, $43; 10-inch, 8-foot, $43; 10-foot, $44; 
12-inch, 8 foot, $45; 10-foot, $46. Random also 
is quiet. Prices are the same as last week ex- 
cept in Maine random, which is slightly weaker. 
Quotations: Provincial, 2x3 to 2x7, $30 to $32: 
2x8, $36 to $38; 2x10, $39 to $43; Maine, 2x3 to 











SIMONDS 


Band 


SAWS 


The reasons Simonds 
Band Saws are the 
Best are well known. 








At the start it is the 
foundation of finest 
nickel steel and uni- 
formity of temper, after 
which comes the per- 
fect workmanship by 
the most skilled saw 
makers. Accuracy in 
the manufacture is one 
of the principal req- 
uisites. 


Every Simonds Band 
Saw is ground to the 
thousandth part of an 
inch. They hold their 
tension and retain their 
keen edge. 


Write for catalog 
and prices. 


Simonds 


Manufacturing Co. 
“The Saw Makers” 


FITCHBURG, MASS. 


CHICAGO, ILL. 
NEW YORK CITY 
NEW ORLEANS, LA. 
LOCKPORT, N. Y. 
MEMPHIS, TENN. 
LONDON, ENGLAND 
PORTLAND, ORE. 
SAN FRANCISCO, CAL. 
SEATTLE, WASH. 
MONTREAL, QUE. 
VANCOUVER, B. C 
ST. JOHN, N. B. 
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2x7, $32 to $36; 2x8, $38 to $40; 2x10, $40 to $45. 
Demand for boards is not very active, but 
matched, owing to limited supply, are firmer, 
the clipped selling for $35. In covering boards 
there is a wide range, the random being offered 
from $30 to $35. The fall in roofers weakened 
this market. 


WHITE CEDAR 


Minneapolis, Minn., Dec. 12.—Wholesalers are 
going into the winter with unusually large stocks 
of posts and poles, but retailers are carrying 
very few posts, and there is a consistent policy 
among producers to limit their winter output. 
Trade is about at a standstill except well to the 
south, where there is still some call for fenc- 
ing material and for telephone poles. 


HARDWOODS 


Chicago, Dec. 14.—The hardwood market is 
seasonably dull, and distributers do not expect 
any substantial development of business before 
the middle of January or beginning of February. 
Inquiries in the meanwhile, tho these also have 
dropped off in volume, are encouraging, and 
lead to the expectation that when buying begins 
it will be heavy. Prices remain firm, and an 
upward tendency is still noted in the northern 
hardwoods, especially in the lower grades which 
have been very low for a long time. 


Minneapolis, Minn., Dec. 12.— Buying by 
furniture manufacturers continues, but is more 
noticeable at other centers than here. The 
best trade here is in flooring and in finish lum- 
ber for sash and door manufacturers. Buyers 
show a disposition to protect themselves by 
purchases for later delivery. Prices are firm. 


Kansas City, Mo., Dec. 13.—Hardwood. demand 
has been stronger and prices are showing a 
further stiffening on the better grades of oak 
and gum as well as on some other woods. In 
some cases, prices are now as much as $25 
higher than a few months ago. The demand for 
low grade stock has not been so heavy. The 
motor car, wagon and other implement indus- 
tries are buying a little more freely. Demand 
for flooring and finish items remains very good. 
Buyers have great trouble in getting some items 
and hardwood men believe business would be 


considerably better if more mills were in opera- 
tion. 





St. Louis, Mo., Dec. 13.—The usual end of the 
year dullness, somewhat accentuated, prevails 
in the hardwood market. Both yards and con- 
sumers here are fighting shy of taking on any 
more lumber now. Manufacturers complain of 
the number of requests for deferred shipments, 
and some ask for orders for shipment now. 
Outstanding is the demand for oak car mate- 
rial. 





New Orleans, La., Dec. 12.—The hardwood 
market is said to be feeling the effect of the 
holiday season, tho such wanted items as red 
gum and upper grade oaks are reported in con- 
tinued active request, with available stocks very 
low. Reports of resumed operations at the mills 
continue to come in. Some time will be required 
to build up stocks of uppers, but at some mill- 
ing points fair stocks of lowers will be carried 
into the new year. Export demand is reported 
quiet, tho recent visitors report somewhat larger 
sales to Mexico recently. Prices are said to 
rule about as they were. 





New York, Dec. 12.—An upward trend in 
prices of hardwoods began this week, noticeable 
mainly in the advance of all items of gum. In- 
quiries and orders are picking up in almost all 
kinds of hardwoods. Much lumber is moving 
at the higher prices, especially chestnut, poplar 
and oak. This demand is coming from the trim 
and furniture people. Oak has gained in 
strength. Good lumber is scarce. 


Buffalo, N. Y., Dec. 14.—The hardwood de- 
mand has dropped off a little at most yards. 
Some wholesalers have been pushing trade 
rather hard of late in order to get stocks re- 
duced and are said to have disposed of a large 
amount of lumber. 


Boston, Mass., Dec. 14.—The market is pretty 
firm for FAS at the prices quoted a week ago, 
except that perhaps sap birch is a little lower 
with some. Demand is very quiet, altho there 
is some business passing with the hardwood 
yards and the furniture and piano people. Now 
and then there is a little stir in finish. Prices: 
Inch, FAS, quartered white oak, $155 to $160; 











up for years against rough usage. 
moisture while in stock or on the wall. 


103 Spencer Ave. 


AFTER INVENTORY 


stock the wall board that enables good profit to the 
dealer without sacrifice of quality;—service, well 
we ship the day order is received if you prefer. 


e we 





———— 


The board with the smooth tan finish that decorates beautifully. , 
of long fibre firmly compressed into panels that are tough, durable and will stand 
Being non-porous, Ideal Board absorbs less 


Let us tell you about our dealers’ proposition. 


ROBERDS MANUFACTURING CO. 





It is composed 


Marion, Ind. 











plain white oak, $125 to $135; poplar, $125 o 
$130; white ash, $110 to $115; basswood, $100 ‘5 
$105; beech, $80 to $85; red birch, $145 to $1 
birch, sap, $120 to $130; maple, $95 to $100. 





Baltimore, Md., Dec. 12.—Here and there so 
shading of hardwood prices takes place, but : 
the whole the sellers are maintaining quo 
tions. November business is stated to have 1 
even above the total for October, with vy: 
little slowing up this month. The narrowing 
trade applies mostly to the yards, some big c: 
sumers placing orders with considerable fr: 
dom. The export situation has not changed n: 
terially. 


Ashland, Ky., Dec. 12.—The hardwood ma 
ket has changed but little, tho buyers are sho: 
ing just a little more interest. Scarcity of hi: 
grade stocks is helping prices somewhat, a: 
FAS command better prices than for son) 
time. Retailers have been helped by the op: 
weather and building continues at a satisfa: 
tory rate. 


Columbus, Ohio, Dec. 12.—The volume of hard- 
wood business in central Ohio territory ha 
fallen off materially. Inquiries are still numer 
ous. Prices are well maintained and cutting i 
not resorted to by any manufacturer of conse 
quence. Higher grades are still scarce and 
there is a slightly better demand for the lowers 
as a result. Prices of oak at the Ohio River are 


No.1 No.2 No.3 


FAS com. com. com. 
Oe ere $150 $85 $50 
PE etedcseakee tcacees 120 56 42 $20 





Cincinnati, Ohio, Dec. 12.—Due largely to the 
approach of the holiday season there is a gen- 
eral slackening off in demand in the hardwood 
market, while prices remain decidedly firm. 
Little buying is expected until after the first 
of the new year. 


HEMLOCK 


Chicago, Dec. 14.—As is the case with prac- 
tfcally all the other woods, business in hemlock 
in this territory is slackening off, and no large 
amount of business is expected until after the 
turn of the year. Prices in the meanwhile are, 
on the whole, unchanged. 


New York, Dec. 12.—There is no gainsaying 
the fact that hemlock is scarce in this market. 
Prices are holding steady. It seems that the 
retailers are buying supplies only as required. 


North Tonawanda, N. Y., Dec. 12.—Dealers 
report a fair volume of business. Inquiries have 
been rather active. Prices are asserting greater 
strength, some increases being announced on 
lengths not as plentiful as others. 





Boston, Mass., Dec. 14.—The only real featut 
to this market is the increasing scarcity 
eastern clipped boards. Even tho roofers ha\ 
again dropped this week, eastern clipped boari!s 
have actually advanced. The 10 to 16 foot a: 
$32. The random sell around $30 in spite of t! 
roofer market. But demand for all hemlock ' 
really quiet. 


FIR, SPRUCE, CEDAR 


Seattle, Wash., Dec. 10.—High producti: 
costs, including a higher log market, are pla 
ing the fir mills in the position where th: 
must receive more money for their product 
cut at a loss. Stocks are badly broken, and | 
many instances are at the vanishing poin 
Foreign and coastwise business is good, inte! 
coastal is quiet, there is some railroad inquir 
but the yard trade is practically negligible. 


San Francisco, Calif., Dec. 10.—The fir mai 
ket is holding pretty firm with production cu 
tailed somewhat on account of stormy weath« 
Uppers are hard to obtain on account of th 
searcity of clear logs and the mills being so 
ahead. The railroads have made good put 
chases of car materials. San Francisco yard 
have a moderate demand for fir, with buildin: 
work slowing down a little. They are buyit 
for immediate needs. Rail shipments to Cali 
fornia are light, but water shipments on 0" 
orders are numerous. Curtailment of produc 
tion by the closing down of the mills at th 
holidays will hold prices firm. 


Chicago, Dec. 14.—Altho trade in this territory 
is falling off steadily with the approach of th: 
end of the year, there are some sections whic!) 
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e still buying very fair quantities, and local 
tributers characterize the market as ‘“mid- 
ing,’ with excellent prospects. Prices in the 
-anwhile are very strong, due to the broken 
ndition of Coast stocks, and several large mills 
e circulating new price lists carrying consid- 
able advances on many of the popular items. 





Kansas City, Mo., Dec. 13.—The last week has 
en a better demand for fir and also further 
mness in prices, especially on dimension. If 
ie expectation of better freight rates is realized, 

men here say they will get a much heavier 
usiness, tho they expect higher prices to absorb 
me of the rate reduction. 





New York, Dec. 12.—Inquiries for fir have been 
sreater the present week than at any time for 
he last month. All the fir that can be obtained 

ill find a market here and the yards will stock 
1p on this lumber if it can be secured. An 
enormous demand is looked for in the spring 
nd there is talk of sharp advances in price 
before the end of January. 


WESTERN PINES 


San Francisco, Calif., Dec. 10.—Inquiries for 
white and sugar pine are being received and 
mixed cars are being sold in moderate volume. 
Shop lumber is scarce with the thick stock hard 
to obtain, but 5/4 and 6/4 No. 2 is being sold at 
$40 at some mills. Production is greatly re- 
duced. Buying has slackened recently but some 
buyers are ordering for shipment after the first 
of the year. A good demand, early in the year, 
is indicated by recent inquiries from sash and 
door manufacturers. Prices will have an upward 
tendency with stocks, probably, exhausted by 
the winter demand. 

Kansas City, Mo., Dec. 13.—The market for 
western pines is quieter and probably will show 
dullness until after the holidays. The factory 
demand is fair, but factory stock is hard to get 
and high in price. 


New York, Dec. 12.—The report from the mill 
centers is that there is plenty of logs. No. 2 
common is strengthening slowly, but a mate- 
rial advance seems certain owing to its scarcity 
on this market. Clears and shop are prac- 
tically cleaned up. Clears have started to move 
for export and stocks are badly broken. West- 
ern pine manufacturers are maintaining discount 
sheet No. 4. 


Buffalo, N. Y., Dec. 14.—Wholesalers say that 
No. 2 common in western and Idaho pine has 
become very scarce. Shop lumber has for some 
time been difficult to obtain. Idaho mills have 
raised their prices lately and it is said that the 
reduction in freight rates will not bring prices 
down as low as they have recently been. 


REDWOOD 


San Francisco, Calif., Dec. 10.—The Califor- 
nia redwood market continues to be fairly firm, 
with the bulk of the demand coming from south- 
ern California. The California building de- 
mand, even in so called dull times, has been 
sufficient to keep the redwood mills busy for 
months despite the lack of a good eastern de- 
mand. Mill stocks are broken. Production will 
be curtailed in January by mills being down for 
repairs. 


Kansas City, Mo., Dec. 13.—Siding demand 
ontinues fairly good here, but trade in other 
tems has been dull. Prices are firm. 


New York, Dec. 12.—Light stocks of redwood 
re reported in this section. The demand is 
nly fair but is satisfactory for the season, 
No price changes have been noted and none are 
expected during the coming week. Inquiries 
have not been received in quite so large num- 
bers as in the last few weeks. 


NORTH CAROLINA PINE 


New York, Dec. 12.—The market in North 
Carolina pine remains firm and stock is scarce. 
Price changes are not appreciable. Retailers 
report a very satisfactory movement. The de- 
mand is showing up well. Wholesalers are 
cheerful. 


Buffalo, N. Y., Dec. 14.—The present takings 
of North Carolina pine are small, being limited 
by the immediate needs. Lower prices are said 
to be offered to the mills for business after the 
first of the year, but are not receiving much 
consideration. A little softening has lately taken 
place and 6-inch roofers have declined to $28, 
with some transit cars selling for even less. 
Other stock is also easier. 


STRAIGHT LINE METHODS 


A Nation’s Appeal for 
Facts and Figures 


EXPERTS of the Economic Advisory Commit- 
tee, Manufacturers Division, of the National Con- 
ference on Unemployment find that:— 


“One of the chief causes of the present industrial 
depression is the business man’s lack of depend- 
able information—essential Facts and Figures 


bearing on his own general line.” 


Compelled to 


rely on pure guess work, or arbitrary estimates, 
business stumbles and progress halts. 


Also that Stabilization, and the avoidance of re- 
curring industrial depressions, depend, in no small 
measure, on an accurate and complete knowledge 


of the factors affecting the business situation. 


This is a nation’s appeal for adequate Facts and 


Figures. 


It is a call for a wider and more expert application 
of cost of accounting principles in all lines of 


commercial endeavor. 


Never were these principles in greater need. 
Never was their application more competent, 
more helpful, or more easily obtained. 


ERNST & ERNST 
AUDITS — SYSTEMS 
TAX SERVICE 


NEW YORK CHICAGO 


PHILADELPHIA MINNEAPOLIS BUFFALO 
ST. PA 


“be 


BOSTON 
PROVIDENCE ST. 


LOUIS 
WASHINGTON KANSAS CITY BALTIMORE RICHMOND 


CLEVELAND CINCINNATI 


NEW ORLEANS 
INDIANAPOLIS DALLAS 
LEDO FORT WORTH 
HOUSTON 
DENVER 


STRAIGHT LINE METHODS 








Boston, Mass., Dec. 14.—While interest in 
North Carolina continues to wane, the price of 
rough edge continues firm indeed, and the 4/4 
under 12 inches sells at $60 to $65. Roofers are 
not active and are very weak, some of the 6-inch 
selling as low as $28, and $28.50 now being the 
usual price. 


Baltimore, Md., Dec. 12.—In the North Caro- 
lina pine trade the letting down in the inquiry 
appears to have become perhaps more pro- 
nounced. Various activites calling for the use 
of shortleaf have been slowed up. 


SOUTHERN PINE 


Chicago, Dec. 14.—The southern pine trade is 
quiet, and the market has weakened somewhat, 
altho this is attributed more to the number of 
transit cars offering than to any other factor. 
The larger mills in most cases hold firmly to 
their former quotations, convinced that business 
will develop rapidly after the turn of the year 


and in the meanwhile preferring to accumulate 
stocks than to attempt to force the market thru 
lowering prices. 


Kansas City, Mo., Dec. 13.—While demand has 
not been so heavy with the southern pine mills, 
many of them still are shipping as fast as they 
eut. It is said that at some mills stocks never 
have been so low on the principal items. There 
is a very good industrial inquiry in the mar- 
ket now, but inquiries for yard stock have fal- 
len off. Railroad purchases recently have been 
steady and in a fair volume. Sash and door 
factories have considerable inquiry out, but are 
having trouble in finding the stock. In a gen- 
eral way prices on uppers have changed very 
little. Some of the right hand side items are 
lower. B lumber, flooring and lath have de- 
veloped some softness in the last week. Re- 
ports are that yard stocks generally are low, 
particularly in the middle West. Wholesalers 
have shown a willingness to take on bargains 
and have been doing some transit car business, 
but not a great deal. 
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St. Louis, Mo., Dec. 13.—A slight improvement 
is noted in the demand for southern pine, but 
it is still very light. Lower prices are being 
quoted on such items as dimension, boards and 
shiplap. Retail stocks are light, and it is ex- 
pected that buying will be decidedly more active 
after the first of the year. 


New Orleans, La., Dec. 12.—Bookings for the 
week were slightly ahead of those for the pre- 
ceding week, but the holiday lull has set in. 
Production registered a slight gain for the week, 
while shipments declined in volume. The mills 
are said to have plenty of orders. With the 
slackening of call has come, it is said, some 
recession of the top ‘‘asking prices’’ for certain 
items, but the general opinion seems to be that 
actual selling prices will be pretty firmly main- 
tained, 





Buffalo, N. Y., Dec. 14.—A rather plentiful 
supply of transit cars has affected the market 
in southern pine of late, and mills are disposed 
to make concessions. There is little call for 
lumber, outside of immediate needs. 





Boston, Mass., Dec. 14.—Prices declined quite 
a little here in southern longleaf. The reduc- 
tions have not stimulated new business appar- 
ently. The tone of the market is much easier. 
Trade is really dull. No. 2 common is weaker, 
the 6-inch selling as low as $28. Flooring and 
partition prices are: A rift, $74 to $81; B rift, 
$67 to $72; C rift, $56 to $62; B&better flat, $58 
to $65; partition, B&better, $58 to $65. 


Columbus, Ohio, Dec. 12.—The southern pine 
trade continues quiet, with prices showing con- 
siderable weakness. Retailers are holding off. 
Dealers’ stocks are only fair in most cases, 
altho some have rather large stocks. Finish and 
flooring are the strongest items in the market. 


Cincinnati, Ohio, Dec. 12.—There will be no 
activity in the southern pine market for the 
remainder of the present year. Prices show a 
downward tendency, which causes the dealers 
to hold off. 



















































Make This 


and forth. 


your labor cost in half. 
free power. 


States. 
complete information. 





Work for You 


About ninety percent of the labor involved in load- 
ing or unloading cars is consumed in plodding back 
This method is expensive. 
the man takes costs you money. 


GRAVITY will do the same job in less time and cut 


Standard Gravity Conveyors are now being used by 
hundreds of lumber concerns throughout the United 
Learn more about them—write us today for 


STANDARD Conveyor Co. 


NORTH SAINT PAUL, MINN. 


Offices in Principal Cities. 





Free Power 


Every step 


Decide now to utilize this 



































CYPRESS 


New Orleans, La., Dec. 12.—According to t 
day’s reports demand has receded somewha 
So far as heard, no effort is being made to stin 
ulate current demand or bookings for forwai 
delivery. Prices are reported firm all roun: 
One large concern advanced short lengths aroun 
$5 to line these items up with current cond 
tions of supply and demand. Trade comment o: 
next year’s prospects is healthily optimistic an 
the mills will take advantage of the holiday lui 
to build up their assortments. 


Chicago, Dec. 14.—Local distributers of cypres 
report that the market is very dull, as is to by 
expected at this time of year. Inquiries, how 
ever, are fairly numerous, and while many © 
them without doubt are circulated for inventor, 
purposes, the majority represent actual require- 
ments, it is felt, which will materialize int: 
early orders. Shop prices have been advanced 
by some of the largest cypress mills, to the 
extent of $3 on 4/4, and $6 on all the other thick- 
nesses. Prices on other items are unchanged 
and firm. 


St. Louis, Mo., Dec. 13.—A strong demand is 
reported here and elsewhere for factory selects 
and shop grades of Gulf coast stock cypress, 
with the result that these grades have been ad- 
vanced $2 to $5. There has been an especially 
big demand for 2-inch shop. There has been 
some inquiry for the native stock in No. 1 com- 
mon but there is a very wide range in prices— 
from $28 to $36, St. Louis. There is very little 
doing in No. 2, because of the low prices in the 
lower grades of southern pine. 


Kansas City, Mo., Dec. 13.—Demand is said 
to be holding up very well and there appears 
to be a somewhat stiffer trend to prices. Shop 
lumber is a little higher. Factory demand is 
said to be a little lighter. 


New York, Dec. 12.—Demand for cypress is 
still increasing. Prices are strong. Mills say 
logs are plentiful but stocks are only fair. The 
bulk of business is coming from building opera- 
tions. The following are a few of the prices 
given out during the latter part of this week: 
FAS, $105; selects, $95; No. 1 shop, $60; 5/4 and 
6/4 FAS, $110; selects, $100; 5/4 shop, $65; 6/4 
shop, $70; 2-inch, FAS, $122; selects, $112; 
shop, $77. 


Buffalo, N. Y., Dec. 14.—The cypress trade has 
shown some decline of late, and it is difficult 
to sell except in small quantities. Prices are 
firm, as the mills are said to have had a good 
volume of business lately. 


Boston, Mass., Dec. 14.—Altho this is the dull 
time of year, there is a fairly active demand for 
cypress, and the improvement in the call for 
eypress finish is still a feature of the market, 
tho it is really a little below normal. The tone 
of the cypress market is firm: FAS 4/4, $100 
to $106; 8/4, $112 to $119; selects, 4/4, $80 to 
$86; 8/4, $97 to $102; shop, 4/4, $55 to $60; 8/4, 
$73 to $78. 


Baltimore, Md., Dec. 12.—The demand for 
cypress has settled down to decidedly moderate 
proportions. The requirements are not at all 
extensive, and buyers do not feel disposed to 
buy ahead. Local yard stocks are very limited. 
There is little or no evidence of efforts to effect 
sales regardless of the returns. 


SHINGLES AND LATH 


Minneapolis, Minn., Dec. 12.—With very little 
movement in the market, prices are firm and 
show little change. Wholesalers report some 
orders and a good many inquiries for stock to 
be delivered immediately after inventories are 
taken. Buyers have learned of Coast condi- 
tions and are satisfied that there are strong 
possibilities of an advance. 


Kansas City, Mo., Dec. 13.—It is said here 
that considerable speculative business was 
placed last week when shingle prices sagged 
again. Later there was a slight rally in prices, 
quotations today being $3 for clears and $2.40 
to $2.45 for stars. There is some transit stock 
being sold here. Lath demand has fallen off 
and southern pine have weakened to around $5. 
The demand for siding is holding up well, how- 
ever, and prices are generally unchanged on 
west Coast stock. 


New Orleans, La., Dec. 12.—The cypress mills 
report little change in market conditions. 
Shingles are in quieter demand, but 5-inch 
primes have sold into low supply and by some 
mills are being sold on mixed car orders only. 
Similar reports are made concerning No. 2 lath, 
which are being sold in some instances ‘“‘sub- 
ject to accumulation.’’” The market for pine 
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h is said to reflect the influence of the holi- 
- lull, but otherwise to stand unchanged. 


New York, Dec. 12.—Spruce lath are mark- 
time and the market is speculative. Every- 
ly is waiting to see what the next move will 

Price changes are inconsequential. Lath 
it shingles of all kinds are scarce. 


Buffalo, N. Y., Dec. 14.—The shingle trade is 
wn to very small proportions, largely because 
the new rates. These will cause a reduction 
about 10 cents a thousand in prices. Quota- 
ns are more or less nominal, but some mills 
er extra clears at $4.94 and stars at $4.12. 


Boston, Mass., Dec. 14.—Trade in lath is quiet. 
ivers are very cautious owing to recent de- 
nes. The 1%-inch sell generally at $7, tho 
New York and thereabouts these are sell- 
x at $7.50, Boston rate, and there are some fine 
iality Maine lath that can not be bought as 
w as $7. The 1%-inch, always the more pop- 
ar here, sell poorly and are down to $8. Fur- 
ng is quiet. The 2-inch sells at $32 to $34. 
shingles are very quiet. Reds are a little lower, 
the best British Columbias selling at $5.80 and 
even at $5.70. The white cedar clears are a 
little lower: Extras, $5.25 to $6; clears, $4.35 
» $5.25. 
Columbus, Ohio, Dec. 12.—The 
et continues quiet, with prices at about the 
levels of the previous week. Retailers are hold- 
ing off. Red cedar clears sell around $4.60 and 
tars at $4.10, Columbus. XXXXX_ British 
Columbias are quoted at $5.35. Lath are quiet 
and prices show some signs of weakening. 


WEST COAST LOGS 


Tacoma, Wash., Dec. 9.—The expected ad- 
vance in the prices of logs, predicted for several 
weeks by logging men, was made this week in 
the Tacoma district. Logs are now quoted at 
$12, $17 and $24, as compared with the prices 
prevailing last week of $10, $16 and $22. There 
is an unusual scarcity of logs in the water and 
while most camps are now operating, the 
weather may force a shutdown at any time. The 
holidays will cause the camps to close, so that 
no relief from the present shortage can be ex- 
pected in the near future. 


shingle mar- 


Portland, Ore., Dec. 10.—It was rumored on 
the street here today that fir log prices would no 
doubt advance in a few days to $22.50 for No. 1, 
with No, 2 at $17.50 and No. 3 at $15. Red fir 
will then go to $15 or $16. Red cedar logs are 
carce at $8, and spruce logs command $12, $18 
ind $24. 
sidering the prices quoted on lumber, and the 
idvanee, if it becomes effective, will have to be 
reflected at once in lumber prices. 


Seattle, Wash., Dec. 10.—The log market to- 
lay can best be gaged by a range in prices. 
‘Juotations are: 


Fir: No. 1, $22@24; No. 2, $15@17; No. 3, 
£10@12. A growing conviction on the part of 
ome loggers that they must receive more money 
‘or their product was reflected this week in sev- 
eral sales at $12, $17 and $24 for fir. Higher 
prices on the Columbia River are having an in- 
lnence on this market, altho a few operators say 
they will: not raise prices before the new year. 
‘his statement may mean something, or it may 
lot, since sales are likely to be held in abeyance 
or the time being. Yet this attitude as a whole 
ndicates a rising market, from the $10, $15 and 
22 base of a week ago. 

CepaR: Ten percent base, $22. A striking in- 
ance of prevailing shortage and scarcity of avail- 
ile supply is found in a report from the Colum- 
in River, to the effect that a concern owning 
venty-six rafts sold the entire accumulation im- 
iediately following the flood to a Portland mill- 
ian, the transaction involving rather more than 
*100,000, 


Hemnock: No. 2, $12@14; No. 3, $10@11. 
Hemlock is firming up, there having been sales at 
$11 and $14, as compared with $10 and $12. 


Spruce: No. 1, $24; No. 2, $16; No. 3, $12. 
Spruce is certain to advance with an advance in 


| BOXBOARDS 


San Francisco, Calif., Dec. 10.—Box business 
is quiet. The large shippers have already placed 
orders for a large proportion of the shook needed 
for the coming orange crop. Cannery business 
has been light and the vegetable crate demand 
is now one of the principal items. Production 
of shook has been below normal this year, with 
prices comparatively low. 


These are above normal prices, con-. 





Advertisements will be inserted in this de- 
partment at the following rates; 
25 cents a line for one week. 
45 cents a line for two consecutive weeks. 
60 cents a line for three consecutive weeks. 
75 cents a line for four consecutive weeks. 
rds of ordinary 1 
Count signature, 

ing counts as two lines. 

No display except the heading can be ad- 
mitted. 


Remittances to accompany the order. No 
extra charge for copies of paper containing 
advertisement. Copy must be in this office not 
later than Wednesday morning in arder to 
secure insertion in regular department. All 
advertisements received ijater will be placed. 
‘under heading Too Late to Classify. 





ANYONE KNOWING PRESENT OR 
Recent address of John Magness, planer foreman, will 
confer a favor by sending same to his daughter, MRS. 
R. A. TATUM, Wiergate, Texas. 


WANTED—TO BEGIN JANUARY 1, 1922 


A vigorous, wide-awake, experienced lumberman to take 
charge of a well equipped retail yard in a good sized city 
in Central Illinois. 
Must have good record as business producer, best of 
references and high character and executive judgment. 
Reply giving age, experience, whether married or 
single, salary wanted and date you could start work. 
Address “G. 145,”" care American Lumberman. 


WANTED—MAN TO MANAGE 
Wholesale department. Growing concern now doing 
large volume business Western Pennsylvania and East- 
ern Ohio, selling the mines, industrials and consuming 
trade direct. Must be man with wide experience in yel- 
low pine, hardwoods, and preferably some experience 
with mine material. Must be capable executive to be 
in position to take entire charge of wholesale depart- 
ment. State age, references, experience and salary in 
first letter. Excellent opportunity for real producer. 

Address “F. 106,’" care American Lumberman. 


WANTED—ASSISTANT MANAGER 
And bookkeeper for retail yard in Southern Wisconsin. 
Must be a hustler and willing to work. Chance for ad- 
vancement, 
Address “G. 154,’ care American Lumberman. 


WANTED 
A live connection in Australia, some thoroughly expe- 
rienced lumberman who can get orders for Oregon and 
Washington fir, spruce, cedar in Australia and the 
Orient. In answering please give references and par- 
ticulars regarding self. 
Address “F. 101,’’ care American Lumberman. 


WANTED—DRAUGHTSMAN AND BILLER 
Who understands billing millwork from plans into fac- 
tory to take charge of our billing department. A good 
permanent position for the right party. 

Address “F. 133,’’ care American Lumberman. 


WANTED—COMPETENT SUPERINTENDENT 
For planing mill, sash and door factory. One who has 
had experience in high-class millwork. 

Address “RF. 132,’’ care American Lumberman. 


WANTED MANAGER FOR RETAIL YARD 
In city of 3500. Must be an experienced and competent 
salesman with plenty of ability. Location southern Wis- 
consin. Reply in own handwriting stating salary wanted. 

Address “*F. 127,’’ care American Lumberman. 


WANTED—SUPERINTENDENT 
For electric driven oak flooring plant to be located in 
large Arkansas city. Must be competent to install and 
operate plant. Must take financial interest. Fine prop- 
osition for man of ability. Correspondence strictly con- 
fidential. 
Address “F. 124,’’ care American Lumberman. 


WANTED—CYPRESS YARD FOREMAN 
For 100 M capacity cypress mill; must be good handler 
of men and able to get out big shipments from stock on 
hand; location healthy. 
Address “F. 100,’’ care American Lumberman. 


WANTED 
A-1 Finish Factory Superintendent for retail mill located 
in Detroit, Michigan. One who understands the retail 
trade and is familiar with the manufacture of frames, 
doors, sash, interior finish, and cabinet work. 
dress “D. 103,’’ care American Lumberman. 


WANTED—FOREMAN 
Who understands the manufacture of sash and doors 
both in special or odd work and stock work in quantity 
production. We have a good position for a high-class 
man. Do not reply unless you have had practical ex- 
perience in handling men and along the lines mentioned. 
Address THE McCLELLAND COMPANY, Davenport, Ia. 


A MANUFACTURER OF SPECIAL MILLWORK 
In the. middle west has a position open for estimator the 
first of the year. Only a man of experience and accuracy 
who can estimate millwork on all buildings is desired. 

Address “F. 145,” care American Lumberman. 
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WANTED—SALESMAN 


To call on crating trade in Chicago. 
for the right man. ; 
Address “G. 128,’’ care American Lumberman. 


Fine opportunity 





A WELL ADVERTISED LINE YARD 
Concern will have opening for Yard Manager on January 
first. To a man thoroughly familiar with the Retail 
Lumber business, we can offer a proposition where your 
earning capacity is limited only by your ability to pro- 
duce. Party who can make small investment preferred, 
although this not essential. 

Address “G. 135,’ care American Lumberman. 


ESTIMATORS—BUILDERS’ MILLWORK 
Large Eastern Pennsylvania manufacturer of high-grade 
interior and exterior millwork is open for applications 
from thoroughly experienced and competent men. They 
must know mill and stairwork from the ground up and 
be able to take off, detail and bill out. Give experience, 
age and salary expected to start. 

Address “G. 102,’ care American Lumberman. 


WANTED—EXPERIENCED HARDWOOD GRADER 
Familiar with Wisconsin hardwoods. Give age, refer- 
ence and wages wanted. 
JOHN S. OWEN LUMBER COMPANY, 
Owen, Wisconsin. 


ESTIMATOR MILLWORK—LOOP OFFICE : 
Want experienced man on Chicago work. Steady posi- 
tion right man; give full information; state salary 
wanted. 

Address “G. 152,’’ care American Lumberman. 


WANTED—ESTIMATOR AND BILLER 
Must be competent to list material, take measurements 
at buildings, billing into mill and detailing. Steady 
position. State age and experience. High-grade mill. 
Address “A. 35,”" care American Lumberman. 


WANTED—ENERGETIC AND CAPABLE 
Young man assistant to manager large Yellow Pine 
operation. Must know grades and manufacture and have 
some executive ability. Good opportunity. State age 
and give references first letter. 

Address “BE. 103,’’ care American Lumberman. 


WANTED—FOREMAN. 
Must understand the manufacture of sash and doors 
both in special and odd work. Good steady position for 
high-class man. Unless you have had practical expe- 
rience along the lines mentioned, and in handling men, 
do not reply. 
Address “G. 139,"" care American Lumberman. 























DO YOU WANT EMPLOYMENT? 
An advertisement in the wanted employment columns of 
the AMERICAN LUMBERMAN will make your wants 
known and help you to secure a situation. We reach 
the people—-advertise now. 
AMERICAN LUMBERMAN, 
431 S. Dearborn St., Chicago, Il. 





WANTED—ESTIMATOR 
For large millwork plant. Prefer man familiar with 
Cost Book A. Give experience, age, salary wanted and 
references. 
SELDEN CYPRESS DOOR CO., Palatka, Fla. 


WANTED—HARDWOOD LUMBER BUYER 
Northern Wholesaler wants man by February first. Ter- 
ritory—W. Va. and Northern section of South. Proposi- 
tion—salary and profit sharing. Give personal data and 
references first letter. 

Address ‘‘W. R,’’ care American Lumberman. 


WANTED—MILL SUPERINTENDENT 
And estimator, must be capable of handling high class 
mill work. Prefer man familiar with Cost Book A. 
Address “G. 126,’’ eare American Lumberman. 


WANTED—MANAGER FOR RETAIL 
Lumber Yard in small town in Northern Illinois. 
Address “@, 127,’ care American Lumberman. 


WANTED—MILLWORK ESTIMATOR 
One who has had experience in sash and door business, 
to take quantities from plans with a special regard to 
dwellings. State age, experience and salary expected 
first letter. 
Address 














“q. 108,’’ care American Lumberman. 
WANTED—A FOREMAN 


For a local planing mill. Permanent position. 


references. 
Address E. K. FRAZER & SON, Lemoyne, Pa. 





Send 





WANTED—FIRST CLASS MOULDER MAN 
For planing mill, sash and door factory. 
Address ‘“‘F. 129," care American Lumberman. 


WANTED—EXPERIENCED MAN 
To run moulder.. One who has had experience with a 3” 
band resaw preferred. 
Address “F. 130,’ care American Lumberman. 


WANTED—EXPERIENCED MAN 
To lay out and machine sash, doors and panel work. 
ddress “F. 131,’’ care American Lumberman. 


WANT A POSITION 

Or better your present employment? Advertise in the 
American Lumberman. We carry your message to the 
man who is locking for employees. If you don’t want it 
known you are advertising, we could give the ad a key 
number, have the answers come in care of the American 
Lumberman, and will mail all answers the day they are 
received by us. Now is the time; send your ad to the 
AMERICAN LUMBERMAN, 431 South Dearborn 8t.. 
Chicago, Tl. 
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WANTED—EXPERIENCED SALESMEN 


For Wholesale Sash & Door House of highest reputation. 
For territories in Ohio, both Eastern and Western. 
In writing, state: Age, Experience and with whom, 
Married or Single, Salary wanted. 

Address “G. 130,’’ care American Lumberman. 


WANTED—TRAVELING SALESMAN 
To cover Eastern Kentucky, Tennessee, Virginia and 
West Virginia by large yellow pine manufacturers cut- 
ting fifty million feet per year—do not want any sales- 
men only those who have had experience in traveling this 
territory—state salary expected and when can report for 
work in first letter. 
ddress “G. 110,’’ care American Lumberman. 


WANTED—EXPERIENCED SALESMEN 
For Wholesale Sash & Door House of highest reputation. 
For territories in Illinois, both Central and Southern. 
In writing, state: Age, Experience and with whom, 
Married or Single, Salary wanted. 
Address “G, 131,’’ care American Lumberman. 


WANTED—SALESMAN 
For State of Michigan, excluding Detroit. One acquaint- 
ed with retail lumber dealers of the state, and expe- 
rienced in Idaho white pine, northern pine and coast 
products. Have large assortment of stock. Can offer 
good position to the right man, Advise age, whether 
married or single and give references, with companies 
you have been connected. 
Address “G, 107,’ care American Lumberman. 


WANTED—EXPERIENCED SALESMEN 
For Wholesale Sash & Door House of highest reputation. 
For territories in Michigan. 
In writing, state: Age, Experience and with whom, 
Married or Single, Salary wanted. 
Address “G. 132,’’ care American Lumberman. 
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ATTENTION—CALIFORNIA INLAND EMPIRE 


West Coast manufacturers and wholesalers; young mar- 
ried man, now manager of sales one of the largest manu- 
facturers and wholesalers of California white and sugar 
pine, Idaho and western pine, fir, spruce nd red cedar, de- 
sires to make change Jan. Ist, 1922. Have five years’ 
mill experience in Idaho, Oregon, Washington and 
California; have done buying from mills in_ states 
mentioned as well as spent seven years calling on 
sash and door trade, wholesalers, large industrial plants 
in ail states east Mississippi river. Have large volume 
of trade worked up as well as mill connections in west. 
Those answering this ad must be high-grade firms. Best 
of references given and expected. Will consider salary 
or profit sharing plan 
dress a 103, ’’ care American Lumberman, 


EXPERIENCED SALESMAN. 
I am 35 years of age, married; know Coast Fir and 
Western White Pine intimately. Some experience in 
Yellow Pine. Have practical knowledge of mill opera- 
tions and can handle men. Can handle sales correspond- 
ence having six years’ experience selling on the road 
and assistant salesmanager with big mill. Now em- 
ployed as manager wholesale office in Middlewest. Wish 
connection with high class concern as salesmanager, 
assistant salesmanager, or will consider position with 
operating department of good mill. 
dress “EF, 114,’ care American Lumberman. 


EXPERIENCED HARDWOOD SALES MANAGER 
At present employed, desires to make a change about 
first of year. Age 39, of strong personality, resource- 
ful and with exceptional references; knows hardwoods, 
knows the trade and knows how to produce. No ob- 
jection to traveling again. Can handle sales depart- 
ment with a thoroughness. 
Address . 122,’’ care American Lumberman. 











WANTED—SALESMAN. 
Seasoned man only, with experience in yellow pine and 
hardwoods, to cover Pittsburgh, Cleveland, Youngstown, 
Erie, Buffalo districts, selling direct to industrial and 
consuming trade. State age, salary and experience in 
first letter. Excellent opportunity for real salesman. 
Address “F, 105,"’ care American Lumberman. 


BOX AND CRATING SALESMAN 
Wanted, with established trade, who can figure rapidly 
and accurately cut-to-size lumber and boxes. State 
age, experience and salary wanted. Address ‘‘CHICAGO 
WHOLESALER,’’ care American Lumberman. 


WANTED—BY AN A-1 WHOLESALE CONCERN 
Competent salesman to sell to the retail trade in Ohio; 
either salary or commission. 

Address “G. 146,’’ care American Lumberman. 


WANTED—EXPERIENCED 
Hardwood lumber salesman for wholesale business, famil- 
iar with Chicago trade. 
Address “G. 149,"" care American Lumberman. 


WANTED—HARDWOOD SALESMAN 
For Chicago and vicinity. Good position for right man. 
State salary expected and age. 
Address “Ff. 149,’’ care American Lumberman. 


WANTED—OFFICE SALESMAN 
By a wholesale yellow pine lumber company located: in 
St. Louis. Prefer someone having experience in solicit- 
ing industrial and manufacturing trade. Good oppor- 
tunity for the right man. In your reply state age, ex- 
perience, reference and salary expected. 
Address “G. 143,’’ care American Lumberman. 


AGENTS WANTED 
To handle the well known Bartley Direct Connected and 
Belt Driven Portable Saw Mills in all sizes. 
—" SCALE COMPANY, Manufacturers, Passaic, 























LUMBER MANUFACTURER AND 
Wholesaler would like to get in touch with commission 
salesman in Yellow Pine and Hardwood. 

Address “F. 117,"" care American Lumberman. 

WANTED—A SASH AND DOOR SALESMAN 
For Illinois territory. 

ddress “©, 9,’? care American Lumberman. 





CINCINNATI TERRITORY 

Hardwood salesman contemplates covering Ohio and In- 
diana territory from this point Jan. 1st. Wants to rep- 
resent well-known manufacturers on commission. Make 
proposition in detail. 

ddress “G. 151.’’ care American Lumberman. 

HIGH GRADE LUMBERMAN 

Thoroughly trained lumberman, long retail ‘and planing 
mill experience, wants position as purchasng agent. Has 
ability, energy, education and loyalty. A-1 references. 

Address “G. 147,’’ care American Lumberman. 


SASH AND DOOR SALESMAN 
Wants situation in Chicago and suburban territory 
soliciting sash and door trade. 
Address “G. 150,’’ care American Lumberman. 


WANTED—POSITION AS FOREMAN 
In hardwood mill; 18 years’ experience in manufactur- 
ing of hardwood lumber. 
Address ‘‘FOREMAN,’’ care American Lumberman. 


WANTED—POSITION 
Band, gang and circular saw filer, with over 22 years’ 
experience in all kinds of wood, also good machinist, can 
come at once with first-class reference. 
dress “G. 142,"" care American Lumberman. 
ESTIMATOR WANTS POSITION 
Millwork. We yy’ and reliable. 
Addre . 141,’’ care American Lumberman. 

















SEFICE EXECUTIVE 
Married man of 40 who has had very comprehensive 
training in every detail of office work, accounting, 
income tax matters, ete., and who now holds a res- 
ponsible executive position with large lumber concern 
desires, for good reason, to make a change. Communicate 
with me if you need a high grade man. 

Address “G, 120,’’ care American Lumberman. 


INDUSTRIOUS ENERGETIC 
Experienced young married man wants railroad and car 
material connection for territory between Norfolk and 
Maine as far west as Pittsburgh. Well acquainted with 
trade and would work out of New York office. Do not 
reply unless you have organization and means to do 
things right. 

Address “G. 125,”" care American Lumberman. 


WANTED—SITUATION AS MILL MANAGER 
By a man capable of handling large output of southern 
pine mill. Ability unsurpassed in the reduction of 
costs and building strong organization. Gilt edge refer- 
ences. Address ‘‘G. 129,’’ care American Lumberman. 


WANTED—A POSITION AS BOOKKEEPER 
Or yard manager for a retail yard. 
Address “G. 133,’’ care American Lumberman. 


SAW FILER WANTS POSITION EXPERT 
On single or double cutting band saws, circular or gang: 
twenty years’ experience in biggest = in South and 
West; satisfaction guaranteed or no 
Address P. 0. BOX 276. “garyville, La. 


WANTED—SITUATION MASTER MECHANIC 
Ten years’ experience as sawmill master mechanic. 
First-class machinist on general industrial work, also 
oxy-acetylene welder. Can also weld with thermit. 
References furnished for each class of work. 

dress “G. 115,’’ care American Lumberman. 


BAND SAW FILER WANTS POSITION 
Hardwood or pine. Can give good reference. 
Address “B. 27,’’ care American Lumberman. 


SALESMAN WANTS SITUATION 
Now selling hard and softwood in Chicago and suburban 
territory, calling on factory, millwork and retail yard 
trade. Would like to communicate further with manu- 
facturer seeking direct representation. 

ress “G. 116,’’ care American Lumberman. 


























LUMBERMAN OF PROVEN ABILITY 
Wants position; various wholesale and eleven years’ 
western pine manufacturing experience; road salesman; 
office, traffic and sales manager. Possess energy. ini- 
tiative and can show good results by efficiency. Might 
consider representing good west coast mill in Central 
States around Minneapolis. 

dress “G. 117,’’ care American Lumberman. 


WANTED—BY FIRST CLASS HARDWOOD 
Lumberman Jan. 1st position as manager of wholesale 
company or manager of milling operation. Salary to be 
based upon the results of operation. 

dress “G. 112,’’ care American Lumberman. 


YOUNG MAN WITH 15 YEARS’ EXPERIENCE 
In all departments of retail lumber business desires to 
make change about Jan. 15th. Best references from for- 
mer employers. 

Address “G. 109,’ care American Lumberman. 


LIVE WIRE SALESMAN 
Young man with eight years’ experience in manufactur- 
ing, wholesaling and retailing of yellow pine, desires 
position with Chicago wholesaler as salesman in office 
or on road. 
Address “G. 136,’’ care American Lumberman. 


WANTED—CONNECTION WITH GOOD CONCERN 
To buy car stock and mixed oak planking. I mean buy 
it and see that it is delivered, not place orders. Pre- 
fer salary, but will buy on commission basis. Any kind 
sound and square timbers. 

BOX 421, Tupelo, Miss. 


WANTED—POSITION AS SUPERINTENDENT 
Detailer or assistant estimator. Experienced on first 
class fixtures and general mill work. 

J. DUNKY, 1079 Franklin Ave., New York, N. Y. 




















SVURTEGN WANTED_BY LUMBER SALESMAN 
With 25 years’ experience and acquaintance in New 
York state. 

Address “BH. 129,"’ care American Lumberman. 





BAND SAW FILER WANTS POSITION 
Twenty-two years’ experience with very best results. 
A-1 references. 

A. W. WOODWARD, Christiana, Tenn. 





D 

Position by A-1 lumber executive. Thirty years o! 
married, has two children. Thoroughly experienced bo 
manufacturing and wholesaling. Connected with lumb 
industry since sixteen. Received early training pra 
tical end of business at southern mills, filling differe: 
positions from assistant manager down. At present chi: 
executive flourishing wholesale firm, having responsibilit 
of financing business and purchasing. Good reasons f: 
desiring change. Can furnish best of references. Pri 
fer locate south or west. Nothing considered but first 
class propositions. 

Address “G. 103,"’ care American Lumberman. 


WANTED—BY EXPERIENCED 
Retail lumberman, position as manager of retail yard 
Food salesman and collector. Understand all the work 
Married, young with years of experience. A-1 referen 
from present and last employers. Can commence wor! 
at once. 
Address “G. 104,’ care American Lumberman. 


POSITION AS MANAGER 
High- grade man, 18 years’ experience with my own bana 
mills in Central and Southern States manufacturing 
hardwood lumber. Capable of handling large operation. 
Can furnish best of reference. 
Address “G. 105,’’ care American Lumberman. 


FOREST ENGINEER 
Graduate forester, ten years’ experience in forestry 
work, logging and cruising; 34 years of age, married. 
Wants permanent position after Feb. 1st. 
Address “G. 124,’’ care American Lumberman, 


FOREST ENGINEER 
With ten years’ practical experience in lumbering, log- 
ging, timber reports and estimates, desires responsible 
position with good future with timber, lumber or pulp 
company. Technical education, practical experience and 
executive ability. 
Address “EF. 120,”’ care American Lumberman. 


EXECUTIVE OR SALES MANAGER 
Or will consider position Asst. Mgr., Asst. Sales Mgr. 
or Branch Mgr., large institution; twenty years’ wide 
experience all phases Southern Pine and Hardwoods; 
also Pacific Coast Products. Now employed as Sales 
Manager but desire change. Best references. 
Address “F, 116,’’ care American Lumberman. 


WANTED—POSITION AS MANAGER 
Of lumber yard. 16 years’ experience. Age 45. Strictly 
temperate. Best references. 
Address “F. 151,’’ care American Lumberman. 


WANTED—POSITION 
As bookkeeper; four years’ experience; can furnish best 
of references. 
Address 























“F, 141,’ care American Lumberman. 


POSITION WANTED 
A successful southern hardwood band mill operator will 
be open for a position after January 1st. My supply of 
timber will be exhausted at that time. Am capable of 
taking charge of complete operation from stump to mar- 
ket, having had twelve years’ successful experience 
Will consider connection only with high-class band mill 
operation. 
Address “HA. 26,’’ care American Lumberman. 


ESTABLISHED IOWA SALESMAN WANTS 
Joint traveling position with one live Coast and one 
Inland or California manufacturer on salary and bonus 
arrangement, 

Address “B. 107,’’ care American Lumberman. 


ACCOUNTANT AND OFFICE MANAGER 
Desires position January 1st on account of company sell 
ing out to going concern. Experienced in income tax, 
land and timber, cost accounting, etc. Eighteen years’ 
lumber manufacturing experience. Five years at present 
position; best reference. 

ddress P. 0. BOX 794, Malvern, Ark. 


WANTED—POSITION AS MANAGER 
Desire connection with Line Yard concern. Married 
Wide experience in retailing. Can give best of reference 
from past employer. Open January 1. 
ddress “B, 22,’ care American Lumberman. 


WANTED—POSITION AS MANAGER 
Retail yard, 15 years’ experience; hustler, thoroug! 
lumberman and speak German. Can report at once. 
ddress “RF, 115,’’ care American Lumberman. 


EXPERIENCED LUMBERMAN 
Desires traveling position. Would consider sales agency 
at Omaha, Neb. Salary, commission or both. 
dress BOX 118, South Omaha, Neb. 


WANTED—POSITION AS MANAGER 
Retail lumber yard in good sized town or city. 
Address “F. 136,’’ care American Lumberman. 


ANT—A POSITION AS MANAGER 
Of retail lumber yard, by an experienced lumberman; 
good references; twenty-five years of experience. 
Address “F, 125,"" care American Lumberman. 


STORE MANAGER 
With fifteen years’ experience, eight years as manager 
and buyer for mill stores doing $150,000.00 to $500,000.% 
annually, wants position with Lumber or Mining Com- 
pany; 34 years old, married and can refer to all former 
employers. 
Address “®. 112,”" care American Lumberman. 
































WANTED—BY EXPERIENCED LUMBERMAN 
Situation with good live firm. Prefer a good sized city 
in the east or south. Seventeen years’ experience in the 
retail, wholesale lumber and mill business. Thoroughly 
experienced in the office end, having held position as 
office manager. Best of references, 

ddress “—D. 129,’ care American Lumberman. 


SUPERINTENDENT CAPABLE 
Of handling large yellow pine plant and keeping cost 
down. Open for position January at can furnish _gilt- 
edge references. L. T. COBB, Chopin, La 


EXPERT ACCOUNTANT AND OFFICE 
Manager desires —s eighteen years’ lumber mant- 
facturing experience. Le ye in income reports, 
cost accounts, ete. Best of references and bond. 

8S “F, 122,"’ care American Lumberman. 
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